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DETROIT, FEBRUARY 23, 1948 


Sparks |NUCDA Repudiates 
Price-Control Stand, 
Shakes Up Command 


Used-Car Dealers Muzzle President Wood; Raynor Out; 
Congress to Get Resolution Opposing Curbs; 
GHQ to Move to Detroit by April 1 


The March , (tax) is on. 


This sea has no point 
except that synthetic tires have 
been added to list of items con- 
sidered edible for porcupines. 
* 


+ * 
Guess Who 
Faulty lights caused a car in 
North Carolina to flunk the state’s 
recently started compulsory inspec- 
tion law. It belonged to Gov. Rob- 
ert G. Cherry. 


Safety Challenge 
Idaho has challenged Western 
rs to compete with that 

state in a campaign for reduction 
of highway deaths. The chief execu- 
tives of states bettering the Idaho 
record will receive a sack of pota- 


toes. 

The challenge has been thrown 
to Montana, California, Nevada, 
New Mexico, Oregon, Utah, Wash- 
ington, Wyoming and Arizona. 


Right Up There 

Auto dealer sales in January 
were 17 percent above the same 
month a year ago and 1 percent 
ahead of last December, the De- 

of Commerce reported 
last week. Highest gain was 22 

tt by lumber dealers. 

Sales by all types of retailers in 
January were up an average of 8 
pereent over January, 1947, and 30 

below December, 1947. Fill- 

ie station sales increased 13 per- 

in January over the same 
Month a year ago. 


Top Cars 
. New-car registrations for four 
states for January: 
1948 


Make 
Chevrolet 
Ford 
Plymouth 


1947 
Pos. 
4,689— 1 


Oldsmobile 1,477— 5 
697— 8 
222—16 
506—12 
547—I11 
128—18 
7132— 9 
386—14 
394—13 
580—10 
309—15 
157—17 

78—19 
42—20 


PPPTPTEP RT rire: 
ESeeeuz 


—_— 
gesé 


Total All Makes 
28,773 19,441 
For further details see page 
today’s issue. 


EW YORK.—Officers of the Na- 

tional Used Car Dealers Assn. 
repudiated last week, on urgent 
insistence of the membership, tes- 
timony given before Congress by 
President Oliver Wood in favor of 
price controls. 

In addition, it was learned that 
the executive committee acted to 
overhaul the entire management 
setup and to move the NUCDA 
headquarters to Detroit, as well 
as carry out other points of the 


Used-Car Slump 
Laid to Decline 


In Grain Prices 


By Jim White 
Staff Writer 

HE RECENT decline in the 

commodity markets was felt 
sharply throughout the used-car 
markets of the nation, a checkup 
by Avtomotive News reveals. 

The tumble of grain _ prices 
brought to an immediate halt most 
of the bidding and trading among 
Midwestern buyers shopping in the 
Eastern and Midwestern markets. 
Those wholesale auction operators 
questioned were unanimous in ad- 
mitting that the price slump of 
wheat had created an immediate 
adverse effect on sales. 

Prior to the commodity break, 
dealer activity had been on the 
increase in anticipation of spring 
markets. Although trade had 
hung back due to a combination 
of extremely bad weather and un- 
certainty about price leveling-off 
factors, most wholesalers found 
the condition to be one of cau- 
tious buying and slow specula- 
tion, rather than indicating an 
unhealthy market. 

However, with the commodity 
slump, prices hit rock bottom, fall- 
ing to their lowest levels to date. 

* + * 


At PRESSTIME Thursday, how- 
ever, most auction centers re- 
ported a gradual pickup of market 
activity, but with prices still below 
pre-slump levels. 

A roundup of dealers indicated 
that across-the-board prices on 

(Continued on Page 57, Col. 3) 


NUCDA program at the 

September convention. 

An air of mystery hung over the 
meeting here in Hotel Vanderbilt. 
A tight lid was clamped on the 
session, but with much activity 
taking place in the corridors, it 
was a simple matter for Automo- 
tTIve News’ correspondent here to 
learn the facts. 

* * + 
To former management of 

NUCDA—President Wood, Exec- 
utive Director William I. Shuman 
and General Counsel Milton T. 
Raynor, who wrote the brief de- 
livered by Wood—was excluded 
from the meeting for several hours 
while the executive committee de- 
bated their fate. 

A majority of the officers fa- 
vored a program of ousting 
Wood, and naming as president 
Lynn Wertz, Detroit, co-founder 
of the association and its spark- 
plug in time of trouble. 

However, Wertz declined to ac- 
cept the presidency under such 
circumstances, and a program was 
worked out including these points: 
1 Members of the Senate Banking 

committee and other leading 
congressmen will be sent a com- 
munication from the executive 
board repudiating Wood's stand on 
controls and reaffirming the action 
taken at the St. Louis convention 
against all government interfer- 
ence in the auto industry. 

2 Wood was muzzled by a reso- 
lution that no releases, com- 
ment, testimony or communication 
of any sort in the name of the 
association may be given out un- 
less cleared by the executive com- 
mittee. 
3 Raynor will go off the associa- 

tion payroll April 1. 

4 Headquarters will be moved to 

Detroit before April 1, probably 
with a new manager. 

@ The association will publish a 
o used-car guidebook as well as 
a yearbook. 

The next convention will be 

held in New York during Sep- 
tember, with Max Bloom as con- 
vention chairman and two co- 
chairmen to be named later. 

7 A new organizational drive will 


be started. 
Corridor speculation was _ that, 
with the move to Detroit, the asso- 
(See SHAKEUP, Page 8, Col. , Col 1) 


Pay Talks Open This Week at Chrysler 


By Mac Gordon 
Staff Writer 
T= THIRD-ROUND wage drive 
*of the UAW-CIO will reach the 
ming stage this week when 
— begin with Chrysler 


At the end of the week, the union 
Wil formally serve notice for re- 
Megotiation of the General Motors 

t. The GM sessions are ex- 

to commence by March 8. 
auto workers have de- 
a fiat 30-cent-an-hour 
increase, plus fringe bene- 
from Chrysler, and a 25-cent 
plus fringe gains and a 

J shop from GM. 

’ Disagreement early in the Chrys- 
Regotiations appeared likely as 
R. Matthews, the union’s 
Chrysler director, filed the 


demands with Robert W. Conder, 
the corporation’s industrial rela- 
tions .chief. 

* ” * 

ITING the verbiage in the con- 

4 tract, a Chrysler spokesman in- 
dicated the company may refuse to 
bargain on the fringe economic de- 
mands. The two-year contract, 
which expires in the spring of 1949, 
permits but one reopening and then 
“only on general wage scales,’ he 
pointed out. 

The fringe demands made on 
Chrysler include a health insurance 
plan, an old-age pension plan, a 
guaranteed weekly wage, increased 


In This ft issue 
Registrations, Car 


vacations, and elimination of job 
pay inequities. 

General Motors has been asked 
for similar fringe concessions, and 
UAW President Walter P. Reuther 
has promised to lop 10 cents from 
the 25-cent wage demand should 
agreement be reached on a pension 
plan. 

Prospects that there would be 
no major CIO strikes this year 
were heightened last week when 
Philip Murray, president of both 
the CIO and the steelworkers’ 
union, declared steel contracts 
would not be broken to support 
wage demands. 

With wage negotiations in the 
steel industry due to open early in 
March, the big Pittsburgh pro- 
ducers were thus assured that their 
workers would abide by the no- 

(Continued on Page 8, Col. 4) 
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Car Production Estimates 


By Automotive News 
(U. S. PRODUCTION ONLY) 


CHRYSLER 
DeSoto 


dan. 1 Jan. 1 
to 


Feb. 22, 
1947* 
93,755 
13,012 

8,481 
25,316 


16,946 
107,542 
84,798 


Total 
Feb. 
1948 


Week 
Ended 
Feb. 14, 
1948* 


1,244 


2,576 
2,649 


2,666 


eee 
Station wagons. *Revised. 


773 


63,614 


(For truck figures, see page 61) 


Output Bounces Back 


105,679 Units Built in Week as Gas Resumption 
Lets Chrysler and Packard Reopen 


By Bernie Thomas 
Staff Writer 

U= AUTOMOTIVE production 

warmed up with the weather 
last week, as Tuesday brought an 
unexpected end to the industrial 
gas shortage which had paralyzed 
60 Detroit plants since Jan. 28. 

According to Automotive News 
estimates, this nation’s assembly 
lines ground out 77,529 cars and 
28,420 trucks—a total of 105,679 
units. 

About 24,000 cars and trucks daily 
were being built by the end of last 
week, after gas service was re- 
sumed to all plants, including 
Chrysler Corp. divisions and Pack- 
ard, hardest hit of all. 

With Chrysler divisions held by 
the gas shortage to the production 
of only 1,226 cars, total U.S. output 
during the week ended Feb. 14 in- 
cluded only 56,266 cars and 25,273 
trucks—a total of 81,539, according 


to revised figures. 
* * + 


MICHIGAN Consolidated Gas 

Co. official said warmer weather 
and built-up stocks of oil for manu- 
facturing gas would make another 
stoppage unlikely. 

Meanwhile, the curtailment had 
cost the auto industry the pro- 
duction of about 80,000 vehicles, 
mostly passenger cars. 

In an effort to make up this loss, 
supplier plants and a few assembly 
plants are slating six-day work 
schedules. 

Cadillac launched production of 
its 1948 models last week, but K-F 
production was curtailed by another 
labor dispute. 

Detroit’s industrial gas situation 
may have been solved last week but 
it was still a bitter memory. 

* + + 
A WARNING that Michigan Con- 
solidated either settle its pipe- 
line argument or “get out of the 
city” was voiced by three of De- 
troit’s top city officials. 

Detroit’s Mayor Van Antwerp 
and two councilmen united in 
predicting municipal ownership 
unless a utilities row, blamed for 
the situation, is settled. 

The mayor and the councilmen, 
to their own amazement, were c 
ited with unplugging Detroit’s 
blocked industrial gas supply line. 
They were so amazed, they spent 


succeeding days sifting conflicting 
stories of how it happened. 

“At its best,” Councilman George 
Edwards declared after. talks with 
federal authorities, “this thing boils 
down to a picture wherein Detroit 
is getting an awful beating because 
of a profit fight between Michigan 
Consolidated and the Panhandle 
Eastern Pipeline. 

* . 


PANHANDLE supplies 125,000,000 
cubic feet of gas daily to Michi- 
gan Consolidated for distribution in 
the Detroit area. 

“At its worst,” Edwards con- 
tinued, “there seems to be a lot 
of evidence that our factories 
need never have closed at all. 
Personally, I think, it would be a 
good idea to boot } higan Con- 
solidated out.” 

Michigan Consolidated officials 
said that intimations that the firm 
had deliberately withheld supplies 
from factories were “untrue and 
malicious.” 

Service was restored, they de- 
clared, solely because of warmer 
weather and larger fuel oil stocks 
for the manufacture of gas. 

+ * * 


OWEVER, the attitude of the 
Detroit officials appeared to be 
in accord with that of federal offi- 
cials, who have watched a long 
period of bantering over whether 
Detroit would get more natural gas, 
whether oil could be made available 
to manufacture gas and whether 
Michigan Consolidated ever was 
short of fuel oil at all. 
(Continued on Page 61, Col. 1) 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 
105,679 
90,619 


81,539 


Last Prev. 1947 

Week Woek Week 
For complete production totals 

by makes, see table, paye 61. 











2 


11% Over 1946... 


Tire Output Climbs 
To Alltime Record 


NEW YORK.— Production and|the year totaled 77,790,410 units, as 
shipments of automotive casings in | against 


1947 surpassed any previous year in 
the history of the industry, the 
Manufacturers Assn. an- 


U. S. Reimposes 
War Controls 
On Synthetic 


WASHINGTON. — Secretary of 
Commerte W. Averill Harriman 
last week ordered the revival of 
wartime allocation controls on gen- 
eral purpose synthetic rubber “to 
insure better distribution of scarce 
supplies for automobile tires and 
other needs.” 

Meanwhile, the Shafer bill to con- 
tinue a government-owned syn- 
thetic rubber industry moved one 
step nearer enactment last week 
when it was approved unanimously 
by the House Armed Services com- 
mittee. 

It was said that top rubber indus- 
try executives were generally agree- 
able to the bill, hearings on which 
are scheduled to start tomorrow 
(Feb. 24). 

Among other things, the measure 
would require the government to 
keep in operating condition facili- 
ties to produce at least 600,000 long 
tons of general purpose rubber a 
year, and at least 75,000 tons of 
special purpose rubber. © 

Harriman said he ordered the 
allocation system reimposed on the 
recommendation of the rubber in- 
dustry because supplies of general 
purpose synthetic are not ample 
to meet demand. ; 

The government's action, it was 
explained, will result in the Com- 
merce department having the au- 
‘ thority to allocate synthetic rub- 
ber to various manufacturers and 
control the amount that can be 
used in each type of product. 





Earl Glen, chief of the depart-|. 


ment’s rubber division, said manu- 
facturers under the allocation sys- 
tem will be able to realize about 
the same rate of production they 
achieved in the last three months 
of 1947. 


Nash Grandson Appointed 
Dealer on West Coast 


VAN NUYS, Calif—Charles H. 
(Bill) Bliss, grandson of Charles W. 
Nash, founder of Nash Motors and 
chairman of Nash-Kelvinator, has 
been appointed Nash dealer for Van 
Nuys. He is the son of C. Hascall 
Bliss of Detroit. 

For the present, young Bliss is 
octupying temporary headquarters 
in anticipation of completion of a 
new building in May. 








JACKSON, president, 


LEE R. Firestone 
Tire & Rubber, compares the new Firestone 
Super-Balicon tire with the original Fire- 
stone balloon tire made and road-tested in 
1922. Wider tread, more non-skid angles, 
smaller rim diameter and improved appear- 
ance are some of the features of the 1948 
Super-Ballocon tire, the company states. 





66,466,319 units in 1946. 
Shipments in 1947 were 74,116,801 
units compared with 66,423,221 units 
in 1946. 

Replacement shipments in 1947 
were approximately on the same 
level as in 1946, while the increase 
in the production of passenger cars 
accounted for an increase in orig- 
inal equipment shipments of ap- 
proximately 8,500,000 casings. Ex- 
ports increased to 1,607,654 casings, 
as against 652,643 the year before. 

Production of truck and bus cas- 
ings in 1947 amounted to 17,757,981 
units, as compared with 15,831,862 
units in 1946. Shipments in 1947 
were 17,077,473, an increase of over 
7 percent above 1946. 

December production of both 
passenger and truck and bus cas- 
ings were at high levels with 
6,622,352 passenger casings, and 
1,427,429 truck and bus casings, 
leaving the production lines. Ship- 
ments in both categories were 
down somewhat with 5,336,283 
passenger casings, and 1,246,362 
truck and bus casings moving 
from the factories. 

Automotive tube production in 
1947 was slightly higher than 1946 
with 79,509,292 tubes, as against 
77,250,995 in the previous year. 
Shipments were maintained at ap- 
proximately the level of 1946 with 
a total of 76,641,381 moving from 
the factories = 1947. 

” 


Norwalk Tire Halts Line 


Due to “Overstocking” 

NORWALK, Conn.—Norwalk Tire 
& Rubber Co. suspended production 
operations for all of last week be- 
cause of “overstocking.” 

Walter A. Krappe, vice-president 
in charge of manufacture, said the 
shutdown might be continued this 
week if the situation does not 
ease up. 

Bad driving weather has caused 
the backed-up supply, Krappe ex- 
plained, because motoring has been 
curtailed far below normal levels. 


Playboy Seeks 
$20,000,000 in 
Public Offering 


BUFFALO.—Playboy Motor Car 
Corp. has proposed to offer publicly 
20,000,000 shares of common stock 
at $1 a share. A statement was 
filed with the Securities & Ex- 
change Commission in Washington 
asking permission. 


It said Tellier & Co., New York 
underwriters, would receive 15 cents 
per share underwriting commission. 


The company told the SEC that 
substantial engineering work re- 
mains to be done before the car, 
aimed at the $1,000 price class, can 
be placed in mass production. 


President Lou Horwitz, of Play- 
boy, said that funds from the stock 
issue would be used for machines 
and tools to put the company’s re- 
cently acquired Buffalo plant on a 
mass production basis. 


Playboy is purchasing from the 
War Assets Administration the 
plant on Kenmore Ave. formerly 
operated by Chevrolet. The com- 
pany has‘a pilot plant in operation 
at 988 Ellicott St. 


White Heads Up 


Tucker Engineers 


CHICAGO. — Appointment of D. 
McCall White, former executive of 
Cadillac, as special assistant to the 
president of Tucker Corp. in charge 
of engineering, inspection and test- 
ing, was announced last week. 


White was a key figure in the de- 
velopment ‘of high-speed multiple- 
cylinder engines. In recent years 
he has served as coordinator and 
manufacturing adviser and consult- 
ant to United Aircraft Corp., Pratt 
& Whitney division. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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New Car Registrations 
by Maker Models 
1947-1946 
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Maker Groups Summary 
1947 
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General Motors Corporation......... a 
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1,815,196 


3,167,231 


1946 
689,507 467,240 
667,925 
1,326,692 685,792 
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to Sell 
6,000 British 
Cars in U. S. 


DEARBORN.—Ford has not yet 
worked out details of the planneg 
distribution of a consignment of 
6,000 British Fords to be sold in 
this country. 

Reports from England said 
the cars will be distributed through 
regular Ford dealers in this 
try, but sales officials here point 
out that the market is specializeg 

British cars go well in some East 
Coast cities and some areas on the 
West Coast. In between, the inter. 
est is thin. 

As a result, the cars 
distributed through a select fata 
regular Ford dealers in 
where the cars will sell, or 
through associate dealers. 

Ford spokesmen laughed off g 
suggestion that the regular Ford 
dealers could sell the British cars 
in the expected three-month la 
between deliveries of the 1948 U. s. 
Ford and the new U. S. Ford. 

The price is expected to be 
around $1,500 for the British Fords, 
although that is purely speculation. 

Henry Ford II, on a visit abroad, 
drove the first of the consignment 
off the assembly line last week at 
Ford of England. The cars are 
sedans of 10 British horsepower, 
94-inch wheelbase, 45-inch tread, 25 
inch bore and 3.64 inch stroke. 


Lou to Manage 


Ferguson Plant 


DETROIT.—Nils Lou, former 
factory manager of Glenn L. Mar- 
tin Co. of Baltimore, has been 
appointed tractor plant manager of 
Harry Ferguson, Inc., it is an- 
nounced by Horace D’Angelo, ex- 
ecutive vice-president. 

On Feb. 2, the company an- 
nounced it had let construction 
contracts for a new plant on a 
72-acre tract in Detroit. Lou will 
be in charge of all plant opera- 
tions, including plant layout, tool- 
ing and planning production. 


Canada Doubles 
Vehicle Sale 


MONTREAL.—Preliminary totals 
of 1947 sales of motor vehicles in 
Canada show that the business 
nearly doubled the previous year’s. 
Last year 223,145 new vehicles re- 
tailed for $402,306,673, compared 
with 120,044 sold in 1946 for $193,- 
329,005. 

About 156,026 passenger cars were 
sold in 1947, compared with 177,742 
in 1946. Sales of trucks and buses 
last year totaled 67,119 for $126,- 
045,087, compared with 42,302 for 
$73,003,509 in 1946. 





Over Half of ’47 Sales in Low-Price Group 


LIGHTLY more than half of the 
new passenger cars registered 
in 1947 were in the so-called low- 
price group, a breakdown discloses. 
Of the 3,167,231 cars sold in 
this country during the year, 1,- 
644,157 were in the low-price 


category. 

This finding parallels the break- 
down for 1946, which also gave 
low-cost cars slightly more than 
half of the total U. S. registration, 
according.to R. L. Polk figures. 

Autos in the lower-medium price 
group accounted for 1,043,829 units 
of the 1947 registration, it was 
found. There were 427,534 cars 
sold at upper-medium prices and 
51,711 cars sold at so-called high 
prices. 2 Se 
N@ARLY 2,000,000 six - cylinder 

cars were registered last year. 
The exact figure — 1,964,701 — ex- 
ceeded the combined total of four, 
eight and twelve-cylinder units. 
Sales of cars with eight-cylinder 
engines totaled 1,138,221. 

A Polk tabulation of cylinder 
models by individual makes re- 
vealed that Ford V-8 sales ac- 
counted for approximately five- 
sixths of that car’s total regis- 
tration in 1947. Ford is the only 
low-price model offering both the 
six and eight-cylinder engine. 
BHight-cylinder model _ registra- 


tions were also in the majority at 
Packard and Pontiac. Packard has 
since discontinued manufacture of 
models with six-cylinder engines. 

Six-cylinder sales led eight-cylin- 
ders at all other makers offering 
both types, including Chrysler di- 
vision, Hudson and Oldsmobile. The 
only twelve-cylinder engine mar- 
keted last year was the Lincoln, 
while Crosley and Willys were the 
only four-cylinder producers. 

* * + 


CTBER findings in the Polk cal- 


culations: 
Buick registered mostly Super 





Chevrolet Plant Opening 


Draws 100,000 at L. A. 

LOS ANGELES.—An estimat- 
ed 100,000 persons toured the 
new Chevrolet assembly plant 
here last week during three 
open house days. Highlights of 
the ceremonies were a civic pa- 
rade and a banquet addressed 
by Gov. Earl Warren. 

The new plant has a capacity 
of 35 passenger cars and 15 
trucks an hour. On hand for 
the opening were Nicholas Drey- 
stadt, Chevrolet general man- 
ager, and T. H. Keating, general 
sales manager. 





series 50 models, with the higher- 
priced series 70 Roadmasters run- 
ning second and the lower-priced 
series 40 Specials running third. 

Cadillac concentrated on its low- 

est-priced series 61 and 62 models, 
with these lines exceeding com- 
bined output of series 60 and 7 
models by about four to one. 

Registration of Chrysler Royal 
and Windsor sixes topped the 
higher-priced eights by more 
than two to one. 

Hudson registered 64,941 sixes, 

compared to 18,403 eights. 

Nash, which makes only sixes, 

sold 62,502 of its lower-priced 
models and 40,306 costlier Am- 
bassadors. 

Oldsmobile sold 16,672 more sixes 

than eights. 

The deluxe Clipper eight led 
model production at Packard. 
Pontiac registered 15,253 more 

Streamliner and Torpedo eights 
than Streamliner and Torpedo 
sixes. 

Studebaker registered 7,785 more 

lower-priced Champions than Com- 


manders. 
—Mac Gorpon 





To feel the pulse of the auto indvews 


consistent reading of AUTOMOTIVE 
is necessary. 
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Dealers’ or 
addressed to John 0. 


INCE early in 1942 dealers have 
been alloting rather than selling 





ne East cars. All realize, however, that this 
ON the situation will soon reverse itself and 
e inter. highly competitive conditions re- 
turn. Why do dealers look for this 
all-out competitive effort? Why are 
"te be they girding themselves to meet it? 
an Dealers who were in business be- 
ell, or fore the war have only to recall 
their experiences in each manufac- 
turer's fight for increased registra- 
| Off a tion in their price class. While 
r Ford manufacturers built 3% million 
sh cars passenger cars last year in spite of 
h lapse steel shortages and labor stoppages, 
8 U.S, all have ambitious plans for in- 
rd. creasing output. 
to be It is estimated that there is at 
Fords, present factory capacity for pro- 
ulation. ducing more than six on cars 
abroad a year. In fact, the industry al- 
nment most reached that volume in 1929. 
reek at Dealers say that production was 
rs are limited last year not on account 
y of lack of. capacity, but because 
ead, 25 of steel shortage and labor stop- 
oke. pages. If these two restrictive 
elements didn’t occur the fac- 
tories, by working more shifts as 
they did in 1929, could have built 
six million cars. 

In spite of last year’s near record, 
one manufacturer has an expansion 
program of 500 million dollars, 

former 
much of which has already been 
» Mar- completed. Another has already 
| been spent 200 million dollars in new 
ger of assembly plants and parts ware- 
is an- houses. This manufacturer, it is 
lo, ex- said, has already spent 80 million 
dollars on a new model program 
y an- which will probably cost another 20 
‘uction million dollars before it is com- 
on a pleted. 
u will > * * 
— Other Expansions 
. Being Readied 


ANOTHER factory has already 
spent 25 million dollars and in 
; addition has recently taken over a 

huge war plant and purchased a 


Dealers tell me 


By John O. Munn 


"s com 
and the writer’s name will 





ments, questions or requests may 
Munn in care of Automotive News, 
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much newspaper and billboard 
advertising in this industry that 
winds up with the entreaty to see 
your “Blank” dealer. 


show partiality. 


behind the car at a lower price. 
= + * 


Some Dealers Doing 
Good Job 


A 


differential between dealers, 


miles of transportation. 

For years many dealers have 
taken their case to the public. 
They were the advance advocates 
of the policy establishing good 
public relations. They have the 
flare of turning the spotlight of 
favorable public opinion on their 
contribution to the community 
and to automobile owners. It 







This of course is equalizing all 
dealers in the minds of the public. 
Dealers tell me that this treatment 
stimulates the shopping tendencies 
of the public. It is good strategy, 
of course, from the standpoint of 
factories to promote all dealers in 
their line. They can’t, in fact, do 
anything else. Otherwise they would 


The dealer himself has a respon- 
sibility to express himself in public 
statements in terms that will build 
for his dealership public acceptance. 
Everyone in this trade knows that 
it does make a difference from the 
customer standpoint where they 
purchase a car. Some dealers add 
a plus value to every car they de- 
liver. This plus value consists of 
carefully conditioning each car in 
the first place, not packing finance 
charges and operating a mainten- 
ance department that will get a 
customer either higher grade main- 
tenance work at an equal price or 
an equal grade mechanical support 


LARGE share of the public, 
however, is not aware of the 
and 
they never will be aware unless the 
dealers tell the importance of their 
contribution in delivering what the 
public really buys — satisfactory 





Resale Suit Lost 


Jury Rules for Buyer 
In Contract Test 


PORTSMOUTH, O.—In one of 
| the first resale-contract suits to 
be lost by a dealer, a jury in 
Common Pleas court here ruled 
Wednesday that Watkins Motor 
Co. (Buick) was not entitled to 
$600 damages claimed. 

No appeal is planned, Watkins 
said that the buyer resold the 
car for a $400 profit the day he 
received it, although he had 
signed a contract not to resell 
for six months. 


In most cases of this kind 
courts have upheld the resale 
contract. However, in this case 
the defense asked for and ob- 
tained a jury trial. It is believed 
the decision was based not on 
the legality of the contract but 
on the feelings of the jury. 


By Bob Finlay 
Managing Editor 

EHIND the indictment last week 

of two Detroit new-car dealers 
for alleged sales-tax evasion lies a 
dispute over interpretation of the 
method of computing the Michigan 
sales tax. 

Dealers see the action as a 
move by the one-man auto grand 
juror, Judge W. McKay Skillman, 
to inflict his interpretation on the 
state, although dealers and state 
officials have been using a differ- 
ent system for years. 

This is the second batch of in- 
dictments handed down by Judge 
Skillman in his highly publicized 
investigation which has tended to 
smear all dealers yet has produced 
little evidence of wrong-doing. 


The first indictments named only 
three new-car and two used-car 
dealerships. The present two in- 
dictments actually have no grounds 
considering that they are based on 
a procedure of figuring sales tax 
that Judge Skillman thought up 
during his investigation. 

So far, among state officials, only 
Attorney General Eugene F. Black 


































Credit Men Pick Gaston 


William D. Gaston of Gulf Chev- 
rolet Co., Corpus Christi, Tex., has 
been elected president of the Credit 
Executives of Corpus Christi. The 
board of directors includes Laverne 
Austin of Hoffman Motors. 






























FRANK E. McGOUGH, president of McGough Chevrolet Co., Montgomery, Ala., pre- 
sented the keys of a dual-control driver-training car to C. M. Dannelly, superintendent of 
schools, who gave them to C. Leo Harris, behind wheel, faculty member who will conduct 


the course. 


Colo. Vehicle Act Upheld 


Legislation to Regulate New and Used Dealers Ruled 
Constitutional by State Supreme Court 































steel mill. Still another factory has 
announced it has invested 17 mil- 


stood them in good stead during 
the depression years and, in fact, 





DENVER.— The Colorado  su- 
preme court has ruled that state 
legislation regulating and licensing 
motor vehicle dealers is constitu- 
tional, pointing out that it krows 
of no “legal method of fining or 
imprisoning automobiles.” : 

The opinion upholding a legisla- 
tive act ended a case which has 
been pending since 1945. 

The case was brought by Lee 
Corder, Denver used-car dealer, 
to stop the state revenue depart- 
ment from “interfering with the 
conduct of his business” by re- 
quiring him to give bond and 
pay a license fee under the regu- 
latory act. 

The law requires new and used- 
car dealers to obtain a license on 
payment of a $25 fee and to give 

bond. Penalty for violation is set 
































at a fine not to exceed $500 and six 
months imprisonment, or both. 
Corder contended the act was 
unconstitutional under a provision 
of the state constitution that ‘‘no 
bill, except general appropriation 
bills, shall be passed containing 
more than one subject which shall 
be clearly expressed in the title.” 


He argued that the title of the 
regulatory legislation did not re- 
late to motor vehicles, but solely 
to vehicle dealers and salesmen 
and that the title, therefore, was 
misleading. 

In sustaining the district court 
ruling, the supreme court decision 
read: 

“It should be observed that the 
title in question clearly indicates 
that the act deals with persons 
because ‘providing penalties for the 
violation thereof’ could scarcely be 





construed to relate to penalties im- 
posed upon the vehicles. We know 
of no legal method of fining or 
imprisoning automobiles. We think 






La. Dealer Parley 
To Hear Rogers, 
Stokes, Buckland 


NEW ORLEANS. — John W. 
Stokes, dealer tax specialist, and 
L. J. Buckland, editor of “Buck Sez” 

bulletins, will be 
o a the principal 
speakers at the 
annual conven- 
tion of the Lou- 
isiana Automobile 
Dealers Assn., to 
be held at the 
Jung hotel Mon- 
day, March 8, ac- 
cording to Wiley 
L. Mossy sr., pres- 

: ident. 
©. J. Rapees Other speakers 
will be S. J. Rogers, of Lee-Rogers 
Chevrolet Co., Monroe, who is NADA 
director, and Frank Ellis, attorney 
of the state association. 


Mossy also announced that at- 





date of the constitution.” 






Frazer Heads Up 
Nashville Assn. 


NASHVILLE, Tenn.—Eugene 
Frazer has been elected president 
of the Nashville Automobile Trade 
Assn., succeeding J. Clark White. 
Otto E. Nonn was named vice- 
president, and R. L. Parnell was 
chosen treasurer. 

Directors elected to serve during 
1948 include: Sidney Feldman, Lem 
Stevens, A. F. Buntley, C. N. Rolfe 
jr., Jim Reed jr., E. C. Maxey, D. W. 
Thompson and John Tune. 































Dispatch System 
Don Allen’s City Chevrolet. Inc., 
2585 Main St., Buffalo, has installed 
a new Calco dispatch system in its 
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Encouraging the public to shop 


furnishing of satisfactory trans- 
the unintentional result of 


(See DEALERS, Page 58, Col. 4) 








tendance prizes will be awarded. A 
floor show will be presented at the 
cocktail party in the evening, at 
which wives of the dealers will be 
admitted. 













service department to speed up cus- 
tomer service work. All movement 
of cars is controlled by a central 
dispatcher, who has two-way com- 
munication with each service stall. 





Grand Jury Scheme? 


Dealers See Move to Alter Sales-Tax Practice 
On Basis of Unfair Information 


has indorsed the Skillman view. As 
dealers see it, Skillman and Black 
are going on the assumption that 
everyone else is out of step but 
themselves. 
* + + 

AN? INSTEAD of testing the in- 

terpretations on their merits, 
Skillman has selected two cases, 
which, if the allegations prove to 
be true, are not representative of 
the practices of the majority of 
dealers on tradeins. 

The grand jury indicted Goldhar- 
Zimner Motor Sales and Margolis 
Auto Sales, both Chrysler-Plymouth, 
charging that they defrauded the 
state of sales taxes by placing ficti- 
tious values upon used cars traded 
for new automobiles. 

Goldhar-Zimner was accused of 
allowing only $1.11 on a 1937 
Dodge and giving no tradein al- 
lowance for a 1940 Packard. It 
was said that the Dodge was sold 
for $400 and the Packard for $600. 

Margolis is charged with allowing 
only $100 for a 1939 Ford and $10 
for a 1936 Dodge, and requiring the 
new-car buyer to repurchase the 
Dodge for $460 before delivering the 
1947 Chrysler. 

Ben Zimner and John Goldhar 
own one dealership, and Nathan 
and Sam Margolis the other. The 
indictments named the dealerships 
as defendants, but not the owners. 

* a * 


parr T. GRAVES, executive vice- 
president of the Detroit Auto 
Dealers Assn., asserted that the dis- 
pute on law interpretation could be 
settled by a friendly suit that could 
be carried to the state Supreme 
Court for a ruling. 

In reply, Judge Skillman and 
Black suggested that fast action 
could be obtained on the two cases 
named. The way could be opened, 
Judge Skillman said, for speedy ap- 
peal to the high court. This could 
be done by the defendants waiving 
examination, filing a motion to 
quash, and both sides could agree 
on a short notice of appeal. 


However, a test made in this 
instance would be solely on the 
information in the warrants, and 
this, dealers point out, does not 
represent general practice of 
most dealers. They assert that if 
the allegations are correct, the 
tradein values mentioned are not 
representative and to test the law 
wt this information would not be 
fair. 

Examination of the two dealer- 
ships was set for March 2. 

For years dealers and state offi- 
cials have figured sales tax on this 
basis: 

The tax is paid on the total price 
of the new car. If there is a trade- 
in, it does not figure in the original 
transaction for tax purposes. Then, 
if the tradein is resold to an indi- 
vidual, making it a retail transac- 
tion, sales tax is paid on the total 
price the tradein brings if it is a 
cash transaction, or on the differ- 
ence if a car is traded in on the 
trade-in. But if the tradein is whole- 
saled to a used-car dealer, no sales 
tax is paid on that transaction. 


* + * 


HOWEVER, Judge Skillman con- 
tends the law states that the 
sales tax shall be paid on the gross 
roceeds of the transaction and 
that, if the dealer makes any money 
on the trade-in, that shall be fig- 
ured as part of the original transac- 
tion and sales tax shall be paid on 
the total sum of the price of the 
new car plus profit on the tradein. 
DADA reports that the revenue 
department has begun the audit- 
ing of Detroit dealers’ records 
with instructions to determine the 
amount of gross profit each dealer 
has made on the wholesaling of 
tradeins, and to levy the $3 percent 
sales tax on this wholesale gross 
profit, less a reasonable profit 
based on profits from wholesale 
sales during 1944-45 as a base 
period. 

In the case of some audits, a 
dealer has been granted a 15 per- 
cent tax-exempt profit and in others 
13% percent. 

DADA urges dealers not to pay, 
under protest or otherwise, sales 
tax computed on the gross profits 
of wholesale sales. It cites the opin- 
ion of the association attorney, for- 
mer Gov. Brucker, to the effect that 
any tax levied on wholesale transac- 
tions is illegal. 











*% %® The Newspaper of the Industry x * 
~ 





(Established in 1925) 
Published Every Monday at 


DETROIT 26, MICH. Member 





Member 
Cables Address—AUDANE, Detroit @ 
Slocum Publishing Company, Inc. ; 
2666 Penobseot Bidg. Telephone CHerry 0495 
New York Washington Chicago Les Angeles 
51 EB. 42nd St. Chandler Bidg. 360 N. Michigan Ave. 2506 W. 8th St. 
Murray Hill 6-0104 National 4303 State 6273 Federal 0303 
blisher—George M. Slocum 
Editer——Pete Wemhoff Business Manager—B. B. Crighton 
Managing Edi -Robert M. Finlay Advertising Manager—Edward Kruspak 


and Midwest Adv. Mgr.—J. Goldstein 
Washington—William Uliman - Pacific Coast Mer.——-R. H. Deibler 
Dealer Editor—John O. Munn Adv. Rep.—Richard Webber 
Editorial Associates—Patricia Cassady, Mac Gordon, George Deery, 
Bernie Thomas, Jim White 
(Chrig Sinsabaugh—Editor 1933-1943) 


RESIDENT CORRESPONDENTS 

Albuquerque—E. S. Harris } incoin, Neb.—G. W. Kline Portiand, Ore.—F. K. Haskell 
Atianta—Hugh Park Little Rock—Inez H. McDuff 
Baltimore—Kate Savage Los Angeles—Slim Barnard, 
Birmingham, Ala.—Stuart Riddle Lynn Rogers 
Boise—H. H. Miller Loulsvilie—A. W. Williams 
Boston—Harry Stanton , Madison—John Wyngaard 
Memphis—Bob Pigue 

lami, Fla.—G. 8. Connell 

ilwaukee—John E. Hubel 
Montreal—Roy Carmichael 


Providenee—Jack Sullivan 
Richmond, Va.-—-T. D. Faton 


Salt Lake City—M. Harmer 
San Antonio—J. H. Reed 
San Franciseo—Leon Pinkson 


. E. Dunkin 
Spartanburg, 8. C.—L. D. Bray 
Springfield, t1.—C. C. Hall 


Cleveland—Sanford Markey Nashville—Clyde Grissam Springfield, Mass.—E. C. Zack 
Columbus—B D. Strang Newark—Chas. Travis St. Lovis—Sam X. Hurst 
Concord, WN" H.—Guy Langley New Orleans—Gordon Hebert St. Petersburg, Fla.—Joseph 
Dalias—C. K. Cates New York—Bethune Jones Lawren 


Tacoma—Lee Irwin 
Toledo—Bert Woods 
Toronto—James Montagnes 
Vaneouver—F. H. Fullerton 
Washington—William Ullman 


Oklahoma City—M. L. Risen 
Omaha—Arthur R. Oleson 
yhempner Ottawa—M. L. Schwartz 
Harrisburg, Pa.—George Shelley Pittsburgh—Leon M. Leffingwell 
Martford, Conn.—R. St. Martin Philadelphia—Sam Elber 
Jacksonville, Fla.—A. G. Ivey Phoenix—Floyd Gillette Wichita—Addison R. Bragg 
Kansas City—I. E. Kirkland Portiand, Me.—R. F. White York, Pa—M. H. Frey 


(Other cities covered by Universal Trade Press Syndicate) 
Subscription: ONE YEAR $6, TWO YEARS §$10, for United States and Canada, 
also Mexico, Cuba and Panama. 

To other countries, one year, $9. Single copies 25e. No Free List. 
Advertising Rates: See Standard Rate and Data, or write for rate card. 


Entered as second-class matter Post Office, Detroit, under Act of March 3, 1879 
Member of Audit Bureau of Circulation and the Associated Business Papers 


AUTOMOTIVE WE STAND FOR: 





AUTOMOTIVE NEWS 








Rochester, N.Y.—J. L. Dougherty 





, FEBRUARY 


-a word in 





IN DETROIT, we have a trite 
expression in referring to someone 


who seems always to come out on 
top of a difficult position, that “He 
carries a horseshoe in his left-hind 

pocket!” Well, 


THE SLUMP Uncle Sam seems 
to have demon- 


A GOOD 
THING? strated again that 
he, too, falls into 
this lucky classification. In the last 
two weeks, just as we seemed to 
have reached the apex of the 
higher-prices, higher-wages merry- 
go-round, which was rushing us 
pellmell toward the brink of uncon- 
trolled inflation, along comes a mi- 
nor recession in the commodity 
prices, followed by a similar slump 
in Wall Street, which has applied 
the brakes without skidding the 
applecart. 


* * * 


IT WAS, SO FAR as we could 
see, no program planned by heavy- 
browed economists. Quite the con- 
trary, because it caught the country 
by surprise. We all knew that the 
balloon could not be indefinitely in- 
flated without its eventually explod- 
ing in our faces, but we hardly 
expected it would happen by a gen- 
eral process of deflation which 
served only to check the pace we 
were traveling. Both political par- 
ties promptly laid claim to credit 
for what was happening, but neither 
could prove that their sagacity had 
brought it about. So far as we can 














11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. {2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 





see, no one was hurt seriously, and 
as a matter of fact, there was little 
public sympathy for those who 
were, because a gambler is expected 
to take his losses with a smile and 
there were few losers who were not 
in this classification. 


* * * 





energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Selfishness Blackens Record 
Of Safety Efforts 


bh wet IS going to get the credit? Who is going to get 
hurt? 


Thousands of men and women have been killed and mil- 
lions maimed as selfish groups argued over those two ques- 
tions. The whole history of the auto safety movement has 
been blackened by selfishness. 

Selfishness by states who want to take the revenue auto- 
mobiles bring without regard to the blood that is spilled. 
In some states you pay your money and you get your license 
—sometimes a license to kill—whether you are blind or 
brainless. 

Selfishness by groups supposedly dedicated to safety, 
yet sometimes more interested in who gets the lucrative 
bs or the glory. This is perhaps the greatest tragedy. 

ven the safety groups can’t agree among themselves. 

Oh, sure, safety is wonderful. We are all for it. But we 
don’t want to lose our identity. We want to get the credit. 
And we don’t mind contributing toward it, but we don’t 
want any safety program to take a dime out of our pocket. 

Selfishness on the part of politicians. Judges and police 
officials who mix administration of traffic laws with ticket- 
fixing for friends. 

Your son or ours may be killed on the street tomorrow 
by a drunken lout who wouldn’t have taken the chance if he 
didn’t feel that he had friends who could fix things at head- 
quarters. 

Yet there are nearly eight million people who owe 
their livelihood to the automobile in some way or other 
—and have a vital stake in expanding the use of the 
motor vehicle through safe and sensible operation. 

And the other 125,000,000 have a vital stake in protecting 
the lives of their sons or daughters, mothers or fathers or 
their own lives. 

There should be no room in the safety movement for the 
questions of who gets the credit, or who pays the penalty. 

There is plenty of credit for everyone—and there will 
be penalties, too, for those in the auto business who fail 
to do all they can to make vehicle operation as safe as 

ible. 

e problem is a national one, and a community one. On 
the national level there has been a great deal of fumbling. 
On the community level, we are happy to note that more and 
more auto dealers are taking the lead in this vital matter. 





THEODORE ROOSEVELT once 
gave, as his prescription for longev- 
ity, this classic advice: “If you wish 
to live to a ripe old age, get a slight 
physical handicap in your youth 
and spend the rest of your life tak- 
ing care of it!” He knew because 
he had been born a frail youth who, 
by practicing this theory of self- 
improvement, in later years became 
famous for leading the strenuous 
life and wielding the “big stick.” 
Many a man, having suffered a 
slight stroke in his middle years, 
has outlived all of his friends be- 
cause he learned how to take care 
of himself. So it is with the condi- 
tion in which your Uncle Sam finds 
himself today. He has suffered a 
very mild setback, perhaps serious 
enough to give him a scare and 
make him sit up and take notice, 
but fully conscious of how much 
more serious it might have been! 


OF COURSE, as was to be ex- 
pected, the clamor from labor for 
higher wages to meet the increased 
cost of living quieted down almost 
overnight. They would find little 
public support for their demands in 
the face of decreasing food and 
clothing costs, when the effects of 
lower commodity prices reached 
the retail market, which was in- 
evitable under our system of a free 
economy. Some national retail out- 
lets, for instance the great A&P 
chain, took immediate advantage of 
the situation to foster better public 
relations by making price cuts in 
many lines effective at once. They 
are to be especially commended by 
everyone who has the welfare of 
this country at heart. Their exam- 
ple can well be considered by the 
various branches of our own indus- 
try and probably will be. This hope- 
ful situation in which we now find 
ourselves should be encouraged in 
every way possible. Less than 30 
days ago, few of us could see any 
solution to the spiraling costs and 
prices except a real depression 
which would have hurt, perhaps 
seriously, every last one of us. Now 
we are given a glimpse of hope that 
we can avoid any such devastating 
catastrophe, if we are smart enough 
to make the most of our experience. 


—G.MS. 


23, 1948 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


For Wood 


There is no doubt in our mind 
that adequate thought and prepara- 
tion went into Oliver Wood’s state- 
ment. If Congress feels that con- 
trols are necessary to preserve our 
American way of living, we will 
support such a program.—Epwarp 
A. Appison, president, Greater Chi- 
cago Used Car Dealers Assn. 


Against Wood 

We wish to go on record as op- 
posing the testimony of Oliver W. 
Wood, president of NUCDA, before 
a recent Senate committee. We are 
not seeking a return to the black 
market nor are we asking for any 
governmental agency assistance 
which would certainly result from 
such a program suggested by Mr. 
Wood. 

Both our Nebraska association as 
well as the national association 
have repeatedly gone on record as 
opposed to any form of price con- 
trol. Some of our Eastern officers 
must be suffering from “snow 
fever” or something. 

Please put us on record with 
your readers.—Ray Haywarp, presi- 
dent of Nebraska association and 
vice-president of national. 

* + * 

Please let me congratulate you 
on the excellent editorial in Avurto- 
MoTIVE News Feb. 9. As usual, you 
hit the nail squarely on the head. 

Unless used-car dealers have 
changed drastically since I helped 
to organize them a little more than 
a@ year ago and since I resigned 
from the management last April, 
Mr. Wood’s and Mr. Raynor's ex- 
pressed and implied thinking is dif- 
ferent from that of NUCDA mem- 
bership. 

I cannot help feeling that they 
have given comfort to our enemies 
—the New Deal bunch in Washing- 
ton that still strives for power in 








order to ride a gravy train once 
again across our sore backs—and 
have let our friends down—those 
who oppose regimentation. 

And I am wondering how a rep- 
resentative of our association can 
ever again face a congressional 
committee in opposition to regula- 
tion, unless Mr. Wood's testimony 
is repudiated by the organization. 

If the statements made before 
the committee were for publicity, 
as Wood and Raynor seem to indi- 
cate in subsequent statements, then 
the testimony was an even greater 
blunder, for then it was pure 
double-talk—they didn’t mean it— 
and our organization cannot afford 
to double-talk Congress. Another 
thing: when any organization must 
resort to subterfuge for publicity, 
that organization needs a house- 
cleaning. 

I have a personal letter from Mr. 
Wood under date of the 9th, where- 
in he states in part: “. . . if our 
government feels that they must 

(Continued on Page 20, Col. 1) 


Coming Events 


March 3-8—Detrolt (Book-Cadillac). SAE 
Passenger Car and Production 

March 8—New Orleans. (Jung hotel). An 
nual convention of Louisiana Auto Deal- 
ers Assn. 

March 15 (opening), Cleveland, 1948 0 
hibit, American Society of Tool 
neers. 

March 23-24—Des Moines. Iowa Auto Deal: 
ers Assn. pariey. : 

Mareh 30-April 1—Philadelphia (Bellevue 
Stratford). SAE Transportation meeting 


APRIL . 
April 8-11—Dallas. Sixth annual South 
west Automotive Show. 


Ind. 
June 6-11 — French Lick Springs, 
Annual SAE summer session. 
AUGUST 
Aug. 18-20—San Francisco (St. Francs): 
SAE West Coast meeting. 
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as the new 1948 Hudebakerws 
muke thet bow! 


All over America the word for style is Studebaker 


FOR THE SECOND TIME IN 18 MONTHS 


A NEW LINE OF STUDEBAKERS IS A 





SENSATION ACROSS THE NATION! 
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Would ‘Brand’ Junk Jobs... 
Unscrupulous Dealers 


Target of N.Y. Bills 


ALBANY.—A series of five bills 
tightening restrictions on the sale 
of cars was introduced in the New 
York legislature Thursday. 

All of the measures have re- 
ceived the full endorsement of 
the New York State Automobile 
Dealers. Two are intended to put 
teeth in the dealer registration 
law, which provides that all deal- 
ers in the state must register 
with the motor vehicle commis- 
sioner and comply with regula- 
tions he sets up. 

One provides that all applications 
for dealer registration must be ac- 
companied by a photograph of the 
applicant’s proposed place of busi- 


Olds’ Futuramic 
Output, Sales 
Are.Climbing 


ness. It is expected that-the bill 
will give the motor vehicle commis- 
sioner a better means of checking 
on all applicants, to ascertain that 
they fulfill the requirement of hav- 
ing an established place of doing 
business. 

The measure also will give the 
commissioner a means of checking 
on the inspector’s report of the 
applicant, and will prevent any ap- 
plications from slipping through 
without proper investigation. 

The second would remove from 
the dealer registration law a serious 
obstacle in its enforcement by re- 
quiring the registration of all per- 
sons engaged in the business of 
buying or selling motor vehicles at 
retail. The law presently specifies 
the registration of any person en- 
gaged in business as a “dealer.” 
Since many persons accused of vio- 
lating the law claim they were not 
“dealers,” and since it is difficult to 
prove that a man is a dealer, it is 
possible for persons violating the 
law to escape through this loophole. 







mitted. 

The bill is expected to cut down 
markedly the high accident rate in 
New York state by removing from 
the highways all vehicles which are 
so seriously as to be po- 
tential accident hazards. It has a 





E. Skinner 
least one of the 
three body styles of the new model 




























said week. second purpose of p inno- 
“More than 2,000 Futuramic ser-|cent purchasers from being sold 
ies 98 Oldsmobiles such a vehicle by unscrupulous in- 


dividuals, 

Another would require that the 
registration of all vehicles in use 
as omnibuses have a distinctive 
marking so that the public would 
be protected from buying one of 
these vehicles unwittingly. 

The third measure provides that 
no tire shall be sold for scrap or 
reclamation unless the beads are 
cut in such a manner as to prevent 
their subsequent use on a motor 
vehicle or motorcycle. Sale of used 
tires to a scrap collector would be 
considered presumptive evidence 
that the tires are intended for 
scrap or reclamation. 

Commenting on the measures, 
C. D. Henderson, executive vice- 
president of New York State Au- 
tomobile Dealers, said the dealer 


way 
ing made immediately.” 
Oldsmobile hopes to build more 
than 200,000 automobiles this year, 
- Skinner stated. Realization of this 
goal will depend, he added, on the 
supply of sheet metal and other 
critical automotive materials 
needed. 


D. E. Ralston, eral sales man- 
ager Oldsmobile, reported keen 
public interest in the new Futu- 
ramic series. 

‘Ralston returned last week from 


much to reduce the accident rate 
and protect the public from un- 
scrupulous sellers.” 

“Too many preventable accidents 
have been caused by fraudulent 
sales of cars which should never 
have been permitted on the high- 
ways,” he said. “These bills attack 
the problem in two days—first, by 
making it easier to remove from 
business those unscrupulous per- 
sons who make such sales, and 
second, by making it absolutely 
certain that death-dealing junk 
cars and tires are not allowed on 
the roads.” 


full line of 1948 Oldsmobiles to the 
division’s dealer organization. 
‘“Many of our dealers advise us 
that customers are so well pleased 
with the new Futuramic Oldsmo- 






NASH IS SMILING over this one. Captioned ‘‘Smile Like You Owned a Nash,’’ the 
poster took first prize in automotive competition at the annual national exhibition of 
b of Chicago. In addition, 
1 


| 
| 
| 





quarters, 
swept by fire last week, causing 
‘ash, | 220,000 damage to office equipment 
and automotive parts. 


CORO ee 





Movie Depicts Story 
Of Highway Transit 
WASHINGTON. — “Horizons 
Unlimited,” a sound movie in 
newsreel form which tells the 
story of America’s highway 
transportation and how it serves 
the nation, is available for 
showing to all types of audi- 
ences, it was announced last 
week. About 20 minutes in 
length, the picture attracted 
government officials and indus- 
try leaders to its premiere here. 
Inquiries can be made to Na- 
tional Highway Users Confer- 


bile Manufacturers Assn. in the 
production were NADA and user 
and safety groups. 





Final Summaries 
Due This Week 
In Emich Case 


CHICAGO. — Arguments in the 
$2,800,000 suit by Fred F. Emich, 
Illinois superintendent of transpor- 
tation and a former Chevrolet 
dealer, against General Motors 
Corp. in the federal court of Judge 
Walter J. LaBuy are due this week 
following testimony and cross-ex- 
amination of more than 200 wit- 
nesses since the case began last 
Oct. 20. 

Prominent among the witnesses 
who testified last week was Wil- 
liam E. Holler, former Chevrolet 
general sales manager, now retired. 

Evidence has been presented be- 
fore Judge LaBuy and a jury, 
which dwindled from an original 
14 members to 12 during the hear- 
ings. 

Emich’'s charge is that his dealer 
franchise was canceled because he 
refused to use General Motors Ac- 
ceptance Corp. financing. The con- 
tention of his attorneys was denied 
by GM witnesses, who predomi- 
nated among those testifying in 
the case. 


Fire Razes Pankow 
BUFFALO.— Pankow Motors’ 


newly-decorated auto sales head- 
1255 Bailey Ave., was 





Production Versus Registrations 


By Makes, 1947-46 


Passenger Cars 


Percent of Percent of Percent of 
Total 1947 Total Production Total 1947 Total 1947 
Production Production Registered Registrations Registrations 
774,968 21.80 88.97 689,507 21.77 
109,415 3.08 85.79 93,871 2.97 
80,427 2.26 90.72 72,966 2.30 
231,437 6.51 90.54 209,552 6.61 
353,689 9.95 88.53 $13,118 9.89 
755,552 21.25 88.40 667,925 21.09 
601,665 16.92 88.53 532,646 16.82 
29,275 83 82.26 24,081 16 
124,612 3.50 89.24 111,198 3.51 
1,437,690 40.42 92.28 1,326,692 41.89 
267,830 71.53 91.89 246,115 7 
695,991 19.57 92.06 640,709 20.23 
59,436 1.67 89.81 53,379 1.68 
191,418 5.38 94.08 180,078 5.69 
223,015 6.27 92.55 206,411 6.52 
144,490 4.06 73.87 106,729 3.37 
2.03 71.08 51,158 1.62 
72,465 2.03 76.69 55,571 1.45 
19,588 55 81.35 15,934 50 
100,862 2.84 82.63 83,344 2.68 
118,315 3.19 90.73 102,808 3.25 
52,273 1.47 91.59 47,875 1.51 
123,642 3.48 82.60 102,123 3.22 
33,285 94 70.30 23,400 4 
100.00 89.07 3,167,231* 100.00* 


Commercial Cars 


Percent of Percent of Percent of 

Total 1947 Total Production Total 1947 Total 1947 
Production Production Registered Registrations Registrations 
335,347 27.09 70.32 235,808 26.82 
3,055 25 ea oath 
16,208 131 64.65 10,475 1.19 
163,292 13.19 82.51 126,736 14,42 
10,114 82 59.52 6,020 68 
247,832 20.02 75.22 186,414 21.21 






72.95 
73.95 

























































Registration Ratio 


90% of Cars Made Last Year Are Titled; 
' Olds Leads Individual Makes 


S. AUTOMOTIVE PLANTS 

® registered 89.07 percent of the 

3,555,665 passenger cars built in 1947, 

according to Automotive News com- 
pilations. 

However, attempting to find out 
what percentage was registered 
by each maker, develops an inter- 
esting, but somewhat baffling pic- 
ture. 


For instance, the accompanying 
table shows that Oldsmobile regis- 
tered 94.08 percent of the 191,418 
cars built by that GM division in 
1947. On the other hand, the table 
shows Willys-Overland registering 
only 70.30 percent of the station 
wagons it produced last year. 

* +. * 
Gucs discrepancies are explained 
by the following factors, more 
or less common to all manufac- 
turers: 

1. The delay in assembling state 
registration figures. Some states op- 
erate so slowly that several months 
might elapse between the time a 
vehicle is sold and registered. 

2. The time it takes for a car to 
leave the assembly line and reach 
the floor of a dealer. 

8. A dealer on Dec. 31 may still 
have had four or five new models 
on his showroom floor. 

4. Export shipments, which aver- 
age about 8 percent but vary with 
makers. In the case of Willys the 
figure is much higher, since this 
company is said to be exporting 
about 25 percent of its truck vol- 
ume and only a slightly less volume 
of station wagons. 

* * + 

IGNIFICANT is the registration 

rating shown by General Mo- 
tors, with Oldsmobile the highest 
at 94.08 percent and Cadillac the 
lowest with 89.81 percent. 

One explanation of GM’s high 
percentage might be the nation- 
wide network of assembly plants 
operated by the corporation’s 
divisions. This permits rapid de- 
livery of vehicles to dealers and 
more rapid registration than if 
they all had to be shipped from 
Detroit. 


However, Ford- Motor Co. also 


operates a network of assembly 
plants, yet all its divisions show 
lower registration percentages than 
those of GM. 


Dodge and Plymouth lead the 
Chrysler Corp. passenger car 
makes; the former with a registra- 
tion rating of 90.54 percent, the lat- 
ter with 90.72 percent. 


Eight of 20 makers show a reg- 
istration percentage of 90 percent 
or better. Five others are only 
barely below that figure. 

Speculation over the 73.87 regis- 
tration percentage for Kaiser- 
Frazer centers on the fact that 
each K-F dealer probably has a 
few cars on hand, whereas the 
floors of other dealers in contrast 
are pretty bare. 

—Bernie THOMAS. 


Resale Pact Gets 
First Legal Test 


In Missouri 


ST. LOUIS.—The validity of 4 
resale contract came up for its 
first court test in Missouri last 
week, as Watmar Motors Co. 
(Hudson), filed a $626 breach of 
contract suit against a customer. 

W. A. Twelkemeier, president, 
charged Jack J. Laws with re- 
selling a 1948 Hudson to a used- 
car lot a few days after he pur- 
chased it from Watmar Motors for 
$2,507. 

It was stated that a factory offi- 
cial discovered the car for sale on 
a used-car lot for $3,250. This offi- 
cial noted the serial number and 
traced the car to Watmar Motors 
as the original seller. 

Twelkemeier said Laws had 
signed a one-year contract not to 
resell the new car unless he first 
offered it back to Watmar Motors. 


El Paso White Sold 
Col. W. ©. Strickland and Dale 
Resler have purchased El Paso 
White Truck Co., 2227 Texas St. 
El Paso, Tex., from Watkins Mo- 
tor Co. 
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UTO MAKERS couldn’t believe any tire 

could do what Goodyear’s Super- 

Cushion does—till they tested it them- 
selves. Then they said: 








“This tire makes a great improvement 















Car makers say, No tire ever 
what this one does! 


NEW SUPER-CUSHION RUNS ON 24 LBS. OF AIR; GIVES AMAZINGLY 
SOFTER RIDE, BETTER CAR HANDLING, CUTS WEAR ON YOUR CAR 


in the operation of the modern car. It’s 
the biggest tire advance in 15 years!” 
They quickly ordered this new kind of 
tire for their new cars. Super-Cushions 
will do wonders for any car. Here’s why — 
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/ Softer ride — easier, safer car handling! The 
* Super-Cushion is bigger and softer. It. runs on 
only 24 pounds of air instead of 28 to 32. 


They give a noticeably smoother, softer ride. 
And until you drive a car equipped with Super- 
Cushions, you can’t imagine what ease and security 
they bring to car handling. The car seems to hug 
the road, to float through traffic, to flow around 
turns! 
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re- if you want your customers to get the smoothest, safest ride they’ve ever had, more mileage and greater car 
sed- economy, recommend that they switch to Super-Cushions— whether their car is used or new! 


our- 
for 


MORE PEOPLE RIDE 
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ON GOODYEAR TIRES THAN ON ANY OTHER 
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2. Reduces rattles, cuts car repairs! Conventional 

tires and springs absorb vertical shock. But 
till Goodyear designed the Super-Cushion, lateral 
shock was one of the few problems yet to be licked in 
modern motor cars. 


Pillowy Super-Cushions soak up these crosswise 
jolts, soak up vibration. This means less driving 
fatigue, less wear on the car, fewer rattles, fewer bills 
—longer car life! 





3 Super-Cushions give greater mileage! Super- 
e . e 
Cushions run cooler, build up less pressure. 
Because they’re softer, they ‘‘roll with the punch,” 
are harder to cut, bruise, or blow out. 

Thus Super-Cushions consistently average more 
mileage than the finest standard tires! 


Two other Super-Cushion advantages: On a 
small car, they give the riding comfort and feeling 
of stability you get in a big car. They vastly im- 
prove the appearance of any car! 





Super-Cushion T. M.— The Goodyear Tire & Rubber Company 











Shakeup 


(Continued from Page 1) 


ciation will have a new manager 
since during the St. Louis conven- 
tion Shuman stated that he would 
not be able to move from Wash- 


ington. 


of the move to Detroit. 

It was stated that the trouble 
with NUCDA is that industry men 
have not been close enough to the 


AUTOMOTIVE NEWS, FEBRUARY 23, 1948 





| Chrysler First, Then GM... 


3rd Round 


strike, no-slowdown provisions in 

the agreements. 
* * * 

RRAY’S DECISION was un- 

- doubtedly prompted by the 

penalties provided for contract vio- 

lations in the Taft-Hartley law, but 

there were several other vital rea- 

sons for the CIO’s new goodwill 


management of the association. 


In addition to the new organ- 
izational drive, a program of serv- 
ices to used-car dealers is being 
werked out. 


Treasury Man Joins Ford 
John 8S. Richards, director of the 
foreign funds control of the U. S. 
Treasury department, has been 
director of foreign ex- 
change for the International divi- 


announces. 





Safety GOSS o-vrx 


DUOLITE SAFETY WINDOW GLASS 


DUPLATE SAFETY PLATE GLASS e 


PAINTS - GLASS 
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Aluminum Tags for lowa 
DES MOINES.—Iowa will go to 


sion of Ford Motor Co., Ernest R.| an aluminum motor vehicle license 
Breech, executive vice-president,| plate in 1949, Alfred Kahl, state | Plates was responsible for deciding 


commissioner of public safety, has! to use aluminum next year. 


approach. 


time to start the stamping of 1949] ticket. 





@ It seems evident that the cars of tomorrow will have at least one 
feature in common: larger windshields and windows. Motorists have 
demanded better visibility.* They know what larger vision panels 
mean—in added safety, greater driving pleasure, smarter car appear- 
ance. And those manufacturers who have already adopted these im- 
provements have won very favorable public reaction. 

In choosing Safety Glasses for your cars, your best bet is “Pitts- 
burgh.” There are many good reasons for this: 


The quality and dependability of Pittsburgh Safety Glasses have 
been proved through many years of satisfactory service in the 
automobile and aviation fields. 

The name “Pittsburgh” has earned the respect and confidence of 
manufacturers and car buyers alike. 

Pittsburgh Safety Glasses are backed by resources—in scientific 
research, technical skill, manufacturing knowledge—unsurpassed 
in the industry. 

Pittsburgh Safety Glasses can now be mass-produced in curved 
as well as flat panels. 


You are invited to consult with our Safety Glass specialists when- 
ever you have a problem of glass application in the design and con- 
struction of your cars. There’s no obligation. Pittsburgh Plate Glass 
Company, 2114-8 Grant Building, Pittsburgh 19, Pa. 


*In the Crowell-Collier “Eleventh Annual Automobile 
Survey” one of the questions asked was: 

“What changes would you like to see in your next car?”’ 
The greatest combined percentage (men and women) 
answered: 

“Better visibility.” 


* CHEMICALS + BRUSHES - PLASTICS 
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Holding a key role in CIO wage 
planning, according to most observ- 
ers, is the deep fissure within union 
ranks over the third-party candi- 
dacy of Henry A. Wallace. 

Murray and Reuther kave led the 
majority of CIO leaders in renounc- 
ing Wallace’s White House bid and 


‘ possi _| ostensibly paving the way for an 
eo oe we Coenen endorsement of President Truman 


ing a definite steel commitment in for re-election on the Democratic 


But one-fourth of the CIO lead- 
ership, spearheaded by 









Wage Talks 


Opening This Week 


(Continued from Page 1) 


Harry Bridges of the longshore- 
men, are booming the third party, 
One of the CIO groups backing 
Wallace is the United Electricaj 
Workers, which together with 
autos and steel forms the Clo 
Big Three. 

A fairly obvious conclusion jg 
that Murray and Reuther would 
lose an enormous amount of “face” 
if a heavy Wallace vote in Novem- 
ber enables the Republican candi- 
date to win the presidency. Last 
week’s victory of a Wallace-backed 
candidate in a New York congres- 
sional election offered the CIo 
rightwingers no relief from this 
threat. 

Murray’s no-strike pledge in steel, 
therefore, appears likely to be the 
desire, if unexpressed, of Reuther’s 
strategists in the auto industry. 4 
prolonged CIO strike this year 
might turn even the strikers them- 
selves against the Truman adminis. 


tration. 
+ * * 


N#ttHER DO the CIO demands 
seem so formidable when the 
drop in retail food prices is taken 
into considefation. 

Reuther and Murray would prob- 
ably not wish to shoulder the re- 
sponsibility for another auto-steel 
price hike, which is forecast as in- 
evitable if the wage settlement is 
“too high.” 

With food costs already on the 
decline, there would be nowhere 
else to pin the blame but on the 

unions if the wage-price spiral 
takes another upward whirl in in- 
dustrial commodities. In an elec- 
tion year, that might prove an- 
other blow to President Truman's 
campaign chances. 

The principal figures in the ap- 
proaching GM negotiations were 
involved last week in the proceed- 
ings being conducted by the NLRB 
in challenge of the corporation’s 
new group-insurance plan. 

Harry S. Benjamin, GM labor at- 
torney, opened his defense Wednes- 
day against NLRB charges that the 
company committed an unfair labor 
practice in installing the program. 
Benjamin said he would call up 
more than 30 witnesses in an effort 
to show that GM acted legally in 
signing up workers for the plan. 

. o . 

ARRY W. ANDERSON, GM's 

vice-president in charge of per- 
sonnel, conceded in his testimony 
that the plan had never been a sub- 
ject for collective bargaining. He 
maintained, however, that this is 
not required by the Wagner or 
Taft-Hartley acts. 

Trial Examiner James J. Fitz- 
patrick, who is conducting the 
proceedings in Detroit, will be. 
called upon to decide this ques- 
tion, in addition to the arguments 
over charges that GM “coerced” 
workers into signing up for the 
plan. GM has denied such coercion. 
At Kaiser-Frazer’s Willow Run 
assembly plant, production was 
slowed down early last week after 
the latest in a series of walkouts by 
small groups of employes. Assem- 
bly-line repairmen forced shutdown 
of output Monday, but overnight 
settlement of their wage dispute 
brought resumption of operations 

the following day. 


Sales Fraud Jails 
Dealer for 2-10 Yrs. 


COLUMBUS, O.—Robert E. Stout, 
former Kaiser-Frazer dealer ®@ 
Delaware, O., entered the Ohio 
state penitentiary last week to 
serve from two to 10 years after 
pleading guilty to charges of fraud- 
ulent sales of cars. 

Stout was accused of failure to 
pay the finance company whic 
financed sales of two new cars. He 
had taken comparatively new cars 
in trade on the deals, it was 
charged. The case was prosecuted 
by O. V. Perry, an inspector for the 
Ohio bureau of motor vehicles. 


McGill Gets Franchise 
O. B. Me Gill, Lake Wales, Fla 
has been appointed as dealer for 
Studebaker. 
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Opportunities for more dealers! 


The demand for KAIsER and FRAZER 


| cars has continued 
with our expanding production. sce 


Kaiser-Frazer dealers every where 
larger, steadie fl 
mga: ‘i rT flow of cars 

; e industry ever dreamed Possible, Stepped-up advertisin 
and sales-promotion continues to steepen the gratifyin : 
up-curve of buyer demand. This will be ‘ 


have been receiving and selling a 


good news to able 


Hemands 
hen the 
is taken 


Unquestioned Style Leadership! 


When the Kaltser and the Frazer went into production eighteen months ago, they were 
hailed as ‘establishing a new trend that the rest of the industry will someday adopt.” 
Their design was praised by the world’s greatest fashion experts. The Frazer Manhattan 
was awarded the gold medal of the Fashion Academy, then won the “Grand Prix 
D’Honneur” at both Monte Carlo and Cannes. But the verdict of the public and the 
automobile industry remained to be received. 


Now the returns are in! Public preference has made Kaiser-Frazer the world’s fourth 
largest manufacturer of automobiles. And the unmistakable influence of K-F design can 
be seen in every new car announced by other manufacturers. The KaIsER and the 
FRAZER have achieved unquestioned style leadership! When you drive them, you will 
learn that their performance and ride are as far ‘“‘out in front”’ as their distinguished beauty. 


KAISER-FRAZER CORPORATION ¢« WILLOW RUN, MICHIGAN 
Hear NM with 


Wendell Noble, 4 times weekly 
over Mutual 
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CARCOVAN, A 
lines at Pacific Car & Foundry Co., builders of the Pacific school coach at Renton, Wash. 
Harold Ridalis, of Pacific Car's motor coach o production is geared for 


half chassis to meet a wide market. Body construction features steel channel frame, 
paneled with aluminum alloy for sturdiness at light weight. Five feet, ten inches of head- 
. payload space. 


has taken over as new mayor of 
Albany, Ga. He was elected to a 
two-year term last November. 


There are profit-making opportunities in 


J. W. (Taxi) Smith, partner in 
Tift-Smith AUTOMOTIVE NEWS want ads. 


Motor Co. (Nash), 





MEMPHIS - 










NEW YORK.—The first postwar 
national passenger-car and produc- 
tion meeting of the Society of Auto- 
motive Engineers will be held 
March 3-5 at the Hotel Book-Cad- 
illac, Detroit, when 16 technical pa- 
pers will be presented by some of 
the nation’s outstanding automotive 
engineers, aceording to John A. C. 
Warner, secretary and_ general 
manager of the society. 

Increased riding comfort, safety, 
and decreased costs of car produc- 
tion will be concentrated upon, and 
Robert E. Wilson, chairman of 
Standard Oil Co. (Ind.), will close 
the three-day technical meeting 


NEW LIGHT DELIVERY truck, will soon be rolling off production | With his discussion on “Supplying 


the Midwest With Petroleum Prod- 
ucts” at the dinner, March 5. 
Opening session will be on 
brakes. W. R. Rodgers and J. V. 
Hendrick, Chrysler Corp., will re- 
port on production methods for 
bonding brake lining to shoes 
with a synthetic resin and syn- 
thetic rubber compound. 
T. P. Chase, Research Laboratories 


Advertising Offices: BIRMINGHAM ~+ RALEIGH 
NEW YORK - 


Pacific Coast Representatives: Edward S. Townsend Co., San Francisco, Los Angeles 


DALLAS - 


Car Production Forum 


First Since War Opens March 3 in Detroit; 
Engineers from Big Three to Talk 


division, General Motors Corp., will 
present a paper on automobile 
brake performance limitations. 
Chase is chairman of the SAE 
brake committee. 

Improved quality achieved by 
production process control will be 
the topic of a paper by R. H. Mc- 
Carroll, Ford Motor Co. McCarroll 
is a member of the SAE technical 
board. 

A paper on aluminum for bodies 
with special emphasis on proper se- 
lection of aluminum alloys, draw- 
ing and methods for joining sheets, 
will be given by J. H. Dunn, E. G. 
Kort and G. O. Hoglund, Alum- 
inum Co. of America. 

Modern welding procedures 
which tend to reduce manufac- 
turing costs will be explained by 
E. O. Courtemanche, Briggs Mfg. 
Co., New developments in low 
weight forgings for passenger 
cars will be the subject of a pa- 
per by J. H. Friedman, National 
Machinery Co. 

Safety will be emphasized at the 





CHICAGO 







ne 
first session on March 4 when Mag. 
well Halsey, Michigan state safety 
commission, will speak on “Car De- 
sign Factors in Highway Safety,” 
and “Headlighting with Minimum 
Glare” will be detailed by Vv, 3 
Roper, General Electric Co. : 

Strength of bus and car bodies 
will be the feature of the afternoon 
session when W. E. Rice and R, 0. 
Ellerby of GMC Truck & Coach 
division will explain the determina. 
tion of dynamic loads, and P, 0, 

Johnson and R. G. Heyl jr., Fisher 
Body division, will report on stress 
engineering. 

“Design for Manufacturing Auto. 
mobile Bodies” will be the subject 
of a paper by W. A. Graf, Budd Co, 
at the evening session. 

L. E. Muller of Buick will pre- 
sent some ideas developed by his 
company to prevent weaknesses 
in auto bodies that show up in 
operation. 

R. N. Janeway of Chrysler Corp, 
will report studies he has made on 
“Vehicle Vibration Limits to Fit 
the Passenger.” 

Highlighting the afternoon ses. 
sion on March 5 will be a descrip- 
tion of the new Buick Dynafiow 
drive by C. A. Chayne, Buick’s chief 
engineer. This will be the first pub- 
lic announcement by the head of 
the company’s engineering depart- 
ment of the new transmission. 

Wear and distortion measure- 
ments of cylinders will be explained 
at the same session by M. E. Estey, 
Perfect Circle Co. 

The three-day meeting is to be 
sponsored jointly by the passenger- 
car, production and body activity 
committees of the SAE, of which 
A. W. Frehse, director of engineer- 
ing testing, Ford Motor Co.; Joseph 
B. Armitage, vice-president of 
Kearney & Trecker, Milwaukee ma- 
chine tool manufacturer, and James 
W. Greig, chief engineer of Woodall 
Industries, Inc., Detroit, are vice- 
presidents respectively. 

General chairman of the meeting 
will be G. B. Allen, Chrysler Corp. 
staff engineer. 





New-Car Sales 
‘Put at 26,489 


In Washington 


WASHINGTON.—The Washing- 
ton Automotive Trade Assn. re- 
ports that 26,489 new cars and 49,- 
077 used cars were sold in the Dis- 
trict of Columbia last year. 

In the combined total of 75,566 
new and used car sales, the asso- 
ciation reports that 38,123 liens 
were recorded in the year. Total 
liens in 1946 totaled 27,022. 

March of last year was the peak 
month for sales when 2,766 new 
new units and 7,285 used cars were 
sold. Poorest month for new cars 
was February when only 1,425 units 
were moved but used cars were 
poorest during November when 
only 3,106 units were sold. 


Minnesota OK’s 
10% Rate Hike 


ST. PAUL.—Boosts averaging 10 
percent in both motor truck and 
railroad intrastate freight rates, 
effective Feb. 16, have been granted 
by the Minnesota state railroad 
and warehouse commission. Both 
increases were temporary, pending 
final action by the commission on 
requests for permanent increases. 


The motor carrier rate boost, 
which resulted from a petition by 
the Minnesota Motor Transport 
Assn., applied to all common car- 
riers operating within the state. 
Otto Radke, commission rate ex- 
pert, said the adjustment in mo- 
tor carrier rates also permits in 
creases of 22.3 percent in the first 
class rate and 13.8 percent in the 
fourth class rate on shipments uP 
to 1,500 pounds. 





Anderson Made President 
In Wenatchee, Wash. 


Curl Anderson (Buick) nas beet 
elected president of the Wenutchee 
(Wash.) Automobile Dealers Ass? 
for the coming year. 

The new vice-president }8 Al 
Madison (Chevrolet), Cashaner® 
Wash., while ©. A. Cornell, © 
Cornell & Hopkins, will hold the 
post of secretary-treasurer. 
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adies turned thumbs down on the grease cans and mechanics’ 


gear — but now the showroom’s spruced up, it’s a different story!... 
Dealers learned — and like them, leading automobile manufacturers 
are more and more making use of selling appeals directed specifically 
to women. That’s why more automobile advertising pages are written to women 
in the magazine that nearly a million more women buy and believe in... 


ladies heme, JOURNAL 











FOB FACTORY 





By A. H. Allen 
AUTO MANUFACTURERS are scanning the economic 


skies for ible si 
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Cost Plunge Unlikely 
In Basic Materials 


of a reversal in the upward trend 


of costs. The recent fainting spell in commodity markets was 
a harbinger to some observers, but the connection is difficult 
to establish. Basic raw materials used in manufacturing con- 


tinue firm and in the face of ®&———_— 


demands for higher wages it 
is difficult to conceive how 
their price level could recede. Fur- 
thermore, food costs far outdis- 
tanced basic materials in the in- 
crease over prewar, so even a 
sympathetic decline does not make 
sense. 

Manufacturers’ inventories are 
high, but so is their level of pro- 
duction, and the possibilities of an 
“inventory depression” appear re- 
mote. Nevertheless a keeri watch is 
being kept over the inventory pic- 








A. H. Allen 


ture and any soft- 
ening in prices 
could be followed 
by sharp cut- 
backs in buying 
for future use. 
Prices of iron 
and steel scrap 
are a_ sensitive 
barometer of the 
economic 
weather. In re- 
cent weeks large 
buyers have held 


” 


steadily to a so-called “formula 
price—about $18 above former OPA 
ceilings—and have refused to make 
any commitments for material at a 
higher level. One large Pittsburgh 
mill has placed orders for 200,000 
tons of scrap at the formula price, 
apparently convinced it will hold 
for some time to come. 

There has been a little weakening 
in the fantastic prices which were 
being paid for cast iron scrap to be 
used in foundry melting operations; 
however, this is interpreted as 
merely a corrective movement, not 
a recession in the market as a 
whole. 

* + * 


Steel Eases 

PRODUCTION curtailments as 
the result of the industrial gas 
turnoff have provided the chance 
to build up inventories of flat- 
rolled steel in those plants forced 
to close. As a result, pressed- 
steel departments have good sup- 
plies, and less worrying is being 
done over the steel supply picture. 

+ * * 


New Tube Plant 

FANCY NEW PLANT of Stand- 
ard Tube Co. on the west side of 
Detroit is now functioning, follow- 








ZONE OFFICE WINNERS of Nash Motors’ 1947 parts and accessories campaign pre. 
pare to leave Milwaukee following presentation of awards by H. C. Doss, vice-president 


in charge of sales. 
1947 as compared to $5,400,000 in 1941. 


The factory-dealer contest resulted in retail sales of $43,959,323 in 





ing gradual removal of operations 
from space leased in the Ford 
Highland Park plant for many 
years. 

The company is a large supplier 
of automotive electric welded tub- 
iing (propeller shafts, torque tubes, 
seat frames, shock absorbers, etc.) 
but has attempted to diversify its 
market so it will not be entirely de- 
pendent upon automotive custom- 
ers. At the moment automotive 








“Give us the magazine that reaches 
the most of our good customers,” 


— say automotive dealers. 
No other magazine reaches 
so many of the better farm families 
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Farm Journal 


BIGGEST—in 


the country 


WITH 2,650,000 SUBSCRIBER FAMILIES 


FARM JOURNAL, INC ° 


GRAHAM PATTERSON, PRESIDENT 


also publishers of PATHFINDER — AMERICA’S 2nd LARGEST NEWS MAGAZINE 


orders account for about 20 percent 
of cutput. 

The company produces carbon 
steel and low-alloy high-tensile 
steel tubing from % to5%-inch OLD. 
in gages from 0.028 to 0.260-inch, as 
well as stainless steel tubing in q 
variety of sizes. In addition, equip- 
ment is operated for upset forging 
of tubes and bars, and some fabri- 
cating work on tubular parts. 

For the past 15 years or so, a 
principal activity has been the 
production of torque tubes for 
Ford, electric welded tubing 
which is hot upset on both ends, 
However, this contract will soon 
terminate, since Ford is changing 
from the torque-tube to the con- 
ventional Hotchkiss type of drive 
and will no longer need the spe- 
cial tubes. 

Standard Tube will have about 20 
percent more capacity in its new 
location, with nine tube-forming 
and welding “mills” handling dif- 
ferent sizes. During the war the 
company produced as high as 5,000,- 
000 feet of tubing a month for the 
armed services. A major use was 


for shell containers. 
* + + 


Purchasing Cutbacks 


PRACTICALLY every auto com- 
pany continues to operate a large 
department of follow-up men or 
purchasing expediters as an arm of 
its purchasing department. In pre- 
war years it was necessary to have 
only a few such troubleshooters to 
chase materials or parts. 

Then, during the war, their ranks 
expanded by the thousands, and 
since 1945 a large proportion of 
them have continued on the job. 
| Ford, for example, has a force of 
|} around 265 devoting full time to 
| “following” purchased items. 
When the materials and parts 
| procurement problem eases — and 

there are signs that it is doing 
that even now—the need for 
follow-up personnel will lessen. 
Either they will have to be ab- 
sorbed into purchasing depart- 
ments and become buyers or as- 
sistants, or they will have to be 
released. 

Looking to this day, Ford pur- 
chasing department has organized 
a “buyers’ school” which follow-up 
personnel may attend if they so de- 
sire, and at no cost. Instructions 
| are given on purchasing technique 
and methods, with the idea that 
many follow-up men may wish to 
continue careers in purchasing 
work. 

Most purchasing departments at 
the present time are inflated far be- 
yond efficient size, so it looks like 
the survival of the fittest before 
long. 


Gas Tax Hike 
Urged in S.D. 


PIERRE, S. D.—An_ increased 
state gasoline tax, if necessary, Was 
advocated by the highways com- 
mittee of the Greater South Dakota 
Assn. in a recommendation last 
week to a state legislative interim 
highway committee for the financ- 
ing of a 10-year highway construc- 
tion program. 

The association committee 
proposed repayment of $9,124,918 
diverted from the highway fund in 
past year for general purposes, and, 
if then necessary, the issuance of 
highway debentures financed by 4” 
increase of the state’s gasoline tax 
rate from 4 to 5 cents per gallon, 
2 cents of which would be non- 
refundable. All of South Dakotas 
present 4-cent gasoline tax is Te 
funded to non-highway users. 





also 


William Ullman, Washington correspoe 
dent, keeps AUTOMOTIVE NEWS renee 
up to date on political and economic tren 
in the nation’s capital every week. 
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Wwe trite fo the Ul market 


The reason that Better Homes & Gardens is addressed to the 
car market is that we write entirely for the suburban kind of 











living that cars have created. 


Prosperous families in comfortable homes who take at least 
one car for granted are the BH&G market. They’re also the 
heart of the passenger car market. 


What other magazine maintains a one-to-one relationship 
with the best of your own market ? What other magazine gives 
you over 3,000,000 prospects not only for present sales but 


. . )x* 
for future repeats ? 
* Average age of BH&G cars in 1940 was only 2.8 years 
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Despite User Group Opposition seteues 
Toll Road Possibilities 


Grow in States’ Plans 


NEW YORK.—Despite the gen- 
eral opposition of highway-user or- 
ganizations to such projects, the 
possibilities of toll-financed high- 
way construction continue to at- 
tract interest in a number of state 
capitals. 


ornia, 
New York and Pennsylvania. 
Latest proposals include bills in- 
troduced in the 1948 Kentucky leg- 
islature to authorize construction of 


$40,000,000. Planned in the form of 
a giant Y, the proposed superhigh- 
way would have northern points at 


Covington and Louisville. - These 
would converge in Metcalfe county 
and then run to the Tennessee line 
in the direction of Chattanooga. 


Proponents of the Kentucky bills 
said such a highway would “form 
connecting links in a proposed 
superhighway running from Chi- 
cago to Atlanta, and from Cleve- 
land and Toledo to Atlanta.” The 
proposed legislation would enable 


Kentucky “to participate in and re-. 


ceive the benefits of a national 
traffic improvement program,” they 
asserted. 


While no toll road proposals 
were before the New Jersey leg- 
islature at this writing, Gov. Al-- 
fred E. Driscoll has suggested the 
possibility of such financing. As- 
serting that “careful considera- 
tion should be given to the proper 
method of financing so-called lux- 
ury roads,” he told a press con- 


he did not feel that toll roads 
should be the rule, there might be 
a few of them. . 

Gov. Robert F. Bradford similarly 
has declared in Massachusetts that 
it “may be possible” to construct 
some new highways and bridges as 
revenue-prcducing projects through 
assessment of toll charges. 

In New Hampshire, the governor 
and council recently formally ap- 
proved plans for the construction 
of a $7,500,000 express toll highway 
along the state’s 18-mile coastal re- 
gion. Authority for such a highway 
running between Seabrook and 
Portsmouth, was granted by the 
1947 New Hampshire legislature. 

A commission has been named to 
lay out the road and settle all 
claims. Speed with which this com- 
mission functions will determine 
when actual construction starts, it 
was stated by State Highway Com- 
missioner Frederic E. Everett. 

A survey was under way in Colo- 
rado at this writing to determine 
the economic feasibility of con- 
structing a $3,000,000 toll superhigh- 
way between Denver and Boulder. 


Actual construction probably 
will begin this year if the project 
is deemed economically feasible, 


ference early this year that while | according to recent announce- 





I’m aiming for year-in year-out buyers 


“The way I figure it, the smartest thing I can do now is be selective in my 
selling. This means building up a backlog of replacement prospects for the 


time when I’ll really have to scratch gravel to sell cars. 


It means selling new cars now to those families in my community who 


replace often and who influence others to buy. 


I know these people—the lawyers, the bankers, the professional men. 
Like my wife and myself, they read House & Garden. I’ve seen the magazine 


in their homes. 


The question is, are the cars you make and I sell advertised in House 


& Garden?”’ 


House & Garden readers are new car buyers. They are in the 
market for a new car 5 times as often as the average car owner. 


House & Garden 


©reag Tet CONDE MAST PUBLICATIONS INC 


...reaches your dealer’s preferred prospects 


*House & Garden latest prewar survey. 


| 
| 1 
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CARLSBAD AUTO ©O. (Ford), 214 N. Canal St., Carisbad, N. M., recently moved 
building on floor. 


covers 10,000 square feet 
. Shepherd 





ment by State Highway Engineer 
Mark U. Watrous, who said ap- 
proval from the private engineer- 
ing firm studying the project 
would be sufficient to float a bond 
issue. 


has been indicated the actual con- 
struction of the Philadelphia exten. 
sion may start this year. 


Towpac Trailer 








Plans for a toll road between 
Oklahoma City and Tulsa are 
awaiting the outcome of further 
engineering studies, it was recently 
disclosed. Other currently contem- 
plated major toll road projects in- 
clude the proposed extension of the 
Pennsylvania turnpike to Philadel- 
phia. Legislation was enacted last 
vear to facilitate extension of the 
Pennsylvania turnpike, now linking 
Pittsburgh and Harrisburg, and it 







Can Be Stowed 
In Car Trunk 


LOS ANGELES.—A trailer that 
can be stored in the household 
closet or the back of the car when 
not in use, with only five minutes 
required to take it apart or re- 
assemble it, is now in production 
by McCulloch Motors Corp. of Los 
Angeles. 

The product is called Towpac, 
the Stowaway Trailer, and is de- 
signed for those who want a trail- 
er for pleasure or business, but 
who don’t have the spare space to 
house bulky equipment. 

Additional advantages of Towpac 
are said to be the ease with which 
it can be cleaned; the negligible 
drag that its light weight adds to 
a car in going uphill, and the fact 
that if a load is to be carried only 
one way, there is no need to tow 
back an empty trailer—Towpac can 
just be folded up and stowed away. 
For this reason, the manufacturer 
said, Towpac is safe from theft 
and presents no parking problem. 

Constructed of a tubular alum- 
inum frame covered with water- 
proofed canvas, the one-wheel Tow- 
pac has a capacity of 400 pounds, 
vet itself weighs only 50 pounds. 
A waterproof cover is available as 
optional equipment. 

Trailer hitch consists of two 
small knobs attached to the car 
bumper by a simple drilling and 
bolting process, plus hitches that 
‘automatically lock in place over 
the knobs, to avoid the danger of 
accidentally detaching. 

The Towpac will be handled bv 
automobile and sporting goods 
dealers, according to the manu- 
facturer. 

Dealer discounts amount to 25 
nercent for quantities up to 12 and 
33 1/3 percent for quantities over 
that number. List price of the 
Towpac is $79.50. 


Cadillac Men 
Study Brakes 


ST. LOUIS.— Twelve Cadillac 
parts and service zone maragers 
from every corner of the United 
States convened here Jan. 25 to 
attend the Barrett brake school 
for several days of training. 

A special course was prepared 
to cover the servicing and repair- 
ing of Cadillac brakes. In addition 
to a study of the principles of 
operation, correction of brake in- 
efficiencies and proper methods of 
maintenance, the course involved 
actual service work in the school 
shop. 


5,000 Safety Workers 
Due for Mich. Parley 


DETROIT. — The 1948 Michigan 
safety conference, to be held in 
Detroit May 17-20, will be the larg- 
est in history, attracting more than 
5,000 persons working actively in 
all phases of safety, according to 
George B. Abbott, president. A 
ninth division, automotive mainte- 
nance, has been added to this years 
program, bringing in a new group 
of more than 1,000 safety-conscious 
automotive maintenance workers. 
Other divisions represented are: 
schools and colleges, women’s, traf- 
fic law enforcement, industrial, 
transportation, public utilities, en 
gineering and planning, mayors 
and city managers. 


Densmoor Heads C of € 
Don W. Densmoor, dealer, Wa 
named president of Albany (Ore.) 
chamber of commerce. 


* 
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AUTOMOTIVE WASHINGTON 


Major Tax Overhaul Off 
Until Next Congress 


By William Ullman 


Washington Correspondent 


THE MAJOR TAX revision bill designed to overhaul the 
entire internal revenue code, which the House Ways and 
Means committee began planning early last year, will be 


deferred until the next Congress, it now appears. 


House Republicans definitel 


offer Congress two major tax¢ 


pills this year. Meanwhile, 


the congressional tax staff is 
pusy preparing a small stop-gap 
pill to embody probably half a 
dozen changes in the corporation 
tax law. 

A tax revision bill which sup- 

ly would cost the Treasury 
little or nothing but would incor- 
porate many changes in the present 
law which industry has urged in 
the interest of equity and efficiency 
is under preparation by the Joint 
Congressional Committee on Inter- 
nal Revenue 
Taxation. 

Chairman 
Knutson of the 
House Ways and 
Means Committee 
will try to get 
action 6n such a 
measure in His 
chamber at this 
sessi6n. But the 
vast list 6f €or- 
rections which a 
host of witnesses 
urged last summer and fall in ex- 
tended hearings before the Ways 
and Means committee will not be 
attempted this year, it has been 
indicated. 

This change in plans became nec- 
essary when the legislative situa- 
tion in Congress clearly indicated 
that there would be no time for a 
major revision measure between 
now and the national conventions. 

* * * 
Stop-Gap Points 

POINTS UNDERSTOOD to be 
under consideration for inclusion in 
the stop-gap revision measure in- 
clude: 

1. Correction of the corporation 
income-tax rates in the so-called 
notch area between $25,000 and 
$50,000 of company earnings. In- 
come in this bracket bears a rate 
of 53 percent, whereas the general 
corporation rate above this level is 
388 percent. The arrangement of 
this notch has been generally con- 
demned by tax men as imposing an 
onerous burden on small concerns. 

2. Revision of the carry-back and 
carry-forward provisions respecting 
company losses. Instead of a two- 
years’ carry-back and a two-years’ 
carry-forward it has been urged 
that the carry-back be eliminated 
entirely and a longer carry-forward 
period be provided. 

8. Liberalization of the law re- 
garding the retention of earnings 
by corporations for expansion and 
replacements. The existing law 
has been severely criticized be- 
cause of penalties imposed for 
“unreasonable” retention of earn- 
ings, the government being made 
the judge of reasonableness or 
unreasonableness. 

A measure incorporating these 
Points, and a possible change in the 
capital gains law which would close 
lcopholes through which it has been 
alleged certain commodities specu- 
lators are escaping taxation, has 
been ordered written by Rep. Knut- 
son, 

Such an item, however, would 
make little change in the revenues 
and would correct only a few of the 
multitude of situations in the inter- 
nal revenue law which the coun- 
tty's leading tax experts have as- 
Serted must ultimately be changed. 
og * 


Gathering Data 


BOTH THE congressional staff 
and the Treasury tax staff have 

n at work for more than a half 
a year gathering data on the in- 
‘quities which critics have pointed 

under existing law. 

or example, both Democrats and 
Republicans have been critical 
7 ut the retention of wartime ex- 
= tax rates, none of which is 
tered in the pending Knutson tax- 
redui tion bill. 





Ullman 





y have dropped their plan to 
Treasury Secretary John Sny- 

















der, in a tax speech recently in 
Atlanta, added his voice to the 
criticism of the excises. He urged 
that when general revision of 
the tax laws is considered atten- 
tion should be given to the ex- 
cises “which bear heavily on 
business costs or tend to fall 
with disproportionate weight up- 
on low-income groups in_ the 
process of shifting through con- 
sumer prices.” 

Double taxation of corporation 
dividends is another matter which 





tion. Many corporation tax experts 
have urged elimination of this 
factor. 


+ * * 
Witnesses Limited 

While Republicans last week were 
indicating delay for general tax 
revision, Democrats were pressing 
for delay on the tax-reduction bill, 
on which the Senate Finance Com- 
mittee is scheduled to open hear- 
ings today (Feb. 23). The hearings 
are expected to last about 10 days 
or two weeks, and indications are 
that witnesses will be limited to 
outstanding representatives of gov- 
ernment, management and labor. 

Senator George of Georgia, rank- 
ing minority member of the Senate 
Finance Committee, has joined with 
the Democrats who believe that the 
recent break in the commodity 
markets raised a “go-slow” signal 
for the tax-reducticn bill. 

Senator George, like Senator Byrd 
of Virginia, feels there should be a 
revision of both the revenue and 
expenditure estimates for 1949 be- 
fore proceeding to undertake tax 
reductions. He thinks several 
weeks’ delay is necessary. 

* * * 


Democratic Pressure 
MEANWHILE, there has been 


Snyder pointed out calls for atten-| general pressure from the Demo- 
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cratic side among senators favor- 
able to some tax reduction this 
year for a scaling down of the 
Knutson bill. The belief is growing 
that the bill will probably be cut 
to around $4,000,000,000, because 
Republicans need Democratic h2lp 
to override a presidential vetc. Last 
year, the Senate sustained the vcto 
by a margin of five votes. 

In any event, the pending tax 
bill will have no influence on the 
returns required by law for 
March 15. Such returns, called 
for by midnight on that date, 
cover last year’s incomes and 
there is nothing in the Knutson 
bill that affects them one way or 
the other. 

But declarations of estimated 
taxes for 1948 also will be required 
for all people who must make them, 
regardless of whether lower rates 
may be voted by Congress. 

Should Congress enact the Knut- 
son bill and it becomes law, effec- 
tive April 1 or some later date, tax- 
payers may file amended declara- 
tions at one of the later dates. 

* * + 
Till Jan. 15 

UNDER PRESENT law taxpay- 
ers have until Jan. 15 to file amend- 
ments to any declarations made on 


March 15. At that time they may 


file an amended rc-trn, paying the 








15 


difference owed, or may make a 
final roturn for the year 1948, or, if 
rebates are due them file claim for 
them. 

Concerning taxpayers subject to 
withholding but who do not have 
to file declarations of extimated 
taxes, they will experience no diffi- 
culty either, according to Treasury 
oflicials. 


If the law is changed during the 
year and tax rates lowered, the 
amount cf overpayment, or over- 
withholding, for th> first months 
will be allowed in the adiusted 
withhclding tables. 


Experts who have been helpinz 
to write the new tax legislation sav 
that no taxpayor need be worried 
about any complicaticns in th? 
withholding system. 

The only notable administrative 
effect cf the pending Knutson bill, 
which passed the House and is now 
before the Scnate, it has been 
po'nted out. will be a lengtheninz 
of the regular tax return form 1040. 


Capital Stock Increased 


Superior Motors Inc., Sucerior, 
Wis., has increas-d its capital stock 
from 250 shares of common at a 
par value of $100 per sharc to 1,000 
shares cf common at same par 
value. ’ 





“Parking-meter gimmick’ helps get new 


customers in your driveway 





LOCATE 10 or 15 cars near your sta- 
* tion, parked by meters on which the 
time is about to run out. 








4 TO TIE in with this promotion, get a 
. big, bold display of oil in cans right 
out on the rack in the driveway. 


read... 





2 DEPOSIT a nickel in each meter. Then 
* stick a card on windshield. It may 


5. OIL in cans builds confidence .. . 
holds new and old customers. Car 
owners are sure they’re getting the 

brand and grade asked for. 











1. Greet customer; take order 

2. Deliver gas; wipe rear window 
3. Clean windshield, passenger side 
4. Check oil and water 


5. Clean windshield, driver's side; 


collect 





BESIDES, canned oil helps you—in- 
* creases turnover... 
from breakage .. . 
easier to keep clean. 


eliminates loss 
makes station 


QUICK, EASY WAY TO GIVE SERVICE 


—_. 


CANNED OIL IS GRAND OIL FOR PROFITS 


AMERICAN CAN COMPANY New York + Chicago * San Francisco 







































































16 


New, Used Sales 
Top ’47 Levels 
In Detroit Area 


DETROIT.—New and _ used-car 
sales in Wayne county (Detroit) 
during January exceeded the to- 
tals for the same month of 1947, 
according to the Detroit Auto Deal- 
ers ; 

Used-truck sales showed a slight 
increase, but there was a decline 
in new trucks. 


The DADA report said that 10,516 
new cars were titled in Wayne 
county in January, compared to 
7,208 in the corresponding month 
last -year. Proportionate individual 
increases were shown by all makes 
except Cadillac, Hudson, Lincoln 
and Willys. 

Ford continued to hold its lead 
in Detroit area car sales as 1948 
opened. A total of 2,411 Fords were 
titled in January, compared with 
1,956 Chevrolets and 918 Plymouths. 


Used-car sales amounted to 4,557 
units, against 3,662 in January, 
1946. Used-truck sales were 254 this 
year and 247 last. New-truck sales 
declined to 750 this year from 919 
in 1946. A 
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NEW BUILDING OF SLOAN MOTORS INC. (Dodge-Plymouth), Albany, Ga. With 
about 12,400 square feet of space, the brick-steel-concrete-glass structure was completed 


at a cost of $125,000. An outstanding feature is the ‘‘no-glare’’ plate 
showroom. 


three sides of the 


J. Leo Stoan is general manager of the 


which encloses 


Three New Automotive Firms |4. M. Fountain with $10,000 capital 
stock 


Are Chartered in Texas 
A and B Pontiac Co. has been 
chartered in Laredo, Tex., with 


$25,000 capital stock by Adolph 
Barrera, Concepcion Barrera and 
Blanca Barrera. 

Bernath Motor Co. has been char- 
tered in Bryan, Tex., by R. I. Ber- 


Lone Star Buick Co., Abilene, 
Tex., has been chartered by Jack 
Hughes, John M. Holt, and Ethel H. 
Holt with $72,000 capital stock. 


$100,000 Loss at Seale 


Seale Motor Co., Hazard, Ky., 
was destroyed by fire Feb. 6. Thirty 
ears were gutted. Loss was esti- 


nath jr.. Kate Parker Bernath, and | mated at $100,000. 





HARRISBURG, Pa. (UTPS).— 
Describing as “misleading and 
false” a statement by the National 
Highway Users Conference that the 
fatality rate on the 160-mile super- 
highway between Harrisburg and 
Pittsburgh is rising while that for 
other roads is dropping, T. J. Evans, 
chairman of the turnpike commis- 
sion, said the toll road “is the 
world’s safest, 
way.” 

The statement and other “anti- 
toll road propaganda emanating 
from several Washington sources,” 
Evans declared, “is an underhanded 
attempt to scare potential and pres- 
ent users of the turnpike.” 

Evans said statistics show there 
were 9.8 deaths per 100,000,000 ve- 
hicle miles on the turnpike in 1946, 
while the rate the same year on 
Pennsylvania’s rural roads was 13.5 
and in the nation, 12.4. 

The turnpike official further stat- 
ed that for the six years from 1941 
through 1946, the traffic accident 
death rate per 100,000,000 vehicle 





America is at Home... 10 FRIENDS 






the family mailboxes. 


The doors to all the homes in America lead through 


And, America’s families—properly approached—are 


hospitable folks. They’ll listen 


. . . they'll accept you 


... and they'll BUY ... if they like you. 


When you call on America’s selected families, through 
the productive medium of Direct Mail Advertising, 


do you call as a FRIEND, or are you a “foot-in- 


the-door’”’ salesman? 


Planning, creating, and distributing Direct Mail Ad- 


vertising that will get maximum ATTENTION at the 


first critical point—the family mailbox—is a long-time 
basic policy with R. L. Polk & Company. The Polk 


organization adds RESEARCH to years of experience 


in planning your Direct Mail Advertising. 


R.L. POLK ano COMPANY 


BRANCHES AND PRODUCTION PLANTS: 


NEW YORK 


CLEVELAND 


CHICAGO 


PHILADELPHIA 


ST. LOUIS 


Polk facilities are complete—consultation, research, 


planning, creating, producing and distributing. The 


people of America—your selected prospects and cus- 


tomers—are in Polk’s list files. 


Production plants—in 


seven strategic cities—are able to handle two million 


mailings daily. 


Direct Mail Advertising Division 


Headquarters: Polk Building 


CINCINNATI 


431 Howard Street 
Detroit 31, Michigan 


TRENTON 


Defends Turnpike Safety 


Pa. Official Says Death Rate on Superhighway 
Is Below Level for U.S. Rural Roads 


high-speed high-/| 








miles was only 10.85 on the turn- 
pike, compared with 14.1 on ruraj 
Pennsylvania roads and 13.45 on 
the nation’s rural roads. 


The turnpike death rate last year 
dropped to a new low of 6.9 per 
100,000,000 vehicle miles, Evans 
said, and only in 1944 did the turn. 
pike’s death rate exceed the na- 
tional average, when “the turnpike 
was essentially a war supply high- 
wey.” 


Committeemen 


Are Appointed 
By Mont. Assn. 


BUTTE, Mont. — The Montana 
Automobile Dealers’ Assn. has 
selected its committees for the 
coming year, it is reported by 
George Schotte, association presi- 
dent. 


The executive committee is com- 
prised of: Schotte, chairman; Dee 
Washburn, Great Falls, Barney 
Ryan, Bozeman; Clyde Burgan, 
Helena; Matt Himsl, Kalispell. 

The convention committe in- 
cludes: Hogen Kraabel, chairman; 
Bud McCall, Hamilton; S 
Scearce, Ronan; Myles Johns, Kal- 
ispell; William Olney, Missoula. 


Legislative committee: Casper 
Nybo, Missoula, chairman; Don 
Suhr, Great Falls; John Pierce, Bil- 
lings; Leonard Dee, Anaconda; 
Henry Wieber, Havre; Prescott 
Boutelle, Miles City; J. B. Barclay, 
Shelby; Ed Flemming, Livingston; 
Art Hageman, Jordan; R. J. Wat- 
son, Dillon; R. E. Lang, Poplar, and 
F. G. Curtis, Choteau. 

Committee on auditing, budget 
and finance: Leonard Kleve, chair- 
man; Sol Tintinger, Cascade; Louis 
Pratt, Polson, and C. C. McLaugh- 
lin, Stevensville. 

Committee on safety inspection: 
Les Olson, Great Falls, chairman; 
Clay Greening, Laurel; Al Hanson, 
Cut Bank; H. L. Blair, Livingston, 
and Tom Dowen, Lewistown. 

Committee on highway needs and 
taxation: Fred Robinson, Malta, 
chairman; Paul Seese, Great Falls; 
Harry Bell, Missoula; William 
Thompson, Sidney, and C. S. Mc- 
Bee, Billings. 


Nash Gives Baker 


Post in Cincinnati 


DETROIT.—H. S. Baker, for- 
merly Nash Motors zone manager 
at Denver, has been appointed zone 
manager at Cin- 
cinnati, it was 
announced last 
week by H. C. 
Doss, vice - presi- 
dent in charge of 
sales. Baker suc- 
ceeds E. D. How- 
erton, who re- 
signed to join a 
Nash_ dealership 
in Oklahoma. 

Baker’ entered 
the automobile 
business in 1928 with General Mo- 
tors as a territorial manager In 
Oklahoma City. In 1937 he was 4Pp- 
pointed district manager at Okla- 
homa City for Pontiac. In 1944 he 
joined Nash as a district manager 
and was later promoted to assistant 
zone manager in the Dallas zone. 





H. 8S. Baker 





Charnock Heads Up 


Va. Dealer Group 
WARSAW, Va.—J. L. Charnock 
has been elected president of the 
Northern Neck Automobile Dea)- 
ers Assn., to succeed T. D. Me 
Ginnes, retiring president, the a5- 
sociation announced last week. 
Frank Kilduff was named 45 
first vice-president, and Robert E. 
Crowther jr., secretary-treasurer. 
Named to the board of directors 
was McGinnes, Harmon C. Treakle, 
Ben Hubbard, Norman Edwards, 
Melvin Moss and Robert Murphy. 


Haynie Leaves Jarman 
E. C. Haynie, who for 16 years 
has been with Jarman Motors, Inc. 
has joined the staff of University 
Motors, 29th St. and Remington 
Ave., Baltimore. 
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WHY 1,311,000" 


WILL BUY AND READ 7/@ THIS MONTH 


Of all magazines on general sale, TRUE was first to 













































deliver an all-male audience of more than a million. It 
now averages over a million and a quarter a month. This 
takes a unique editorial formula — deliberately designed 
to interest more men more. Here’s how it works in the 
March issue of TRUE, now on sale at your newsstand. 


ALVA 
JOHNSTON 


“WILSON MIZNER 


LAYS A FEW BETS”’... 


New angles on the fabu- 
lous gambling gagster, 
brought to light by today’s 
most readable reporter. 
Mr. M., who once offered 
to design a watch that 
would give milk, even laid 
odds on his own survival. 
Here he is, quotably yours. 






“THIS IS THE FIGHT RACKET’’... 
An expert ring-sider’s bare-knuckle exposé of the 


fighters, managers, promoters and commissioners 
who have fouled professional boxing right into the 
U ropes. Not a punch pulled by the man who wrote 


“The Harder They Fall.” 










\ Razor-edge mystery, with every 
the Caso at the word true, hair-raising fact. 
BY ALAN HYND 


RAMBLING GUILLOTINES” 







BOOK-LENGTHER 


‘the 
Reluctant_ 


WARRION 


Joseph Millard’s superb story about the Chey- 
ennes, who fiercely wanted to be left alone. 















BY LUCIAN CARY... . 
A Sportsman’s Map of America . . . Gate- 


fold masterpiece in 4 colors, ready to hang 
on your wall for year-round reference. 


How they custom-build guns to 
match your personality — in the face 
of ’48’s mass production system. 
TRUE’s famous shooting-iron expert 
takes you inside a strangely flourish- 
ing industry and shows you the why 
and how. * 


wes we 


| THE MILLION-PLUS MEN - 
WHO BUY AND READ TRUE—READ AND BUY! 


i true delivers the mass-culine moneyed market . . . millions of 
i men eager and able to buy and buy. Automobiles and 
accessories rank high on the list of things they want. 









MAGAZINE IN THE WORLD 
67 West 44 Street, New York 18, N. Y. 
"Based on conservative estimates for March, 1948. Chicago tos Angeles Sean Francisco 
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By J. B. Van Tassel 


EW-CAR dealers have been very 

skeptical up to now about buy- 

ing and selling used cars. Why? 

There probably 
are some good 
reasons, but on 
the other hand 
there’s a lot of 
money to be 
made in the used- 
car business now. 

In addition, it 
should offer the 
new-car dealer an 
opportunity to 
build up a bank 
of new-car pros- 
pects for the future when they may 
be badly needed, provided, of 
course, you give the buyer and the 
seller a square deal. 

Then, too, this is an important 
avenue toward getting back in 
the used-car business, which all 
dealers will come to sooner or 
later, only now they have the 
opportunity of getting in the 





4. B. Van 


Dealer Business Counsel 


Need Seen for New-Car Dealers to Get 
Into Used-Car Business Now 


business when there’s money to 
be made in it. 

Later, of course, when we get 
back in the competitive new-car 
selling days, this department will 
again probably represent a loss as 
it did in prewar selling days. 

Bd * oa 


F THE many statements that I 

receive from dealers from ail 
parts of the country for analyza- 
tion, few show that they are even 
retailing their own used-car trades 
on new cars. In fact, it would ap- 
pear to me that new-car dealers in 
general have closed up their used- 
car lots and operations and have 
washed their hands completely of 
used-car business. 

This may or may not be good 
business. But to my way of think- 
ing, these dealers are not only 
losing a good profit now but they 
are making it tough for them- 
selves to get back in the used-car 
business when they must, in or- 
der to stay in the new-car busi- 
ness and make money. 

In normal times a new-car dealer, 
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with few exceptions, has to be in 
the used-car business at retail and 
wholesale in order to stay in the 
new-car business. By getting into 
the used-car business now, the new- 
car dealer not only makes good 
money but he also starts the devel- 
opment of a used-car organization 
that probably will be functioning as 
an integral part of his overall busi- 
ness when the need comes. 
* & * 

N THE other hand, the dealer 

who waits until he is forced in 
the used-car business will probably 
find the going very expensive in 
trying to develop a used-car or- 
ganization overnight. You just don’t 
build up successful and profitable 
merchandising organizations of any 
kind on a short notice. It takes 
time and now is an excellent time 
to start. 


However, handling of current 
models as used cars presents a 
number of problems for the new- 
car dealer. Do not permit your 
used-car department to handle 
too many current models. 

It’s just not safe business for a 
new-car dealer over the long pull. 

(Any questions on business man- 
agement will be gladly answered by 
Van Tassel. Address him c/o Avuto- 
motive News, Detroit 26, Mich.) 





ROBERT C. MARTIN (Studebaker), Grants Pass, Ore., has held his franchise since 
1936. The recently completed new plant has showroom 25 by 50 feet, with small offices 
to the rear, parts room 25 by 20 feet, and a shop 45 by 80, all clear floor. The property 


represents an investment of $50,000. 





Dahl Plans Truck Home 


In Bettendorf, Ia. 


Contracts have been let by Dahl 
Motors Co., (Ford), Bettendorf, Ia., 
for a new truck sales and service 
building to cost about $100,000, ac- 
cording to C. J. Hendrickson, man- 
ager. The structure is to have a 
222-foot frontage, and .will be 160 
feet in depth. 

L. L. Wright, manager of the 
truck department, will be manager 
of the Bettendorf branch, where 
about 25 mechanics and other 
workers will be employed. 





NO OTHER SPOTLIGHT ON THE MARKET HOLDS A CANDLE TO THIS NEW 





SFA 


A STANDOUT FOR 


Here's the finest, most efficient spotlight ever perfected by Casco. It's 
the one and only spotlight in its price class that really tunnels through 
pitch darkness! Does it the safe way—with a minimum of glare. Perfect 
for picking up every on-or-off-the-road hazard; for safer driving at high 
speeds along dark roads that “soak up” ordinary spotlight illumination. 

“*Secret’’ of this extra-powerful spotlight is its sealed beam wnit 3£4535. It's of all glass 

construction with both the lamp filament and the aluminized reflector sealed-in-for-life 


against atmosphere, dampness and dust. Leakage of reflected light is prerented, glare is 
minimized and the lighting power stays at peak efficiency right up to the end of its long life. 


A STANDOUT FOR STYLING! Adds smart good looks to every car or truck, every 


LIGHTING EFFICIENCY 


year, every model. It's spotlight design in the 1950 manner! 


EASIER TO AIM, EASIER TO HANDLE—from inside the car. The new 
design, easy-to-grasp control handle swivels this spotlight in a complete 360° circle... 
in every direction, up, down, parallel to windshield . . . without the least hint of stalling 
or checking. Exclusive Casco-designed fingertip switch on the control handle snaps the 
lamp on and off without need for extra pressure . . . with or without gloves on. 


Casco “UNIVERSAL'' MOUNTING BRACKET MAKES MOUNTING QUICK 
AND EASY! it’s simple to custom fit this Casco Sealed Beam Spotlight to any car or 
truck. What's more, every mechanic will appreciate the separate pre-assembly of electrical 
connections. The spotlight handle is easily removed, automatically disconnecting all 
electrical and mechanical connections. There's nothing to reassemble, no parts to lose, 
no time lost in reconnecting wires. On every count, Casco Sealed Beam Spotlight 
(#S-31452-1) is a sure-fire saleswinner for you. Order from your wholesaler or write 


direct to CASCO. 


CASCO PRODUCTS CORPORATION - 


7 1948 MODEL HIGH CANDLEPOWER 


6 3 f 


sell 


it in every direction. . 
themselves. 





GH 






SALES ACTION HERE! 


This outstanding Casco spotlight mer- 
chandiser is sturdily constructed of birch- 
wood, handsomely finished in natural 
lacquer. Eye-catching, it lets customers 
come up and handle the spotlight, turn 


. lets customers 


Compact, takes only 


14” x 5” on your countertop. 


BRIDGEPORT 2, CONN. 


“fev new and unusual aiilomatwe accenomriv, WATCH CASCO 


Five Proposals 
Would Revise 
Miss. Road Laws 


JACKSON, Miss. — Revision of 
Mississippi's 18-year-old highway 
law structure was proposed in a 
series of five bills introduced in 
the Mississippi legislature as the 
outgrowth of a study by a six- 


member joint legislative interim 
committee. 
One of the main bills in the 


series is designed to settle a long- 
standing dispute between the state 
and counties concerning the reim- 
bursement of counties for county 
highways which have become part 
of the state system under a 1930 
statute, known as the Stansel act. 
The 1930 law provides when such 
county highways become part of 
the state highway system, the state 
highway commission shall appraise 
and reimburse the county for the 
pavement already constructed. 

Under a recent Mississippi su- 
preme court ruling, the state, un- 
der the Stansel act, would be liable 
for reimbursing the counties not 
only for the pavement itself, but 
also the cost of constructing shoul- 
ders, buying rights of way, bridges 
and other costs involved in the 
original construction. 

Another of the bills would con- 
tinue the present state highway 
commission but redefine and clar- 
ify its powers and jurisdiction. It 
would authorize the commission to 
establish two permanent district 
offices in each commissioner’s dis- 
trict. It also sets a ceiling of 10,000 
miles which the state highway sys- 
tem may be increased. 

A third bill designates the en- 
tire state highway system, accord- 
ing to primary and secondary high- 
ways. In the measure, the primary 
highway system is suggested at 
4,400 miles, while the balance of 
the state system, consisting of 7,000 
miles, is designated as secondary. 


Meundley At Last 


Spring Dating Plan Returns 
In Tire Retailing 

WASHINGTON.—Viewed as an 
indication that normal times are 
back in the tire industry is the 
return of the traditional spring 
dating practice. Up to now, the 
manufacturers, faced with an un- 
precedented demand for their 
products, haven’t found it neces- 
sary to resort to this merchandis- 
ing effort. 

Now, with production continuing 
at a high level, tires piling up and 
warehouse space limited, the com- 
panies are pushing the old credit 
plan that prevailed largely before 
the war. 

According to the NAITD, dealers 
are being offered tires for imme- 
diate delivery. They won't be billed, 
however, until* April, May or June, 
depending on the trade acceptance 


they sign with their suppliers. 
There is no interest or carrying 
charge. 


A marked dropping off in tire 
sales has been reported in most 
areas since the holidays. This made 
the return of spring dating inevit- 
able to stimulate trade. January 
and February are normally the 
poorest months of the year for 
tire retailers. 








Gilles-Graham 


Charles Gilles and Frances Gre 
ham have formed a partnership to 
handle a Studebaker dealership i” 
Vidalia, Ga. A building is being 
renovated and redecorated to form 
offices, showroom and mechanical 
department for the new firm. 
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Automotive Finance... 
a a aa 


Firms’ Debt Structure 
Shows Improvement 


By George Deery 
Staff Writer 


ITH CONTINUING talk on the 
W possibilities of a recession goes 

ning interest in the individual 
and corporate debt structure. Some 
already see a red flag waving from 
the top of the individual debt pile. 
Others are less panicky. 

Whatever turn events may 
take, the conclusions of Dun & 
Bradstreet announced last week 
on debt ratio studies are encour- 
aging in their implications of the 
general improvement in the finan- 
cial structure of established retail 
businesses. 

“Substantial liquidation in long- 
term debts and a general strength- 
ening of financial stability are indi- 
cated in the 14 important ratios for 
12 principal lines of retail trade, 24 
of wholesale, and 36 of manufactur- 
ing,” are indicated for 1946, accord- 
ing to Roy A. Foulke, vice-presi- 
dent, Dun & Bradstreet, Inc., who 
has compiled such ratios since 1931. 

* * * 


co in the 14 impor- 
tant retail ratios for the first full 
postwar year were amongst the 
sharpest that have been recorded 
since the ratios were first compiled 
by Foulke. Outstanding character- 
istics of these ratios are high prof- 
its, large year-end inventories, and 
continued liquidation of funded lia- 
bilities. 

“The annual net profits, as deter- 
mined by net profits on net sales, 
on tangible net worth, and on net 
werking capital, were well above 
prewar levels. These high profits 
were occasioned by the huge sales 


$107 Million in Sales Gives 
Brake Shoe Record Year 


During 1947 American Brake 
Shoe Co. completed the biggest year 
in its history, according to Wm. 
B. Given jr., president. Sales totaled 
nearly $107,000,000 as compared to 
1946 when sales reached $77,590,394. 
Dividends paid on common stock 
equaled $2.40 per share as com- 
pared to $2 in 1946. Brake Shoe 
has now completed its plant re- 
placement and expansion program 
which has involved expenditures of 
approximately $15,000,000. The pro- 
gram has consisted of the building 
of six new plants, construction of 
a new chemical research laboratory 
at Brake Shoe’s Research Center 
in Mahwah, N. J., the closing of five 
old high cost plants, and numerous 
additions and improvements to 
existing plants throughout the 
country. Four of the five plants 
closed during the year were all 
located in large cities. Each of the 
six new plants were constructed in 
small, rural communities. 


During October 1947, the com- 
pany made a successful offering of 
199,101 shares of 4 percent $100 par 
cumulative preferred stock to stock- 
holders. Slightly more than 97 per- 
cent of the total was taken up by 
exercise of rights. A total of 5,767 
shares of the stock which were un- 
sold after expiration of common 
stock warrants were offered for 
sale to employes. 

* 


U. S. Rubber Net Off, 
Sales Up 17% Over °46 


Consolidated net sales of U. S. 
Rubber last year were $580,968,091, 
& new high, but earnings declined 
from 1946 to $21,753,317, or $9.39 a 
share after taxes and all charges, 
compared with $10.23 a share in the 
preceding year. Net income was 3.7 
percent of sales. Net sales were up 
114 percent over 1946. 


The balance sheet showed current 
assets of $252,141,343 against cur- 
rent liabilities of $81,988,939, giving 
4 net working capital of $170,152,- 
% compared with $118,483,788 for 

© previous year, an increase of 
$51,668,616, Total inventories were | 
$121,362,263 as of Dec. 31, 1947, 
against $101,086,716 for 1946. For- 
eign assets of $43,511,073 showed an 
Merease of $8,504,605, due to in- 
freased activities in Canada, Eu- 
rope, Latin America and Malayan 





Plantations, 


volume coupled with a high per- 
the report 


centage of mark-up,” 
states. 

“Economic developments 
brought about a general strength- 
ening of the financial structure of 
established retail businesses. The 
financial stability of wholesale 
and manufacturing businesses 
likewise improved and many con- 
cerns were in a-stronger position 
at the end of their 1946 fiscal 
year. 

“The ratios for the 24 wholesale 
trades reflect the sharp increases in 
sales volume amongst most of the 
trades, accompanied by a rapid rise 
in inventories. With peak net prof- 
its, many wholesalers were able to 
retire a considerable portion of 
their long-term debts. 

“The turnover of net working 
capital, an indicator of sales vol- 
ume, was at the highest level yet 
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Auto Stocks 
Feb. 16 Feb. 9 





Chrysler ........ 55% 55% 
CE, SNiwcevd'cs 1% 6% 
General Motors . 52 54% 
eae 16% 17 
Kaiser-Frazer ... 11% 12 
Se 16 16% 
Packard ......... 4% 4% 
Studebaker ..... 17% 18% 
OMS, Go.cons. ea ows 1% x 

Average for 

Nine Stocks .. 20.84 21.36 





attained in 14 of the reporting lines, 
declining in four. 

“Annual net profits were at rec- 
ord levels for a majority of the 36 
manufacturing lines, permitting a 
large number of manufacturers to 
decrease their long-term debts,” ac- 
cording to the survey. 


* * * 


Miami Dealers Sponsor Lunch 
For Chrysler Directorate 


For the first time, Chrysler direc- 
tors held their annual meeting in 
Miami, Fla., and were guests of the 
corporation’s dealers in that city. 

Miami dealers who were hosts at 
the luncheon included A. B. Christo- 








NEW YORK e CHICAGO e 
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pher, Robert Ingman, John Jones, 
T. B. McGahey, H. Coman Munroe, 
Charles Tutan and John F. Zeder. 


* » + 
Earnings 


Atlantic Refining Co. and sub- 
sidiaries—Net profit after taxes and 
all deductions of $15,898,000, accord- 
ing to stockholders’ report. The 1947 
profit is equivalent, after provision 
for preferred dividends, to $5.32 a 
share of common stock. It com- 
pares with $9,634,000, or $3.26 a 
share earned in 1946. 

Checker Cab Mfg. Corp. and sub- 
sidiaries—For 1947: (preliminary) 
Net loss, $317,955 after including 
$445,787 dividends received from 
Parmelee Transportation Co. and 
giving effect to $99,834 carry-back 
tax credit. In 1946 company had 
net profit of $118,973 after including 
$234,766 profit on sale of capital as- 
sets and $534,944 dividends received 
from Parmelee Transportation. De- 
cember quarter: Net loss, $169,435, 
against $44,004 loss for final quarter 
of 1946. 


Hamilton Named 


Norman G. Hamilton has been 
appointed sales manager of the 
parts division of McDonough Mo- 
tors Inc. (DeSoto-Plymouth), Cleve- 
land. 





Established 1888 


JOHN B. WOODWARD, INC. 
Established 1893 


Announce Their Consolidation 
Effective March 1, 1948 
Under the Name 


CRESMER & WOODWARD, 


Newspaper Publishers Representatives 


DETROIT 


e SAN FRANCISCO ° 


UNTIL SUITABLE OFFICE SPACE IS AVAILABLE 
CONTACT 


Don A. Jansen - Frank C. Davies 


at 


641 NEW CENTER BUILDING 


MADISON 5730 


CLEVELAND PLAIN DEALER 
DALLAS MORNING NEWS 
THE SPOKESMAN-REVIEW 


SPOKANE DAILY CHRONICLE 
CHATTANOOGA NEWS-FREE PRESS 
CHATTANOOGA TIMES 


Thomas O. Eichelberger 


at 


IMOTOR 
‘OR 


SALES 





owl 


“Hoppes 

But I can’t let you have it for 
$400. I paid that much for it 10 
years ago.” 


Lakes Hauler to Speed 
Unloading of Cars 


BUFFALO.— McCarthy Steam- 


ship Co. which has been unloading 
400 cars from its boats in Buffalo 
in four hours during the navigation 
season, plans to do an even faster 
job in the future. 
will paint the walls of the carge 
holds white to create a greater 
light reflection 
drab holds. 


To do so, it 


in the normally 


Want ads in AUTOMOTIVE NEWS cost 


little—get results. 


Announcement.. 


WILLIAMS, LAWRENCE & CRESMER CO. 


INC. 


LOS ANGELES 


8-288 GENERAL MOTORS BUILDING 


MADISON 6244 


NEW YORK SUN 

LOS ANGELES TIMES 

OAKLAND TRIBUNE 

STOCKTON RECORD 

LONG BEACH PRESS-TELEGRAM 
PASADENA STAR-NEWS 

SANTA BARBARA NEWS-PRESS 
GRASS VALLEY UNION 
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Letterbox 


(Continued from Page 4) 


put control on the basic raw mate- 
, « « »« we would be a poor ex- 
ample of an organization if we did 
not ... go along with the govern- 
ment.” 


To my way of thinking that is 
the poorest sort of reasoning. For 
instance: No government “thinks” 
one way or another about anything. 
It is altogether possible that the 
president “thinks,” and pretty con- 
clusively, that he is trying to follow 
the old New Deal line of thinking. 
It is also quite possible that some 
congressmen “think,” some one way 
and some another. Why should we 
go along with any sort of thinking 
with which we do not agree? 

I do not have an official position 
with NUCDA at this time, but hap- 
pen to be a director of the Texas 
association.—J. B. Catpweit, 795 
Third St. N.W., Paris, Tex. 


Information Please | 


I would like to have the foljowing 
questions answered: Is the new 
Keller car the former Bobbi car? 
Is the Dixie Motor Corp. going to 
make cars? 

Has the Darrin Motor Car Co. 
gotten into production yet? Is Ed- 
ward §S. Jordan still with Stude- 
baker? What Marmon is with Mar- 
mon-Harrington Co.? Is it one of 
the Marmons who used to be with 
the old Marmon Motor Car Co.? 

Is the American Bantam Co. go- 
ing to put a small car on the 
market again? 

What became of the much-talked- 
of Chicago and American Victory 
rear-engined cars? Has the new 
Cortez car got into production yet? 

I don’t see why the Willys-Over- 
land Co. doesn’t build a light sedan 
povered by the Jeep motor with 
gasoline being so short. A car like 
that should go over good. 

It looks like if some company 
would make a four-cylinder car 
about the size of the old Conti- 
nental there would be a large de- 
mand.—Hersert Parker, Oakland, 
Til. 

Editor’s Note: Keller Car Co. 
started as Bobbi Car Co., became 
Dizie Motor and then Keller. 
Bobbi and Dizie now out of pic- 
ture. Darrin is not yet in pro- 
duction, to our knowledge. Ad- 
dress Edward 8. Jordan, care of 
Warren McArthur Corp., 1 Park 
Ave., New York. Walter Marmon 
was with Marmon-Herrington; 
died in 1940. He was formerly 
with Marmon Motor. American 
Bantam making trailers; has in- 
dicated lack of interest in small 
car. Have heard nothing definite 
on Cortez since the initial promo- 
tion by Designer John Tjaarda. 
Willys has plans for a light siz 
some time in future. We’re stuck 
on the Chicago and American 
Victory car. Does any reader 
remember? 

e + : 
Idiotic? 

Please accept a word of warm 
praise for the quality of A. H. 
Allen’s column in Automotive News. 
It is consistently interesting, al- 
ways well written and frequently 
presents a refreshing constructive 
discussion which should benefit 
both the automotive industry and 
the general public. 

A case in point is his column of 
Jan. 12, when he presented the 
view of Frank Macfarlane on the 
dangerous shortcomings of wind- 
shields. Mr. McFarlane is not alone 
in his strong criticism. There are 
plenty of others who join with him 
in “viewing with alarm” skylights 
masquerading as windshields. 

I remember listening to Dean 
Fales of Massachusetts Institute of 
Technology arraign them several 
years ago, when he said car drivers 
were afforded a fine view of the 
sky, but not of the road ahead, 
and windshields were pitched at an 
angle most likely to make cars in- 
tolerably hot under summer suns. 

Of course, Mr. Macfarlane is 
right when he says present wind- 
Shields bank up rain water, snow, 
mud and salt, obscuring the driv- 
er’s view and contributing to acci- 
dents. 

Is any further proof of the idiocy 


of present windshield design need- 
ed than the growing use of visor 
accessories which drivers are pay- 
ing to put on their already high- 
priced cars? ; 

For quite some time now. I have 
Personally been advocating that 
windshields slope inward, like the 
windows of all modern airport tow- 
ers. This would be at about the 
angle mentioned by Mr. MacFar- 
lane, and it is not surprising that 
he reports such satisfactory results. 


It is time that we stop accepting 
automobiles as “perfect” and face 
the fact that any machine which 
continues to kill tens of thousands 
and injure over a million persons 
year after year needs critical analy- 
sis and constructive criticism.— 
ArTHUR W. Stevens, president, Au- 
tomobile Safety Assn., Boston. 


* * * 


Seeks Auditing Book 


The writer is an accountant and 
because of his knowledge and expe- 
rience has under his charge the ac- 
counting and auditing of several 


automobile concerns, Because of 
the complexity of automobile ac- 
counting, ordinary auditors shy 
from the work. 

This all leads up to what I think 
is a need that you could supply 
through your book department. 
Most likely it is a book that may 
have to be written. The subject 
covered would be “Auditing Pro- 
cedure as Affecting Automobile 
Dealers.” Would like to hear from 
you.—Car. Murer, 505 26th St., West 
Palm Beach, Fla. 

Eprror’s Nore: Does a _ reader 
know of such a book? 


W olcott-Nash Motors Gets 


Ten-Point Award 

A 10-point plaque was presented 
to Wolcott-Nash Motors Inc. of El- 
mira, N. Y., at a dinner meeting 
recently. 


The plaque was presented to 


Samuel K. Wolcott, president of the 
Elmira firm, by Robert Carlin, man- 
ager of the Nash Buffalc branch. 
Samuel K. Wolcott jr. is vice-presi- 
dent and J. Jerome Wolcott is sec- 
retary of the dealership. 


“‘Dealers Tell Me’’ by John O. Munn is 
an open forum for the expression of deal- 
ers’ opinion. 


THE ESTABLISHMENT of dealerships and marketing possibilities in the United States 
studied in this country by Sir John Black, managing director of Standard Motors 

-» Coventry, England. The new Standard Vanguard (beside which he is shown) 

be the first English car designed especially for the world market, was ; 

in production. Sir John says the cars are the first to be made in England on a 
percent American assembly line basis. Standard also manufactures the Ferguson 
tor in England for Harry Ferguson Ltd., American affiliate of the Detroit company, 





ALBANY.—New York state 
would have to provide courses in 
automobile operation in all high 
schools under a bill introduced in 
the New York legislature last 


week. 

The measure, sponsored by As- 
semblyman Francis X. McGowan, 
would require the state board of 
regents to prescribe such courses, 
which would be taught by teach- 
ers employed by the schools. 
Senator Seymour Halpern and 
Assemblyman Lawrence Van Cleef, 
chairmen of the committees on 
motor vehicies, introduced a series 
of four motor bills that would: 


1, Provide that on a conviction 
within the state for motor vehicle 
violations for which mandatory 
suspension and revocation of li- 
censes are specified, the person 
convicted shall surrender his li- 
cense to the court for delivery to 
the motor vehicle commissioner. 

2. Extend to all motor vehicles 
the provision that they must be 


ANC 
ipa + (948 
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Student Driver Training Asked | 
For All N. Y. High Schools 


equipped with a mirror or other 

reflecting device so adjusted that 

operators shall have clear ard full 

arn of the road and traffic be- 
nd. 


3. Require that trailers used in 
connection with tractors must have 
two adequate reflectors attached to 
the front placed on either side to 
show the width of the trailers. 
Tractors with a width of more than 
70 inches would also have to have 
reflectors similarly placed. and one 
on the rear which may be a part 
of the rear lamp. 

4, Extend the definition of chauf- 
feurs to include those employed for 
operating motorcycles. 

Another measure designed to 
solve the severe parking short- 
age was introduced by John D. 
Bennett. It would permit villages 
to acquire by condemnation as 
well as purchase lands for pub- 
lic parking places. The bill would 
prohibit charge of rentals or fees 
for use of public parking places 


THIS IS ONE OF MANY Hydra-Matic school classes to graduate from Oldsmobile’ 
factory training program in Lansing. Since the school was established in 1947 more than 
250 mechanics, sent to Lansing by the dealers for whom they work, have received cer- 

school 


tificates as master Hydra-Matic drive mechanics. 
doubled and an enlarged class of 30 men sta‘ 


H. 8S. McHenry, 
graduate. 


paid for by local assessment on 
property benefited. 

Van Cleef offered a bill which 
wo'lld require persons repairing the 
body, fenders, running boards or 
bumpers of a motorcycle, or any 
other part of a motor vehicle, when 
damage seems to result from an 
accident, to report to the sheriff, 
state or municipal police before 
completing repairs. A bill which 


HAPPY HOLIDAY says: 


I cannot tell a lie! I did it! I confess ’m 


The most successful 


two-year-old magazine of 
all monthlies ever published / 


(Oh, happy birthday to me!) 


Let the chips fall where they may, here are the honest-to-George facts: 


Number of 


advertisers 


Ist'12 mo. 
180 


Advertising 
revenue 


2nd 12 mo. 
815 


Ist 12 mo. 2nd 12 mo. 
$957.796 8$1,857.894 


rted training under the new set-up on Feb. 
supervisor of the school, is shown presenting a certificate to a recent 


Now the different classifications of advertisers total 
forty! Everything from automobiles to insurance, 
beverages to radios, women’s wear to toiletries 
...they’re all in Holiday. And all for the same 
good reason: Holiday moves merchandise! 


Circulation 


average net paid 


Ist12mo. 2nd 12 mo. 
161,118 758.885" 
These figures are average net paid circulation (the 
first year’s figure is ABC, the second year’s is based 
on the best available estimates). NOW —HOLIDAY 
IS OVER 800,000! Within a 2-year period no 
magazine selling at 50¢, or even 35¢, has ever gone 
so far so fast. More than 800,000 of America’s most 
up-and-doing, most responsive families! Everyone in 
the family—and friends too—reads Holiday. Ten 
recent surveys show that each copy is read by an 
average of 7.7 readers! What a made-to-order market 


Holiday’s second-year advertising revenue of 
$1,857,894 is greater than the second-year revenue 
of any other monthly magazine! And the advertising 
lineage increased from 401,813 lines in the first year 
to 460,200 lines in the second year. The reason? 
Responsiveness. People read Holiday in a holiday 
mood—a relaxed, responsive, buying mood! 


Number of 1st 12 mo. 2nd 12 mo. 
retail tie-ins 505 1131 

In the last 12 months, 968 leading retailers used 
Holiday as the major theme in 1131 store promo- 
tions. Department stores, shoe stores, men’s stores, 
specialty stores, drug stores, sporting goods stores 
... ALL kinds of stores have tied in with Holiday. 
What’s more, these stores used over 500,000 lines 
of newspaper advertising and more than 5,000 
windows as well as interior displays, fashion shows 


of millions! 


*Best available estimates. 


and radio programs. 


Recently the were 


would make it unlawful to operate 
on the public highways trucks, 
trailers or semi-trailers, unless 
equipped with rear bumpers so 
constructed as to contact bumpers 
or guards of other motor vehicles 
and to prevent overhang of rear 
from causing damage in event of 
collision, was introduced by As- 
semblyman Julius C. Volker. 
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Wis. Tag Setup 
Said to Save 
$144,000 a Year 


MADISON, Wis.—The Wisconsi1. 
system of motor vehicle registration 
saves $144,000 a year in the cost of 
license plates, according to state 
officials. 

Prior to 1946, it was said, the Wis- 
consin method was identical to that 
used by Illinois and most other 
states. All motorists applied for 
licenses at the same time of the 
year and state offices were swamped 
with work, necessitating the hiring 
of as many as 500 additional work- 
ers for short-term periods. 

Present methods spread the work 
over the whole year and a perma- 
= staff is able to do the entire 

ob. 

The Wisconsin method permits 
the issuance of a small metal insert 
attachable to the license plate to in- 
dicate the change of year. Motor- 
ists keep the original plate indefi- 
nitely. 

Second important feature of the 
system is that the registrations are 
“staggered” by the month, about 
75,000 licenses falling due for re- 
newal each month. 

Wisconsin’s tags cost 16 cents a 
pair as compared with Illinois costs 
of over 20 cents per pair. In addi- 
tion, mailing costs are lower be- 
cause of lighter weight and smaller 
size. 


Committees Listed 
In Philadelphia 


PHILADELPHIA. —M. H. Bury 
has been appointed chairman of 
the Philadelphia Automobile Trade 
Association’s executive committee, 
according to an announcement by 
the association. 

Serving on the committee with 
him are the following: Edward H. 
Bauer, T. P. Lowry, R. R. Sonne- 
born and J. Eustace Wolfington. 

Other committees appointed in- 
clude: finance committee: John B. 
White, chairman, Edward H. Bauer 
and Edward J. Ronan; auditing 
committee: John A. Lafore jr., 
chairman, William L. Greer and 
L. C. Krisher; membership commit- 
tee: Walter B. Townsend, chair- 
man, William T. Plachter and Ed- 
ward C. Swirsding. 


Automatic Fan 
Ford Devises Thermostat 


To Control Speed 


DEARBORN.—A thermostatically 
controlled radiator fan which oper- 
ates only when needed and at 
speeds required for efficient cooling 
has been developed by Ford engi- 
neers. 

Known as the Dynamatic radiator 
fan, the assembly provides the en- 
gine with exactly the right amount 
of cooling air regardless of load 
and temperature conditions, Ford 
said. The speed of the fan is con- 
trolled by a thermostat assembly 
installed in the radiator hose which 
varies the voltage on the dynamatic 
drive directly in accordance with 
the temperature of the cooling 
water and cooling requirements of 
the engine. 

Thus, it was stated, the fan runs 
only when cooling is needed and 
then only at the speed required to 
do the proper amount of cooling. 
This results in increased gasoline 
mileage, reduction of fan noise, 
quicker warm-up, improved accel- 
eration and greater power and flex- 
ibility of the engine, the company 
claimed. 

In cold weather the fan seldom 
turns on, according to Ford, and 
warm-up of the engine is not re- 
tarded by cold air blasting through 
the engine compartment. The en- 
gine also is heated more evenly, it 
was said, since the fan is not forc- 
ing cold air on the front of the 
block, causing it to run colder than 
the rear portion. 


Three Dealers ade’ 


To Roster of CATA 

CHICAGO.—The addition of three 
passenger car dealers as members 
was announced last week by the 
Chicago Automobile Trade Assn. 

The new acquisitions are: Budd 
Cofoid Motor Sales, Inc. (Dodge- 
Plymouth); Foster Auto Sales, Inc. 
(Kaiser-Frazer), and Safety Mo- 
tors, Inc. (Ford). All of them are 
located in Chicago. 








Auto Personnel 





McDuffee Heads Division 


For Prest-O-Lite Battery 

Dan W. McDuffee has been ap- 
pointed division manager of the 
East Central division of Prest-O- 
Lite Battery Co. Inc., Indianapolis, 
according to A. A. Feldman, sales 


manager. 
McDuffee, who will headquarter 
in Detroit, has been in the battery 
business since 1937. Prior to that 
time he was with Goodyear Tire & 
Rubber Co. for Sve years. 
+ 


Cleland and Foreman 
Boosted by Studebaker 

Del Cleland, superintendent of 
Studebaker’s motor division, has 
been named manager of the 
standards division, according to 
P. O. Peterson, vice-president in 
charge of manufacturing. Fred 
D. Foreman, who has been fore- 
man of crankshaft machining 


since 1945, succeeds Cleland as 
superintendent of machining and 
motor assembly. 

Clelarid has been with the Stu- 


debaker organization since 1908, 
starting with the company as a 
motor assembler. Foreman joined 
Studebaker in 1920 as assistant 
foreman of the camshank and 
crankshaft machining depart- 
ment. 
* * & 


General Motors Names Two 
To Direct New Foundry 


James H. Smith, general manager 
of the Central Foundry division of 
General Motors Corp., has an- 
nounced the appointment of Jchn 
Doerfner jr. as plant manager and 
Carl H. Beverly as resident comp- 
troller of the grey iron foundry be- 
ing built at Defiance, O. 


* * + 


Bitzer Made President 


Of Harris Products 


Charles H. Bitzer has been elect- 
ed president of Harris Products 
Co., 5105 Cowan Ave., Cleveland. 
Cc. R. Wight has been named gen- 
eral manager; R. G. Bradley, vice- 
president in charge of sales, and 


Dan T. Bradley, vice-president in 
charge of engineering. 

Harris manufactures’ shackles 
and shock absorbers for the auto- 
mective industry. 

+ of +. 
Society of Body Engineers 
Announces °48 Officers 


At its annual meeting held re- 
cently in Detroit, the American So- 
ciety of Body Engineers elected 
the following officers and trustees 
for the ensuing year: 

President, Alfred H. Haberstump; 
vice-president, Arthur L. Bradley; 
secretary, Albert W. Arndt; treas- 
urer, William K. Norwick; trus- 
tees, Carl W. Cenzer, Edgard C. 
DeSmet, Otto F. Graebner, August 
Keller and Charles Walker. 


* * * 


Six Are Named in Shuffle 


Of Goodrich Personnel 


B. F. Goodrich Co. has an- 
nounced that Orno B. Roberts, 
manager of the division’s Chicago 
district for the last 14 years, has 
retired because of health and is 
succeeded by John S. Gulledge, 
manager of the Cincinnati district 
for the last year. 

George W. Green was named 
manager of manufacturers’ sales of 
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industrial products in the Chicago 
district. Ernest E. Haupt succeeds 
Guiledge as_ Cincinnati . district 
manager. 


Robert T. Kain, manager of the 
industrial products district office 
in San Francisco for the last two 
years, has been transferred to Dal- 
las as manager of that district. He 
succeeds David R. Anderson, as- 
signed to special sales duties. Har- 
land B. Lane has been named man- 
ager of the San Francisco district. 

* + * 


Promotions in Sales Division 


Announced by Champion 


Champion Spark Plug, through 
Ralph H. Rowland, vice-president 
in charge of sales, and Charles L. 
Corwin, sales manager, has an- 
nounced promotion of eight men to 
territory representatives. The men 
and their territories are: 

A. M. Bridges, Maine, New Hamp- 
shire and Vermont; George Axt, 
eastern Massachusetts and Rhode 
Island; H. F. Snodgrass, northern 
Alabama, eastern and central Ten- 
nessee, and the western tip of Vir- 
ginia; H. R. Dunn, Arizona, New 
Mexico and the El Paso area of 
Texas; P. H. Hunter, in western and 
central Oregon; Richard V. Bennett, 
Michigan, with the exception of the 










Easy way to carry radial and thrust 
loads in automatic transmissions 


IMKEN tapered roller bearings 
eliminate the need for separate 
thrust bearings or washers in your 
automatic transmission. That’s be- 
cause Timken bearings carry both 


radial and thrust loads. 


With Timken bearings on the 
countershaft, the thrust of helical 
gears is no problem. Gears and shafts 
are held in rigid alignment, without 
deflection or end-movement. Because 
of their great load-carrying capacity 
and long life, Timken bearings keep 
shafts accurately positioned. Smooth 
meshing is insured, wear held to a 
minimum, gear life prolonged. 


Due to their tapered design, Tim- 
ken bearings can be precisely ad- 
justed during installation; machining 
tolerances of surrounding parts need 
not be as close. And since Timken 
bearings carry greater loads in less 
space, designs can be simplified — 


material saved. 


LOOK AT REAR WHEELS FOR EXAMPLE. 
Here’s a typical layout in which the 





cone is mounted directly on the axle 
or drive shaft, and the cup mounted 


in the end of the axle housing. In 
applications like this, Timken bear- 
ings have proved their ability to take 
the tough loads in any combination. 


Our engineering facilities are al- 
ways at your disposal. If you're de- 
signing an automatic transmission — 
CALL IN TIMKEN®—NOW! 
Detroit, phone MAdison 1380. The 
Timken Roller Bearing Company. 
Canton 6, Ohio. 

NOTE TO P. A'S Because every step of the 


manufacture of Timken bearings is con- 
trolled within our company... because our 


In 


vast manufacturing facilities are widely dis- 


TRADE-MARK REG. U. S. PAT. OFF. 


TAPERED ROLLER BEARINGS 


persed... you will find the Timken Company 
a supply source of outstanding reliability. 





é 
NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER > BEARING TAKES RADIAL 6 AND THRUST —-@])— LOADS OR ANY COMBINATION “He 


upper Michigan peninsula; J, H. 
Morris, southern Indiana and Ken. 
tucky, except the northeastern ang 
western tips, and H. G. Stra 

northern New Jersey, Staten Island 
and southeastern New York. ; 


Representatives R. A. Cochran 
and W. R. Sheffner have been ag. 
signed to other territories, the for. 
mer now operating in Washington 
and Virginia, except the western 
tip, and the latter taking North 
Carolina except the western tip. 

* * * 


Appel to Head Purchasing 


For Willys-Overland 


Walter D. Appel, former chief 
engineer, has been appointed direc. 
tor of purchasing for Willys-Over. 
land Motors, it is 
announced by Ar- 
thur J. Wieland, 
executive vice. 
president. 

A Willys-Over. 
land _ executive 
since May, 1946, 
Appel was in 
charge of product 
development as 
assistant to the 
vice - president in 
charge of engi- 





Walter D. Appel 

neering until January, 1947, when 

he was appointed chief engineer. 
* * + 


White Assigns Tierney 
To Home Office Job 


William B. Tierney, former man- 
ager of the Wilkes-Barre (Pa.) 
branch of White Motor Co., has 
been called in to the home office 
in Cleveland to take the post of 
assistant sales manager, wholesale 
division, according to J. N. Bau- 
man, vice-president in charge of 
sales. He will work directly under 
R. W. Shanklin, manager of that 
division. 

Tierney has been connected with 
the White organization for nearly 


22 years. 
* > * 


Pontiac Increases Duties 


Of Starr in Output 


Added responsibilities for Buel 
Starr, manufacturing manager of 
Pontiac Motor division, are an- 
nounced by H. J. Klingler, general 
manager. The move followed res- 
ignation of Stanley Ostlander, gen- 
eral manufacturing manager, who 
has joined Ford. 


Bendix Stromberg Names 
Winkler Chief Engineer 


A. H. Winkler jr. has been ap- 
pointed chief engineer of the Ben- 
dix Stromberg carburetor depart- 
ment, according 
to M. P. Whitney, 
general manager 
of the Eclipse Ma- 
chine division of 
Bendix Aviation. 
Winkler joined 
Bendix Stromberg 
in 1930 as a lab- 
oratory techni- 
cian and for the 
past 17 years has 
been intimately 
associated with 





A. H. Winkler, Jr. 
the various phases of the carburetor 
business. 


* + * 


Eaton Hikes Bartholomew 


In Axle Division Sales 

G. W. Veale, vice-president and 
general manager of the axle divi- 
sion of Eaton Mfg. Co., Cleveland, 
announces the promotion of John R. 
Bartholomew to assistant sales 
manager. 

Bartholomew has been connected 
with Eaton Mfg. Co. since 1935, 
when he was put in charge of axle 
sales. 

+ + * 


Deakins Promoted 

V. C. Genn, general sales man- 
ager of the Detroit Diesel Engine 
division of General Motors, has 
announced appointment of J. G 
(Jack) Deakins as industrial sales 
engineer for Michigan. Deakins 
joined the Detroit Diesel service 
staff in September, 1944. 


* * * 


Plant Chiefs Named 


Appointment of Merle J. Graham 
as manager of the West Leechburé 
(Pa.) plant of Allegheny Ludlum 
Steel Corp. is announced by M. C. 
Harris, vice-president in charge of 
production. Appointment of Frank 
G. Benford as assistant plant man 
ager also was announced. 


—. 
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New Records in Gas Usage. . . 
nein 


State Automotive ‘Take’ 
Continues to Increase 


NEW YORK.—Gasoline and 
other automotive tax receipts are 
continuing their general uptrend, 
it is revealed by the latest avail- 
able revenue reports from state 
capitals throughout the country. 


Florida gasoline tax receipts set 
a new record high in December 
with a total of $3,973,862, accord- 
ing to State Comptroller C. M. 
Gay. Sales of 56,769,464 gallons of 
taxable gasoline during the month 
were more than 6,000,000 gallons 
above the corresponding month’s 
consumption of 1946, and 2,524,884 
above March, 1947, the previous 
record. 

Arizona’s tax on motor fuels 
produced $815,432.35 in Decem- 
ber, exclusive of $107,024.84 in 
refunds to non-highway users, 
representing a gain of 3.751 per- 
cent over the same month of the 
preceding year, it was announced 
by the state highway depart- 
ment’s motor vehicle division. 

The North Carolina highway 
fund, supported largely by gaso- 
line taxes, took in $9,107,992 in 
January, representing a 6 percent 
increase over the corresponding 
month a year ago. Highway fund 
receipts in North Carolina during 
the first seven months of its cur- 


rent fiscal year totaled $36,131,828 
an increase of $2,909,923 over the | 
same period of the preceding fiscal | 


year. 

Gasoline tax receipts in Montana 
were up $57,046 in January cver 
the same month a year ago, ac- 
cording to the State Equalization 
Board. 

Maryland automotive tax reve- 
nues—licensing and _ titling—were 
up sharply in the first half of the 
current fiscal year, running to $3,- 
441,866 against $2,199,933 in the} 
corresponding period of the pre- 
ceding fiscal year, it was reported 
by State Comptroller James J. 
Lacy. 

New Mexico’s gasoline tax re- 
ceipts totaled $750,219.84 in Jan- 
vary, up $103,527.17 over the 
same month a year ago; driver’s 
license receipts totaled $98,464, 
up $1,179.50; motor transporta- 
tion tax receipts totaled $41,764, 
up $26,646.14, and motor vehicle 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 





KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. §3.75 
postpaid. 
AUTOMOTIVE MECHANIOS. Wm. E. 
. A comprehensive and basic course 
on the subject of fundamental automotive 
Mechanics. Cloth binding. $4.50 postpaid 
DEALER BUSINESS COUNSEL. Financia! 
and operating facts for the guidance of 
automobile dealers. By J. B. Van Tassel. | 
Business Consultant. $2 postpaid. 


i ee ae 
DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 
FABULOUS HOOSIER. By Jane Fisher 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 
FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
Speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 
FLOYD CLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, @, 3 or 4 in 
Paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2 or 
doth-bound, $3 postpaid. 
wey FORD—HIS LIFE, HIS WORK, | 
iS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
Postpaid. 
TUIANAPOLIS RACE HISTORY—1909 
Die 852 pages, 1,000 illustrations 
3.50" edition, $5 postpaid. Paper bound. 








pAboR MONOPOLIES OR FREEDOM. 
estpe W. Scoville. Popular edition, $1 


MOTOR i — f 
EMORIES. A saga of whirling 


paid. Eugene W. Lewis. $3.50 post- 


ae eae 
trot > CLYMER’S INDEPENDENT TEST | 
Deu, OF KAISER-FRAZER OARS. 
tian’, “dition, $2.50 each. Paper-bound. | 
4.50 postpaid. 
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higher than for the same month 

of the preceding year, according 

to announcement by the state 
department of revenue. 

West Virginia automobile _li- 
censes, registrations and operators’ 
ae during the first seven 
months of the current fiscal year 
|exceeded income from the same 
sources for the entire 1946-47 fiscal - ow , public recently. openi 
suenaun — $381,590.46, down | year. Receipts at the end of Jan- insured ye comprehensive pomntie, campaign including 11 advertisements in ‘Bufalo 

. ! _|uary were reported at $9,241,908, | dally. weekly, an Ne ee we ahecntinasheune area aienimanan ae Tei 

The large drop in New Mexico compared with $9,038,929 for the ak ee aa-tect bembenta wae os 6 caliale cue, Ge On Ca ot tae opening, 
motor vehicle license sales is said |12-month period ending last June} Ralph F. Peo, president, and Harold A. Martyr, resident manager, gave @ dinner for 50 
to have been caused by delay in| 30. The receipts at the end of Jan- guests, among them many civic leaders, and top-ranking Ford, Lincoln and Mercury 
delivery of truck plates to license| uary a year ago amounted to only prrse ms te 
agents. It is anticipated the de- | $7,555,020 for the seven months. 


crease would be made up in Feb-| Texas i : _| percent gain. The 1,500,425 passen- 
ruary sales. ‘onan ll prone Bi ge. ‘= ger cars registered represented an Standard Products 


Rhode Island’s gasoline tax| the state’s registration year showed | increase of 57,720 over the preced- 
yielded $484,353.65 in January, as|an increase of 74,000 over the total | img year. Commercial trucks show- Sets Sales Plans 
ed an increase of 20,271; farm FRENCH LICK SPRINGS. Ind 


ee oe eee in the same] registration for 1946, increasing re- trucks, an factease of &776 and 
month last year, an increase of|ceipts by $4,126,757. , 7 ae. —H od " 
$168,834, and large enough to rep-| Texas figures, as of Dec. 31, 1947, aa cles 4 — oe anh ‘ coatelle: Salil 2 eodicaene anal 
resent a gain more than would be| showed a total vehicle registration tor Sak cae me 8 't +. tion here to plan the integration 
accounted for by the added 1-cent| of 2,138,198. It has been announced = me oaaaien wan sane p Bos of Hygrade sales with those of the 
tax imposed last June. earlier that the 2,000,000 mark in| ¢o¢9 to 8401 ; Blue Streak-Standard organization, 
A 6-cent gasoline tax in Vir-| registrations had been exceeded for| ’ ear, | following the recent purchase of 
ginia yielded $18,004,282 in the first; the first time in the state’s his- a ce Hygrade Products Co., Inc. by 
half of the current fiscal year, an|tory. Expectations are there will DeFoe Motor Co. Standard. 
Some 50 salesmen attended. 


increase of $1,302,270, it was re-|be a substantial further gain be- b 
ported by State Comptroller Henry|fore the end of the registration| Clinton Key recently became the| Heading the session were B. Fife, 
sales manager of the truck depart-| president of Standard; H. O. Ros- 


G. Gilmer. year. 
Louisiana’s gasoline tax collec- The registrations in Texas for| ment of DeFoe Motor Co., 4423) enstein, vice-president, and J. Fred 
Belair Road, Baltimore. Kenney, sales manager. 


tions in December were $188,000 'the first nine months showed a 14 








SALES AND SERVICE BUILDING of the new South Park Lincoln-Mercury Sales, 











By Appointment Exclusively to Selected 
Fine Motor Car Dealers, Coast to Coast 
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The New Denman 





24 18S. OF AIR 
PRESSURE... 
BUT MORE AIR 


28T0 3218S. 
OF AIR 
PRESSURE 







The Only Premium Tire 
with ALL these Features... 


ee Super-Safety is a Premium Tire.. -in every sense of 
the word. It's built stronger, wider, huskier, handsomer 
os gives a smoother, more comfortable, feather-like 
ride and longer, safer mileage. 


8 Super-Safety is Bigger and Wider . 
space which permits an air pressure of only 24 pounds, 
. greater absorption of 


. has more air 


resulting in longer tire life .. 
shocks ... a feather-like ride. 


s Super-Safety is Stronger ...with more ends per 
inch of the strongest rayon built into each tire. This 
gives Super-Safety a cord body equivalent in strength 
to an ordinary six-ply tire. Stiffer tread stocks and 
special reinforcements at vital points insure more 
mileage . . . longer tire life. 


e Super-Safety is Safer Denman’s exclusive Red 
Inside Shock Pad dissipates heat... 
friction ... anchors and strengthens the inner cords. 
In addition Super-Safety has a deeper Ground Grip- 
per tread with over 600 gripping edges cut into the 
tire for maximum non-skid safety. 


eliminates tube 


aye Super-Safety is Exclusive. Super-Safety is the only 
premium tire reserved exclusively for fine motor car 
dealers, coast-to-coast! Super-Safety is guaranteed by 
a country-wide adjustment policy that enables any 
Denman dealer to make an on-the-spot adjustment 
on any Denman tire, no matter where it was bought! 















































































Trying to Clean Up 
PR Confusion 
By Bob Finlay 





The public relations bulletin of ;opinion that advertising is a step 
the Ford Northeastern region is| across a nebulous line. 
doing a good job of explaining the Advertising is what you PAY 
difference between advertising, pub-| to say about yourself or your 
licity and public relations. product in some form of media 

This effort is being made at | —newspaper, radio, magazine, 
the request of dealers who want billboard, or direct mail. You 
to get a clear-cut idea of what | Write your advertising copy and 
it is all about. In its simplest | P®Y your money and the copy 
terms, says the bulletin, public comes out as you wrote it—usu- 


relations means “do the right | lly. 
You write your publicity copy, 
os oy + Re See Coe "moet lay it gently in the lap of an edi- 


tor and then anything can happen 


Publicity, which is the origina-| —ysyally. 
tion, development and perry onet 
of news, is one of the tcols of pub- Ad Costs 


lic relations. The subject is to be 
continued in later issues, but 
rather than leave advertising hang- 
ing we'll stick our oar in with the 


Magazine Industry Newsletter 
says representatives of the Assn. 
of National Advertisers are hold- 


—Auto Advertising — 
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Truck and Bus Ads 
In Farm Magazines 


Dec. Jan.-Dec. 

1947 1947 
IE Sctieiietanssek serbes $ 199,325 
Studebaker .... 11,900 127,000 
PE Linsrenstsivaviorsss . 10,800 120,100 
Chevrolet .............. 199,325 
eS 25,300 41,900 
GMC inh 32,800 
International ...... 30,830 
(Source: Leading National Advertisers). 





ing private meetings with princi- 
pal magazine publishers in an 
effort to determine long-range 
thinking on rates. It is said that 
advertising costs per page per 
thousand copies of general maga- 
zines, business papers and the 
farm press are being subjected to 
closer scrutiny than at any time 
during the past 10 years. 


Radio List 


A list of 517 radio personalities 


and programs—mostly commenta- 
tors and newscasters—heard in six 
major listening areas of the United 
States has just been 


issued by 
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The say behind 


Her say influences his buying. 
See that she says YOUR car, 


by selling HER your car in Vogue. 
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THE “SINGING SENTINELS”’ joined E. Peerce Lake of the Raymond-Lake Motors, 
and Pinky Hunter, program director of WHK, in a bit of song when 71 Kaiser-Frazer 


dealers held a 22-county meeting in Cleveland. 


Lake, distributor for the 22-county 


district, served as master of ceremonies at the supper program in which the dealers ang 
their sales managers compared sales notes and prepared for the coming spring drive, 


Above, the ‘‘Singing Sentinels’’ flank Lake (left) and Hunter (right). 


Radio Reports, Inc. The list, con- 
sisting of 136 network personalities 
and 381 local broadcasters, gives 
the broadcasters’ working addres- 
ses, origination stations, network 
affiliations and thumbnail descrip- 
tions of the shows. 


Dealer Show a Hit 


Arthur Haas, head of Downtown 
Chevrolet, is reported to have a 
hit in its “Dinner Winner” radio 
program Monday through Friday 









| treasurer. 
|pointed to the 





over WHK for 15 minutes begin- 
ning at 6:15 p.m. 

The program revolves around 
phone calls to the home. The 
person answering the call must 
tell what he is eating for sup- 
per. He cannot answer in the 
usual manner of “hello” or “good 
evening.” The first word spoken 
must be the mention of a food. 
For example, when a person 

answers with “ham,” a refrigerated 
truck delivers the makings within 
24 hours. 


Coincidence? 


The Saturday Evening Post, 
which goes to bed a couple of 
months before it hit the stands, 
has frequently had extraordinary 
luck with articles that tie in 
with some news story occurring 
on Post day. The issue of a week 
ago had a similar tieup with an 
ad. By coincidence or otherwise, 
on the day when the newspapers 
were reporting the adventures of 
Henry Ford II on his journey 
abroad, the Ford ad in the Post 
was headlined “Ford’s Out Front 
with a Trip Abroad.” The trip 
mentioned wasn’t Young Henry’s, 
but a reference to the Pan Amer- 
ican Airlines ad series with pic- 
tures of a Ford convertible. 


Dealer Planning 


Robert L. Wolfson, genera! man- 
ager of Feld Chevrolet, Maplewood, 
St. Louis county, has appointed 
Gordon-Marshall, Inc., as its ad- 
vertising agency. Feld is mapping 
an advertising campaign including 
newspapers, radio and billboards. 


|How Buick Works 


Popular Science for February 
has a comprehensive explanation 
of how the new Buick Dynaflow 
torque converter’ transmission 
works to give a flowing ride from 
stop to high. The article is well- 
illustrated, making the new sys- 
tem easy to understand. 


Directory 


The annual directory of syndi- 
cate mat services issued by the re- 
tail division, Bureau of Advertis- 
ing, ANPA, has been completed and 
mailed to the 1,072 daily newspa- 
pers which comprise the member- 


| ship of the bureau, Division Direc- 


tor John Giesen announced. Among 
the retail classifications for which 
advertising aids are listed are used 
car dealers. 


Names 


Don L. Hague, advertising man- 
ager of the “Zerone-Zerex” sec- 
tion, E. I. DuPont de Nemours & 
Co., and Duane Jones, advertising 
manager, United Motors Service, 
have been appointed to the board 


|of governors of the Automotive 


Advertisers Council, it is an 
nounced by W. A. Kirkpatrick, 
president of the council and man- 
ager of advertising and sales pro- 
motion, Wilkening Mfg. Co. R. E. 
Conley, advertising manager, R. M. 
Hollingshead Corp., Whiz Automo- 
tive division, was named council 
Hague was also 4p- 
chairmanship of 
the trade paper relations commit- 
tee and C. B. Riddick, sales pro 
motion manager, Koppers Co., was 
named a member of this com 
mittee 


Rene Cazenave, San Francisc? 
newspaperman, has been appoint- 
ed director of the new public tr 
lations department of the Truck 
Owners Assn. of California. The 
public relations committee will be 


|headed by Henry A. Bigge, Oak- 
|land motor carrier and civic leader. 


Brooke, Smith, French & Dor 
rance, Inc., Detroit and New York, 
announces the addition of John C. 
Hartsuff to its research staff. 
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By Arthur E. Jones 
Staff Correspondent 

LONDON. (UTPS).—So far, 1948 
has brought little but trouble to the 
British motor industry. Labor dis- 
putes, shortages of steel and other 
raw materials, ever-increasing costs 
in nearly every department and in- 
creasing sales-resistance in many 
overseas markets are giving large- 
size headaches to many auto execu- 
tives. 

Despite its immense dollar-earn- 
ing potential, the British automobile 
industry cannot go all-out for maxi- 
mum production while shortages of 
important materials persist. One of 
the country’s biggest plants, the 
Austin Motor Co., has given dismis- 
gal notices to several hundred em- 
ployes, largely because the company 
cannot get sufficient steel to keep 
the plant working to capacity. 

Tragically, this comes at a time 
when the new Austin A.40 sedan 
has created a favorable impres- 
sion in most parts of the world, 
and is in considerable demand. 

The dismissal notices also stirred 
up labor trouble for Austin. Union 
representatives claimed they had 
not been consulted. In line with a 
growing practice in British indus- 
try, there is a joint production 
committee of management and 
workers, and union leaders claimed 
the committee should have had a 
chance to review the position to 
decide just which men were really 
redundant and which could have 
been retained by suitable re- 
arrangement. 

* * * 


Layoffs Cause Strikes 


The British Citroen factory at 
Slough, Buckinghamshire, has had 
a labor strike over the rearrange- 
ment of conditions covering one of 
the processes. In this case, too 
the men’s complaint was that the 
alterations were made without their 
union leaders being consulted. 

The Armstrong Siddeley factory 
at Birmingham, famous for exclu- 
sive type cars, had exactly the 
same trouble as Austin over dis- 
missal notices, but the Armstrong 
employes went a stage further— 
3,000 of them walked out. Work 
was resumed only after the man- 
agement had agreed to suspend dis- 
missals pending an inquiry. 

* * * 


Truck Entry 


When one of the most aristocrat 
ear firms in the world enters the 
commercial vehicle market, that is 
real automobile news. 

Jensen Motors, which has catered 
exclusively to wealthy young men 
who demand comfort and sporty 
lines with semi-race track perform- 
ance in their cars, have now pro- 


British Racers 
England Anxious to Annex 


World Prestige 


LONDON.—(UTPS)—The British 
government has promised support 
to the racing car industry in Brit- 
ain. Cars will compete in interna- 
tional events in an effort to raise 
the prestige of British racing car 
construction and operation on 
world race tracks. 

Behind the scheme is the British 
Motor Racing Research Trust in 
London, made up of British motor 
car firms. Racing motorist Ray- 
mond Mays is in charge of what 
will be known as the Raymond 
— Grand Prix racing car proj- 
ect. 

The car will be known as the 
BRM. (British Racing Motors) 
and design will be under the tech- 
Nical direction of Peter Berthon, 
Well known for his work in connec- 
tion with the successful prewar 
British E.R.A. 


Lane Motor Building 
Lane Motor Co., Millen, Ga., has 
announced plans for construction 
of a $7,000 brick and concrete 
building on Gray St. The structure 
Will be one story high, 45 feet wide 
and 30 feet deep. When completed, 
it will house special parts for all 
8eneral repairing, according to 

E. W. Lane, general manager. 








William Ullman, Washington correspon- 
t, keeps AUTOMOTIVE NEWS readers 

Up to date on political and economic trends 
the nation’s capital every week. 


Auto News from Britain 


Shortages, Sales Resistance Give Industry Plenty 
Of Headaches to Date in 1948 




















duced an articulated. short distance 
delivery truck. 

The truck is in three separate 
units which one man can quickly 
separate for speedy and simple 
overhaul. The cab, front axle, and 
steering assembly all can be de- 
tached from a sub-frame carrying 
the 10-h.p. engine, transmission, and 
“middle” (driven) axle. The third 
unit is the load-carrying section, 
which has two free wheels at the 
rear and which couples on to the 
sub-frame above the differential 
housing. ° 

The cab and sub-frame units are 
perfectly rigid when coupled. Un- 
coupling and wheeling apart the 
units is quite literally a one-man 
job. 


* * * 


Under-Cab Engine 


A new product of the Commer 
factory is a model with a choice of 
five or seven-ton chassis. The Com- 
mer commercial truck has a revo- 
lutionary design for engine and 
mounting. The engine is mounted 





Automotive parts—and sales . 
made in Cleveland 


Cleveland’s thriving industrial activity, including its vast automotive parts 
manufacture, assures a continuing market for automotive sales. And the 
per capita ownership of cars in Greater Cleveland is—and always has 





A robin built its nest in the rear 
of a car in Utah. Driver made trip 
to the West Coast. Robin stayed 
with its nest and the eggs hatched 
in Oregon.—(Source: Hye Opener). 


on its side and rides under the 
floor of the driver’s cab. 

Unusually good power output is 
claimed, and the general layout of 
the vehicle gives maximum possible 
space for payload. The larger chas- 
sis sells in Britain for $3,560. 
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Steel Expansions 
Hit $1.7 Billion 
Since V-J Day 


NEW YORK.—The American 
Iron and Steel Institute announced 
last week that postwar expansion 
and improvement programs of steel 
companies involve record-breaking 
expenditures totaling nearly $1,700,- 
000,000. 

For 1948, the institute said, com- 
panies in the steel industry plan 
to spend an aggregate of $565,000,- 
000 for new equipment and ex- 
pansion. Beyond. 1948, steel com- 
panies have already allocated about 
$265,000,000 for new equipment and 
expansion. 

This amount is expected to rise, 
it was stated, since not all com- 
panies already have planned their 
expenditures for 1949. 


Upon their completion the pro- 
grams are expected to result in 
the largest capacity increases in 
the peacetime history of the iron 
and steel industry, the institute 
said. 

The $1,700,000,000 program raises 
to $3,805,000,000 the total amount 
of money spent and allocated since 
1935. by steel companies to expand 


- SS 


been—one of the largest in the country! 


For many years, the Cleveland Plain Dealer has consistently been one of 
the nation’s leading newspapers in automotive lineage. An important 
reason for this is that car sales, broken down into 272 census tracts in 
A.B.C. Cleveland, follow a remarkable parallel with Plain Dealer readership. 


That’s why more and more leading automobile and automotive product 





25 
and improve their plants, accord- 
ing to the institute. That amount 
is 26 percent larger than the esti- 
mated net income of the entire 
industry in the 13 years, 1935-1947. 

The postwar program by the 
companies is higher than the $1,- 
310,000,000 they spent from their 
own funds for wartime moderniza- 
tion and expansion, it was stated. 


British Trade Fair 
Set in Early May 


LONDON.—Announcement of the 
1948 British Industries Fair, to be 
held in London and Birminzham 
May 3-14, has been made by oflfi- 
cials of the bcard of trade and 
export promotion department. 

More than 3,000 United Kingdom 
manufacturers are expected to dis- 
play their products tc buyers from 
every nation. 


Joins L-M Phoenix 
J. F. Prendergast, formerly with 
Universal CIT Credit Corp., Phoe- 
nix, Ariz., has been appointed as- 
sistant manager of Lincoln-Mer- 
cury-Phoenix, Inc., General Man- 
ager W. H. Stevens has announced. 


Facts for Advertisers 


® Do you know where to locate 
dealers to achieve maximum 


sales volume? Do you know the 
past automobile buying perform- 
ance of the areas your dealers 
serve? The Plain Dealer Market 


Survey Department can answer 


not only these questions, but can 
also reveal detailed sales break- 
downs from 1928 to 1947, and 
trace Plain Dealer readership to 
car sales. We'll be glad to make 


an appointment with you to 


manufacturers find it profitable to use the Cleveland Plain Dealer as 
their primary advertising force. 





CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 


Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. 8S. Grant, Atlanta 





discuss in detail your market- 
ing potentialities in Cleveland. 











Court Decisions 


By Leo T. Parker 
Attorney at Law 


ODERN higher courts consist- 
ently hold that if a dealer does 
not specifically agree to sell an 
automobile on credit, the court 
positively will imply cash payment. 
Also, under all circumstances, 
any one who has ion of an 
automobile which belongs to an- 
other must apply to a court for 
authority to keep it in his posses- 
sion, or he will be held liable in 
heavy damages. 

For example, in Mogul Trans- 
port Co. v. Larison, 181 Pac. (2d) 
139, reported July, 1947, the testi- 
mony showed facts, as follows: 
One Tocco offered to buy from 
a dealer a used motor truck “as 
is” for $4,000. Nothing was said 
whether Tocco would pay cash 
or on the installment basis. 
Later Tocco went to the dealer’s 
place of business and got the truck. 

He took it to a garage for repairs. 


dealer demanded full “cash” which 
Tocco could not pay. 

Then the degler demanded that 
the garage owner turn over the 
truck to him. The garage owner 
refused to do so, and the dealer 
sued both Tocco and the garage 
owner for damages. 


The higher court held that the 
dealer could take possession of the 
truck or recover $4,500 from Tocco, 
since the dealer “could have used” 
the truck during the period of de- 
tention; and that the reasonable 
value of the use of the truck was 
$15 per day. 

+ * +* 

ALSO, THIS court held that 
Tocco and the garage owner must 
pay the dealer $5,000 damages, first, 
because when Tocco took delivery 
of the truck the law implied that 
he would pay cash; and second that 
since Tocco had no legal right to 
take possession of the truck the 
garage owner also had no right 
to accept the truck from Tocco 
for repairs, and his refusal to de- 
liver possession of the truck to the 
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COORDINATING THE FORMAL opening of the new home of Berrell Motor Co., Inc., 
Fargo. N. Dak., with the introduction of the latest Studebaker models, Herbert Berrell, 
president, invited the public to inspect the building. A used-car lot occupying a quarte’ 

Berrell 


of a city block adjoins. 


years, first with Ford, then Pontiac. Other officers are C 
Zatechka, office manager, and John Hare, parts manager. 


manager; ‘Dorothy 


r 
has been in the wholesale automotive business for 25 
larence Henderson 


» service 





dealer resulted in heavy damage 
liability. This court said: 


“In such a sale, payment and 
delivery are concurrent acts. 
Title to the property does not 
pass until payment, and, if the 
buyer has taken possession with- 
out paying the price, the seller 
may reclaim the property.” 
Within respect to the garage 

owner, the court held: 

“The Larisons (garage owner) 
should have offered to bring the 
property into court to abide its de- 
cision. Failure on the part of the 


Larisons to offer to deliver the 
truck as the court might direct, 
and to take a court order protect- 
ing them in the premises, had the 
effect of subjecting them to liability 
to damages for depriving plaintiff 
of the use of the truck.” 
* * * 


AN AUTOMOBILE dealer is not 
liable in damages to a patron 
ejected from the premises if the 
testimony shows the patron’s con- 
duct was such that the dealer be- 
lieved that he would become ob- 
jectionable to other patrons, and 


After considerable controversy the 


Looking for reader response? 
Devcon cz a 
HOUSEHOLD 
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That’s because Household editorial pages back up Household adver- 
tisers—creating a demand among bigger, better families in small cities 
and towns. Every issue is Idea-Planned . . . crammed with more than 
275 “buy-ideas” to awaken reader interest and stimulate reader action. 

For example, Household talks about gardening —and a single 56-line 
Household ad sells more than $9,000 worth of garden tools! 

More than half of America’s retail sales are made to home owners 
in small cities and towns. This is the Household market—and it now 


- - - and speaking of success 


% Household has scored with 
a brand-new format! 


% Advertising revenue is up 
more than 25% — more 4-color 
ads! 

% Circulation over 2,000,000 
—a new high! 


has the greatest purchasing power in history! 


Capper Publications, Inc., Topeka, Kansas 


HOUSEHOLD 


a magazie of ation for small cites and loan 


% And still the lowest cost per 
1,000 readers— $2.25 for black 
and white, $3.00 for 4 colors! 


a, 


the dealer used no more force thay 
was reasonably necessary to eject 
him. 


Also, according to a recent higher 
court, a passenger in an automo. 
bile or bus who first provokes an 
argument cannot recover d 
from the driver who later ejects 
him, or has him ejected. 


For illustration, in Southeastern 
v. Conklin, 196 S. W. (2d) 961, it 
was shown that a bus passenger 
loudly objected to another patron, 
An argument ensued, and the driy. 
er referred to the passenger ag g 
“smart aleck,” and addressed him 
in the following manner: “I ought 
to throw you off the bus.” 


The passenger retorted that the 
driver “didn’t come big eno 
to throw me off the bus.” The 
driver said, “I will show you,” 
and then sent for the officers, 
directed them to remove the pas- 
senger from the bus. 


The officers took the passenger 
by arm, searched him, and required 
him to leave the bus. The passenger 
sued the bus company for dam- 
ages. 

The higher court refused to allow 
the patron any damages, and said: 

“There can be no doubt that 
situations of this kind cause em- 
barrassment and humiliation to al] 
concerned. We are of the opinion 
that one who publicly and boister- 
ously provokes an argument is not 
the type of person who would be 
humiliated or embarrassed to any 


appreciable degree upon being 
wrongfully expelled.” 
* * + 


CONSIDERABLE discussion has 
arisen from time to time over the 
legal question: In what states may 
an automobile dealer compel one 
who sues for damages arising from 
an injury compel the injured per- 
son to submit to an examination? 

In Greenhow v. Whitehead Co. 
175 Pac. (2d) 1007, a woman sued 
for damages for an injury. The 
higher court held that the woman 
must submit to an examination to 
prove the extent of her injuries. 

In this case the higher court 
reviewed all higher court de- 
cisions and decided that only 
Illinois, Massachusetts, Missis- 
sippi, Montana, South Carolina 
and Utah have laws which give 
the court no authority to com- 
pel one who sues for damages to 
submit to an examination. 

In all other states, automobile 





dealers who are sued for damages 
for injuries of any kind may de- 
mand that the court order the in- 
jured person to submit to an exam- 
ination so that the jury may de- 
termine the exact extent or degree 
of health impairment. 


Hard to Please 


Accessories Are a Must 


To This Customer 


PROVIDENCE, R. I.— Albright 
Motors (Nash), called a customer 
by phone to come over and drive 
away his new automobile. The cus- 
tomer raced over to the showroom, 
went into raptures about the model, 
took out his checkbook and asked: 

How much?” 

Upon being told the amount, he 
inquired: “Does that include a set 
of chains?” Albright Motors regret- 
fully informed him it had no chains 
in stock. 

“Then I don’t want the car!” 
snapped the customer, and walked 
cut of the showroom. 

Said the sales manager to a near- 
by salesman: 

“Now I have seen everything!” 


Buffalo Gas Men 
Oppose Controls 


BUFFALO.—Through its attor 
ney, Bernard D. Levy, the Buffalo- 
Suburban Gasoline Retailers Assn. 
Inc., last week went on record 48 
opposed to price contro] ard [f@- 
tioning of gasoline during current 
shortages. 

“If distributors and retailers get 
behind the shortage problems, there 
wil! be no need for rationing g@50 
line to the consumer or fixing 
prices,” Levy said. He proposed @ 
maximum 12-hour day and a 72 
hour week for service stations. 
Educate the motoring public to get 
service at reasonable hours, he 
said, “but remember the motoring 
public is king, and must not be 
inconvenienced.” 
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(Cartoonist Kempf, a Willys dealer, welcomes 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 


suggestions for his weekly 


eee 
By Fred Kempf 








Wildcat Strike Liability 


Poll Finds Nearly Half of New Contracts 
Make Suits of Union Possible 


NEW YORK.—Untruth of the 
general impression that practically 
no contracts are being signed which 
make labor unions liable under the 
Taft-Hartley act is shown by a 
National Industrial Conference 
Board survey of 185 contracts 
signed since passage of the act. 

It was found that 90 of the 185 
contracts studied, or 48.6 percent, 
contain no-strike clauses but do not 
contain clauses exempting the union 
from liability for their violation. 

Sixteen of the 90 contracts give 
the employer the right to disci- 

workers who go out on un- 
authorized strikes. Ten of the 90 
require union officers to take 
specified action to make the un- 
authorized strikers go back to 
work. 

Fifty, or 27 per cent of the con- 
tracts analyzed, contain no-strike 
clauses but at the same time ex- 
empt unions from liability for un- 
authorized strikes. 

Forty, or 80 percent, of the no- 
union-liability contracts give the 
employer the right to discipline in- 
dividual wildcat strikers. Thirty- 
two of these contracts require the 
union officers to take specified ac- 
tion to end wildcat walkouts. 

Twenty-nine of the 82 CIO con- 
tracts surveyed exempt the union 
from liability for unauthorized 
walkouts. Twenty-five of these 29 
contracts give the employer the 
right to discipline or discharge 
wildcat strikers. Only 16 of 79 AFL 
contracts and five of 24 indepen- 
dent union contracts have no-union- 
liability clauses. 

Of the 185 contracts analyzed 
243 percent, or 45, do not have 
clauses on strikes. A considerable 
percentage of union contracts 
with no provisions relating to 
strikes has always existed, the 
analysis observes. 

In the early part of 1947, the 


GM Parts Plants 
Set Output Peaks 


BUFFALO.—A multi-million-dol- 
lar outlay made by General Mo- 
tors for the reconversion of its 
Chevrolet parts plants here from 
war operations has resulted in a 
record peacetime production of 
motors and axles here. 

The River Road plant, employ- | 
ing approximately 3,100 workers, 
turns out 10 carloads of motors 
daily. Each car carries 110 mo- 
tors. The Delavan Ave. plant turns 
out about 1,500 complete front 
axles and the same number of 
rear axles daily. 

Manager Alton A. Way of the 
River Road plant and Manager 
Ralph J. Peterson of the Delavan 
Ave. plant both say production 
rates will rise further when ma- 
terials shortages end. 





Heavy Sugar 
110 Pounds of Cartwheels 
Equals New Ford 


One hundred and ten pounds of 
silver dollars, amounting to $1,774, 
bought O. H. Nichols of Gothen- 
burg, Neb., a new Ford car from 
Wilbur Larson, sales manager of 
& Gothenburg Ford dealership. 


The cartwheels filled four canvas | 


NICB surveyed 272 contracts and 
the percentage that did not contain 
a no-strike clause was 24.3 percent. 

“While it is purely coincidental 
that the percentage figure for this 


analysis made shortly before pas- 
sage of the Taft-Hartley act is ex- 
actly the same as the 24.3 percent 
obtained in the present survey, it 
does not seem to indicate any great 
swing toward elimination of no- 
strike clauses as a result of the 
act,” the board declares. 

Eighty-two of the 185 contracts 
studied were with CIO unions; 79 
were with AFL unions, and 24 with 
independent unions. 


Borg Expands 
Parts Plant 


AUBURN, Ind.—Construction of 
a new addition—a one-story, 80 
by 200-foot building—has been 
started at the plant of the Warner 
Automotive Parts division of Borg- 
Warner Corp. 

The additional space is required 
to permit an increase in the pro- 


THIS TEST.. 





duction of automotive replacement 
parts, officials of the division have 
announced. Grinding and axle 
shaft departments will be moved 
into the new structure, which is 
expected to be ready for opera- 
tions in April. 


Bob Finlay’s ‘‘Auto Advertising’’ column 
gives the latest developments in dealers’ 
and manufacturers’ plans for winning pros- 
pects and influencing buyers. 


when you specify HEAVY-DUTY BEARINGS 





Bearings of ALCOA ALUMINUM show 
less wear after five times longer run! 


In this connecting rod fatigue test machine, 
bearings made from Alcoa Aluminum Castings 
stood up in a run five times longer than that given 
steel-backed copper-lead alloy bearings, a run 
almost ten times longer than steel-backed tin 
babbitt—and still showed less wear! 

Bearings of Alcoa Aluminum stood up because of 
this alloy’s better bearing characteristics— because 
they’re bearing metal all the way through and 





because high heat transfer prevents localized 


hot spots. 


But the test shows more than that. It is typical 
of the ceaseless research Alcoa conducts on alloys 
designed for automotive use—research through 
which Alcoa learns how best to combine the right 
alloy, the proper form, the best fabricating method 
—and be sure of the results. The net result to the 
automotive industry is your ability to specify 
Alcoa Aluminum as a known quantity, no matter 
what the application. It’s the cheapest “car insur- 
ance” there is. ALUMINUM COMPANY OF AMERICA, 
1926 Gulf Building, Pittsburgh 19, Pennsylvania. 
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After Survey of 


By George Deery 
Staff Writer 


= MICHIGAN Good Roads 
Federation, composed of user 
groups, went on record last week 
for a sounder administration of 
highway finances to meet the $1,- 
400,000,000 needed to bring the 
state’s roads and streets up to date. 

An 18-month study reveals that 
about 46 percent of Michigan’s city 
and country arteries have deterio- 
rated to the point where action is 





The proposals in the report, 
which will be submitted to a spe- 
cial session of the legislature next 
month, have the advantage of ap- 
proval of various groups which 


agency 38 years ago 

1938 upon the death of the founder, F. L. Mills. Fred B. Mills, vice-president and | necessary, 

treasurer, joined the firm in 1930 after his graduation from Yale. Four other members 3 
Edward Brown, parts manager, 24 years 





co-owners since 1943. Waechter 


Waechter Now a Dealer 


Highway Unity in Mich, 


Good Roads Federation Wins Widespread Support 


John J. Waechter, associated with 
the auto industry for 27 years, has 
assumed management of Pioneer 
Motors, Inc., Greenfield, Mass. He 
purchased thé business from Stan- 
ley Burgess and Stanley Hamer, 


came to Greenfield from Dearborn, 
where he was associated with the 
sales and service branches of Ford 
Motor Co. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 


have not agreed on general high- 
way plans. The first survey of its 
kind in the nation, it will not 
attract the fire of former opposi- 
tion to higher taxes if its pro- 
posals become law, according to 
the sponsors. 


who have operated the place as | and sales every week. The necessary statute changes 
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Legislative Needs 


will meet opposition from some 
sources, but the chances of passage 
are enhanced by the heretofore 
missing support that is willing to 
go along for what the federation 
believes is a modern and efficient 
way of operating and financing the 
state’s streets and roads. 
+ + + 


DDITIONAL revenue in the 
form of increased gasoline taxes, 
|motor vehicle fees, local property 
|taxes or a combination of all three 
| is necessary to correct the problem, 
, the study found. The report shows 
that current expenditures for high- 
, ways and streets are 20 percent less 
than 20 years ago, despite the fact 
that vehicle registration is more 
_than four times greater than in 1920 
and travel is more than nine times 
| greater. 
It points out that “nearly $900,- 
{000,000 of the deficiencies, 65 per 


lecent of the total, exist on state 
|trunklines, but during the period 


between 1910 and 1946 only 29 per- 





business organization. 


or better, on the majority 
service parts, materials and 
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NAPA FRANCHISE NOW OPEN IN 
DESIRABLE JOBBER TERRITORIES 
IN VARIOUS SECTIONS OF U.S. 


@ The NAPA Franchise is widely recognized as the 
biggest, most complete, most productive package in 
the parts industry. 

For more than 20 years it has proved its ability to 
bring competent jobbers a greater return on their 
investment of time and money. It is enabling more 


get in touch with your 
nearest NAPA Ware- 
house, or with this office. 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION 
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than 2,000 jobbers to enjoy the satisfaction of in- 
dividual ownership and operation, while benefiting 
from the strength and support of a great national 


NAPA offers an array of advantages not duplicated 
anywhere else in the industry: 


@ A single source of supply, giving overnight service 
®@ Substantial savings in buying, receiving, stocking 


the NAPA Seal—known to repairmen everywhere 
through NAPA’s long-established advertising pro- 


@ Uniform system of Stock Regulation and Obso- 
lescence Prevention, on all NAPA lines, insuring 
better service—protecting against loss. 


@ Service, operating and sales programs that func- 


The NAPA program is not a substitute for good 
business sense, ambition and energy. But it does pro- 
vide a dependable guide to sound operation and 
management. It does relieve the jobber of a tremen- 
dous burden. It does enable him to concentrate his 
efforts where they do the most good—on sales. 

Here’s a remarkable opportunity for the right 
people in the right places. For complete information, 
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of your requirements of 
supplies. 


with quality assured by 


complete business. 





cent of the total highway expendi. 
tures in the: state have been for 
state trunklines, while 34 percent 
went for county roads and 37 per. 
cent for village and city streets, 

“In the past 17 years, nearly alj 
county road support and n 
half the support for municipal 
streets has been transferred from 
a property tax to a motor vehicle 
basis. Substantial responsibility 
for financing local roadways 
should rest on the local tax strue- 
ture, spread on the basis of bene- 
fits to all property.” 

Several possibilities for raising 
funds to cover the needs are shown, 
The report states that the existing 
deficiencies could be met over a 192. 
year period with a gas tax increase 
of 2.2 cents per gallon, providing 
there were complete local support 
of local roads. 

. * * 


AN INCREASE of 1.4 cents a gal- 
lon in the gas tax would be neces- 
sary if the weight tax were restored 
to its 1933 rate, and there was com- 
plete local support of local roads, 


Spokesmen for the federation 
stressed that the report is non- 
political. Neither the legislature 
nor any other local governmental 
unit contributed to the expenses, 
The study was financed by the 
federation, the Public Roads Ad- 
ministration and the state high- 
way department. 


J. P. Buckley, engineer-director 
of the survey, asserted that the 
state has not had a satisfactory 
pattern for the expenditure of high- 
way funds. The findings of the re- 
port would put future spending on 
a formula basis without political or 
personal bias, he said. 


Texaco Offering 
Synthetic Gas 
Process to All 


NEW YORK.—Texaco Develop- 
ment Corp. is now prepared to 
license anyone within the petro- 
leum industry to manufacture syn- 
thetic gasoline by means of its 
Hydrecol process, W. M. Stratford, 





| president, announced last week. 


The new process resulted from 
the joint and continuing research 
efforts of Hydrocarbon Research, 
Inc., and Texas Co. 

It is this process which will go 


|into operation on a large commer- 


cial scale early in 1949 at the Hy- 
drocol plant at Brownsville, Tex. 
and at the Stanolind plant at Hu- 
goton, Kan. Each of these plants, 
when completed, reportedly will 
produce more than 300,000 gallons 
per day of synthetic gasoline. 

Results of the development work 
done by the Texas Co. and others 
are said to be such that the mod- 
ern synthesis process bears little 
resemblance to the old Fischer- 
Tropsch process. 

L. C. Kemp, Texas Co. director 
of research, stated that the new 
process produces a high quality 
gasoline with an octane rating of 
80 and higher—as contrasted with 
the old process which gave prod- 
ucts with a rating of 20 or lower 
and which required extensive pro- 
cessing before they were usable in 
internal combustion engines. 


F ederal Mogul 
To Show Abroad 


COLDWATER, Mich.—A feature 
of leading European automotive 
shows this year will be two large 
displays by the Federal - Mogul 
Service division of Federal-Mogul 
Corp., manufacturer of engine 
bearings and related products. 

One of the displays shows the 
actua! products, includes 4 wide 
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range of the sizes and types of 
bearings used in automotive &? 


|gines. The other display features 


the Coldwater headquarters of 


| Federal-Mogul Service, with pho 
|tographs of 


the company’s six 


manufacturing plants in the United 
States. 


On to Philadelphia 
Virgil D. White, veteran Ford 
dealer in Ossipee, N.H., and for- 
mer state motor vehicle on 
sioner, has announced that he wil 
be an unpledged candidate in the 
first congressional district for dele- 
gate to the Republican nation 

convention at Philadelphia. 
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Constitutional Amendments .. . 
yeaa oar acne mens Tmueneemmenan: emer ta 


More States Study 


Anti-Diversion 


NEW YORK. — State constitu- 
tional amendments to prohibit the 
diversion of motor vehicle tax reve- 
nues to nonhighway purposes, as 
already adopted by 20 states, are 
being proposed in a number of ad- 
ditional states this year, a survey 
reveals. 

Resolutions proposing such 
amendments had at this writing 
either been introduced or were ex- 
pected to be introduced in the legis- 
latures of Mississippi, New Jersey, 
New York, South Carolina, Rhode 
Island and Virginia. Louisiana’s 
1948 legislative session, which 
doesn’t convene until May, also was 
expected to receive such a proposal. 


Adoption of such an amend- 
ment in Ohio last fall brought to 
20 the number of states which 
now constitutionally restrict the 
use of some or all motor vehicle 
tax revenues to highway pur- 
poses. 

The other states are California, 
Colorado, Idaho, Iowa, Kansas, Ken 
tucky, Maine, Michigan, Minnesota. 
Missouri, Nevada, New Hampshire, 
North Dakota, Oregon, Pennsvl- 
vania, South Dakota, Texas, Wash 
ington and West Virginia. 

Under legislative action taken 
last year, so-called antidiversion 
amendments will be voted upon at 
the November (1948) elections in 
Florida, Massachusetts and Ten- 
nessee. The Florida proposal, how- 
ever, relates to gasoline taxes only 
and would not guarantee use of all 
gasoline taxes to highway purposes. 


A campaign to amend the Ar- 
kansas constitution to outlaw high- 
way fund diversion is being spon- 
sored by the Arkansas Oil Dealers 
Assn. If the proper number of 
qualified voters sign petitions, the 
proposal will be put on the Novem- 
ber ballot. 

In addition to the constitutional 
amendments already adopted and 
being proposed, a number of states 
have taken statutory action to curb 
the use of automotive tax receipts 
for other than highway purposes 


Bills to eliminate or reduce 
highway fund diversion were en- 
acted last year by a number of 
states, including Mlinois, Mary- 
land, Nebraska, New Mexico, 
North Dakota and Wisconsin, 
with the possibility that addi- 
tional states may take such action 
this year. 

Gov. Alfred E. Driscoll strongly 


Big 3 Refunded 
$97,000,000 on 
Tax Payments 


WASHINGTON.—Refunds on in- 
come tax overpayments, announced 
by the Treasury department last 
week for the fiscal year ended last 
June 30, totaled $2,897,000,000 In 
the case of corporations, most of 
the overpayments were for excess 
profits taxes for last year and pre- 
ceding years. 


The following firms were listed 
among those receiving refunds: 
General Motors, $30,216,862, in 
addition to $36,293,611 to General 
Motors and its subsidiaries; Ford, 
$16,589,756: Chrysler, $13,819,127. 
Others were: Briggs Mfg., $9,- 
828,749: Packard, $5,748,539; Bendix 
Aviation, $434,905; Continental Mo- 
tors, $2,804,795; Fruehauf Trailer, 
$250,239, 


oer Wood Industries, $2,655,232; 
“raham-Paige, $846,878; Hudson, 
$337,750; Monroe Auto Equipment, 
$324,484; Motor Products, $2,316,- 
43; Motor Wheel, $1,090,444; Mur- 


ray Corp., $2,839,226; Nash, $1,- 
409,614, 


Motorettes to India 


spor FALO.—Motorette Corp. is 
ailing @ $130,000 order from India 
or 210 Motorettes, a three-wheeled 
Vehicle. They will go to a wealthy 
uidentified Indian maharajah. The 
a of credit received by a New 
ork bank to pay for the order is 
De to be the largest to come out 
India since its independence. 


opposed highway fund diversion in 
his budget message to the 1948 New 
Jersey legislature. He recommended 
the enactment of new and increased 
general state taxes to obviate the 
need for highway fund diversion. 

Elimination of all highway fund 
diversion at the 1949 session of the 
Oklahoma legislature was recently 
recommended to the Oklahoma leg- 
islature council*by its roads and 
highways committee. 


According to a compilation by the 
National Highway Users Confer- 
ence, diversion of highway-user 
funds to nonhighway purposes by 
the states totaled $2,317,471,000 for 
the 23-year period 1924-1946. 


The largest diversion occurred in 
1941 when more than $215,000,000 
was used for nonhighway purposes. 
Diversions since decreased until 
1946 diversions were reduced to the 
1933 level. 
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AN EXAMPLE of how new methods and equipment are being applied to gain more 
efficient results lies in the operations of Century Of! Co., Long Beach, Calif. This pro- 
ducer, refiner and marketer of petroleum products has been constantly improving and 
expanding its truck fleet for better transportation of its products. The latest addition 
is a Model WB-14 White Saper Power unit which Is equipped with an Anthony hydraulic 
lift gate for elevating and lowering large drums of packaged oil and greases. The new 
lift gate with its power loading and unloading feature permits one man to handle big 
55-gallon drums with ease. When the drums are rolled onto the gate, he merely pu 
a lever and they are raised or lowered as the case may be. Two drums can be 
from the ground onto the gate and raised to the truck platform level where they 
easily rolled into place. In unloading, the process is merely reversed. The White truck 
adds to the efficiency of the transportation operation by providing ample power to oper- 
ate in the higher gears up ordinary grades; furt » the power reserve eliminates 
undue strain in starting and permits faster acceleration, the company states, The new 
WB-14 model with the hydraulic tall gate can carry twenty 55-gallon drums of grease 
or olf and is used principally for city and suburban deliveries. 


if 





dealer in the Marshall area. Johnny 
The recently remodeled Jonnny’s on tana ou Gs eons 
Garage, 1706 E. Crockett, Marshall, | py the dealership in addition to the 


Tex., has been appointed Crosley} sales facilities. 


Johnny’s Handles Crosley 






Detroit Halts 
Sale of Inferior 
Grade of Gas 


DETROIT. — Metropolitan De- 
troit’s “bad gasoilne” situation was 
reported cleared up last week. 


Authorities said they had located 
the source of the improperly refined 
fuel, charged by hundreds of mo- 
torists with doing excessive damage 
to their car engines. 


Informed sources ascribed the 
situation to a long strike in the 
Pure Oil Co. refineries at Toledo, 
O. This strike resulted in gasoline 
supplies reaching a critical point 
here. 

Such a condition was described as 
“ideal” for jobbers with low-grade, 
improperly refined fuel to peddle. 
Many reputable dealers bought 
small lots of inferior grades in 
order to have gas to furnish their 
customers. 

Results were gummed-up valve 
stems, bending and breaking of 
valve stems, other engine damage 
and hundreds of complaints. 

Oil men said all future shipments 
of such fuel had been stopped from 
coming into this area. 








Yes—and cane-bottom chairs in ordnance 


plants, farm implements in tank arsenals 


YOU MAY EASILY ADAPT AVAILABLE SURPLUS 
PROPERTIES TO YOUR NEEDS 


Hundreds of industrial executives and proprietors of 
smaller businesses have already solved their plant 
relocation or expansion problems by purchase or 
lease of Government-owned properties. 

There still are hundreds more of good, usable, 
strategically-located properties available for you to 
bid on now. Small-town plants in the South, big-city 
establishments in the Midwest, land and buildings 
on Atlantic, Pacific and Gulf coasts. 

You can forget what these plants were originally 
designed and built to produce, in most cases. They 


can be readily and economically adapted to almost 


any kind of general 


minimum structural changes. 

Send for your copy of the new Plantfinder. Consider 
the advantages of the many properties it lists and de- 
scribes. Then phone, wire or write our nearest Field 
Office for further information—or for an appointment 


to inspect facilities that may meet your requirements. 


al 





eyre making Mayonnaise 
in a bullet factory now 


manufacturing —usually with 


WAR ASSETS ADMINISTRATION 


OFFICE OF REAL PROPERTY DISPOSAL 


ROOM 1402, ‘‘I’’ BUILDING, WASHINGTON 25, D. C. 


Field Offices: Atlanta ° 


Grand Prairie, Texas * Jacksonville ° 


Birmingham ° 


Boston * Chicago * Cincinnati * Cleveland * Denver + Detroit 
Kansas City, Missouri * Los Angeles * Minneapolis + Nashville 


New Orleans * New York * Philadelphia « Richmond ° St. Louis * Salt Lake City * San Francisco + Seattle 








NEW PLANTFINDER — 
FREE ... Describes immedi- 
ately available properties — in- 
dexed, cross-indexed for your 
convenience. Write for free copy 
—to the address listed below, on 
your company letterhead, please. 


Dealer 





Two New Automotive Firms 


Are Chartered in Wisconsin 


The following new corporations 
have been registered to do business 
in Wisconsin: 

Oregon Ford Sales Inc., Oregon, 
Wis., with a capital stock of 250 

* shares of common at $100 each par 
value. Incorporators are Harold H. 
Hayseen, Roger F. and Alberta B. 
Murphy. Minimum capital to be 
$15,000. 

Auberson Auto Sales Inc., Marsh- 
field, Wis., with a capital stock of 
250 shares of common at $100 per 
share par value; minimum to be 
$10,000. Incorporators are Louis G. 
and Helen M. Auberson and Donald 
L. Wittkamp. 


Single Named President 
Of Chevrolet Shop Assn. 


R. E. Single, Queen City Chev- 
rolet Co., Cincinnati, was elected 
president of the Chevrolet Service 
Managers Assn. of Greater Cincin- 
nati at a dinner meeting of the 
group. 

Also elected as officers were John 
Hoffman, Superior Chevrolet Co., 
vice-president; Joseph Bentz, Camp- 
boll County Motors, secretary, and 
Dana Woods, King Chevrolet Co., 
treasurer. The meeting was pre- 
sided over by H. P. Koeffler, Chev- 
rolet zone service mechanical man- 
ager. 


Helping the Kids 
Prehn Backs Scholarships 


For 5 Students 


Five four-year scholarships to the 
University of Illinois will be award- 
ed 1948 graduates of Springfield 
(Ill) high schools this June by Har- 
old Prehn foundation, sponsored by 
Harold Prehn (Dodge-Plymouth). 

Of the five scholarships to be 
awarded this year, one will be re- 
served for a Negro boy or girl, one 
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for a graduate of a Catholic high 

school and three will be awarded to 

students from public high schools. 
* * + 


Willys-Overland Salon | 


Opens at St. Petersburg 
Sunshine Motors (Willys-Over- 
land), St. Petersburg, Fla., played 
host to large crowds at the formal 
opening last month of its new 
Willys-Overland Salon. 
Refreshments were served and 
ontertainment was provided for vis- 
iting throngs. . 
a 


Hudson Firm in Indianapolis 
Now Called Linder-Bruning 


The Linder-Spencer Hudson 
dealership at 711 Fairfield Ave., 
Indianapolis, has been reorgan- 
ized and been reincorporated as 
Linder-Bruning, Inc., according 
to Frank N. Linder, president. 

Merrill R. Bruning is_ vice- 
president and W. N. Irwin, secre- 
tary. Bruning is a former region- 
al manager for Hudson. 


* * + 


K-F Firm in Port Arthur 
Purchased by Lewis 


Kline S. Lewis of Houston has 
purchased Moore Motor Co., 1649 
Procter St., Port Arthur, Tex., and 
assumed ownership of the local 
Kaiser-Frazer franchise, E. L. 
Moore has announced. 

The firm was established by 
Moore a year ago. 

* + * 


Williamson Maps Plans 
For Truck Building 


Williamson Motor Co. (Ford), 
Rockford, TIL, plans to start con- 
struction of a modern truck sales 
and service building March 1. 

The firm will use the new build- 
ing for truck sales and service 
exclusively, keeping its passenger- 
car activity at 307 S. Church St. 
William H. Williamson jr., presi- 
dent of the firm, said he hoped 


EARN GREATER PROFITS IN THE 


the new building would be ready 
for occupancy by July 1. 
+ 


* > 






°48 Ford Trucks Displayed 
As Keating Bros. Opens 


Keating Bros., Inc. (Ford), Strat- 
ford, Conn., has announced open- 
ing of its new showroom and parts 
department. The new 1948 Ford 
truck line was displayed to key- 












note the opening. 
* 


Jackson Motor Opens 
Kansas City Truck Center 


New exclusive truck facilities 
have been opened in Kansas City 
by Jackson Motor Co. (Dodge- 
Plymouth) in a building 100 by 
120 feet located at 16th and Mont- 
gall. The new facilities are one 
block south of the firm’s passen- 
ger car facilities at 2715 E. 15th 
St. 


More than 250 large fleet opera- 
tors and purchasing agents were 
invited by Roland Record, presi- 
dent, to a preview of the facilities 
before they were opened for pub- 
lic showing. George A. Orphal, 
assistant director of truck sales 
of the Dodge division, Chrysler 
Corp., represented the factory at 
the opening. He was assisted by 
L. F. Desmond, Kansas City re- 
gional manager, and D. A. Geil, 
regional truck manager. 

- 


* * 


Northwest Truckstell 


the company. 
+ + 


Stewart (Studebaker) Gets 
Phoenix Site for Trucks 


To better accommodate tie in- 
in Studebaker new truck 


crease 
sales and service heretofore han- 
dled at the Stewart Motor Co. used- 
car lot at 240 E. Van Buren S&t., 
Phoenix, Ariz., the firm has leased 


space at Third and Jefferson Sts., 





SOUTH’S GREATEST MARKET 


TIMES PICAYUNE DAILY 


It doesn’t take ““dead-eye Dick” to get results in New Orleans! 


Northwest Truckstell Sales Inc., 
Portland, Ore., distributor of truck 
conversion equipment, has been ap- 
pointed distributor of Anthony hy- 
draulic hoists, dump bodies and lift 
gates. L. N. Ross is president of 





e 
oo The dominant morning Times Picayune is a tried-and-proved 
STATES DAILY shopping guide for 7 out of every 10 New Orleans women. 
88,688" The productive evening States, preferred for its features and 
award-winning reporting, profitably influences purchases in 
saree over 85,000 (largely unduplicated) homes. 
267,356 


lt actually costs you less money per reader to advertise in 
the combination Times Picayune—New Orleans States than 
in any other media in the profitable postwar New Orleans 
market. 


THE TIMES PICAYUNE 
NEW ORLEANS STATES 


Member A. N. A Network Representatives: Jann & Kelley, Inc. 


* ABC PUBLISHERS 
STATEMENT, 6 MONTHS 
ENDING SEPT. 30, 1947 
















in marble, 
showroom 


Jack P. Stewart, has 
announced. 

Art Sisco is truck sales manager 
and Eddie Anthony is service man- 
ager. The newly formed body und 
paint shop, which will occupy the 
remaining half of the new quarters, 
is managed by Joe Simmons. The 
company will also provide a 24- 
hour towing service under the new 
setup. 


president, 


* * * 


Rejects Fortune 
Ad Tells Why Dealer 
Spurned $250,000 


A decision to pass up a quarter of 
a million dollars in profits during 
1947 was the theme of an advertise- 
ment run in the Spartanburg (S.C.) 
Herald-Journal by the Ernest Bur- 
well Inc. (Chevrolet). 

“After the war,” the ad stated, 
“automobile dealers everywhere 
faced a decision between the temp- 
tation of easy money and the opera- 
tion of a legitimate business. The 
temptation of easy money is hard 
to resist. 

“If you were the smart type, all 
sorts of schemes could be devised 
to circumvent business ethics. You 
could forget your old customers and 
confine your deliveries to the high- 
est bidder and always salve your 
conscience with the thought that 
the buyer took your hide cff in 
years past when the dealer was in 
a tough competitive position. 

“All who have dealt with Ernes* 
Burwell Inc. know our policy to 
conduct a legitimate business on 
the highest standards of ethics. 
This decision cost a cool quarter of 
a million dollars in easy profits in 
1947. 

“But we are willing to stake it all 
on our faith in you; that in the 
tough years to come we will be am- 
ply rewarded for having placed 
services to you above quick profits 


for ourselves.” 
+ + * 


Traynham Buys Out Roberts 
In Implement Firm 


J. C. Traynham, owner of Trayn- 
ham Motor Sales, Packard distribu- 
tor at Wichita Falls, Tex., has pur- 
chased the interest of his partner, 
Grady Roberts, in Traynham-Rob- 
erts Co. and has announced that 
the firm will be known as the 
Traynham Implement Co. 

Wilkie Gwinn will serve as sales 
manager of the company, and R. E. 
Prude as parts manager. 

* * * 


Patterson Reelected Head 
Of Edgewater Ford Assn. 


George W. Patterson, president 
of Annis-Patterson, Inc. (Ford), 
Paterson, N. J., has been reelected 
president of the Edgewater Dealers’ 
Assn., Inc. which represents 240 
Ford dealers in the New York 
metropolitan area. 

Ralph Horgan, of Ralph Horgan, 
Inc., Manhattan Ford dealer, was 
electedtreasurer, and Otto Ploetner, 
Irvington Motors, Inc., Irvington, 
N. J., was named secretary. 

+ * + 


Fisher Pontiac Co. Opens 


On Detroit’s Gratiot Ave. 


Fisher Pontiac Co. has begun 
operations at 12740 Gratiot Ave., 
Detroit, a dealership which it pur- 





THIS IS THE MULTI-STORIED building of Bishop Nash Corp., New York, after 
modernizing treatment. Up to the second floor, the face of the new building Is finished 


trimmed rust-proof metal. To the right of the entrance is a large moder 
and to the left is a battery of offices. The building itself is only half a 
block from the permanent United Nations center now under construction. 





chased from the former Dickinson- 
Wallace Pontiac Co. 

Partners in Fisher Pontiac are 
William P. Fisher and Blair Free- 
man. Fisher formerly was a Gen- 
eral Motors designer and operator 
of a local boat works, while Free- 
man has served in the Chevrolet 
sales organization. 

* * * 


Latimer Nash Motor Debut 
Held in Port Arthur, Tex. 


Open house heralded the de- 
but of Latimer Nash Motor Co., 
800 Fifth St., Port Arthur, Tex. 
The two-story structure, contain- 
ing 15,436 square feet of floor 
space, is air-conditioned through- 
out and is equipped with an auto- 
matic sprinkler system. 


It has a clear span roof and 
cold cathode lighting has been 
installed in the showroom, offices 
and parts department. James L. 
Latimer is owner. 

* * * 


L. Motors Stages Debut 


Of Modern Dodge Home 


L. Motors (Dodge-Plymouth) has 
opened what is described as an 
ultra-modernistic showroom at 
Broadway and 175th St., New York 
City. 

A cocktail and buffet party on 
Feb. 10 introduced the new struc- 
ture, which is highlighted by a 
semi-circular showglass section on 
the corner beneath a marble mar- 
quee. Showroom windows are tall 
and slanting. 

+ * * 


New Showrooms Opened 


By Toronto GM Firm 


Giles, Rice and Peters, Toronto, 
Ont., opened its redesigned Dan- 
forth Ave. showrooms in Holly- 
wood style, with dance bands on a 
special stage, prize drawings and 
conducted tours of the premises. 
Company is one of the largest 
General Motors dealers in Canada. 

Ceremonies were attended by 
W. A. Wecker, president of Gen- 
eral Motors of Canada, and E. J. 
Umphrey, sales director. W. N. 
Mellows is president and general 
manager of the dealership. 

* + 


7 New Dealers 
Named by Crosley 


Crosley Motors Inc. has announced 
appointments of seven new dealer- 
ships, as follows: 

Moran Brothers, 227 Prospect St., 
Cambridge, Mass.; College View 
Motors, 4670 Calvert St., Lincoln, 
Neb.; Rhea Motor Co., 2326 E. First 
St., Austin, Tex.; Donald Motors 
Inc., 3001 Cleveland Ave. N., Canton, 
O.; Michigan Auto Sales, 15 N. See- 
ond St., Niles, Mich.; Vienna Mo- 
tors, 605-707 Grand Central Ave., 
Vienna, Ind., and Paul L. Tong Im- 
plement Co., Waldo, Oo. 

* 


Smith Named President 


Of Southwest Va. Group 


The Southwest Virginia at 
Dealers Assn. has named Haro 
Smith as president of the 2558 
ciation for the coming yeat- 2 
Other officers include P 
Terry, vice-president, and W. ¥- 
Raines, secretary-treasurer. 
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Dealer 


Jensen-Dunn Increases 


Space by 8,500 Feet 

A Ford dealer since 1924, Jensen- 
Dunn Co., Des Moines, is complet- 
ing @ new service department and 
showroom. The original building on 
Grand Ave., is being remodeled to 
correspond to the new structure, 
which adjoins it, according to 

r Dunn, vice-president and 
eral manager. 

The entire building will have a 
120-foot frontage. Operating floor 
8 will be increased 8,500 feet, 
giving a total area of 23,500 feet. 

* cz * 


DeSoto Franchise Assigned 


To Pence in Puyallup 

(Bill) Pence has been 
appointed DeSoto-Plymouth deal- 
er for Puyallup and the Puyal- 
lup valley in Washington state. 
He is currently completing a 
new building at Sixth and N. 
Meridian Sts. 

The new firm will be known 
as Pence Motor Co. Pence was 
connected with Carl Keller Mo- 
tors in Puyallup for 11 years un- 
til recent sale of that company. 


* * * 


Chevrolet Shop Assn. Elects 
Officers in Cincinnati 

The Chevrolet Service Managers 
Assn. of Cincinnati has elected the 
following officers: 

Russell E. Single of Queen City 
Chevrolet, president; John Hoffman, 
Superior, O., vice-president; Joseph 
Bentz, Campbell County Motors, 
secretary, and Dana Woods, King 
Chevrolet, treasurer. Presiding was 
H. P. Koeffler, zone service mechani- 
cal manager for Chevrolet. 

+ * om 


Sharp (Ford ), Indianapolis, 
Opens Truck Operation 


With the announcement of the 
1918 Ford line of trucks, Harry 
A. Sharp Co., Inc., Indianapolis, 
has opened a specialized truck 
department. 

The new addition to the dealer- 
ship is housed in a modernized 
structure immediately adjoining 
the new-car headquarters. It af- 
fords 15,000 square feet of floor 
space for truck operations. O. R. 
Carlson heads truck sales; Wen- 
dell Baker, service, and Ivan 
Sullivan is shop foreman. 

* * * 


Studebaker Dealership 


Rising in Coleman, Tex. 


Construction has begun on a $20,- | 
000 building to house the new Stu- 
debaker dealership to be opened in 
Coleman, Tex., by A. K. Blackerby 
of Abilene. 

Blackerby was formerly service 
manager at International Harves- 
ter’s sub-factory branch, and also 
was employed as service manager 
of Thornton Motors, Abilene. 

* * * 


Group Forms Tucker Outlet 


To Serve Ashland, Ky. 


Ashland Tucker Sales, Ashland, 
Ky. has been formed to operate 
a Tucker sales and service busi- 
ness, 

Operation of the company is un- 
der the direction of Millard Wat- 
son, Donald P. Wade, John P. 
Wheeler and Violet Wheeler. 

* + * 


Ball, Braden, Link Head 


Sandusky (O.) Dealers 


A. A. Ball has been named 
President of the Sandusky (O.) 
Automobile Dealers Assn. 

er association officers in- 
clude A. Edward Braden, vice- 
President, and Frank A. Link, 


Ssecretary-treasurer. 
* + 


Supercargo Distributor 
Named in Harrisburg 


American Bantam Car Co., But- 
er, Pa. manufacturer of Super- 
“argo truck trailers, has announced 
the appointment of Kay Distribut- 
ing Co., 667 Forster St., Harrisburg, 
4, as distributors for Central 
Pennsylvania. 

In announcing this distributor,” 
said Harry A. Lageman, general 
_ Manager for the company, 
d € have added another link to our 
hain of Supercargo sales and serv- 


ice stations that now extend from 
“ew York to Denver. This enables 





Doings 


us to extend complete service to 
local, interstate and transcontinen- 
tal carriers using Supercargo trail- 
ers.” 


Towson Motor Sales Shows 
New Trucks at Opening 


Coincident with announcement of 
the new line of 1948 Ford trucks, 
Towson Ford Sales, Inc., Baltimore, 
held open house to celebrate its 
formal opening. 

Heading the new dealership are 
Fred Onnen and Harry Quenzer. ous other dealers have qualified. 

+ 


Streator First Dealer Chief 
Of Salt Lake Chamber 


First automobile dealer to be 
elected president of the Salt Lake 
City chamber of commerce is 


B. & M. Motors Awarded 
Nash 10-Point Plaque 


A plaque in recognition of being 
a Nash 10-point dealer has been 


D. B sident 
~~. - eaeoe “on Gaetoer. Frank Streator, owner of Streator 


N. Cc. | Chevrolet Co. 


Clyde E. Wilson, assistant man- | ee...» 
ager of the Atlanta zone, who|Mooney & White Occupies 
made the presentation, pointed out . 
that this is the highest honor Nash |‘Vew Home in Luling 
Motors can bestow on a dealer and Mooney & White Motor 
that the local firm is among the! (Oldsmobile-International 
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MURPHY-CLARK INC. (Chrysler), Peoria, Ill., occupies this building in the heart of 
the business district at Franklin and Fourth Sts. 
feet of floor space, of which 20,000 is devoted to service. The truck and tire departments 
shortly will be moved to another building to make room for increasing car demands. 


The structure contains 46,000 square 





first to receive it, although numer-/|ter) has moved to its new building 


at 800 Pierce St., Luling, Tex. 

The company features a complete 
electrical appliance store, a Tex- 
aco service station and complete 
repair and maintenance depart- 
ments for all makes of cars. Vivian 
Mooney and Wray White are 
owners. 

A +. * 


McAnarney to Build 


Art McAnarney and his sons, 
Charles and Paul, who operate the 
Kaiser-Frazer dealership in Pratt, 


Co. | Kan., will soon erect a new build- 
Harves-' ing which will be in the 1000 block 


31 


on W. Fifth St. The new structure 
will be 50 by 100 feet. 
* * + 


Angelo Motors 


Announcement of change of own- 
ership of Fox-Roberts Motor Co. 
(Packard), San Angelo, Tex., and 
change of name to Angelo Motors 
has been made by the new co- 
owners, John Henry Meier and G. 
W. Roberts. 


* * * 


Grant Picks Greenland 


With arrival of the 1948 Ford 
truck line, appointment of Earl C. 
Greenland as manager of Grant 
Motors Co. truck division, St. 
Petersburg, Flk., was announced by 
William J. Gtant, president. 


* * * 


Ottumwa Nash Sales 


Fairbanks Nash Sales, 1713 E. 
Main St., Ottumwa, Ia., has c’ 
the name to Ottumwa Nash les, 
according to T. A. Deppe and 
M. W. Anderson, owners. 
* * 


Mizell Expands Parts 


Mizell Motor Co. (Pontiac), Nor- 
ton, Kan., recently enlarged its 
parts department. The front part 
of the garage was changed to ac- 
commodate additional parts bins. 





. 


A SIGHT FOR 


And it’s quite a common sight, these days, 
in Boston’s Department Stores. One reason 
for it, we modestly admit, is that these De- 
partment Stores increased their advertising 
in The Boston Globe by 841,333 lines during 
1947. This was the largest increase shown 
by any Boston newspaper. Percentagewise, 
it looks this way: The Boston Globe, up 
21%; Paper B, up 12%; Paper C, up 
10.5%; Paper D, up 9.9%. 

What’s more, this increase is not selective, 
Whether you take the Morning, Evening or 
Sunday field, The Boston Globe has the great- 


est percentage gain in each. 


STORE EYES! 





But Department Store Advertising Man- 
agers are not the only smart people we know. 
For The Globe’s gain of 16.7% in General 
Advertising during 1947 also topped the list 


of Boston papers. 


These linage increases prove that buyers 


of advertising space - 


local and national 


who sell their goods or services in America’s 
fifth largest market, know that Boston’s 
Best-Read newspaper is their Best Buy! 








The Boston Globe 


MORNING ° 


National Representatives: J. B. Woodward, Inc., New York, San Francisco, Los Angeles. Osborn, Scolaro, Meeker & Co., Chicago, Detroit 


EVENING ° 


SUNDAY 
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; 2-dr. sed., $1,382.39; sed. cpe., 
; Dus. cpe., $1,329.77; conv.. $1.- 
740.24; stat. wag., $1,972.26. 





-dr. sed., $2,310.24; Man- 
hattan—4-dr. sed., $2,727.28; 

“@""—4-dr. sed, §$2,- 

003.75; 2-dr. sed., $1,952.75; spt. cpe.. 
$2,000; bus. cpe., $1,889.50; 


KAISER—4-dr. sed., $2,119.99; Custom 
—4-dr. sed., $2,301; 


LINOCOLN—4-dr. sed., $2,553.62; 
(custom interior) sed., $2,721.95; 
, $2,532.57; club (custom interior) 
epe., $2,700.90; conv., $3,142.60; Conti- 
nental “12 Cy!l.’"—club cpe., $4,661.59; 
conv., $4,745.72. 
* MEROURY—4-dr. sed., $1,660.35; 2-dr. 
sed., $1,591.97: sed. cpe., $1,644.58; conv., 
$2,002.20; stat. wag., $2,207.49. 
NASH — “600"" Slipstream — 4-dr. sed., 
$1,464.05; deluxe bus. cpe., $1,399.05; Am- 
bassador Slipstream—4-dr. sed., $1,778.95; 
600" Super Serles—4-dr. sed., $1,508.05; 
sed., cpe., $1,459.05; Ambassador—t-dr. 
sed., $1,820.95; sed. cpe.. $1,762.95; stat. 
wag., 239.95. 
— Series “66° Six—4-dr. 
sed. stand, $1,556; 4-dr. sed. deluxe, 
$1,607; 2-dr. sed. stand., $1,513; 2-dr. 
sed. deluxe, $1,655; club cpe. stand., $1,- 
488; ‘club cpe. deluxe, $1,628; convertible, 
$1,845; stat. $2,456; Series ‘68°’ 
-dr. sed. stand., $1,614; 4-dr. sed. 
deluxe, $1,755; 2-dr. sed. stand., $1,572; 
2-dr. sed. deluxe, $1,713; club cpe. stand., 
$1,546; club cpe. deluxe, $1,687; converti- 
ble, $1,903; stat. wag., $2,514; Series “76°" 


4-dr. 
club 


$1,717; 2-dr. sed. deluxe, $1,789; 2-dr. sed 
stand., $1,643; Futw ‘ 
4-dr. sed. $2,008; 4-dr. sed. stand., 


i deluxe, 
$1,003; 2-dr. sed. deluxe, $2,024; 2-dr. sed. 
stand., $1,920; conv., $2,466. 
PACKARD — Eight — 4-dr. sed., ges8e; 


sed. cpe., $2,125; stat. wag., $3,350; 

tuxe Eight—4-dr. sed., $2,375; sed. cpe., 
$2,350; Super -dr. sed., $2,690; 
sed. cpe., $2,665; a ak ae 
Super Eight—4-dr. sed., $3,675; epe., 
— = wag.. $4.005: conv.. $4 995: 


> 2-dr. sed.. 
$1,324.75; spt. cpe., $1,351.25: bus. cpe. 
$1,203.25; conv., $1,668.50; stat. wag. 
1,879.25; 

PONTIAC—Torpede ‘'6’’—4-dr. sed. de- 
luxe, $1,600; 4-dr. sed. stand., $1,512; 
2-dr. sed., $1,453; sed. cpe. deluxe, $1,572; 
sed. cpe. stand., $1,484; club cpe., $1,438; 
bus. cpe., $1,387; conv. deluxe, $1,894; 
Torpedo ‘‘8’’—4-dr. sed. deluxe, $1,647; 
4-dr. sed. stand., $1,559; 2-dr. sed., $1,- 
500; sed. cpe. deluxe, $1,620; sed. cpe. 
stand., $1,531; club cpe., $1,485; bus. cpe., 
$1,434; conv. $1,941; Streamliner 
“@"*—4-dr. sed. deluxe, $1,685; 4-dr. sed. 
stand., $1,598; sed. cpe. deluxe, $1,635; 
sed. cpe. stand., $1,547; stat. wag. deluxe, 
$2,312; stat. wag. stand., $2,235; Stream- 
liner “*8’*—4-dr. sed. deluxe, $1,733; 4-dr. 
sed. stand., $1,645; sed cpe. deluxe, $1,- 
$1,595; stat. wae. 
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SALESMEN FROM ALL OVER the nation joined Martin-Seynour officials at the paint 
manufacturing firm’s 1948 mutomotive sales conference at Chicago recently. Seated at 
the table are W. L. Hancock, assistant to the president; J. R. Degnan, Los Angeles; 
Don A. Seeley, manager of the automotive division; W. M. Stuart, president; M. E. 
Brewster, treasurer; P. C. Frayser; merchandising manager, and A. R. Raymond, adver- 
tising manager. Seatesi in the left foreground are, left to right, J. B. Willingham, 
Birmingham, Ala., and W. S. Bowers, Columbus, 0., and at the right, S. W. Clement, 
Detroit, and W. J. Baye, assistant to Seeley. Standing, left to right, are L. G. Wellman, 
Buffalo; J. E. Stallman, Minneapolis; P. H. Stough, Phoenix, Ariz.; W. W. Sybrowsky, 
Salt Lake City; G. A. Holroyd, Boston; D. A. Davison, Chicago; G. E. Troxell, San 
Francisco; J. D. Black, Atlanta; J. S. Pabst, Dallas; A. B. Bates, Jacksonville, Fia.; 
R. A. Carison, Seattle; J. E. Lawler, Kansas City; N. H. Mapes, Richmond, Va.; E. C. 
Dwelley, Memphis; Frank Schwarz, Philadelphia; A. T. DiTullio, New York, and R. C. 
Sutter, Cleveland. 


Passenger Car 
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» |Fruehauf Reports 


Registrations, All State 


Shops Near 96% ° 
Of U.S. Trailers 


DETROIT.—Fruechauf Trailer Co. 
shows that 96 percent of America’s 
trailers are within eight hours of 
a Fruehauf service station, the 
company reported last week. Nearly 
three-fourths of all trailers in the 
country are within five hours of 
one of these depots. A substantial 
number are less than one hour 
away. 

East of the Mississippi River, 
virtually no trailer is more than 
five hours from Fruehauf service, 
the company claims. This area in- 
cludes approximately 75 percent of 
all operators in the country, of 
whom a considerable proportion are 
right in the 74 cities where the 
stations are lecated. 


Only in the Rocky Mountain 





s for December 


states, where about 4 percent of the 
trailers are registered, is Fruehauf 
service more than a working day's 
drive away from the mcst remote 
operators, it was said. Even then, 
the company says, it can be reached 
within 24 hours. 


Old Equipment 
Plagues Scots 


EDINBURGH, Scotland.—(UTPS) 
—Sore point with firms in the 
Scottish automobile repair trade is 
the fact that garage equipment is 
deteriorating through ccnstant use 
and lack of repair and that de- 
sired equipment from the U. §. is 
not available. 


Prewar, a considerable volume 
of garage equipment came in and 
was used to equip service stations 
in Scotland. This practice has ben 
largely eliminated by postwar reg- 
ulations which ban imports. 


°47-46 
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Trucks, Buses and Commercial Vehicles. 

TPS) x Market Is Glutted °47 Truck Registrations Chevrolet, Ford 
“a € By Used Heavies By Weight Class Set Shows for 
sh In Key Regions [om wan... so sou, mes rsan- wae sao. sean rout tout (Chicago Pier 
lume Sales Slug Light Jobs, Panels Brockway ee lal sie ie ar ive 4268 383/ Big Truek Equipment 
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a Survey Discloses BMS S62. boc iin ee ae. eas oe National Sales Drives 
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HE used truck market has fallen 

into such a state of disrepair 
that most franchised dealers are 
asking prospective customers to 
dispose of their own used trucks 
rather than trade them in on new 
merchandise, a survey of the na- 
tion’s used truck markets by AvuTo- 
MOTIVE News disclosed last week. 


Reports from every quarter in- 
dicated that the bottom has 
dropped out of the used truck 
markets in every line excepting 
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Wwra Chevrolet opening its 1948 

truck equipment show circuit 
with a big exhibition March 23-26 
on Navy Pier, Chicago, and Ford 
‘aunching its campaign with a 
similar showing at the same place 
April 13-16, the real truck sales 
promotion programs of the major 
truck companies will get under 
way. 

Both showings are being man- 
aged by a committee of Chicago 
truck equipment distributors, head- 
ed by John Groenier, organization 
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BOYD GIBBONS jr., that live- 
i wire Ford dealer from L.A., was 
_& 






in town the other day—he had 
come over to Detroit following at- 
tendance at the NADA convention 
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the past four months, with sales 
of light units also slowing down 
but not as sharply. 

One dealer reported that sales 
of the heavy trucks had fallen 50 
percent since October and prices 
have likewise dipped, to the extent 
of at least 40 percent. Like other 
dealers questioned, he attributed 

(Continued on Page 42, Col. 3) 


and next—the great American farm 
market hasn’t been scratched as 
yet, and the farmers are the one 
class of truck buyer where income 
is far and beyond cost of produc- 
tion. Farmers have the money to 
buy trucks if they see the advisa- 
bility of owning their own, and no 

3 doubt will continue to have as long 

£ as we are in the Marshall Plan of 
feeding a starved Europe. 


life of trucks bought on today’s 
market. It is to everyone’s in- 
terest to make as certain as pos- 
sible that the vehicle sold today 
is as efficient and will operate 
as economically as advanced de- 
sign and proper equipment can 
make it. 

The second big reason for the 
number of truck equipment shows 
is the necessity of educating truck 


one-half of the number of three- | taj] delivery, and can allocate more 
quarter and one-ton trucks sold | of the light jobs to the dealers in 
and less than one-half of the new |the smaller towns, there is every 
“heavy one-and-one-half-ton,” or |indication that this coming year 


trucks in the 14,001 to 16,000 GVW | may see the half-tonners ending up 
the year as the largest single 


weight classification sold. 

The steel shortage will continue 
severe enough from all indica- 
tions, so that few panel bodies 
will be built by the factories for 











range. 
Despite the lack of steel for panel 
bodies, the half-ton or under 5,000 
GVW trucks, held their own this 
past year fairly well, since registra- 
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Manual Issued 
On Changing 
Truck Tires 


NEW YORK.—Safety and cost 
factors place a heavy premium on 
mastery of recently 
techniques for mounting and re- 

tires from modern truck 
and bus rims, the Rubber Manu- 
facturers Assn. has asserted in an- 
nouncing publication of a manual 
covering new methods in tire 
maintenance. 

New methods, the association 
said, have grown out of a transi- 
tion from the old, flat base rim to 
modern steel rims used on heavy 
truck and bus wheels. The manual 
is entitled Truck-Bus Rims—How 
to Remove and Mount Tires Cor- 
rectly. 

Tire manufacturers are distribu- 

the manual in quantity to 
their dealers for use by truckers 
and are placing them directly in 
the hands of large fleet operators. 
Individual copies may be obtained 
from the association for 10 cents 


each, postpaid. 
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Private Owners Hear Blast . . . 





THE DISTINCTIVE RED PYLON with IH emblem is a new landmark in four 
communities in the Sweetwater (Tex.) branch territory of International Harvester 


where dealers’ new buildings were recently 


to the public within a single week. 


opened 
Watson Truck & Supply Co. of Hobbs, N. M., one of these four newly housed Inter- 
national truck dealers, also handles Pontiac and IH farm equipment. 





tions showing approved methods 
for mounting and removing tires 
from rims of new and approved 
design, the association said: 


“Bead construction in the mod- 
ern truck tire must be tremen- 
dously strong, and this strength 
makes a rigid bead unit. These 
strong, rigid beads have always 
been mounted on a flat base rim 
in past years. New rims introduced, 
and now currently in use, provide 
a tight bead seat on both sides 
of the rim. 

“Improper mounting and remov- 
al of these tires may cause severe 


damage to the tire if too great a 
force is applied with makeshift 
tools in attempting to loosen the 
bead from the rim. By carefully 
following the operating instruc- 
tions worked out by the manufac- 
turers of the various types of rims, 
and by using the rim manufactur- 
ers’ recommended tools, as_ indi- 
cated in the manual, the operator 
will not only avoid bead damage, 
but also will be assured of the 
proper seating and interlocking of 
the rim parts when mounting the 
tire. This will avoid dangerous and 
costly rim accidents.” 


TRUCK SECTION 


Monopoly Plot Charged 
To For-Hire Haulers 


WASHINGTON. — An attack 
against for-hire carrier interests 
for alleged efforts “to stifle compe- 
tition and obtain monopolistic con- 
trol by forcing private carriers off 
the highways” was made at the an- 
nual meeting of the National Coun- 
cil of Private Motor Truck Owners 
here. 

It came from Prof. John S. 
Worley, University of Michigan 
transportation economist, who 
said: 

“The attempt on the part of for- 
hire companies to secure special 
advantages is not in keeping with 
the fundamentals of our democracy 
and the free enterprise system, and 
not in the public interest.” 

In a discussion following Worley’s 
talk, R. J. O’Hare, general traffic 
manager of Sheffield Farms Co., 
Inc., reviewed various legal deci- 
sions in which the distinction be- 


tween private and for-hire carriers 
was at issue and in which he said 
efforts had been made “to restrict 
the legal rights of private motor 
truck owners to transport their own 
property in their own vehicles inci- 
dental to the conduct of their own 
primary businesses.” 

George Faunce jr., vice-president 
of Continental Baking Co., cited 
four proceedings pending before the 
Interstate Commerce Commission 
which he said could affect the basic 
rights and privileges of private car- 
riers and expressed the hope that 
the ICC would “settle all further 
controversy by issuing a definite, 
clear-cut and sensible ruling.” 

Discussing the contentions of for- 
hire carrier interests, T. A. Dresch- 
er, of the Milk Industry Founda- 
tion, stated: 

“The inclusion of a compensation 
test in determining the status of a 
private carrier goes much farther 



















In a preface to illustrated sec- 


WHEN YOU SELL MIDWEST 


EVER TIP A TRUCK BODY UP-SIDE DOWN? 


STEEL LONGITUDINAL SILLS 

Platform i: ried deep, ially designed, 

be 2 => eep, specially designe 
STEEL RUB RAIL 


+————"—" Platform protected all around by flush 
- type steel rub rail. 


STEEL CROSS SILLS 
Cross-sills are of heavy- 


gauge steel for added 
strength and rigidity. 


FEATURE HIGH TENSILE 


Heavy-Duty - High-Quality 
Truck Bodies 


STEEL—Means Strength 


It’s the foundation—the base—that counts 
in a truck body, just as it does in a sky- 
scraper. Mid West Truck Bodies have high 
tensile steel framing throughout—Longi- 
tudinal sills, cross-sills, and even the stakes 
are of pressed steel. 


STEEL—Means Increased Payloads 


High tensile steel used in Mid West Truck 
Bodies is 50 percent stronger than regular 
steel and has four times the corrosive- 
resistant power. This means increased pay- 
loads for your customers, plus economies 
in gasoline, oil and tires. 


Steel Framing Throughout 


STEEL—Means Weight Saving 


Reinforced steel framing, made of high- 
tensile steel, means a saving in total body 
weight. Longitudinal sills of boxed-in, rein- 
forced type with compression bars enable 
universal mounting on both new and used 
truck chassis and easy adaptation to hoists. 


STEEL—Plus Kiln-Dried Hardwoods 


Mid West Truck Bodies have not only the 
best in steel but the best in hardwoods. 
Every bit of lumber used in a Mid West 
Body is carefully selected and cured. No 
softwoods that might split or crack are used. 
Hardwoods are used for platform flooring 
and side walls. 


Sell MIDWEST For Added Profits 


Match the distinctive sales features—the sturdy construction—the best of 
materials—with a sales policy that assures dealers of a fair and square 
deal, and man, you've got something! There's profits to be made in speci- 
fying Mid West heavy-duty, high-quality Truck Bodies . . . and your cus- 
tomers will be better satisfied. Recommend Mid West, every time. 


WRITE, WIRE, OR PHONE FOR NAME OF NEAREST DISTRIBUTOR 


MID WEST BODY AND MANUFACTURING DIVISION 


ELECTROGRAPHIC CORFORATION & PARIS, ILLINOIS 








than regulation of a businessman’s 
transportation of his own property. 
It is upsetting, rearranging and 
generally confusing the traditional 
merchandising practices of many 
industries which because of the na- 
ture of the commodities hauled, the 
pricing system in vogue and the 
market conditions existing render 
it more practicable and more equi- 
table to customers and others to 
quote f.o.b. price plus a reasonable 
cost of delivery.” 

A. M. Green jr., vice-president 
of Ward Baking Co., and chair- 
man of the council’s committee on 
ICC matters, pointed out that 87 
percent of all motor trucks on 
U. S. highways are privately 
owned. He asked for broader in- 
terest and support on the part of 
more private motor truck owners 
in the council’s campaign for the 
rights of all private truck oper- 
ators. 

Russell E. Singer, executive vice- 
president of the American Automo- 
bile Assn., spoke of the attitude of 
the motoring public—and the busi- 
nessman’s customers — toward the 
motor truck operator. Because of 
the tremendous increase in high- 
way use and resultant traffic con- 
gestion, Singer said it was not sur- 
prising that a certain amount of 
friction between drivers of different 
types of vehicles should arise. 

Modernization and maintenance 
of the highways was discussed by 
Hal H. Hale, executive secretary of 
the American Assn. of State High- 
way Officials. Hale pointed out 
that one of the principal duties of 
the state highway official was to 
protect the highways of his state by 
seeing that they were not subjected 
to greater loads than they were able 
to bear—hence the need for some 
reasonable limitations by the states 
on vehicle sizes and weight. 

As featured luncheon speaker at 
the meeting, Rep. Fred A. Hartley 
jr., of New Jersey, co-author of the 
Taft-Hartley Labor Act, delivered 
a vigorous defense of that measure 
and predicted that the present law 
would be strengthened rather than 
repealed or emasculated. 

“If the law is given a fair trial,” 
he stated, “the country will enter 
upon the greatest era of industrial 
peace in its entire history.” 

Hartley further said that he in- 
tended to introduce additional 
legislation which will make inter- 
fering with the right of any 
worker to go to his job a federal 
offense, and that he will propose 
that the anti-trust laws be made 
applicable to a labor monopoly in 
the same manner that they are 
applied to an industrial monopoly. 

More than 200 representatives of 
many types of business which em- 
ploy private motor trucks, from all 
sections of the United States, at- 
tended the meeting. 

Following the meeting, the coun- 
cil held an election of officers and 
directors for 1948. 

H. V. Haley, general traffic man- 
ager of P. Ballantine & Sons, was 
reelected to serve a second term a5 
president. 

John B. Pymer of City Baking 
Co., Baltimore; Leo Huff of Pure 
Oil Co.; P. H. Ducer of the Auto- 
motive Council of Los Angeles, and 
E. M. Fetherston jr., of Colonial 
Stores, Inc., Norfolk, Va. were 
elected regional vice-presidents for 
the coming year. 
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INTERNATIONAL DEALERS 


Supply 


Because International BUILDS 
fhe Right Truck For Every Job 


t NTERNATIONAL DEALERS don’t lose customers 


because of misfit trucks. Here’s why: 


International not only builds the right 
truck for every job, but expertly equips its 
dealers to prepare the right specifications for 
specializing the right truck in every case. 

There are 22 basic International Truck 
Models —16 KB Models and 6 Western Models. 
These 22 Models are powered by 13 different 


engines. Gross weight ratings range from 4,400 


And the built-in quality of each in these 
Models is demonstrated by International’s 41 
years of successful truck building —so successful 
that for the last 16 years more heavy-duty Inter- 
national Trucks have been bought by American 


commerce and industry than any other make. 


A long list of reasons make the Interna- 
tional Truck Franchise the most valuable in the 
industry. For details write 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY 


to 90,000 pounds. 180 North Michigan Avenue Chicago 1, Illinois 
\DENTIFIES ¢ 
a 77) . 
Tune in James Melton on “Harvest of Stars” NBC Sundays & f\ \ S, 


INTERNATIONA 


L Jrucks 


THE RIGHT TRUCK FOR EVERY JOB 


‘ 
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Custom Body Firm 
Formed in Md. 


BETHESDA, Md. — Organization 
of a new firm to mass-assemble 
truck bodies on a custom-built ba- 
sis has been announced here. The 
concern is called Better Body 
Builders, Inc., and will serve buy- 
ers in the Washington .and Mid- 
dle Atlantic regions. 


Donald R. Ernst, president, said 
his company will mass-produce 
prefab bodies of White-Parrish 
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Launching National Sales Drives. . . 


Chevrolet, Ford Set — 
Chicago Pier Shows 


(Continued from Fuge 35) 





construction and design for all 
manufacturers’ chassis. E. F. Cave 
is vice-president. 


Feol-Nash Honored 


Nash has given its 10-point award 
covering achievement in sales, serv- 
ice and business methods to Feol- 
Nash, Inc., 350 East Ave., Roches- 
ter, N.Y. The presentation was 
made by R. E. Carlin, Buffalo zone 
manager, at a dinner to President 
Richard Feol and General Manager 
J. A. Washington. 





learn as much about truck selling | as soon as it arrived in the dealer- 


as is possible in these short ses- 
sions. Attending the shows where 
the top salesmen of the equipment 
maker and his local distributors 


jj; are on the job, talking direct to 


buyer-prospects, gives the salesman 
an opportunity to listen to these 
discussions and learn the terms 
and sales points that are brought 
forth in selling to buyers in vari- 
ous vocational hauling fields. 


|= third major reason for the 
shows, particularly this year, is 
to get the dealer body energized 
back into the selling of trucks. 
For the past seven years, few 
dealers if any had to sell trucks. 
In most instances there has al- 
ways been from one to many buy- 
ers knocking on the door to take 
any truck the dealer may get in 


ship. 
This golden heyday is about 
over. In fact, in several weight 


classifications, trucks are piling up 
on the dealer who is not out dig- 
ging up users. In other words, 
selling is back in the truck busi- 
ness. 

Last year’s peak production 
and sales year has filled the 
yawning cavities in the trans- 
portation field. While there are 
still hundreds of thousands of 
users and prospects who need 
new vehicles—or who can be sold 
new trucks—those who have had 
to have them and would take 
anything that could be used are 
about taken care of, and the 
buyer who isn’t in desperate 
straits for a truck is more se- 
lective in his buying. He may 
even be sitting back waiting for 















the best 
Beucdixnffesrtinghouse 





Buyers of new trucks are specifying Bendix-Westinghouse Air Brakes 
in ever-increasing numbers, because they have learned that these 
brakes start paying their own way from the first mile. The operators 








of older vehicles are also following the swing to AIR. They recognize 
the obvious value of adding that extra margin of modern safety to 
a vehicle that has already rolled up thousands of miles. On old or 
new vehicles service costs are less, payloads safely made larger, 
scheduling more efficient, and driver satisfaction greater. The first 
mile or the 100,000th—the Best Brake is AIR—and the best Air 
Brakes are, of course, built by Bendix-Westinghouse. 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY, ELYRIA, OHIO 


brake is 
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someone to come to him and selj 
him a vehicle, believing that he 
will get a better deal. 

There are other thousands of 
users who have a truck of the 
wrong size —or not properly 
equipped for the job it is doing —j, 
costing too much to operate—anq 
the user knows it, but isn’t going to 
replace it until someone shows him 
that he will be saving money by do. 
ing so. 

This takes transportation sales. 
manship, the type of selling where 
the salesman knows not only his 
vehicle but the needs of the hauler 
in his particular vocational use, 

It takes much more knowledge 
about truck selling than two out 
of every three dealers, as well as 
salesmen, have today. 

A large proportion of the prewar 
retail truck salesmen who had the 
know-how and vocational knowl- 
edge that it takes to successfully 
sell under competitive conditions, 
are no longer pounding the streets, 
They are lost to retail selling for 
all time. 


* * * 


MANY of the dealers who knew 

the truck business in the pre- 
war days have either grown too old 
or too wealthy to get out and work 
on truck sales any more. 

Their places have been taken 
with what might well be called 
“green” men—salesmen and dealers 
alike. 

These men must be educated 
into the language and needs of 
the truck users, particularly in 
the vocations that predominate in 
their selling area. 

The truck equipment show held 
in the region or zone does a good 
job of familiarizing both the dealer 
and the salesman with the type of 
equipment, bodies, size of truck and 
other factors that they must know 
if they are to become sales leaders 
in their area. 

And this is one of the reasons 
why a national truck equipment 
show has never been as successful 
as the more locally held shows. In 
the national show, the exhibits can- 
not be built up for local conditions 
and to meet the needs of the great- 
est number of users in any given 
area. Nor can any great percentage 
of the buyers in any particular vo- 
cational group be brought to a 
national show. This in spite of the 
seeming success of the national 
dairy shows, cleaners and dyers 
shows, and other shows that are 
held in connection with national 
conventions of any large user group. 

Manufacturers must show in these 
shows of course. They must be 
there to show the top men in each 
vocational group that they are in- 
terested in trying to get their truck 
business and that they have some- 
thing of a specialized nature to 
offer them. 

oe oe * 

But just as an alltime peak 10,400 

franchised dealers attending last 
NADA did not represent all of the 
car and truck dealers in business, 
these shows or conventions only get 
a partial attendance at the meeting. 
In each major vocation there are 
always thousands of businessmen 
in each vocation who do not go to 
the convention of their business. 

These thousands who do not at- 
tend, however, all have to use 
trucks if their business is such that 
depends on the products they sell 
or make being delivered to cus- 
tomers. In many retail lines such 
as cleaners, dairies, food dealers, 
furniture dealers and many other 
vocations, delivery to the buyer in 
their own vehicles is almost essen- 
tial to the success of their business. 

This delivery is a cost of han- 
dling, a cost that must come out 
of the margin between what the 
product costs and what they sell 
it for. As original costs and sell- 
ing prices in each line vary little 
from city to city and dealer t 
dealer, the profit that the mer- 
chant makes depends to a consid- 
erable extent on what it costs him 
to transport the products. : 

Thus as competition comes into 
the picture, it becomes more an 
more essential that the delivery 
unit must be as efficient 48 
competitors, or more so, if any one 
dealer is to operate at a profit. 

This is a major reason why every 
truck dealer himself, as well 9 
every one of his truck salesmen— 
and his service manager OF ae 
foreman where possible, should @ 
tend the truck equipment show es 
meeting held in his area—why be 
truck salesmen at least shoul . 
there every day the show is ope 
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Modern Trucks Inadequate? 


Ahead of Highway Design, but Grade Performance 
Can Be Improved, Says ATA’s Rodgers 


(Continued from Page 35) 


communities and could handle 
practically all of the freight trans- 

rtation requirements of even the 
most remote towns, he said. The 
service was flexible, he added, to 
meet the growing needs of the 
originally sparsely-settled areas, 
and trucks used the most direct 
routes, thereby giving faster serv- 


ce. 

“Trucks were, and are, the 
primary and basic carriers of 
general freight in the vast hin- 
terland areas,” Rodgers said, 
“and they have done the job well. 
For these reasons, trucks have 
not been arbitrarily restricted to 
local cartage work or to minor 
positions as railroad auxiliaries.” 

Highway officials in the West, 
he continued, based their plans on 
transportation needs in addition to 
the needs of passenger cars and 
“as the communities were in favor 
of efficient truck service, the high- 
way improvement program antici- 
pated large gross loads.” Thus, 
when load limits and length re- 
strictions were imposed, they were 
more liberal than those in the east, 
he said. 

To overcome complaints about 
slow performance on grades, Rodg- 
ers recommended more horsepower 
output per pound of engine. 

“Don’t dream too much about 
two engines in a truck or tractor 
on the premise that two engines 
can be used on grades and one 
engine on the level,” he said. “Just 
figure out the horsepower require- 
ments for level road speeds of 50 
miles an hour for 70,000 pounds 
gross weight, plus a reasonable ac- 
celeration reserve, and expect to 
supply single large engines.” 

Pointing out that abundant 
supplies of petroleum no longer 


Trucking Survey. 
Slated in Canada 


OTTAWA.—The Canadian Auto- 
motive Transport Assn. is planning 
a nation-wide survey of motor 
transport facilities and functions 
throughout Canada, including the 
gathering of information pertain- 
ing to gross revenues, operating 
costs, freight carried, mileage of 
operations and employment. 

Truckers across Canada have 
been confronted with some acute 
problems lately and these have 
involved threats of competition 
from the railroads coming into 
trucking operations, fears of na- 
tional control over trucking and 
higher costs of operation The lat- 
est boost in the price of gasoline 
is bringing predictions that truck- 
ers will be forced to raise their 
= to carry on profitable opera- 
ions, 


Super Hoist 
Raising Truck to Dock 


Cuts Loading Time 
LOS ANGELES.—An eight-ton 
capacity platform hoist set in the 
loading dock of Hall, Haas & Ves- 
sey, Ltd., wholesalers here, permits 
the rapid loading and unloading of 
trucks without the necessity for 


dock workers to lift and struggle | 


with heavy shipments. 

The hoist is so situated that 
trucks are driven onto the platform 
and are then raised or lowered to 
the level of the dock. Shipments 
are rolled onto or off the truck 


decking on Aerol handling trucks 


without effort. 


_ The firm declares that truckload- 
Ing time and effort has been cut 


two-thirds by the new device. 


Nowinsky Trucking Co. 
Formed at Hatley, Wis. 


THATLEY, Wis.—J. H. Nowinsky 
pecking Co. has been formed here 
© deal in petroleum products, 
autos, equipment for autos, farm 
machinery, etc., and to act as a 
common carrier. 

A capital stock of 1,000 shares 
of common at no par value has 
been authorized. Minimum capital 
'§ Said to be $25,000. Incorporators 
are John H., Harold and Elroy D. 
Nowinsky, 


exist in this country, Rodgers 
predicted the cost of motor fuel 
will continue to be high, and 
therefore the nation’s motor car- 
riers will be increasingly inter- 
ested in engine fuel economy. 


Rodgers also urged the automo- 
tive engineers to make trucks 
“trim and neat, but get rid of un- 
necessary and loose trim.” 


“Not léng ago,” he said, “I saw 
a heavy-duty tractor truck which 
had a fancy .grill and bumper 
apron that projected at least 15 
inches ahead of the radiator and 
the front edge of the front tires. 
This design reduced the maximum 
permissible capacity of the vehicle 
because of the elements of overall 
length.” 

Trucks are expected to run 500,- 
000 miles or more during their life, 
he added, and flimsy chromium 
trim “serves no useful purpose, 
weighs something initially and soon 
falls off.” 


MORE THAN 


APPROXIMATELY 65 DODGE WD-20 (1-ton) truck chassis are being used weekly 
by Herman Body Co., St. Louis, in its weekly production of 100 all-steel milk delivery 
vans. Production lines similar to those in Detroit automobile plants have been set up 
by the company in its postwar production. John A. Zenzen (right), general sales man- 
ager of the body company, explains a production problem to Herman R. Ude (left), 
supervisor of special equipment for Dodge, and E. M. Braden, St. Louis regional manager. 


Trailer Coach Assn. Sees 
25 Pct. Output Jump 


CHICAGO.— The Trailer Coach 
Manufacturers Assn. estimated last 
week that 75,000 trailer coaches 
will be produced and sold in the 
United States during the next 12 
months, as compared with approx- 
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imately 60,000 
months. 

The association added that bet- 
ter trailer part facilities are now 
available, with a notable increase 
numerically in Florida. Of 1,000 
trailer parks inspected by the or- 
ganization, 400 have been rated as 
“good” or “excellent,” J. Lee Brown 
of the TCMA said. 


in the past 12 


at lower cost! 


2-SPEBD AXLES IN 


, PRE Pee Pees 
i * 


ie aon ene.) 


R. I. Truckers 
Push Bill to 
Boost Loads 


PROVIDENCE, R. 1L-—A bill to 
increase Rhode Island’s maximum 
truck weight limit to 50,000 pounds 
and the maximum truck registra- 
tion fee from $100 to $153 has been 
introduced in the state legislature 
by Rep. Louis J. Lussier, Paw- 
tucket Democrat, with the backing 
of the Rhode Island Truck Owners 
Assn. 


State Registrar of Motor Ve- 
hicles Laure B. Lussier said the 
bill raises the maximum weight to 
coincide with the limits estab- 
lished by other New England states 
last year. The fees proposed by 
the bill are still below those levied 
for similar weight classes in many 
other states, he said. 


If enacted, the measure will be- 
come effective July 1. Lussier by 
permit has authorized the heavier 
weight limits since last fall. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 
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In the Hopper 


Illinois Extends Terms 
Of Drivers’ Licenses 

An amendment to the drivers’ 
license law passed by the Illinois 
legislature in 1945 will become ef- 
fective, starting May 1. Known as 
the “birthday” amendment, it ex- 
tends the term of permits until the 
applicant’s first birthday after 
May 1. 

At present all driver licenses 
show the May 1, 1948, expiration 
date, which means that except for 
the present amendment there would 
be’a deluge of applications for re- 
newals around that date. The pur- 
pose of the change was to prevent 
this situation by spreading renewal 
dates over a 12-month period. 


Tests of Driver Applicants 
Considered in Missouri 


Examination of all new appli- 
cants for drivers’ licenses and 
those whose permits have been 
suspended would be required for 
the first time in Missouri under a 
bill approved by the highway 


‘ 








committee of the State Senate. A 
subcommittee rejected an earlier 
suggestion that examinations in- 
clude all Missouri motor vehicle 
operators. 

The proposed new measure 
would require state highway pa- 
trolmen to test all applicants on 
eyesight, ability to understand 
traffic signs, general knowledge 
of traffic laws and driving per- 
formance. 

* + * 


Anti-Diversion Amendment 
Before Miss. Legislature 


A state constitutional amend- 
ment to outlaw the diversion of 
gasoline and other motor fuel 
taxes to non-highway purposes has 
been introduced in both branches 
of the Mississippi legislature. 

> > + 


2 Percent Tax on Sales 
Proposed in Virginia 

A 2 percent sales tax bill has 
been introduced in the Virginia 
legislature. 

Under the bill, two-thirds of the 


OVER 500 COMBINATIONS—You'll find it easy to select 


the body best suited to your 


needs, with 4 basic models and 


hundreds of combinations to choose from, in the Fruehauf 
line. These are of durable, all-steel light-weight Aerovan- 
type construction, including doors. Each section is preci- 
sion built on special jigs and fixtures to exacting tolerances 
for ease of assembly and replacement. 
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receipts of the proposed new tax 
would go to the state’s general 
fund and one-third to the localities 
on a per-capita basis. It would 
substitute a $5 flat tax for the 
present merchants license tax and 
give a 3 percent credit to mer- 
chants for collection services. 


Austin Joins in Company 


To Build Electric Cars 


LONDON.—(UTPS)—Austin Mo- 
tor Co. and Crompton Parkinson 
Ltd. have formed a new company. 
the Austin Crompton Parkinson 
Electric Vehicles Ltd., which will 
undertake the marketing of the 
Morrison -Electricar electric ve- 
hicles, in the main through exist- 
ing dealers of the Austin orgap 
ization. 

A year ago the two companies 
concluded a _ partnership agree- 
ment for the expansion of manu- 
facturing and selling electric cars 
and trucks formerly carried on by 
Crompton Parkinson through two 
associated companies: A. E. Mor- 
rison & Sons Ltd., and Electricars 
Ltd. It is thought that the present 
need for gasoline economy in Brit- 
ain will do much to stimulate the 
sale of electric vehicles. Austin has 


Sections are prime coated, ready 





THE WAR-BORN 
Truck & Coach, is proving itself as valuable and versatile a vehicle in the Postwar 
world as it was on the fighting fronts of yesterday. Doing double duty on land and 
water during a hurricane in North Carolina, this ‘‘duck’’ delivers household furnishings 
to storm victims. Veterans and other civilians are buying surplus ‘‘Ducks’’ for such 
peacetime jobs as commercial fishing, underwater salvage, sightseeing, logging and 


farming.—(Acme Photo) 


“DUCK,” deve’ 


loped and built for the armed forces by GMC 





since the war intensified its 
velopment work on electric 
hicles. 


McKenna Pontiac Co. 


McKenna Pontiac Co., Inc., 2033 
Eastern Ave., Baltimore, recently 
O’Connor 


appointed Leland (Lee) 
as service manager. 


FACTORY BRANCHES 
DISTRIBUTE AND ASSEMBLE 


for finish paint when the 


10 simple assembly operations are completed. 


SHIPPED KNOCKED DOWN—Bodies are shipped this eco- 
nomical way to keep costs to a minimum. You can assemble 
your truck body, or the work can be handled for you at 
any one of the 74 Fruehauf Factory Branches which stock 
these models. Call the nearest for full particulars. 


Production-Line Prices! 
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CHANNELS 
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» Begin Terms 
For Roles in 


Black Market 


DETROIT.—Five men have left 
for the federal penitentiary at Mi- 
lan, Mich., to start serving sen- 
tences imposed on them as the re- 
sult of ‘operations in a $2,500,000 
used-car black market from 1944- 
1946. 

The five were convicted and sen- 
tenced on Sept. 7, 1946, but appealed 
to the Sixth Circuit Court of Ap- 
peals at Cincinnati which last 
October upheld their convictions 
and sentences. They have since 
been free on bond. 


The men are: John D. Lovins and 
John C. A. Nelson of Paducah, Ky.; 
Henton Farley and Gordon Ivey, 
Benton, Ky., and Noble Dick, Mur- 
ray, Ky. 

The five men were involved in 
operations with Ben Fishel, Cairo 
(Ill.) used car auctioneer, who was 
convicted as the ringleader of the 
black market. Federal authorities 
charge that the ring sold more than 
5,000 used cars at over-OPA ceiling 
prices. 

Fishel was paroled June 6, 1947, 
from the federal penitentiary at 
Terra Haute, Ind., after serving 
8% months of a two-year sentence. 
He also was fined $10,000. 


Canada Smashes 
*‘Hot-Car’ Ring 


MONTREAL. — After operating 
on a large scale in the U. S. and 
Canada for the past five months, 
an international smuggling and 
stolen automobile ring was smash- 
ed in Montreal last week after an 
unsuspecting smuggler attempted 
to sell a stolen car to a member 
of the Montreal police department's 
detective bureau. 

Within 24 hours after the 
“break” in the case, Royal Cana- 
dian Mounted Police, working in 
unison with city police, recovered 
six automobiles reported stolen in 
the U. S. and arrested one man 
in a sweep through Montreal and 
district. The cars were reported 
stolen in Vermont. 


Insurance Held Payable 


In Provoked Accident 


CONCORD, N. H.—(UTPS)—In 
an unprecedented case in the New 
Hampshire supreme court, it was 
ruled last week that an insurance 
company may be held liable for 
injuries suffered by persons in & 
motor vehicle accident, although 
the accident may have been de- 
liberate. 

The decision was against the 
Hartford Accident & Indemnity 
Co.. which the court held respon- 
sible for the expenses for injuries 
which Roger Wolbarst received in 
an automobile accident in 1942. 
The insurance company contended 
it was not liable because the accl 
jent was deliberate. It had been 
brought out that Wolbarst was 4 
passenger in a car that figured in 
a collision between two cars. One 
of the drivers deliberately struck 
the other, it was claimed, not Im 
tending to cause an accident, but 


merely to bump the other vehicle. 
Bob Finlay’s ‘‘Auto Advertising’ cole 


gives the latest developments (n- F 
and manufacturers’ plans for winning pros 
pects and influencing buyers. 
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WASHINGTON. — Prompt con- 
ional approval of the Bul- 
winkle-Reed bill, as necessary for 
the protection of the small shipper, 
is advocated by the United States 
Chamber of Commerce. 


In a study, “Why Carrier 
Agreement Legislation,” the 
chamber’s transportation commit- 
tee discusses the legislation. Em- 
phasis is put upon the importance 
of the legislation to the small 


shipper. 

The Bulwinkle-Reed bill is de- 
signed to permit all forms of car- 
riers under jurisdiction of the In- 
terstate Commerce Commission to 
make agreements among them- 
selves regarding rates and services, 
with commission approval, without 
being subject to prosecution under 
the anti-trust laws. 

Suits initiated by the Department 
of Justice against certain carriers 
could end or impair the present 
conference system, the committee 
declares. 

The publication points out that 
individual shippers could not hope 
to deal effectively with each of the 


Ball Hails Rise 
In Exclusive 


Truck Buildings 


DEARBORN.—A marked increase 
in the number of Ford dealers who 
are setting up separate truck sales 
and service establishments reflects 
a new and keener dealer interest 
in the truck business, according to 
J. D. Ball, director of the truck 
and fleet sales department of Ford 
Motor Co. 





The exclusive truck establish- | 


ments, Ball said, are operated, not 
under a separate contract or agree- 
ment, but as a supplement to the 
standard Ford dealer franchise 
covering retail sales of both pas- 
senger cars and trucks. 


“Progressive dealers in large in- 
dustrial, distribution and agricul- 
tural areas realize that a separate 
truck facility has a definite advan- 
tage to themselves and to truck 
operators,” he stated. 


“This is especially true in view 
of the addition to the 1948 line of 
the series F-7 and F-8 2% and 3- 
ton models—the largest trucks 
Ford has ever built.” 





$50,000 Program 


Truckstell Reports Outlay 


For Sale Aids 


CLEVELAND. — Truckstell Co. 
has spent more than $50,000 in the 
past year for sales and training 
aids in the distribution of truck 
and automotive special equipment, 
according to W. F. Balzerick, mer- 
chandising manager. 


Expenditures in this program, he 
reported, went for slide films, 
dealer displays, sales easels, charts, 
direct mail and other devices. 

Balzerick said that a truck dealer 
who fails to tell customers about 
tested and approved special equip- 
ment “is doing an injustice to his 
customer, the truck manufacturer. 
and above all, to himself.” 


Monroe Starts Building 


Jeep Hydraulic Lift 


MONROE, Mich.—Production has 
started on a newly designed hy- 
draulic lift for the Willys-Overland 
lee ereal Jeep, it was announced 
week by B. D. McIntyre, presi- 
a of Monroe Auto Equipment 


Pia lift, which will be offered 
- Willys-Overland as optional 
fep equipment or in a separate 
peckage for installation on Jeeps 
aa” field, makes possible quick 
itch or unhitch of more than 70 
ee of farm implements by 
ny of a three-point attachment. 
aa believed to be the only lift 
a has down pressure that is 
Justable up to 500 pounds, as well 


&$ Positive upward or downward 
action. 


For Small Haulers 


Approval of Carrier Agreement Bill Urged 
By U. S. Chamber of Commerce 





thousands of the nation’s carriers. 
The cost of an adequate staff to 
maintain the voluminous rate and 
service schedules of all individual 
carriers and keep them up to date, 
it asserts, would be prohibitive for 
many shippers. 

Attention is called to the prob- 
lem as affecting the motor carrier 
industry, which consists mostly 
of small operators, many with 
only one or two trucks or buses. 

The study recalls the chaotic con- 
ditions that prevailed in this busi- 
ness before the ICC was given reg- 
ulatory control under the Motor 
Carrier Act of 1935. At that time 
the commission encouraged the 
carriers to get together and form 
rate structures through the confer- 
ence method. 


The study concludes that Con- 
gress should clarify the issue of 
overlapping jurisdiction between 
the ICC and the Department of 
Justice by passing the Bulwinkle- 
Reed bill. 







Truck of Future 
Design Team Sees Adoption 
Of Car Advances 


DETROIT. — Carl W. Sundberg 
and Montgomery Ferar, industrial 
design team in Detroit, predict that 
the truck of the future will include 
such features as wider, more com- 
fortable cabs with special springs 
and cushions to decrease vibration, 
higher and wider windshields to in- 
sure better vision, new hood design 
to give clearer vision over front of 
radiator, improved serviceability by 
a more accessible motor, larger and 
luminous dials on the instrument 
panel and a smartly designed dash- 
board. 


Sundberg-Ferar stress the impor- 
tance of more comfort for the 
driver and of following passenger- 
car-design trends such as concealed 
running boards, wider diversity of 
color and generally sleek lines here- 
tofore applied only in the design of 
pleasure cars. 

They state that drivers them- 
selves are influential in the pur- 
chase of trucks. Sundberg-Ferar 
are consultant designers for Fed- 
eral Motor Truck Co. 








THOUSANDS OF PEOPLE participated in the formal opening of the Cari L. 


Scott Ford dealership in Oakland, Calif., recently. 
in a full-sized dance band and star entertainers to 
Ford car. The dealership represents an investment of $500,000. 
general sale smanager. 


Scott, a veteran 
help 





distributor, announces appointment 
of O. T. Butcher as wholesale man- 
ager. Lorenz A. Sulzenfuss succeeds 
Butcher as supervisor of parts and 
special equipment. 


Butler Boosts Butcher 


O. H. Baehler, vice-president and 
general manager of Butler Motors, 
Inc., Chicago area Willys-Overland 


BIGGER BUSINESS 











Wholesale Department, Mack Trucks, Inc., 


Empire State Building, New York 1, N. Y. 


Trucks for Every Purpose | 


for Mack Dealers... 
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Chevrolet Reports 
Sale of 172,405 
New Trucks 


DETROIT.—A total of 172,405 
new Chevrolet trucks were sold be- 
fore Jan. 20 and are on the streets 
and highways serving truck users, 
it was announced last week by T. 
H. Keating, Chevrolet genera: sales 
manager. 

The “advance-design” trucks 
went on sale last June 1, Keating 
said they were the first postwar 
trucks with completely new design 
and a cab interior featuring forced 
ventilation. 

Since that time the new Chev- 
rolet trucks have met with “tre- 
mendous customer acceptance,” 
Keating said. Sales and production 
have steadily increased, and in 
three successive months last year 
production records were broken, he 
noted. 


Universal Motors 
Universal Motors, Mena, Ark., 
has been named as an Oldsmobile 
dealer. John Stipes is owner and 
manager: 





FRUEHAUF announces the addition of a 


strut construction, with extra reinforce- 
ments, such as top rub-rail and spreader 
bars, to insure maximum strength. It is 
available in lengths from 20 feet to 34 feet 
with either single axle underconstruction or 
with Fruchauf’s new gravity suspension 
which leaf 


high-sided unit, the company states. 





Daoust Is Honored 


Felix E. (Phil) Daoust, partner 
of Clyde Williams Chevrolet Co., 
Marysville, Calif., has been elected 
governor of the Kiwanis club in the 
18-district area of Kiwanis in Cali- 
fornia and Nevada. 


Ae 


Industrial Cylinders and Valves 


Air Brake Kits 
THE MIDLAND STEEL PRODUCTS COMPANY 





Slack Adju 


6660 MT. ELLIOTT AVENU 
38 Pe 


Export Department: 
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Light Jobs Holding Strong... 


Used Heavies Glutting 
Major Markets 


|much of the slump to buyers wait- 
ing for new trucks. 

“They can see daylight now as 
far as getting new models is con- 
cerned,” he said, “and they aren’t 
going to put money into used 
trucks just at this time.” 

A second dealer pointed out that 
he had moved only 35 trucks since 
last October, whereas at other 
times he has managed to move as 
many as 50 per month. He has 25 
trucks right now, he added, includ- 
ing a 1945 pickup in good condi- 
tion but which has been “hanging 
around for a month already.” 

A third dealer explained that 
1946 light trucks are selling at 
prices ranging from $1,400 to $1,500. 
He has one heavy truck on hand— 
an International—which he has 
been trying to sell for three 
months. 





rand Vacuum 
Shovel and Crane Controls 


(Continued from Page 35) 


“The market 
peared,” he said. 


* + * 

A TWO-SIDED picture is pre- 

sented by the Chicago used 
truck situaticn, a report from that 
city claims, pointing out that no 
problem exists for the new truck 
dealers because most of the new 
truck buyers dispose of their used 
vehicles privately. 

One Chicago volume dealer point- 
ed out that he has only one used 
truck on his hands at this time 
and has had only 15 used items on 
his property since last Nov. 1. 

“Although we have no great 
truck problem at this time,” the 
dealer said, “we anticipate some- 
thing of a problem later when 
new trucks become more plenti- 
ful, at which time many used 
trucks will be offered to us in 


has just disap- 


Bus Door 
Controls 


ee ae 





sters 


E 7 * 


orl Street, 


DETROIT 11, MICH. 
New York, N. Y. 








trade. Right now, we urge new 
truck buyers to sell privately and 
most of them sell to other truck 
operators or to used truck deal- 
ers. 

“As for prices, the bottom has 
fallen out of the market for useq 
trucks of three tons and upwards,” 
he added. 

Sidney B. Jones, head of Ajj. 
State Motors, Inc., prominent Chi. 
cago truck dealer, said, “Used truck 
prices have been dropping rapidly 
because of lack of buyers. The 
trouble with the used truck mar. 
ket right now is that truck opera. 
tors not only want but can get 
quick deliveries on new trucks, 

“Our inventories are top-heavy at 
present and we are not interested 
in taking on more used trucks un- 
til stocks are cut down. 

“Other used truck dealers face 
the same problem,” he concluded. 

* cf + 


GAN FRANCISCO reports that 
used truck business has been 

“exceedingly slow” up to 30 days 
ago, when sales picked up per- 
ceptibly but with prices remaining 
down 8 to 10 percent below earlier 
levels. Greatest demand is for 
pickup and light commercial ve- 
hicles. Heavy and _ special-type 
equipment vehicles are moving 
very slowly. 

Inventories are down in lights 
but there are still too many heavy- 
duty units available for the limited 
demand, it was said. 

Reports from Dallas indicate 
that demand is still critical on 
light stuff extending from the 
half-ton, three-quarter ton and 
one-ton, but that inventories are 
very low. Practically no light 
stuff tradeins are being offered 
by fleet operators, it was pointed 
out. Clean prewars are still sell- 
ing several hundred dollars high- 
er than their original prewar 
costs. 

Demand is off and prices have 
slumped in the medium lines but 
small inventories are available. 
Good weather is expected to im- 
prove this market somewhat with 
some Dallas dealers already re- 
porting a shortage in the two-ton, 
two-speed axle jobs with long and 
short wheelbases. 

Demand is said to be tapering 
off in direct proportion to weight. 
The saturation point that was 
reached in heavy trucks nearly a 
year ago has extended steadily into 
the medium weights, and it has 
been virtually a year since clean 
used jobs brought list price. One 
dealer reports a 33 percent drop 
from levels of last year in '40-’42 
mediums. Some losses have been 
taken on heavies. 

* * * 

N BOSTON, half-tons,_ three- 

quarter tons and one-ton pick- 
ups, panels and stakes are still in 
heavy demand, with prices holding 
up. No extra inventory is presently 
available in these lines. Trade-ins 
are almost all junkers, with dealers 
urging customers to sell their own 
used items. 

Larger units—1% to 2-tons—are 
said to be still in “satisfying de- 
mand.” However, on heavier units 
the used car lots are said to be 
crowded and no-takers. Some car 
dealers carrying truck lines are 
said to have “gone overboard” on 
trade-in prices for trucks they 
cannot hope to sell for what they 
paid for them. But this condition 
is said not to apply to straight 
truck dealers. 

Heavy items are said to be 
“gone” and show no sign of pick- 
ing up. New and used items are 
both off in demand with some 
truck dealers “up to their ears” 
in bank loans which the banks 
would like to call in. Cash, it is 
said, will get a good buy from 
dealers who cannot afford to 
hold on. 

Overall, the Boston area truck 





picture is none too bright. Resale 
of used items in the future is the 
current concern for most operators, 
with the Midwest markets steadily 
filling up as the last big truck 
dumping point. n 
carried upwards to 100 trucks in 
prewar years now has only three 
items on his lot and he can’t wait 
to have them picked up by some 
wholesaler. 


One dealer who 


* 1 * 


HAROLD WINERT, truck sales 


manager of Grand River Chev- 


rolet Co., Inc., Detroit, said to be 
Michigan's largest Chevrolet truck 
dealership, 
he has a few panels, stakes and 


admits that although 


(See PRICES, Page 55, Col. 3) 
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Truck Revenue Lags 


Shipping Rates Fail to Keep Pace as Costs Multiply, 
Horton Tells Chicago Transport Club 


CHICAGO.—H. D. Horton, first 
vice-president of the American 
Trucking Assns., Inc., told the Chi- 
cago Transportation Club Feb. 5 
that cost increases have created 
a serious revenue problem for the 
trucking industry “in spite of tre- 
mendous increases in volume of 
business.” 

Horton, chairman of the board 
of Associated Transport, Inc., New 
York City, declared that motor car- 
rier rates have increased only 30 
percent since 1939, although the 
general price level has gone up 
81.5 percent in the same period. 


Tonnage handled by the truck- 
ing industry during those same 
years, he said, increased more 
than 100 percent, but costs “went 
up entirely too fast—far ahead 
of rate adjustments—and_ the 
margin between gross revenues 
and expenses shrank almost to 
the vanishing point.” 

“The basis of much of our diffi- 
culty is the relatively inflexible rate 
structure under which transporta- 
tion, as a regulated industry, must 
operate,” he said. “A picture al- 
most identical with the one I have 
just drawn could be done for the 
railroads. Their costs have gone 
up much faster than their rates.” 

Trucking industry wages alone, 
he said, increased 55.6 percent 
from 1941 to 1946. In this period, 
he added, the per-mile cost of 
tires and tubes went up 84 percent, 
safety and insurance expense in- 
creased 68 percent and repairs to 
equipment increased 75 percent. 
The cost of new trucks to replace 
the hundreds of thousands that 
are now near the retirement age, 
he added, has increased anywhere 
up to 50 percent or more. 

“For the same amount we once 
paid for three vehicles, we now 
get two,” he said. 

Another major problem before 
the industry, he said, is the traf- 
fic congestion in downtown areas 
of many cities. Federal econom- 
ists have predicted, he added, 
that 75 billion dollars will be 





Reciprocity Cost 
Held Too High 
By Ky. Official 


FRANKFORT, Ky.— Extension 
of tax-exemption reciprocity on 
trucks and buses to other states 
would cost Kentucky at least $800,- 
000 a year, it is estimated by A. 
R. Steele, acting state director of 
motor transportation. 

A bill introduced in the Ken- 
tucky legislature would provide 
for extension of exemption from 
Kentucky license fees and gross- 
weight taxes to vehicles from other 
states which might reciprocate. 


Steele declared that states like 
Michigan, Ohio, Indiana and Illi- 
nois, which do a great deal of 
industrial hauling, and states far- 
ther south, which haul produce, 
have many more registered haul- 
ing vehicles than has Kentucky. 
The carriers registered in other 
States pay Kentucky $800,000 a 
year, 

Besides the loss which he said 
would be felt by the Kentucky road 
fund, Steele said such tax exemp- 
tion would result in several hun- 
dred more big trucks traveling 
Kentucky roads and adding to the 
wear and tear. 

Kentucky has six or seven com- 
mon-carrier firms which would 
benefit by exemptions in other 
states through which they travel, 
according to Steele, who estimated 
that not more than 20 percent of 
the _Kentucky-registered contract 
carriers ever take freight into or 
through other states and thus 
Would be eligible for tax relief 
through reciprocity. 





Odom Motor Buys Site 


. Ed Odom jr. and C. M. Beckett 
me partners in Ed Odom Motor Co., 
Houston Ave., Marshall, 
me have purchased a half block 
hy Houston Ave. and S. Alamo 

vd. The firm plans to erect its 


new building on the 
eventually. . poeey 








spent during the next ten years 
to redesign and rebuild Ameri- 
can cities, thus giving “a _ tre- 
mendous opportunity for efficient, 
long-range planning to those who 
are primarily concerned with un- 
scrambling traffic jams like those 
in New York City’s garment dis- 
trict and the many others that 
are delaying important traffic all 
over the country.” 


“In alt of the discussion now 
prevalent about traffic congestion, 
much of it concerned with truck 
operation, few people seem to real- 
ize the dependence of other forms 
of transport upon trucks,” Horton 
declared. “There is a marked ten- 
dency to think of trucks as a sepa- 
rate function. 


“Actually, every railroad enter- 
ing every big city in the country, 
every steamship and every airline, 
is completely dependent upon 
trucks to fulfill their contracts 
with shippers for an important por- 
tion of their tonnage.” 


% _ 


EFRIGERATION PARTS &, 
33EGrand Ave 


Oklahoma City 
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SUPPLES 


SB 





WAUGH & ROBERTSON, Oklahoma City refrigeration servicemen, did not intention- 
ally leave the ‘‘i’’ out of supplies in the sign on the side of their two-ton COE truck. 
They aren’t bashful, modest or trying to be funny—their sign painter just didn’t know 


how to spell any too well. 


Conn. Haulers Get 


10% Rate Hike 


HARTFORD,~ Conn.—Permission 
to increase their rates 10 percent 
has been granted 182 motor com- 
mon carriers in Connecticut. The 
new rates become effective one day 
after public notice is given by the 
carriers. 

At a public hearing held by the 
state public utilities commission, it 


was revealed that many carriers’ 
operating expenses leave “only 
about three cents of each dollar in 
revenue for taxes and return to 
the owner of the business.” 


McKenna Service Chief 


Leland (Lee) O’Connor, formerly 
with Fox Chevrolet, has been ap- 
pointed service manager of Mc- 
Kenna Pontiac Co., Inc., 2033 East- 
ern Ave., Baltimore. 


Munder to Head 
Truck Leasing 
Organization 


CHICAGO.—At the organization’s 
annual meeting here, R. A. Munder, 
Yellow Rental Inc., Philadelphia, 
was elected president of the Na- 
tional Truck Leasing System. 


Other officers elected by the 
group are: R. D. Sidel, Metropoli- 
tan Distributors Inc., New York, 
vice-president; Howard Willet jr., 
Willet Co., Chicago, treasurer, and 
Fred P. Baker, Baker Truck Rental 
Inc., Denver, secretary. 


Elected to serve on the execu- 
tive committee are: J. C. Rennie, 
California Truck Rental Co., Los 
Angeles; James Ryder, Ryder 
Trucking Co., Miami, and John 
Black sr., Dixie Drive It Yourself 
Inc., Birmingham, Ala. 


Cc. P. Clark, Columbia Terminals 
Inc., St. Louis, - retiring president, 
became an ex-officio member of 
the executive committee. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


AMERICA’S MOST MODERN DELIVERY BODY 











Since early last year the popularity of the Packette was certain . . . truck 


manufacturers, their dealers and customers gave unqualified approval to 


the Packette (an all-steel, all-welded, all-purpose delivery body). 





appearance and matches their rugged strength. 


The Packettes, like our van bodies, are completely fabricated on modern 


production lines. 
allows lowest pricing, plus 


quick deliveries. 


This assures highest quality, and mass production 
Complete bodies are 


mounted at our plant or shipped direct for easy local mounting. 


Oltman-O’Neill bodies are sold 
through dealers only. Write or 
wire for franchise information 
and literature. 

Distributed on the West Coast by 
WesTruck Products Co., 44 Me- 
Lea Court, San Francisco 3, Calif. 





A fleet of reliable overland trailers cover the nation deliv- 
ering bodies direct to dealers for immediate mounting 


OLTMAN-O’NEILL CO. 





5171 Martin Ave. 


Detroit 10, Mich. 








FIFTEEN FULL-TIME mechanics are employed in the recently constructed home of 
Diamond T Motor Truck Co. of San Francisco. The building at 2225 Folsom St. occu- 


ples 30,000 feet, Edward W. Engs jr. states. 





rts department in an adjoining 


Herdman Opens Parts Unit ilding at 316 Central Ave., Court- 


Herdman Motor Co. (Chevrolet),| enay S. Whitman jr., 
Newark, N. J., has opened a new/| executive, has announced. 


Why More and More Dealers are Selling 
Bostrom Hydraulic Truck Seats 
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Use Tax Extended 


Revisions in Oregon Law Abolish Exemptions 
For Truck Movements in Cities 


PORTLAND, Ore. — Motor truck 
operators who use their vehicles to 
haul the family to church on Sun- 
day or load them with camping 
equipment for a hunting trip will 
pay a state highway use tax under 
provisions of the new Oregon motor 
code which became effective Jan. 10. 

Straddle carriers which haul lum- 
ber from one part of a sawmill 
yard to another and cross a city 
street or public road in transit, will 
pay the tax. So will Portland gar- 
bage collection trucks, which al- 
ready pay license fees to the city. 

These, and other aspects of the 
new motor code were discussed re- 
cently by some 50 private truck 
operators together with George H. 
Flagg, public utilities commissioner. 

The new highway use tax will 
be collected from thousands of 
truck operators who formerly did 
not require state permits. 

It requires fees from all vehicles 
used in commercial enterprise over 
4,500 pounds combined weight 
(truck and maximum load) operat- 







Bostrom Hydraulic Seats now standard or optional equipment on the following trucks: GMC, 
Diamond T, Federal, Hendrickson, Dart, Peterbuilt, Walter, Ward LaFrance, FWD, Oshkosh, 
and Coleman. Be sure to specify Bostrom Model 47 Seats on your new trucks. 


BOSTROM MFG. COMPANY _133 W. OREGON ST., MILWAUKEE 4, WIS. 


“12 Eye Openers Concerning Truck Seats.” 


ing within cities. The old law ex- 
empted such vehicles operated en- 
tirely within a three-mile zone en- 
circling incorporated cities. 

Some trucks on which PUC fees 
were paid under the old law will be 
exempt under the new, because the 
old fee was based on combined 
weight of motor vehicle and trailer. 
Under the new code each is figured 
as a unit. 

Mileage tax rates are graduated 
upward on vehicles of 4,500 pounds 
combined weight. Operators will be 
required to keep record of mileage 
and of gasoline used and will be 
allowed to deduct from the gross 
mileage tax the 5-cent-a-gallon 
gasoline tax. 

Carriers that operate a great 
many miles in a year probably 
will pay more than under the old 
system, but those that operate 
only a few miles will pay less, 
Flagg said. 

The mileage tax rate will be paid 
on total weight of vehicle and max- 
imum load whether the truck is 
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operating with full load or empty, 
but oil tankers will get a specia] 
rate for return empty trips. 


Oregon trucks that also operate 
in other states will get the gasoline 
tax rebate only on the basis of 
mileage over Oregon roads. 


Resiliency Check 
Offered in New 
Seat by Young 


DETROIT.—Now you can try an 
auto seat “for size” as reflected in 
the weight of the driver and pas- 
sengers. It’s not “done with mir- 
rors,” but is possible through a 
development by research engineers 
of L. A. Young Spring & Wire 
Corp. called the Select - O - Seat, 
which lends itself to quick and 
simple adjustment for added com- 
fort. 


The cushion coil seat, a basic 
change from the conventional auto 
seat, eliminates two rows of springs 
and is now original equipment on 
Studebaker cars. Transformation 
necessary to effect the new riding 
comfort can be installed by deal- 
ers at a cost to the motorist of 
$3 per individual change. 


The changeover can be made in 
about five minutes through the ad- 
dition of auxiliary covered spring 
inserts from the bottom of the seat, 
it is said. There are four steps of 
varying resiliency to suit the in- 
dividual’s taste. No interference 
with upholstery is necessary. 

In addition to offering a more 
comfortable ride, the new idea is 
designed to stabilize the inequali- 





Auxiliary coils can be clipped in by the 
dealer in a few minutes. 


ties in weight on the front seat 
resulting from seat depression 
made by a large person and a 
smaller one sitting next to each 
other. 

The result of this is that the 
teeter-totter effect of a slight per- 
son sitting next to a driver with 
plenty of poundage is eliminated. 

While comfort is the main con- 
sideration in the case of passenger 
cars, the dollar-and-cents angle is 
apparent in the request of one 
manufacturer for experiments on 
adapting the Select-O-Seat to its 
truck line. 

A more widespread use of the 
seat, which can be adjusted in the 
back as well as on the seat side, 
as original equipment, is indicated 
from queries by several manufac- 
turers, L. A. Young officials stated. 
Select-O-Seats will cost 95 percent 
less to auto manufacturers than 
the conventional springs, they 
added. 

—Georce DEErY 


City Officials Discuss 


Louisville Truck Depot 

LOUISVILLE, Ky. — Truck 
owners, operators and city officials 
met here recently to talk over the 
advisability of establishing a con- 
solidated freight-truck terminal for 
Louisville. The meeting was called 
by K. P. Vinsel, director of the 
Louisville Area Development Assn. 
who described the parley as being 
“purely exploratory.” 

Attending were Mayor Taylor, 
several city planning officials, 
M. Miles, Meek Motor Freight, and 
Cc. J. Buhner, Silver Fleet Motor 
Express, Inc. 


Broyles Hosts His Staff 
Employes of George Broyles 
Motor Co., Oklahoma City, 42 
their families were the dinner 


guests recently of George Broyles 


in a leading downtown hotel. 
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Hydraulics on Buses 


Details of New Test Power Control System 
Outlined by Bendix Products Engineer 


CHICAGO.—Details of the appli- 
cation of an experimental central) 
hydraulic power control system for 
the operation of all controls on a 
commercial-type bus were revealed 
recently in a paper read by George 
W. Pontius, chief engineer of hy- 
draulic devices of Bendix Products 
division, before the Chicago sec- 
tion of the Society of Automotive 
Engineers. 

According to Pontius, a transit- 
type 35-passenger bus was equip- 
ped with experimental controls 
and a central hydraulic system 
operating at a maximum of 1,000 


i. 

The principal components in this 
circuit are the pump, accumulator, 
pressure regulator, reservoir, brake 
control valve, brake operating cy- 
linder, power steering gear, wind- 
shield wiper, door controls, valves 
and operating cylinders. 

The pump, made of iron cast- 
ings, weighs 15 pounds. It is of a 
gear type, having a theoretical 
displacement of 1% cu. in. per 
revolution and is driven at ap- 
proximately engine crankshaft 
speed. Installed within the rear 
end plate is a relief valve set 
somewhat above the normal pres- 
sure range which is determined 
by the regulator valve. 

The direction of pump flow and 
its pressure are determined by a 
regulator valve. The weight of this 
unit is six pounds and in this in- 
stallation it is adjusted to main- 
tain system pressure between 800 
and 1,000 psi. The power absorbed 
by the pump is quite small until 
the accumulator is drained to 800 
psi and the regulator momentarily 
re-cycles. 

The accumulator is a 10-inch 
sphere weighing 20 pounds. This is 
the one production unit in this sys- 
tem. It was developed by the Ben- 
dix Pacific division for aircraft in- 
stallation. 

The shell consists of two steel 
hemispheres welded together at 
the equator. An air inlet valve is 
provided at one pole and an oil 
supply port at the opposite pole. 

An oil reservoir and filter with 
a total weight of 23 pounds is 
also provided, Pontius said. If it 
is a problem of finding adequate 
installation space, the two may 
be installed separately. Filtration 
was termed most important to 
long life of the system elements. 


The function usually considered 
of first importance in bus power 
systems is braking. A _ pressure 
control valve is mounted vertically 
on a circular flange under the floor 
board and connected to the treadle 
in a conventional manner. 

Pontius said the brake cylinders 
are externally mounted and en- 
gaged to levers which are keyed 
to the brake camshaft in the con- 
ventional manner. 

Electrical control and hydraulic 
actuation are combined in the door 
operating system to simplify 
plumbing, it was stated. The door 
operating time is never more than 
a second, so the time delay is set 
for four seconds, which allows a 
wide margin for the possibility of 
erratic operation. 

When the control handle is 
moved forward to the first detent, 
the front door opens and when 
advanced to the second detent both 
doors are opened. When the handle 
1s moved rearward to the first de- 
tent, the rear door opens first and 
when placed rearward to the sec- 
ond detent both doors are open. 


The engine temperature con- 
trol servo controls the position 
of the radiator shutter. The liquid 
filled temperature responsive ele- 
ments are similar to a standard 
commercial product, according to 
Pontius. 

Under test conditions the spread | 
between temperature change and | 
the actuating piston movement is 
not more than three degrees and 
consequently the increment of 
shutter movement is quite small, 
he said. 

The windshield wipers are actu- 
ated by two windshield wiper mo- 
tors. An undesirable characteristic 
of windshield wipers is a variation 
M operating speed with changes 
i power supply pressure and in 
frictional drag of wiper blade, Pon- 
tius said. With the contrél valve 








used in this system, these vari- 
ables have little influence on the 
wiper action, he added. 

The throttle control is not con- 
nected with the power hydraulic 
circuit and consists of master and 
slave cylinders. The two, connected 
with a single line and reservoir, 
comprise a foot-operated hydraulic 
force and motion transmitter. 


The master cylinder is mounted 
to the ‘floor board in a vertical 
position and is connected to the 
treadle by a ball and socket joint. 
A compensating valve is pro- 
vided for expansion and contrac- 
tion of hydraulic fluid with tem- 
perature fluctuation. The valve 
is open in the released position, 
providing communication _ be- 
tween the complete system and 
reservoir. 

When the plunger is depressed 
1/32 of an inch, the valve is closed 
and subsequent movement displaces 
oil into the slave cylinder. An ex- 
ternal compression spring serves 
to return the plunger and treadle. 


| fre ee ent 


Pee HK 





THE ‘‘MONSTER,”’ used by Padrick Chevrolet Co., Ft. Pierce, Fia., to handle huge 
truckloads of Florida’s perishable farm and citrus produce from the ditches. The Mon- 
ster’s speed in righting trucks filled with valuable produce in minutes, often means the 
difference between extensive losses and profits to area vegetable producers. It is avail- 
able 24 hours a day, as Padrick has never closed in 18 years. 


The slave cylinder is quite similar 
to the master, with the exception 
that it does not require a compen- 
sating valve. 

Although an experimental design 
of power steering gear is under 
test in the bus installation, Pontius 
said, there are in production two 
sizes of hydraulic controls that are 
designed for adaptation to Ross 
and Saginaw steering gears. 

“While one bus control system 


is hardly sufficient to predict serv- 
ice or maintenance problems,” Pon- 
tius said, “we are encouraged by 
the test results and are enthus- 
iastic about the nearly complete 
absence of trouble so far. 

“It has been demonstrated that 
hydraulic power provides excellent 
performance and we believe that 
it offers the following advantages: 
high efficiency; quick response; 
self-lubrication; small size; light 
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weight; quiet operation; brief 
charging time, and a minimum of 
condensation. 


Keystone Offers 


New Line of Vans 


WICHITA, Kan.—Keystone Trail- 
er and Equipment Co., 2717 N. 
Broadway Ave., here, has an- 
nounced a new and advanced line 
of lightweight van semi-trailers. 

The new Keystone van is de- 
signed to yield more ton miles at 
the lowest possible ton mile cost, 
the company says. Formed and 
welded steel construction prevails 
throughout, utilizing the basic 
Whipple Truss design. 


Pritchard Motor, Mason City, 
Completes $15,000 Expansion 


Pritchard Motor Co., Mason City, 
Ia., is nearing completion of a $15,- 
000 expansion and modernizing pro- 
gram which will more than double 
the present parts space, according 
to Paul Pritchard, president. 

Showroom area will be increased 
50 percent. Additional service space 
has been added on the second floor 
and new equipment placed in the 
body department. 














Pod 


When topmost 


quality is a “must”... 


INDUSTRY 
LOOKS TO CLARK 


oe ROL Lani! 


of Enterprise 












HOUSINGS—one piece forgings—for truck and bus 


axles. . 


speed drills, reamers and carbide cutting inserts . 


. WHEELS—metal spoke-type for commercial 
vehicles . . . AXLES—front and rear, for commercial vehicles 
. .. CASTINGS of electric furnace steel . .. CUTTING TOOLS—high 


. . All these Clark 


produces in the great Buchanan plant—products of the rich experience 


and resourceful engineering for which Industry looks to Clark. 


CLARK EQUIPMENT COMPANY 


BUCHANAN, MICHIGAN 


OTHER PLANTS — BATTLE CREEK 


JACKSON, SERRIEN SPRINGS, MICHIGAN 
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High ways & Safety ee 
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‘Linkage’ Language Cut 
From Roads Bill 


HOUSE Road subcommittee 
has begun hearings on the Fed- 
eral Aid bills of Rep. Paul Cunning- 
ham (R., Iowa), the subcommittee’s 
chairman. Several important devel- 
opments were headed by the prom- 
ise of Rep. Cunningham to delete 
the “linkage” language from his 
bill, after that language had been 
attacked by an official of the 
American Assn. of State Highway 
Officials and after the ranking mi- 
nority member of the subcommit- 
tee, Rep. Whittington (D., Miss.), 
agreed that it should be omitted. 
New Jersey State Highway 





Commissioner Spencer Miller, one 
of two AASHO witnesses, insisted 
there was no connection between 
receipts from the emergency fed- 
eral automotive taxes and the 
principle of Federal Aid. Despite 
the apparent general committee 
agreement that the language in 
H.R. 4868 which linked them 
would be omitted, Miller still 
plans to submit for the record a 
brief opposing linkage. 

This linkage has always been op- 
posed by hundreds of highway user 
organizations, 


Many of these organizations are 
supporting efforts to have the 
emergency automotive taxes re- 
pealed. 
* * af 

—_— were two other unexpect- 

ed subcommittee developments. 
One was Miller’s announcement 
that New York Public Works Su- 
perintendent Charles H. Sells plans 
to present to the committee an 
amendment to the Cunningham 
| bills which would allow state Fed- 
eral Aid funds, not used for a speci- 
fied road system, to be used for an- 
| other system, after consultation 
with the Public Roads Administra- 
tion. 


The other development was the 
beginning of what apparently will 
be a determined effort to ear- 
mark some Federal Aid funds for 
township roads in certain states. 

Several witnesses before the 





including the Na-/| committee contended that the will 


tional Highway Users Conference. | of Congress on secondary roads was 
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Profits Come From Economies 


When you lick underinflation, 
you've made a real saving on your 
tire costs. To make certain there’s no 
air-loss through tire valves, see that a 
Schrader Cap is screwed down finger- 
tight on every valve. Its powerful seal- 
ing unit guarantees an air-tight valve 
mouth up to 250 Ibs. pressure. 

Don’t wait until your valve cores 
are worn out. Replace them. Also 


make it a habit to check tires regu- 
larly with your own reliable Schrader 
Gauge. Correct pressures at all times 
increase tire economy and reduce the 
number of costly roadside flats. 

Schrader Caps, Cores and Gauges 
give your tires extra miles—boost 
your profits. See your regular supplier 
today for your needs. To get the best 
—always specify Schrader. 


SCHRADER CAPS, CORES AND GAUGES MAKE TIRES LAST LONGER! 


AUTOMOBILE 
oe aaa eS 
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UNITED STATES 
TAX RETURNS 


INDIVIDUALS 
PARTNERSHIPS 





CORPORATIONS 


Keep a Schrader Gauge in Every Vehicle 









SEND TODAY — For Tax Instruction Book 
Especially Prepared for Automobile Dealers by 
The Editors of the Widely Known 


STOKES TAX PUBLICATION 
SERVICE FOR AUTOMOBILE 
DEALERS 


These Instructions ‘contain a section on 












TAX SAVING SUGGESTIONS 


and just one idea from the many suggestions may save 

you many times the cost of the Instruction Book. 
Clip This Coupon—Fasten to Your Letterhead 
and Mail with Your Check for $3.50 Today!! 

[Wor Automotive Tax Publishers, inc == = == 

| 611 Stephenson Bldg., Detroit 2, Mich. 

! SEND COPIES OF 1947 TAX IN- 

| STRUCTION BOOK at $3.50 PER 

|___ COPY. OUR CHECK IS INCLOSED. _ | 
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THE SERVICE STATION of John Elliot Motors, Inc. (Studebaker) before a com. 
plete renovation program was started. The service unit is at 500 Summit Ave., Jersey 


City, N. J., the sales headquarters at 3027 Boulevard in that city. 





of the lack of specific language re 


not being met in the states ee 





keep reckless or financially irre. 
spensible drivers from behind the 


quiring states to use part of their | wheel. 


Federal Aid grants for township 
roads, cr for “mud roads.” Wit- 
nesses testifying on behalf of town- 
ship supervisors in Ohio, Pennsyl- 
vania and Illinois urged that spe- 
cific language be written into the 


law. 
* + 


Safety Contest 
Set for Young 
Motorists 


A nationwide safe drivers’ con- 
test for teen-agers will be held in 
Memphis during the week of June 
21. 

Every boy and girl in the United 
States who is in possession of a 
regular state drivers license of the 
state in which he or she is a resi- 
dent and does not reach their 19th 
birthday before June 21 will be 
eligible. Lewis B. Lloyd, assistant 
district safety director for the 
Memphis District of United States 
Engineers, will provide driver test 
equipment for all visual and lab- 
oratory tests. 

Lynn Bomar, commissioner of 
the Department of Safety of the 
State of Tennessee, will pe in 
Memphis for the contest, as will 
J. R. Porter, director of the De- 
partment of Arkansas State Po- 
lice and C. R. Bradley, Commis- 
sioner of Public Safety, Mississippi 
Highway Safety Patrol. Those in- 
terested may address all commu- 
nications to the Associated Trans- 
| portation Club, P. O. Box 542, 
Memphis. 


* * * 


Individual Violation Data 
Exchanged by 6 States 


Establishment of a system 
whereby a warning given to an 
out-of-state automobilist for a traf- 
fic violation will be made a part 
of his driving record in his home 
state has been announced by Reg- 
istrar of Motor Vehicles for Mas- 
sachusetts Rudolph F. King after 
a meeting of motor vehicle admin- 
istrators of the six New England 
states. 

King said, “It has been brought 
to the attention of administrators 
that people from out-of-state drive 
more carelessly and_ recklessly 
than the people residing in the 
state. The administrators are cog- 
nizant of the fact that many ac- 
cidents and deaths have been 
caused by the operation of out-of- 
state vehicles, and it is their de- 
sire to urge the people of their 
state to drive just as carefully in 
another state as they would in 
their own state. 


More Teeth? 
Tighter Laws Sought 
By Texas Group 


Drunken driving could be more 
successfully curbed by changing 
one word in the Texas law which 
now defines a “second” drunk driv- 
ing offense as a felony. Harris 
County District Attorney A. C. 
Winborn’s proposal to the enforce- 
ment committee of the governor’s 
highway safety conference is to 
strengthen the law by specifying 
not a “second” but a “subsequent” 
offense. 

The proposal, which was adopted 
by the committee and will now go 
before the safety conference at 
Dallas, March 19 and 20, pointed 
out that at the present time a sus- 
pended sentence is often given on 
a second offense, thus causing a 
third offense to automatically be- 
come a “first” offense. 

“A man would have to be arrested 
four times under the present law,” 
Winborn said. 





6619 Euclid Ave. Cleve 


* + * 
Ohio Group to Promote 
‘Proper’ Road Program 


Incorporation papers have been 
filed by the Ohio Turnpike Commit- 
tee, a non-profit organization, 
formed to promote and foster a 
“proper highway program” in 
Ohio. Headquarters will be opened 
in Columbus. 

Trustees include Al C. Neff, Mid- 


dletown; Don Patterson, Lorain; 
Charles FE. McKee, Columbus; 
Ralph W. Sanborn, Columbus; 


Frank Converse, H. R. Klepinger, 
and E. M. Green, Cleveland; Ray 
J. Finn and Louis Richter, Cin- 
cinnati; Paul Prince, New Phila- 
delphia; William H. McGraw, Bel- 


laire. 
* + + 
Drunk Driving Total 
Released by N. H. 


Up to the middle of November, 
an even 800 New Hampshire mo- 
torists had lost their licenses for 
drunken driving during 1947, it 
was revealed by the State Motor 
Vehicle Department. 

Officials said if the same trend 
continued, the total would exceed 
the all-time record of 901 revoca- 
tions for this offense, set in 1941. 





LARGEST 
FOOD 
CHAINS 


Accounting for over 60% of 
Buffalo’s Food Advertising 


LEAD THE TREND 
OF FOOD ADVERTISERS 
TO THE COURIER-EXPRESS 





Two of the four use their great- 
est lineage in Buffalo’s morning 
newspaper. The third and fourth 
use equal space for their weekly 
merchandise ads. C-E food line- 
age has increased from 185,000 
lines in 1938 to 207,000 in 1943 
and 387,000 in 1947 . . . a trend 
which is continuing and growing 
steadily. 


REACH BUFFALO'S BUYING POWER 
thru the 


Buffalo's Only 
Morning and Sunday Newspaper 


Representatives: 
OSBORN, SCOLARO, MEEKER & CO. 





Driver Oabs and Station Wagon 
Bodies for Jeep Vehicles 


*115 


FOB Cleveland, Ohio 
Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS, INC. 
- land 3, Ohio 


Another recommendation would . — 
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TRUCK SECTION 


Truckin’ 


By Jack Weed 


(Continued from Page 35)* 


jsn’t true of the dealers in the large 
centers of population. Here, not 
only because of economic factors 
put due to the historical method of 
distribution followed by practically 
all factories, the dealers have been 
able to more nearly fill the imme- 
diate needs of the truck users. 

Of course, there are thousands of 
trucks in industry and commercial 
hauling that are practically worn 
out; other thousands that are far 
from being efficient or economic in 
the work they are doing, and no 
doubt other thousands of users who 
could use a new truck if they were 
shown where it would be to their 
advantage. 

But business firms and commer- 
cial haulers also are beginning to 
have problems of where to get the 
money to buy new equipment and 
meet all of the other obligations of 
their business. For more than a 
year now we have been reading 
economic experts statements that 
costs have risen far beyond even 
the inflated returns—the spread 
between intake and cost has nar- 
rowed. 

Except in those industries like 
the dry cleaners, laundries, small 
groceries and other retail houses 
where they need panels for their 
deliveries—and there has been an 
actual dearth of the type trucks 
they need — dealers may find that 
they will have to resort to the old- 
fashioned but effective user-to-user 
canvass that turned up prospects in 
the prewar years, to move the ve- 
hicles they will get from their 
factories. 

* * * 

THEY MAY find that they will 
have to have salesmen who can sell 
on a comparison basis—have suffi- 
cient knowledge of the owner's 
hauling needs to suggest the proper 
type of equipment to make the 
truck fit the job. In other words, 
might actually have to know some- 
thing about the truck business if 
they are going to be worth keeping 
on the payroll. 

A large Cadillac dealer in the 
East told me on another day that, 
out of the nine salesmen he had 
now, one had gotten too old and 
four too wealthy to be of any use 
to him when selling was necessary 
again. And he said he didn’t know 
if he could whip the other four 
back into the type of activity that 
he would have to demand of his 
sales force when the chips went 
down in his line. 

Dealers who went through 1936 
to 1941 know what it takes to keep 
vehicles flowing through their deal- 
erships. 

They know the experience that a 
Knorr-Maynard salesman had with 
a dealer’s sales manager in a mid- 
central Michigan city won’t move 
trucks even this year. This equip- 
ment salesman went into the deal- 
ership and told the salesmanager 
that a certain truck user was in the 
market for a truck with a four- 
wheel bogie, auxiliary transmission 
and other equipment that repre- 
sented net profits on more than 
four standard cab and chassis sales. 
‘The salesmanager languidly 
flicked the ashes off the thirty-cent 
cigar he was smoking and _ said, 
“Tell Mr. Whesis to come on up 
here to the dealership and see me— 
we might be able to give him a 
chassis in about two weeks. You 
know he used to be quite a good 
customer of ours. Sorry I haven't 
the time to go down there with you 
now.” 

The prospect’s office was two 
blocks down the same street. 

Think that is exaggerated? 

of a * 


JUST TAKE a few minutes off 
the next time a truck equipment or 
truck body salesman comes into 
your store and talk to him—if he 
doesn't have a stroke while telling 
you of the way both dealers and 
Salesmen want the equipment boys 
to bring the orders to them on a 
silver platter—and will condescend 
to promise a truck by a certain 
date —because of friendship for the 
equipment salesman of course, and 
for no other reason—except the ex- 
tra commission he will get, due 
entirely to the equipment man’s 
efforts— you will wonder as do 
many a truck salesmanager about 
just who is going to sell the trucks 
that are turned out this year. 
Truck factories and equipment 





builders are going to spend more 
money in shows and other sales- 
stimulating efforts than they have 
ever spent before just to try to get 
a little sales “push” and “know 
how” into their national sales pro- 
grams. The least the dealers can 
do is to cooperate wholeheartedly 
by coming to these shows and meet- 
ings—and bringing, or sending, all 
of their so-called truck salesmen— 
even if they have to pay all of the 
expenses. 


* * * 


THE BOYS from the Ernest 
Holmes Co. took’ me over the jumps 
at the NADA show, because I had 
said that there was little or no 
truck equipment shown at the ASI 
show. They had one of their heavy- 
duty wreckers there that was all 
equipped to haul even a big truck 
or bus out of a ditch, but what I 
had in mind was truck shop equip- 
ment. 

The Leaf Spring Institute has 
gotten out a 28-page booklet on 
spring service and _ replacement 





showing what makes springs break, 
take sets and otherwise get out of 
order. The booklet is entitled “Tips 
on Spring Service and Inspection,” 
by Murray Fahnestock. 

The first edition of this booklet, 
which has the approval of the In- 
terstate Commerce Commission, the 
American Trucking Assns. and the 
truck makers, according to J. H. 
Shoemaker of the Institute, was 
exhausted about as fast as it came 
off the press. So the Institute has 
had it reprinted and copies are 
available from the Leaf Spring In- 
stitute, 315 Boulevard Bldg., De- 
troit 2, Mich. Any dealer or truck 
salesman, who wants one, merely 
has to write in for it on the dealer's 
letterhead. 

The Rubber Manufacturers Assn. 
also has gotten out a new booklet 
that should be of interest to all 
truck men, including dealers’ serv- 
ice departments, on how to remove 
and mount truck tires correctly. 
This booklet, which goes_ into 
mounting problems on Firestone, 
Goodyear full-wide base and stand- 
ard rims, Kelsey Hayes wide base, 
Cleveland Welding standard base 
and semi-drop-center truck rims, is 
profusely illustrated and shows the 
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KING REID SHOWS of Manchester Center, Vt., recently purchased this 31-foot Trail- 
mobile drop frame trailer to serve as a portable office on carnival grounds. The space 
ahead of the drop is used as a bedroom, while the center space serves as a reception 
room and the rear is converted into an office with two teller windows opening onto the 
rear platform. Steps are installed on both sides of the platform so that ticket lines 
may move across the rear of the trailer. The inside is finished in gumwood with heavy 
battieship linoleum floor covering. Ventilators in the roof and windows on either side 
give ventilation and light to the inside of the trailer. 








problems by “how-to-do-it” photo- 
graphs. 

Copies of this booklet can be db- 
tained by writing the Rubber Mfgs. 
Assn. Inc., 444 Madison Ave., New 
York, and asking for the recent 
booklet entitled Truck-Bus Rims. 


Munger Motor Sales 


Munger Motor Sales Inc., Lock- 
port, N. Y., has been incorporated 
with capital of $40,000 by Harland 
D., Marian and Margaret C. Mun- 
ger. 
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mountings 
cushion tires. 


36 inches high. 
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WRITE TODAY 
For FREE Circular! 


Coats Iron Tireman handles all plies from 13 to 
21 inches, including 6 and 8 ply, and including 
with protective type tubes 
Requires only 3 ft. working radius; 
handles all operations in one small area. Stands 
Bolts down anywhere. All steel, 
all welded, no castings to break. Spreader attach- 
ment available for quick tire inspection. 
Tear out and write today for full literature. 


Distributors 


WANTED 


Your territory may 
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end ols piece of 


Investi- 












Actually Costs Less 


iorities the Iron Tireman actually costs LESS 
than any comparable tool on the market. And it 
can make you more PROFIT than any single 


illustrated circular TODAY. 


COATS 


RON 2 TIREMAN 





OF THE 


NATIONAL AUTO PARTS AND 


ACCESSORIES SHOW 


Coats Iron Tireman Mounts or 
Dismounts Tires in 30 Seconds! 


Here’s the biggest improvement since the jack was invented. Coats 
Iron Tireman simply ROLLS tires on or off the rims in % minute. 
Eliminates tugging and straining . . . does away with old-fashioned 
mallets and irons. The only machine on the market that handles ALL 
sizes of passenger car tires, including 6 and 8 ply. Quick, simple, easy. 
Here are a few of the things the Coats Iron Tireman can do for you. 


® You just push down on the bar and walk around the tire. 
The Tireman does the work. 


@ One man can handle three times as many tires; easier, 
better. Pays for itself in more jobs, time saved, in real 
customer satisfaction. 


+ Keeps sidewalls clean . . . free of grease, dirt and gravel. 
White sidewalls stay white. 


@ Protects casings and tubes ... no pinching, no bruising. 
@ Lifts tires UP ... where they’re easier to work on. 






Costs Less: In spite of its many super- 


PRICE Only 
$99.50 


Approx. $6.00 Higher 
West of 
Rocky Mountains 





equipment in your station. Send for 


COATS 


IRON £2 TIREMAN 


Mfd. by Coats Loaders & Stackers, Inc., Fort Dodge, Iowa 
National Sales Distributors 


JACK P. HENNESSY SALES CO. 


P. 0. Box 111, Audubon Station, New York 32, N. Y. 
Address Dept. 20 
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released here weekly, 


Car Registrations by states are 


as com- 


pleted by R. L. Polk representa- 


tives in state capitals. 
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Car Registrations, Twelve Months Total, ’47-°46 


TRUCK SEC 





| tgs, 


1] 


1080 ra 1370} 
814 627| 


419} 454) (387 
228| 333) 183 








640; 588) 765) 
274 | 453) Hl) 


Studebaker 


Miscellaneous 





Willys 


1428 1909) 291 
689; 568 | 





3| 35508 
4) 21850 





1! 197% 














10965; 7192| 13440) 
6195; 5930; 7170) 


83) 25334) 
100) 136419 











1264, 849| 1205) 
731| 632) 5él} 





1909| 2319) 3453) 
1020; 1661; 1769 


285| 38 


48782 
36| 2797 

















355! 260! 664) 
114; 249| = 374! 


1} 8846 
4\ $243 





485; 536) 1419) 
268; 451) 757) 


31) 231% 
10) 14049 











1978| 1643; 2061| 
1068; 1304) 927) 











1854; 1504) 2237) 
993; 1019; 1010) 

















475; 459; 600 
273; 312) = 279 


29; 49009 
54| 26680 
8| 5342 
2| 2102 


| 12093 
| 610 

















2044; 7788; 7040) 13289) 


3917| 6216| 6409) 


16| 2185% 
12| 12208) 





532 2832) 2563/5327 


1440; 2104) 2599 


1716| 1306) 2332) 
1187; 1065} 1230) 








1312| 1374) 2100) 
655; 1040; 1213) 


1081; 945! 1925| 
659| 843; 1056! 


1157; 1026) 1497 
751; 836) 714 











418; 501; 827 
188; 456) 416 


1178; 1670) 2667 
465, 1338; 1293 


3676| 3893) 8489 
1963| 3228; 4801 


9897| 7197| 15672) 
6191| 5769; 7954 


2016; 2004) 2809) 
1443! 1716| 1409 


872| 765) 843 
455; 580) 395 


2549| 2467) 4525 
1629} | 2237| 2384| 








134, 779| 577| 1069 
86; 602; 557, 548 


773; 536| 775 
364| 316) 356 













































1278| 11537| 25285) 3116| 10599; 11028) 22339 











288; 116); 150 
66) 53} 65) 


30! 476; 640| 
102; 281 319 


4440| 3298| 6936 
2365, 2933) 3938) 


272| 282) 429 
223| 175; 208 
5306! 9190 11769) 


1706; 1319| 2584 
115; = 997,195 


368; 278) 446 
255; 7265; ~=—‘160) 





6547| 28065) 
4853| 20519| 13686) 




















7546| 6845) 12361 
3812; 6263| 6369 


1193; 1179; 1783 
876; 963 896 | 





2862| 21416 


8| 97233 
2| 55679 


2) 54837 
1! 33008 


40864 
23635 


1| 3014 
| 23291 


al iat 


21 15690 
2| 8473 





17| 480% 
5| 2630? 
53, 97447 
36; 63188 


246973 
2) 14105 


3! 60667 








2| 3738 


| 26382 
| 13783 
Hl 84905 
9| 49606 
15300 
7015 





16786 








21| 215359 
16| 124689 


| nig 
1} 24510 








i108; Fi2t} 1719) 
447; 901) 947) 





1} 3412! 
| (7520 





7674| 8337| 14464) 4029) 27721| 15451 


3391| 7523| 7823) 











553; 920; 1497) 
334, 622 702| 











1016; 731| 1238) 
587; 541; 597} 


317| 307; 465) 
210; 258) 222) 








90| 228733 
26} 1376% 


10| 1826! 
14} 10082 


| 26705 
| 1663 


| 10808 
| 626! 














2094; 1854) 2521| 715) 


1098; 1239; 988) 


4610; 3800; 6071| 


3062| 3378| 3520) 


1647| 13692) 


5| 59732 
5] 


1| 139780 
2| 88069 
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539; 499; 599) 
301| 333) 278) 


186) 281| 523| 
64) 176 242) 


"2136; 2057|  2979| 


956| 1268) 1214| 





7135| 3971| 1833) 





1604) 1634) 2689/ 


836| 1457| 1444| 


4| 127% 
6| 6280 
3| Bl 
2| 4167 


571, 40| 67435 


34| 31573 


237) 3) :‘4mil 


3| 25565 





579|  749| 1133) 
337, 654) 635) 


196) 4) 22082 


| 13432 








12 Months Total 
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*47| 246115; 53379|640709| 93871| 15934| 72966|209552|532646| 
"46! 126322| 23666|329601| $5532| 


| 

Alabama bf 1775; 310) 9083) 

‘4b 944): 160; 5402 

Arizona 4 830; 179; 1844) 

‘461 401 79; 955) 

Arkansas ‘47\| 1090 182! 5267 

4} «474 = 56] 2261 

California an 18848; 4745| 46647) 

; "46! 9142) 1990! 23999) 

Colorado ‘47\ = 1920} 401} +5622 

‘461 = 833)—«158| 2531 

Connecticut ‘47| 4424) (1342| 8578! 

‘46; 2381; 676! 4156) 

Delaware ‘47 721; 141| 1490) 

1946. The frequency of axle loads a ws Si 
of 20,000 pounds and over had risen | —— 

about 70 percent, and the frequency | District of Columbia ‘47; 1817, 583) 4547! 

rdte for axle loads of 18,000 or more 46! 1056} 263| 2600) 

increased approximately 33 percent. | Florida ‘47! 3260! (1188; 9288) 

Compared with the 1936-1940 pre- ‘46[ 1625) 502! 4303} 

Georgia ‘47| 3645) =: 792! ‘12293; 

m3 Pe. toon '46' 1390) 306, + 5031| 

or more, percent for e load-| =), : 

ings of 20,000 pounds or more, and} ‘°°"° a Sol (S| MB 
600 percent for loadings of 18,000 — 

pounds or more. Iinois ‘47| 19545| 4707| 42791 

The actual 1947 frequencies per 46} 9034| 1910) 20141 
1,000 trucks and combinations were: | Indiana '47| 7075) 1369) 19691) 
22 axle-loads of 22,000 pounds o1 . ; 585! 10083) 
more, 44 axle-loads of 20,000 pounds | |,,,, ‘47\ 3298) 450) 13559) 
or more and 91 axle-loads of 18,000 "4b i781 | 194! 7358) 
pounds or more. Axle-loads above a ae 

47| 2551; 261! 9547 
25,000 pounds and ranging up to ‘ao| 126,113} 8415 | 
41,600 pounds were found in almost — = 
: entucky ‘ 2390| 431; 8821} 
every state ° 46] 1277; «171| 5313] 
e Louisiana ‘47’ «2243, += 439| +8337) 
N. H. Reprimands Mi Tos] AR) 
e Maine ‘ 1158; 273| 2560 
Truck Drivers al ‘| fal ee 
Maryland a] 3675; 800) 11245) 
‘46! =1811| 343) 5876 
Massachusetts ‘47) 8678; 2069| 15737 
'46' 5463/1148; 8076 
voy, State Motor Vehicle Commis-| | -_ “a7 
sioner Frederick N. Clarke has| “'"'?°" ‘dat tnoeat ar29| azia| 
reprimanded truckers in a letter Mi t ‘47! 4096| 618) 14118 
% innesota } 
to the New Hampshire Truck Own ‘4g 1980, 267, 6902 
efs’ Assn. 

Some truck drivers had already | Mississippi ‘47 | 1689} 215| 6366) 
been summoned to the motor ve- 46) 79 5G} 2972 
hicle department. Clarke told the] Missouri ‘a7 5493) 1134) 23291 
aspociation that drastic measures ‘4b| 2730) 415] 11469! 
would be taken unless there was] \,,,; : 

47! «929; —«:136| 3426 

an immediate improvement in the ee ‘46| 390| 3 1530 
situation. . 

In response to the warning, the| ‘*'?*** a I a 

; ' 

truckers’ association has sent spe- 

cial bulletins to its more than 400] Nevede a 384) 170 = 

members, informing them of the 46) sd 

commissioner's warning and urg-]| New Hampshire ‘47, 714|—s«N47|s- 2148 

ing full cooperation. ‘46! «381, 63,949 

New Jersey ‘47; 10033) 2416! 18299) 

Hudson Midtown Sales ‘aol 5454) 1172; 9844| 

Hudson Midtown Motors, New] New Mexico ‘47 | 646; 103) 2017) 
Orleans, has incorporated under the 46; 303) 48] 930) 
name of Cobb & Ferrill Motors,| New York a '47| 30784) 8069) 49258 
Inc. The principals are B. B. Cobb ‘ao| 15922) 3931 | 26468) 
and Otto Ferrill. North Carolina ‘47’ 3259664) ‘12548 | 

'46| 1616) 247; 6452| 

North Dakota ‘47; 565} 58) 2762) 
46] 225 s18)—«1127} 

Ohio ‘47| 18281| 3238} 45083) 
'46| 9358; 1425; 24013 

Oklahoma '47\ 2329; += 463) 10324) 
‘46| = =1180 242| 5738) 

Oregon ‘47! ««-2771| = 333) 7159) 
‘46: 1315] :149| 3537) 

Pennsylvania ‘47| 18894) 3604) 41579) 
‘46! 10132; 1699) 23314) 

Rhode Island ‘47| 1552| 369| + 3359| 
4b] =—«-747| = s«162| 1626 

South Carolina ‘47; 1598; 291| 7240) 
‘46 = 787| ~=—«:128| 4001 | 

South Dakota 47! «590; 66-2401 
46] = 306; = 26] 1335) 

Tennessee ‘47 3809; 699) 13710) 
‘46! 1517] 265| 6986) 

Texas '47| 9456} 1965] 32449| 
'46| 5215) 888] 18413] 

Utah '47| -942| ~=—«153|  2441| 
46] 416] St s«N78| 

Vermont ‘47| 636, 114) 1518) 
‘46, 350) «= 56} 705| 

Virginia "47; -4396| —-675| 14436) 
46] 1811] 239! 6499 

Washington ‘47! 3881] =591| 8819| 
46! 2000} 216| +4946) 

West Virginia '47| 1402| + -276| +4993) 
46] = 712| ~=—-120| +2540) 

BRANHAM MAN Wisconsin ‘47; -5337| 819] 14321| 
‘46! 2854| -370| 8115) 

‘47| = 502| = 70|'—«*1597| 

46] 251] 24] = 802| 








2868| 54420] | 35488 | 326822| 


2380| 4846| 4469) 
1546| 4087| 2631| 


221| 203| 296| 
147| 153] —-147| 


i) 7b 


2| 44608 
ae 





83344| 55571| 24081|111196|102808|180078| 47875|313118|206411|102123| 23400/ 
10798} 61187| 85169| 93094] 36435|211800|113109| 58051 | 


li States . 


| 70? 
| 364 
994 | 316723! 
647! 18151% 
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HERE IS THE NEW fold-down truck body manufactured by Midwest Body & Mfg. 
division, Paris, Ill, The top part (white) folds down and may be gecured to the outside. 





‘Sealed-Air’ Tube 
Brought Back 
By Seiberling 


AKRON.—Seiberling Rubber last 
week announced the reintroduction 
of its “sealed-air”. puncture-seal- 
ing inner tube for automobiles and 
trucks, after an absence from the 
market of more than six years. 

The tube, which utilizes a layer 
ef soft, plastic gum held in place 
by strong rubber bulkheads, to 
seai punctures’ caused by nails, 
glass, and other road hazards, has 
been redesigned to eliminate ex- 
cess weight, according to L. M. 
Seiberling, sales manager. 

To repair a -puncture, 


the car 





...Can’t Nail ’Em Down 


owner need only remove the nail/ 


and the tube repairs itself as the 
soft gum flows into the injury. The 
company holds patents on rubber 
bulkheads that hold the sealing 
gum in place inside the tube. These 
prevent the gum from moving out 
of place, making its sealing action 
less effective and throwing the tire 
out of balance, the company said. 


Seiberling said the company’s 
dealers have all received stocks of 
the new tubes. 


DuPont Develops 
Anti-Fogging Cloth 


WILMINGTON, Del.—Defrosters 
have largely solved the fogged 
windshield problem, but side win- 
dows remained until DuPonts Fine 
Chemicals division developed an 
effective anti-fogging agent, offi- 
clals claimed last week. 

The new product, it was report- 
«d, consists of plain diaper cloth, 
treated with a chemical solution. 

ont officials said each appli- 
cation lasts several hours and is 
applied merely by wiping the glass 
with the impregnated cloth. 


Utah Assn. Warns Shops 


Be Sure Cars Are Safe 
neALT LAKE CITY.—A drive to 
mpress upon service managers and 
shop foremen the importance of 
checking repair work and assur- 
a8: insofar as possible, that cars 
a dealers’ shops meet safety 
! ndards has been undertaken by 
¢ Utah Automobile Dealers Assn. 
48 the result of a court decision 
in Indiana. 
we association points out that 
on in Indiana recently award- 
in & $5,000 judgment to a plaintiff 
a damage suit against a motor 
and hee’ plaintiff charged that he 
thei 1s wife suffered injuries when 
a car was wrecked, allegedly | 
by 4use it was improperly ~epaired 
Y the defendant firm. 





Read A 7 H. Allen's “FOB F 

. H. Allen’s ‘“‘FOB Factory’’ in 
A 
WOMOTIVE NEWS each week for the 
on manufacturing trends. 








$130,000 Fire Razes 


i eld (Ill.) Firm 
PRINGFIELD, Ill. — Fire last 
week destroyed the Conrad Mo- 
tors Inc. building here and 22 auto- 
mobiles. Eight of the cars were 
new. 

A gas heater was blamed by fire 
officials for starting the blaze, 
which caused an estimated $130,000 
in damage. 





CLEVELAN D.—Metropolitan 
Buick Co., celebrating its first an- 
niversary at Euclid Ave. and E. 
20th St., has chalked up one of 
the city’s most enviable records in 
servicing cars. 

Operating on the motto, “A dol- 
lar’s worth of work for every dol- 
lar the customer spends,” the serv- 
ice department under A. Pace, 
manager, believes it has not lost 
a customer. 

“We try and make the cus- 
tomer feel he’s right,” says Pace. 
“If there’s any argument over 
the bill, we'll bend over back- 
wards to meet the customer’s de- 
sire.” 

The service unit of the building’s 
60,000 square feet is regulated by 
the control tower utilizing a sys- 
tem put into operation by Pace. 

All cars are numbered by the 
write-up men who greet the cus- 
tomer. The same write-up man 
handles the customer when the 
day ends. Should any argument 
arise over the bill, the write-up 


Customer Gets His Due 


Service Efficiency Plus Catering to Customers 
Gives New Firm Record to Envy 





man is there to represent himself 
and the company. 

Among the other features in- 
corporated by Pace are parts chas- 
ers who bring parts to mechanics. 
Pace believes these chasers save 
approximately 15 minutes time per 
mechanic per job. He also uses car 
shifters who move the cars to me- 
chanics. 

The service department keeps 

a three-year case history of 
every car repaired. The case his- 
tory shows every bit of work 
which the shop does and helps 
the mechanic and write-up man 
to determine what jobs are neces- 
sary to keep the car in good 
shape. At the same time, through 
the card system, the service unit 
is able to compile monthly checks 
on each vehicle. 

In another operation to please 
customers, the service unit brings 
at least five clerks to compile bills 
during the 4 to 5 p.m. period when 
most customers come in for their 
car and most mechanics are com- 





AHYPOID 


FOR HV PERFORMANCE 


Hypoid gear and pinion used in Timken 
single-reduction final drive. 


Hy-Performance Hypoid Gearing is here! . . . in 
new Timken “3 for 1” Axles! 

Not in just one or two axles, but in a complete 
new line!—in a complete range of capacities!—and 
in all three types of final drives: Single-reduction, 
double-reduction, and two-speed double-reduction. 

Here’s how hypoid is basically different—basi- 


cally better: 


The offset location of the hypoid pinion, com- 
bined with the greater spiral angle of the pinion 
teeth, results in a pinion and shaft that are larger 
in diameter and therefore stronger. The greater 


A sie etc 
Hypoid Gear* 


*INTERCHANGEABLE IN SAME AXLE HOUSING USING THE SAME AXLE SHAFTS 


Hypoid-Helical 
Double-Reduction* 


Two-Speed 
Hypoid-Helical 
Double-Reduction* 





pinions, 


The greater spiral angle of the hypoid 
pinion teeth permits more teeth in con- 
tact at any time than with spiral bevel 
thus reducing tooth loading. 


49 


pleting the job. Whereas it would 
take the one cashier considerable 
time to tabulate all the bills, the 
additional help speeds the service. 

A veteran of 25 years in the 
automotive industry, Pace realizes 
that to build for the future depends 
on satisfied customers of today. 

“No customer leaves dissatisfied,” 
he declared. 

Metropolitan is said to have the 
largest dealership parts department 
in Ohio. Utilizing over 12,000 square 
feet of space, the parts department 
says it has every available Buick 
part for cars dating back to 1936. 


Texas Registry 


At Alltime High 


AUSTIN, Tex.—Total vehicie reg- 
istration in Texas totaled 2,138.193 
at the end of 1947, an all-time high 
for the state, it was reported by 
highway officials last week. High- 
way tax revenue increased $4,126,- 
757, according to Texas’ latest fiscal 
year report. q 

Total passenger car registry of 
1,500,425 was up 57,720 over the pre- 
ceding year. Commercial registry 
increased 29,049. A slight increase, 
8,069 to 8,401, in bus registry was 
also noted. 






spiral angle of the hypoid pinion teeth permits 
more teeth in contact, thus reducing tooth loading. 

The larger diameter of the hypoid pinion makes 
practical higher numerical gear ratios, which are 
difficult or impractical to obtain with spiral bevel 
pinions because their diameter becomes too small. 

Now, every truck from medium to heavy-duty 
capacity can have the proved economy, durability 
and dependability of Timken Hypoid “Hy-Per- 


formance” gearing. 


Look under the new trucks you buy! Specify 


Timken “3 for 1” Axles. 


aiMinEWN 
3f'/ AXLES 


THE TIMKEN-DETROIT AXLE COMPANY 


DETROIT 32, MICHIGAN 
AXLE DIVISION, OSHKOSH, WISCONS! 


LE BRAKE DIVISION, DETROIT, Mi 























WASHINGTON.—According to a 
poll taken by the Washington Post, 
residents of the local metropolitan 
area, which includes nearby Mary- 
land and Virginia, have placed or- 
ders with automobile dealers for 
37,400 cars. 

About one family in ten, it was 
shown, has an order on file, and 
some have ordered more than one 
car. 

Says the Post: 

“Not all of these cars would be 
bought, however, if the orders came 
through tomorrow. As things stand 
now, about 23,400 cars would be ac- 
cepted and promptly taken off the 
dealers’ hands. But 10,600 definitely 
would not be bought, and the re- 
maining 3,400 are in the doubtful 
category! 

“Chief reasons for not buying 
now are high prices, multiple or- 
ders placed in the hope that one of 
them would come through sooner, 
and decision to wait until new mod- 
els are available. 

“These findings are based on per- 
sonal interviews with a representa- 
tive cross-section of families living 
in the District and nearby Mary- 
land and Virginia. 

“Residents were asked: 

“Does your family have an or- 
der in for a new car? (If ‘yes’): 
If the order came through tomor- 
row, would you buy the car? 

“Those who said their families 
had cars on order were also asked: 

“Does your family have more 
than one car on order? How 


many? (If more than one car on 
order): If (two) orders came 
through, would you buy both 
cars? 

’ “Answers indicate that: 

Of all area 
families 
Have one car on order...... 9% 


Have more than one car on 
order 
Do not have an order in.... 90 
“On this basis the following esti- 
mates can be made: 

28,400 cars on order would be 
bought if they could be delivered 
tomorrow. 

10,600 cars on order would not 
be bought if they could be deliv- 
ered tomorrow. 

$400 cars on order might or 
might not be bought. 

37,400 estimated total cars on 
order. 

“About one in every 10 orders for 





Reserve Formed 


IHC Sponsors Training 


For Ordnance Unit 


CHICAGO. — International Har- 
vester Co. has concluded arrange- 
ments with the Army under which 
the company will sponsor an ord- 
nance unit of the Organized Re- 
serve Corps. Signers of the affilia- 
tion agreement were Fowler Mc- 
Cormick, Harvester’s board chair- 
man, and Don M. Compton, chief of 
the Chicago ordnance district. 

The Harvester unit will be a head- 
quarters and headquarters company 
of an ordnance base depot consist- 
ing of 29 officers and 132 enlisted 
men. It will include men with ex- 
perience in all the functions of 
technical and administrative com- 
mand. 

In wartime it will provide person- 
nel for the supervision and opera- 
tion of an ordnance branch depot 
or an ordnance section of a base 
general depot. Members of the unit 
will perform special duties based on 
their normal occupations. 

Main objective of the affiliation 
plan is the development of key 
service units within industry which 
can be placed in service quickly 
and efficiently in the case of na- 
tional emergency. The unit to be 
sponsored by Harvester would serve 
a force of 100,000 or more troops. 


Varner Gets New Post 
Orville M. Varner, president of 
Mowhawk Chevrolet Co., Greenfield, 
Mass., and president of the Green- 
field chamber of commerce, has 


been elected president and a direc- 
tor of Greenfield Community Chest, 
Inc. 


new cars has been placed by some- 
one who has approached more than 
one dealer, but intends to buy only 
one car. 

“In some cases where orders 
would not be taken up, the prices 
of new cars have outstripped the 
pocketbooks of those who ordered 
them, while some people say they 
have now been waiting so long that 
they might as well wait a little 
longer and get the new models. 


“Asked about how long their or- 
ders had been in, 27 percent said 
they had been waiting less than six 
months; 23 percent had placed an 
order for a new car from six to 11 
months ago; 28 percent said one to 
1.9 years; while the orders of 22 
percent were two or more years old. 


“About three of every four orders 
for new cars have been placed by 
people who at present own an auto. 
Most of those who would hold off 
buying, if delivery could be made 
tomorrow, are in this class.” 
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Washington Car Market 


Survey Finds Buyers Have Placed 37,400 Orders, 
But Only 23,400 “Good Tomorrow”’ 









TRUCK SECTION 








HARDSHIPS AND INCONVENIENCE that go with camping trizs to the really good 
but almost inaccessible spots for fish and game are eased by the new Sportsman’s Top, 
manufactured by C. K. Turk Corp., South Bend. The device consists of an aluminum 
framework, easily attached to any pickup truck, over which fts a trim water and mildew- 
proof cover. After assembly, the top can be attached in only 15 minutes by means of only 
four bolts. Five-foot clearance from the floor of the truck to the ceiling gives ample 
headroom. Major accessories available are roomy removable bunks with box spring mat- 
tresses. Compact foldaway steps are easily attached to the tailgate to facilitate entrance 
and the unit may be equipped with a dome light. Guns, fishing tackle and other equip- 
ment can be conveniently stored in space beneath the bunks. Four windows on the sides 
of the cover assure adequate light and visibility. 





Farmer Buys Mass, Firm 
James G. Farmer, former New Sales Corp., 195 Ashland St., North 


England district manager for Stu-| Adams, Mass., according to Ber- 
debaker, has purchased the busi-'nard Friedland, former owner. 


Chevrolet Truck 
Ups Blankenship 


DETROIT. — Harry F. Blanken- 
ship, who has been with Chevrolet 
for 18 years, has been appointed 
assistant man- 
ager of the com- 
mercial and truck 
department 
of the division, it 
was announced 
last week by J. W. 
Burke, manager 
of the truck de- 
partment. 

Blankenship 
comes to the 
Chevrolet central 
office, Detroit, 
from Pittsburgh where he has been 
zone truck manager. Fle had been 
in the commercial body . business 
for four years before he joined 
Chevrolet in Octcber, 1930, as com- 
mercial bodv branch manager ip 
Pittsburgh. He later served in the 
parts department in Pittsburgh and 


H. F. Blankenship 


as and property of Land Motor| 45 assistant zone truck manager in 


Harrisburg, Pa. 


There are profit-making opportunities jp 
AUTOMOTIVE NEWS want ads. 








These REO beauties handle light 


and medium loads—short hauls 


or long. Left, 


Model C-21 


straight truck, capacity G.V.W. 


to 21,000 
G.V.W. 


Model C-22, 


Ibs.; 
to 32,000 Ibs. 
tractor-trailer 


tractor-trailer 


Right, 


G.V.W. to 38,000 Ibs. 





Give the driver com- 
fort! REO does- 
with adjustable, 
upholstered seats, 
spacious cabs, easy- 
riding springs, side 
cowl ventilators. 


“More-load” degign 
means shorter turn- 
ing radius . . . greater 
maneuverability . . . 
time and money 
saved at close-fitting 
docks and in traffic. 








— a 


Shes my best gal 





Most accessible en 


gine on the road! 
REO maintenance is 
quick, simplified. 
Cuts down servicing 
time, adds more time 
on the road. 


Check REO “More-Load” design before 
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Half-Tonners Show Increase Used-Car Notes . . 


Despite Low Panel Output Suggestions Are Offered 
ihn hj ar For the Tough Days 


FLINT.—Ray Williams, president 
of the Michigan Used Car Dealers 
|Assn., says that used-car dealers 
must start doing a real merchan- 
dising job to stay in the business. 

The end of the hectic trading in 
nearly new used cars is in sight, 
he points out. 





do as satisfactory a job this com-;cost of the chassis they were to 
ing year as they have since the end | go on. 

of the war, there is every indica- Today, however, there are sev- 
tion that the factories will not get| eral large body manufacturers 
into the manufacture or supply of | distributing nationally and manu- 
these bodies even when materials| facturing standard bodies in suf- 
are more plentiful. ficiently large quantities so that 

The only reason why the factories | they are built on a production 
were in the heavy body business| line basis. It is doubtful if the 
rewar was because of the inade-| truck manufacturer could offer a 
supply from independent | comparable body at a lesser price. 





ket,” he says, “and with credit 
controls tightening, it is a good 
plan to keep ourselves so that we 
can adjust to rapidly changing 
conditions.” 

Williams also urged caution on 
accepting checks in view of a tight- 
ening of money and credit. 




































































builders, and because the indepen-| Most of th fact Here are some suggestions he| “Remember,” he said, “the good 
ankenship dent builders with their small out- | also protecting dealer profits in the offers: dealer will never feel hurt if you 
put could not manufacture at a|sale of the bodies and only sell 1. Keep a clean office and yard. | use caution in seeing that you are 
as been | price that was consistent with the | through the dealer, so that the fac- sn? Poteet 2. Dont held ears over 90 days. | Tale SG yee See fee ae 
ad been tory has no incentive to burden| ™ OES © . ~—s 8. Move your “stickers” even if | chandise. Don’t trust to luck. Ver- 
business al (Dodge) their distribution channels with : we | vou have to lose a little. ify all checks, or get the cash. Be 
Joined Conway-Jalovec ge bulky Bedles. a aa 1022, this Hen |\4,.F Ut More emphasis on adver-|as tough as your banker when 
Se Com Opens in Cleveland These builders in the main are > uine 2 oe unit is shown on the Oe Work as hard buying as you do : osu re * 
4s in Conway-Jalovec, Inc. (Dodge-| enjoying as great a volume under |Ice & Coal Co., Mawenpert, ns..emmieee selling; a car well-bought o half-| Lo. Feared If P 
h bs Plymouth), held a four-day grand | today’s merchandising setup as they | And built for it by the Hell Co., Milwaukee, ' sold. sses Fear f Prices 
ager tl opening of its new plant at 2233/normally would with a truck fac- | Sun smcaeea nae” industry tetue® te 6. Don’t keep over a 30-day sup-| Fail to Move Upward 
a ee tory tie-in, and thus are able to company states. | ply on hand. TOLEDO.—Used-car dealers here 


John J. Jalovec jr. is president |meet any price fluctuations that | -—-—H——_ 7. Encourage customer goodwill 
and Leo J. Conway is secretary-|might occur that would otherwise | AUTOMOTIVE NEWS production and by sood treatment. : 


registration fi tell the stoi f 
unities in treasurer. invite truck factory participation. | ana sales every, —_o Pern e are on a downward mar- 


and the boss's. too ! 


“I'VE DRIVEN ’em all, and this new REO is the gal for 
me. And you should see the boss’s big smile! 


voiced fears last week that heavy 
losses will prevail throughout the 
trade unless the current price 
slump is reversed by a seasonal 
spring upturn. 

“We've got too many cars,” was 
the comment of Ear! (Doc) Greiner, 
auction operator, who reported that 
eight of the first 18 cars offered at 
his weekly sale failed to move. 
Sellers thought the bids too low, he 
said 





Tom Carder, manager of the Irv 
Pollock lot, said prices were off 15 
to 25 percent on higher-priced jobs. 
Chevrolets, Fords, Plymouths and 
Pontiacs were holding up in con- 
trast, he said. 

Rollie Morse, office manager for 
Joe Dugan’s lot, agreed with Car- 
der in forecasting a spring pickup 
in both prices and volume. Morse 
did not take a pessimistic view of 
lower prices, saying they might 
“She’s all truck. Look at that whopping big frame. lo buying of many luxury 
Power? It practically bulges out of the REO hood— 


that’s REO’s famous Gold Crown engine. 


* * * 
Auction Operation Opened 


Near Danville, Va. 


DANVILLE, Va—A new auto 
auction lot has been opened near 





“She’s a tiger for power, but a 


kitten for comfort. I knew that Anything for the service. gang? 











the minute I eased behind this “There’s sunshine in the service department when Danville by T. C. Baker jr., owner 
heel. H I itti REO rolls in. Here’s th h it: ‘REO of the- Seminole Esso station at 
wheel. Here I am, sitting com- a rolls in, Heres the way they say it: “Kil the junction of U. S. highway 29 
fortable as the boss in his easy has the most accessible engine on the road, the kind and U. S. alternate highway 29. 
chair . . . surrounded by a cab we get working on fast. REO makes us look good cps ay are conducted for deal- 
‘ 5 b REO lead d Ili ers only in a 3,000-square-foot 
that holds three easily. What more could I want! ecause we can get a serviced and rolling building adjoining the station. 
; quicker than any other truck.’ Salen are held every Friday at 
a ; p.m. 
They sure thought about safety in “Yes sir, every REO model was designed with an Eee 
this new REO. You can really see from eye to service. Add all the hours saved—in working N. Y. Observes Its First 
a REO. Plenty of windshield and a time, delivery time—plus the extra revenue of full ase th oe, Jae 
t rear window. And there’s safety loads. Th how REO total f fits.” se r Dealers n. he 
gre , P payloads. en see how otals up for profits. first anniversary dinner Feb. 8, 
in these powerful, Dual Primary stop- with approximately 350 in atten- 
-a-di kes.”’ ’ . dance. Charles Kreisler headed the 
Sacpiene bepkes There's a REO right for yew entertainment committee. Officers 


< hauling... ing... of the organization are Bill Wil- 
ean — logging : liams, president; Max Bloom, vice- 
door-to-door delivery . . . in-city president, and Leo Harris, treas- 


work—what’s your job? urer. “ 


NUCDA Urged 
To Take Stand 


On Financing 


Some members of the National 
Used Car Dealers Assn. are urging 
that dealers completely abolish the 
finance reserve as tangible evi- 
dence of determination to act in 
the public interest. 


Whatever can be done with a truck, ‘ 
there’s a REO to do it! REO knows 

your needs may differ from the next 
operator’s. So, you select your REO 

from a wide choice of tractor and 

truck chassis .. . with a variety of 
engines, transmissions, axles, wheelbases and cab- 
to-axle dimensions. 







When you deal with REO, you do business with 
truck specialists. And you get complete service at 





Why's the boss so happy? every REO outlet . . . dealer, distributor or factory oivtion tae seyees Si suyemne 
“A REO makes the boss sing. "Cause every REO has branch. Stop in or write for specifications of the diahers stiente. are taking steps 
‘More-Load’ design—more load per inch of wheel- new 1948 REO models. REQ MOTORS, INC., toward that end. 
base and a shorter turning radius. Lansing 20, Michigan. Bert Baker, Detroit dealer, for 


instance, has given notice that he 
is willing to go along with com- 
plete elimination of the reserve if 
other members of NUCDA will 
agree. 

Meanwhile, Baker has set a max- 
imum of $15 on reserves, and is 
advertising on his radio program: 

“. . . No finance pack to worry 
about. A complete itemized account 
of your entire transaction at Bert 
Baker’s. All details carefully listed 
on your order before purchase is 
consummated. Our advanced pub- 
lic relations division assures you 
of lasting satisfaction. . . .” 


“*More-Load’ maneuverability gives us drivers a 
chance to deliver faster ... easier . . . REO-quick. 


en- 
ad! “Any way I look at it, “More-Load’ pays off. I can 
e is back right into a tight dock without jockeying 


ed. 


around ali day. It’s easier on all drivers—and the 
boss says there are lots of extra dollars in the time 
we save. You should check REO ‘More-Load’ design 
before you order any truck.” 


ing 
ime 


Bob Finlay’s ‘‘Auto Advertising’’ column 
gives the latest developments in dealers’ 
and manufacturers’ plans for winning pros- 
pects and influencing buyers. 





you order any truck TRUCKS AND BUSES 
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Used Car Auction Prices 





PHILADELPHIA 


(Ed Hough Auto Auction. Sales held 
every Tuesday. Prices are for Feb. 10.) 
(Market here shows fair activity with 
47s taking a substantial drop. 39 cars 
sold out of 112 offerings at last sale.) 


BUICK 
'46—Super convertible, 1, $2,200. 
"41—-Special sedan, 1, $1,060. 


CHUVROLET 
"47—FL sedan, 1, $1,960; 1, $1,925. 
'47—FM sedan, 1, $1,800. 
'46—FL sedan, 1, $1,700. 
'46—FM club coupe, 1, $1,585. 
*42—Sedan, 1, $1,090 
'41—Sedan, 1, $550. 
"37—Sedan, 1, $415. 

DE SOTO 

*46—Custom club ccupe, 1, $1,880. 
'41—Custom sedan, 1, $1,120. 
’40—Custom club coupe, 1, $775. 








THE 


TO CONFUSE 





proof in operation ... i 


DODGE | 
*48—-Custom sedan, 1, $2,300. 
'47—Half-ton pickup, 1, $1,080 
'37—Sedan, 1, $230 

FORD 
*48—SD club coupe, 1, $2,020. 
'29—Model ‘‘A’’ station wagon, 1, $420. 

_ HUDSON 
’47—Super Six sedan, 1, $1,600. 
INTERNATIONAL 

*48—(KB-2) pickup, 1, $1,585. 

NASH 


'46—‘'600"’ sedan, 1, $1,255. 
OLDSMOBILE 
| *42—-(78) sedan, 1, $985. 
*41—(68) sedan, 1, $950. 
PACKARD 
*42—Clipper 8 sedan. 1, $1,060. 
PLYMOUTH 
*48—Deluxe sedan, 1, $1,955. 
*46—SD sedan, 1, $1,575; 1, $1,500; 
1, $1,340. 


. 


FULLY 


(4) aoe 


@ The new KRW FASTCHARGER is the simplest and most effi- 
cient on the market, regardless of cost. It has only a single meter 
to watch ... all unnecessary gadgets have been eliminated. It oper- 
ates off any 110 volt lighting circujt. Current draw 9 to 11 amperes. 


The KRW FASTCHARGER has a new electric timer which is fool- 


t automatically discharges, 


fast charges, slow charges, and then shuts off com- 
pletely. Quick battery tests can be made at any time. 
The customer can be shown the exact condition of 
the battery on the easily understood meter dial. 


After FIVE MINUTES 


the METER shows the condition of the battery and 
whether or not it can be charged, or is worth 
charging. After that decision is made... if you 
want to charge it, proceed again in the same man- 
ner and recharge for 55 minutes, then a test can 
be made to see if the battery is fully charged, 
by means of the BUILT-IN, DISCHARGE, 


TEST UNIT. 
This charger has ali 


any HIGHER PRICED charger. Our ilius- 


trated ecincular will 


gears reputation is your guarantee. 


The KRW FASTCHARGER is the last word in 


battery charging equ 
finest materials and i 


quality features. Fully Guaranteed, it will give 


years of highly profitab 


No. 778, KRW FASTCHARGER, $130.00 F. O. B. 
Factory, Arcade, N. Y. 






AND A 


NEW 
KRW 


WALL-TYPE, 
SIX AMPERE 


BATTERY 
CHARGER 









Ideal for safe charging 
truck and oT 


Price, on $39.00 
plete one 
terminal leads. 


It’s a new, Heavy-duty Charger that handles 
one to twelve 3-cell batteries or equivalent. 


atteries. Incorporates 
all the latest design and construction fea- 
tures. a for descriptive literature. Low 


bulb, wiring, connectors and 


discharging and charging 


and more features than 


convince you. Our 24 
ipment. It is built of the 
ncorporates all the latest 
le service. Order one today. 


Shipping weight 90 Ibs. 


'42—FL aerosedan, 1, 
'41—MD club coupe, 1, $1,080. 
*40—SD sedan, 1, $850. 


’41—-SD sedan, 1, $565. 
*39—Deluxe sedan, 1, $625. 
’'37—Deluxe sedan, 1, $370. 

PONTIAC 
'47—(8) sedan, 1, $1,985; 1, $1,950. 
*41—(8) sedan, 1, $1,150; 1, $950. 

STUDEBAKER 

*47—Champion sedan, 1, $1,750; 1, $1,710. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. Auction 
held every Friday. Prices are for Feb. 6.) 
(Market here can be considered as 
good. 116 cars sold out of 258 offer- 


ings.) 
BUICK 

'47--RM sedan, 1, $2,500. 
'46—Special sedan, 1, $1,900. 
'41—Special sedan, 1, $850. 

CHEVROLET 
47—-FL sedan, 1, $2,175. 
'47—Half-ton pickup, 1, $1,700. 
'46-——FL aerosedan, 1, $1,775. 
$1,075. 


CHRYSLER . 


' '47—Sedan, 1, $2,600. 


Gad 


BIGGEST DOLLAR VALUE ON THE MARKET... 
Simple, Poolproo tu Operation... ONLY ONE METER DIAL TO 


WATCH, ONE TIMER SWITCH TO SET, NO NEEDLESS GADGETS 
Fully Guaranteed / 


FULLY 


GUARANTEED 


$ 


of all types of car, 


-O.B. Factory, com- 






215 MAIN ST. 


GKIp 


F.O.B. ARCADE, N.Y 


Saw 


Osh)! 


BUFFALO 3, N.Y. 


*48—Convertible, 
*48—-Club coupe, 
‘47—SD sedan, i, $2,040. 
'46—Deluxe sedan, 1, $1,390. 
*41—Deluxe sedan, 1, $855. 
'40—Sedan, 1, $750 


'46—Sedan, 1, $1,875 


DE SOTO 


*48—Custom sedan, 1, $2,525. 
'47—Custom club coupe, 1, $1,880. 


DODGE 


*46—Custom sedan, 1, $1,650. 
'41—Sedan, 1, 
'38—Sedan, 


$689 

1, $400. 
FORD 
1, $2,160. 

1, $2,085. 


HUDSON 


*46—Super Six sedan, 1, $1,075. 
*42—Super Six sedan, 1, $950. 


INTERNATIONAL 


'47—Half-ton pickup, 1, $1,400. 


MERCURY 


'48—Club coupe, 1, $2,235. 
'46—Convertible, 
"46—Sedan, 1, $1,550. 
'39—Sedan, 1, $665. 


1, $1,560. 


NASH 


'48—Ambassador sedan, 1, $2,225. 


OLDSMOBILE 


'48—(76) sedan, 1, $2,400. 
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'47—Club sedan, 1, $2,175. 
'46—Sedan, 1, $2,100. 


| PLYMOUTH 

| '48—SD sedan, 1, $2,150. 

*47—SD sedan, 1, $1,900. 

'46—Deluxe sedan, 1, $1,337. 

’40—Deluxe sedan, 1, $980. 
PONTIAC 

*46—Streamliner (8) sedan, 1, $2,175. 

*46—Streamliner .6) sedan, 1, $1,850. 

*46—Convertible, 1, $2,000. 

*41—Sedan, 1, $850. 

'39—Sedan, 1, $775. 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. 
Friday. Prices are for Feb. 6.) 
BUICK 
'47—Super sedan, 1, $2,315. 
| '46—Super sedan, 1, $1,855. 
| CADILLAC 
'47—(62) sedan, 1, $3,225. 
| CHEVROLET 
'48—Pickup, 1, $1,540. 
'47—Pickup, 1, $950. 
'47—FM sedan, 1, $1,500; 1, $1,550; 
1, $1,935; 2, $1,950. 
'46—SM sedan, 1, $1,450. 
'42—F'L aerosedan, 1, $1,040. 
'41—-Sedan, 1, $1,700, 1, $1,055. 
DE SOTO 
’42—Sedan, 1, $1,060. 
'40—Sedan, 1, $619. 


Sales every 


DODGE 
'46—Sedan, 1, $1,716. 
’41—Sedan, 1, $820. 


'41—Club coupe, 1, $905. 
*40—Sedan, 1, $725 
FORD 
*48—Convertible, 1, $2,260. 
'47—Deluxe sedan, 1, $1,600; 
1, $1,675; 1, $1,480. 
*41—Club coupe, 1, $725. 
'41—Convertible, 1, $900. 
MERCURY 
*48—Station wagon, 1, $2,100. 
*40—Sedan, 1, $819. 
OLDSMOBILE 
*47—Club coupe, 1, $1,900. 
*46—Sedan, 1, $1,725. 
PACKARD 
'47—Sedan, 1, $1,950. 
PLYMOUTH 
'47—SD sedan, 1, $1,600; 1, $1,730. 
'47—-SD Culb coupe, 1, $1,550. 
’41—Sedan, 1, $840; 1, $1,030. 
PONTIAC 
’48—Streamliner (8) sedan, 1, $2,600. 
’47—Streamliner (8) sedan, 1, $2,300. 
*46—(6) club coupe, 1, $1,550. 
*41—Sedan, 1, $1,140. 
| STUDEBAKER 
| '48—Half-ton pickup, 1, $1,400. 
| '40—Sedan, 1, $490. 


CONCORD, MASS. 


1, $1,640; 





| 

| (Concord Auto Auction, Inc. Sales 
|every Monday. Prices are for sale of 
| Feb. 9.) 


BUICK 
'47—Super sedanette, 1, $2,200. 
'41—-Special sedan, 1, $955; 1, $805. 
| CHEVY ROLET 
| °48—-Half-ton pickup, 1, $1,585; 1, $1,625. 
'47—-FL aerosedan, 1, $1,785; 1, $1,800; 
1, $1,860. 
'47—FL sedan, 1, $1,750. 
'47—F™M club coupe, 1, $1,755. 
*46—F™M business coupe, 1, $1,400; 
1, $1,450. 
'46—SM sedan, 1, $1,465. 
'46—Half-ton stake, 1, $1,000. 
*41—Sedan, 1, $950; 1, $965; 1, $875; 
1, $925. 
*41—Coupe, 1, $750. 
CHRYSLER 
'47—Windsor sedan, 1, $2,110. 
DE SOTO 
*39—-Sedan, 1, $700. 
DODGE 
'46—Custom sedan, 1, $1,400. 
'46—Half-ton pickup, 1, $1,000. 
FORD 
'48—SD sedan coupe, 1, $1,925; 1, $1,915; 
1, $1,930; 2, $1,925. 
'48—SD sedan, 1, $1,810; 2, $1,950; 
1, $1,810; 1, $1,935. 
*48—(F-2) %-ton express, 1, $1,600. 
’48—Half-ton (6) pickup, 1, $1,535. 
*48—-Half-ton (8) pickup, * - 670. 
*47—Half-ton stake, 1, $1,3: 
’46—Deluxe sedan, 1, ‘31, 370: a $1,350; 


1, $1,300. 

HUDSON 
*48—Commodore 8 sedan, 1, $2,700. 
'42—Super Six sedan, 1, $850. 

MEKCURY 
*48—Sedan coupe, 1, $2,200. 
NASH 

'46—‘‘600"’ sedan, 1, $1,360. 
’40—‘‘600’’ sedan, 1, $690. 

OLDSMOBILE 
'46—(76) sedan, 3, $1,660; 1, $1,600. 
*39—Sedan, 1, $500. 





PACKARD 
*41-—(1401) sedan, 1, $950. 

PLYMOUTH 
*47—SD sedan, 1, $1,810. 
'47—SD station wagon, 1, $2,235. 
’46—SD sedan, 1, $1,370. 
'42—Sedan, 1, $555. 
’39—Business coupe, 1, $380. 
'37—-Sedan, 1, $390; 1, $290. 

PONTIAC 
*47—(MB) sedan coupe, 1, $1,910. 
'46—(LB) sedan, 1, $1,550. 
'41—Sedan, 1, $955; 1, $845; 1, $1, 050. 

STUDEBAKER 

*47—Champion sedan, 1, $1,595. 
'39—-Sedan, 1, $565. 


MISCELLANEUUS 
’48—GMC (FC-102) half-ton pickup, 
1, $1,625. 
(Dixie Auto Auction Sales. R. A. Wald- 
rep, owner. Sales held every Monday 


Prices are for Feb. 9.) 
(Market here shows prices about same 
as previous weeks with late mone 
holding steady. Thirty-seven cars sol 
out of 108 offerings.) 
BUICK 
'46—Super sedan, 1, $2,000 
'42—Sedan, 1, $1,010 
*41—-Sedan, 1, $900. 
CADILLAC 
’46—Sedan, 1, $2,375 
*41—(62) sedan, 1, $1,350. 
OHEVROLET — 
'47—FM sedan, 1, $1,925; 1, $1,710. 
'47—FL sedan, 1, $2,000; 1, $2,080. 
"46—F™M sedan, 1, $1,670; 1, $1,600. 
'42—-Sedan, 1, $985. 
'41—-Sedan, 1, $640 
'40—Sedan, 1, $725. 
'37—Sedan, 1, $400; 1, $450 
CHRYSLER 
'47—Sedan, 1, $2,225 
DODGE 
'47—Custom sedan, 1, $1,990 
’47—Convertible, 1 $e 875 
‘ORD 





'48—SD club sebeat 1, $2,015. 


(Continued on Page 53, Col. 1) 





TRUC. 


'48—SD 5 
41—SD 8 
47—SD c 
'46—SD 8 
cheat i 


-40—Seda' 
'39—Conv 


46—Supe 
47—Seda: 


'47—SD 8 
'41—Seda! 


40—Seda! 


47—Chan 


(Tim A 
gales helc 
sale of Fe 

(Market 

on all 

pickups 
are har 


aerosedal 
steady. 
ent. Fo 
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{RUCK SECTION 





48—SD sedan, 1, $2,050; 1, $1,925. 
47—SD sedan, 1, $1,770. 
41—SD club coupe, 1 ,$1,725. 
'4g—SD sedan, 1, $1,460. 
‘41—Deluxe sedan, 1, $875; 1, $550; 
1, $845. 
‘49—Sedan, 1, $810. 
'39—Convertible, 1, $850. 
HUDSON 
‘4g—Super Six sedan, 1, $1,200; 1, $1,000. 
MEKCURY 


‘47—Sedan, 1, $2,300. 
PLYMOUTH 

'47—SD sedan, 1, $1,840. 

‘4h —_sedan, 1, $860. 

PONTIAC 

40—Sedan, 1, $700. 

STUDEBAKER 
47—Champion sedan, 1, $1,530. 


ALBANY 


(Tim Anspach’s Dealers’ Auio Auction. 
gales held every Monday. Prices are for 
sale of Feb. 9.) 

(Market here shows steady this week 
on ali 1948s, ercepting Studebaker 

pickups and Hudsons. ’47s with miles 
are harder to sell with best Fleetline 
aerosedans $100 lower. 1946s about 

steady. Lots of buyers active at pres- 

ent. Forty-nve actual sales out of 69 


offerings.) 
BUICK 


‘48—Super sedanette, 1, $2,850. 
‘4¢—Super sedan, 1, $2,0v0. 
CHEV ROLE 
'47—FL aerosedan, 3, $1,850; 1, $1,910; 
1, $2,000; 1, $1,900. 
“41—FL convertible, 1, $2,120. 
“47—SM sedan, 1, $1,710. 
47—FM station wagon, 1, $1,900. 
'‘47—FL sedan, i, $1,800. 
“46—FL sedan, 1, $1,610; 1, $1,720. 
'46—FM sedan, 1, $1,510. 
DODGE 
'47—Custom business coupe, 1, $1,780. 
47—Custom sedan, 1, $1,750. 
'4]—Deluxe sedan, 1, $1,765. 
FORD 


'48—(8) SD sedan, 1, $1,880. 
'48—(8) SD sedan, 1, $1,950. 
47—(8) SD sedan, 1, $1,810. 
'47—(8) SD club coupe, 1, $1,700. 
46—(8) SD ciuo coupe, 1, $1, su. 
'46—(8) Deluxe sedan, 1, $1,335; 1, $1,340. 
MERCURY 
48—Sedan, 1, $2,290. 
'48—Ciub coupe, 1, $2,220. 
NASH 


"47—''600"’ club coupe, 1, $1,575. 
46—''600"’ sedan, 1, $1,410U. 
OLLsMOBILE 
'47—(98) sedan, 1, $2,250. 
'38—Sedan, 1, $300. 
PLYMOUTH 
48—SD sedan, 1, $1,960. 
'’47—-SD sedan, 1, $1,770. 
‘46—Deluxe sedan, 1, $1,400. 
PONTIAC 
'47—P6LA (6) sedan, 1, $2,240. 
STUDEBAKER 
47—Champion sedan, 1, $1,685. 
MISCELLANEOUS 
48—GMC %-ton pickup, 1, $1,660. 
48—Studebaker %-ton pickup, 1, $1,310, 
i, $1,379. 
‘47—Studebaker %-ton pickup, 1, $1,250. 
48—Dodge 2-ton pickup, 1, $1,5svu. 
40—Dodge ‘%-ton pickup, 1, $66v. 
47—Chevrolet -ton pickup, 1, $1,650; 
1, $1,600. 
47—GMC 1-ton (Army bed and bow body), 
1, $1,140. 


LOUISVILLE 


(Auto Auction Sales. Auctions held every 
Tuesday. Prices are for Feb. 1U.) 
(Market here shows strong action for 
clean 46s, 4.8 in low-priced field. Other 
cars in slow demand. New pickups 
bringing top prices with plenty of de- 
mand, plenty of takers. Fifty cars sold 
out of $4 otterings at last sale.) 
CHEVROLET 
'48—FM business coupe, 1, $1,800. 
‘4(9—F LL aerosedan, 1, $1, 780; 1, $1,930. 
‘42—FL aerosedan, 1, $¥45. 
41—Deluxe sedan, 1, $925; 1, $940; 
1, $1,12v. 
'40—Sedan, 1, $725; 1, $900. 
DODGE 
42—Custom sedan, 1, $700. 
; FORD 
'48—SD sedan, 1, $1,860; 1, $1,950. 
47—Convertibie, 1, $1,850; 1, $1,710. 
‘46—SD sedan, 1, $1,475; 1, $1,260. 
'42—Sedan, 1, $865; 1, $825. 
'40--Sedan, 1, $715. 
39—Sedan, 1, $560. 
J HUDSON 
40—Super Six sedan, 1, $475. 
MERCURY 
'46—Sedan, 1, $1,525. 
4l—Sedan, 1, 3730. 
OLDSMOBILE 
‘46—(76) sedan, 1, $1,680. 
‘41—(6) sedan, 1, $1,025. 
37—Sedan, 1, $300. 
2 PLYMOUTH 
48—SD sedan, i, $1,995. 
46—SD sedan, 1, $1,250. 
4l—Sedan, 1, $785. 
37—Sedan, 1, $605; 1, $460; 1, $525. 
: PONTIAC 
41—(8) sedan, 1, $1,950. 
40—(6) sedan, 1, $940. 
STUDEBAKER 


| 
| 





42—Champion sedan, 1, $600. 
MISCELLANEOUS 
‘48—Dodge 1-ton pickup, 1, $1,660. 
‘48—GMC %-ton pickup, 1, $1,755. 
48—Chevrolet \-ton pickup, 1, $1,710; 
1, $1,655. 
41—Chevrolet pickup, 1, $855. 


DURHAM 


ey Durham (N. C.) Auto Auction. Sales 
ny Thursday. Prices listed are for Feb. 


(Market here affected by unusually bad 
weather which hurt the Southern mar- 
this week. However, there are 
definite indientione of optimism among 
as uture market prospects. 
Forty-six cars ——— 23 sold.) 
‘ 1CK 
we sedan, 1, $2,525. 
(—Super sedan, 1, $2,250. 
42—Super sedan, 1, $1,000. 
‘47 CADILLAC 
(62) convertible, 1, $4,025. 
CHEVROLET 
be sedan, 1, $1,700. 
‘on sedan, 1, $1,535. 
‘a FL aerosedan, 1, $1,675. 
MD convertivie, 1, $725. 








Used Car Auction Prices 


(Continued from Page 52) 





CHRYSLER 
*41—Royal sedan, 1, $725. 


DODGE 
’48—Deluxe sedan, 1, $2,125. 
FORD 
*48—Deluxe sedan, 1, $1,800. 
'47—SD club coupe, 1, $1,850. 
'46—SD coupe, 1, $1,280. 
'41—SD convertible, 1, $800. 
HUDSON 
'47—Commodore 8 sedan, 1, $1,525. 
KAISER 
'47—Custom sedan, 1, $1,410. 
MERCURY 
'48—Sedan, 1, $2,175. 
PLYMOUTH 
'47—SD club eoupe, 1, $1,750. 
'46—SD club coupe, 1, $1,475. 
’41—-Deluxe sedan, 1, $705. 
PONTIAC 
'47—(8) sedan, <, $2,375. 
'42—-(6) sedan, 1, $785. 
WILLYS 
'48—Jeep, 1, $1,400. 


TOLEDO 


(Doc Greiner Sales. Auctions 

Thursday. Prices are for Feb. 12.) 
(Market here shows many dealers sell- 
ing and unloading with two buyers 
having a field day in purchases. Eighty- 
six cars sold out of 178 offerings.) 

BUICK 

’48—Super sedan, 1, $2,475. 

’47—RM sedan, 1, $2,400. 

*47—Super sedan, 1, $2,300. 

’47—Super convertible, 1, $2,700. 

*47—Special sedan, 1, $2,125. 


every 


MORE and more, fleet operators are 
turning to SUPERCARGO for trailers 
of Advanced Design, 






*46—Super sedan, 1, $1,885; 1, $2,050; 
1, $1,890. 
'42—-Special sedan, 1, $1,025; 1, $1,125; 
1, $1,025. 
CHEVROLET 
'48—-F'L sedan, 1, $2,300. 
'47—SM sedan, 1, $1,650; 1, $1,675. 
'47—SM club coupe, 1, $1,800; 1, 
'46—-FM business coupe, 1, $1,400. 
'41—Sedan, 1, $850. 
CHRYSLER 
'46—Sedan, 1, $1,885. 
'41—-Windsor sedan, 1, $900. 


DE sOoTO 
*41—Custom business coupe, 1, $850. 
DODGE 
'47—Custom club coupe, 1, $1,805. 
'46—Custom sedan, 1, $1,585. 
*40—Sedan, 1, $400. 
FORD 
'48—Deluxe sedan, 1, $1,940. 
'48—Business cote, 1, $1,495. 
'46—SD sedan, 1, $1,440; 1, $1,375. 
*41—(6) business covpe, 1, $850 
*39——One-ton panel, 1, $680. 
MERCURY 
'48—Convertible, 1, $2,300. 
'47—Club coupe, 1, $1,900. 
'46—Sedan, 1, $1,625. 
*46—Club coupe, 1, $1,650. 
NASH 
'42—‘‘600"’ sedan, 1, $750. 
OLDSMOBILE 
*48—Sedanette, i, $2,700; 1, $2,650. 
*47—(98) sedan, 1, $2,250. 
'47—Sedan, 1, $1,950; 1, $2,000. 
'46—(78) sedan, 1, $1,650; 1, $1,725. 
PLYMOUTH 
’48—SD club coupe, 1, $2,100. 
*48—SD sedan, }], $2,000. 
'47—Sedan, 1, $1,750. 
*42—-Business coupe, 1, $575. 
'41—Sedan, 1, $705; 1, $700. 
PONTIAC 
*46—(6) sedan, 1, $1,725. 
*41—Sedan, 1, $850; 1, $825; 1, $825. 
STUDEBAKER 
’46—Half-ton pickup, 1, $1,150. 


$1,725. 











Chevrolet, greets foreign students at Chev- 
rolet Post-Graduate School of Modern Merchandising and Management. Left to right: 
Leonard E. Dosch, Chur, Switzerland; Nazim D. Chinoy, Bombay, India, and Keating. 


T. H. KEATING, general sales manager, 


at 8015 Eastern -Ave., Baltimore, 
under the name of Charlie Irish, 
Inc. 

Charlie Irish, owner and operator, 
joined Chevrolet division in 1931 
as a service representative. 


Charlie Irish Obtains 


Chevrolet Md. Franchise 


A new Chevrolet dealership to 
take care of the Middle River, 
Dundalk, Essex and Sparrows 


Want ads in AUTOMOTIVE NEWS cost 
Point (Md.) areas has been opened 


little—get results. 





Engineered Con- 


struction and Production-line 


Economy. 










Ci CaO 


DISTRIBUTORS and DEALERS—NOW is the time 
to investigate the Supercargo sales plan. Get in 
on the Swing to Supercargo! 





AMERICAN BANTAM CAR COMPANY, BUTLER, PA. 


MANUFACTURERS OF 


UPERCARGO tBSueks 
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By ATA Group rey 
CHICAGO.—Transport of mail by | | 5 
motor trucks is being seriously in- 
vestigated by the Post Office de- $i) | yi a) | 
partment and truckers, it was z a 4 | | 3 = 
announced here following a meet- , fe cipisis | >, i $ | zs iB ¢ : 
ing of the American Trucking) ,jspoms ‘7 7) | omy nae. oem ee iH — — = ~—1_ 
Assns. regular common carrier = RR a a | i | = | 288) i ee 
eonference board of governors. elena es , | | | ' 2162; = -99| | 358 | 373) | 178) 871| 68) 15m 
The session was called to discuss =o) |e Tae ae eS et ee oT ee 
methods of operation and submit} — - : a 
a report to the ATA membership. ‘a 2 | Print 85) | 1724; 40) 3816 | 804, 20! 1466; = 30) | 104 | 507; | 59/1020) tags 
So far as the common carriers are om ' | | | 36] 1} 1334) 34) 3427, | 375} tb) 1203; = 24] | & | 216} | 48) 416) 3| 10598 
concerned, it was indicated that | ©?!ifornie "47| -369|52| 15806, 495, 351; 8816) 174) 12293, 186| 4577/ 228; 6694) 384 530} 117| 3869 9| 
"46! 417 45| 10206 ‘ ; : ' | | | | | 622; 2321| 760) Sages 
they = — og ated the a - = " | = ~~ 2497; 6407; 179; 8029 49; 2.02, 229, 4356 122) | SO7|; tl4) 2441; | 558) 4528; 544) 4i437 
idea going truck trans- ‘ 27| | | | 55) 1149; 46; 2252) 76; 547; 26; 1445) 49 2) ou 
portation for second, third and “| 8 | 1631; 50; 391-778, «By 13482; Zio, 10. oat | (om 7. Ee 3 = 
fourth class mail. Connecticut ‘47; 197| 140} 1982; 141) 100) «1176; += 183) 1323; += 43; 502; 39) 1316) 276, 128 7| 480; | $58) 422) 52, 
According to Robert McBride, ‘46| 193) = 96} 1482; «62 S70: 916} |S 98) 98} Ss2}sSs 242; S38 788) SC | 109; (8; 244) . | (66) S51) 3 = 
ered the caving at terminal to oy ttt | tt HC tO 
terminal’ movement, with steci| °°" % Counbie al S|) es, ey ra Te er rer os 
trailers used and with the carriers | -——; hs ee. 1 wi, Ba mM |__ 108) i 67 | 58) 131, = 8] 2m ALSO 
on a round trip basis unless| °"°° ‘47/38, st S710{ 19%) 34) 2425; = 75| 4340; «= 35] 913] 46} 1889) 244 29 speck 
— is oe aeaotnet of 46! 110) += 6 -«3342) ~=—70;. = «27; 2032) += 86} «437234 9| 351 37| 1363] 241 i 2191 | se, " 137 "a0 3 5 
freight. Georgia "47 7; 2} 6619) 192) ss, 2002) = 67| «5231 1} 960; 36! 2157] 169; 4 i 
as chairman of the ey | 4025; §7\ 16) 1935152) 3828, | 3961311458) 1091 | 38 | Mal =| Bol Sl ie 
conferénce, Harry F. Chaddick said | '4#h° ‘a7; 9 | 1639) 73" 7] 742; GN] 1296) 7; 34) 8B] t} st] st] 4235 | 22, 457) 48) oe 
that “many common carriers have 4% 6] | 1099 20| 8} 519; 33; 799; 158} 10; 479 8) | 54] | 217, \° Wy a + 
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no reason w i Post Office de-| indiana ‘47; «39/21 | 6303| «385 
: | 151] 3645| 150| 4985;  56| 1401; 93) 4081; 162 4 | 
partment should not give these car- 46] 21} 139] 4140; «160; «112; 2601) (108) 819) | 647; 90: 2584| 23| | 3 "| 188, | 31 iy ‘| an 
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for various farm operations. ln 
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DEARBORN.—The fanfare with | Nebraska "47 
6| 1] 2964 247) 19) 1508; 78) 2401; 28; 579; 17] 2087) 152 3; 145 654 
ee ye ee ‘46 2| 1] 2496; 122; 17] 1084) 48) 1638; = 31| 279) ial i378 42| | 94 298 | | taal aes is ma 
new mode or ruc . 
Nevada . 8} 302} 21 3} 230 2| 304 7; o8; 3) «193 3 ' 15 2) 8 
cements ban alae teaeeaae - "46 4| | 244, 5 4 223 Hi 253 | 51 31 140| H 3] 5] al "3 a 3 1 
ment demonstratio the automo- New Hampshire ‘47 27 il] 8% 30| 23; 608 20| +739 1 188) 22; 497| 133) | 83) 17; ‘tél 57| 223 15} 378 
tive industry has pat known, the oN 7 sa 6) 10) 28) i252 2] 72| tS | 54 33| | 16} Hi 1838 
company declared last week. New Jersey ‘47| 343) «575| S571] 324) 367) 3102| 205| 3906; 14] 1564) 101) 2874) 766 3; 252} 18] 989) 44) 459 
ar aes big city and in smaller '4o| 438| 465] 3969} 162) +=«187| 2415} 212) 3426; 10; +=«970;~—«18 a1 305 29| 10|  647| 434 7 tr se 
places everywhere, Ford dealers | New Mexico ‘47! | 1608; 68) | 733, 33) 959) 5| 354) 4| 565 39| , | 235) 2] 63] «229 1 4952 
held “open house.” Celebrities of 46| 3 1118) 31| 3; 518) 21; 609) 5) 162) 3 354 23) | 28) | 107) 39 76} 13} 33 
the screen, radio and the football | New York *47| =: 969| 1513) 11396; 1044) 535) 9587; 499) 9881; 141] 3531; 195; 6983; 2210: 67; 1124 77| 2270; 182| 1344) 2308) 403) 5625? 
gridirons were featured in the fes- ‘4o| 1137) 1545) 9299] 689| 327] 7202| $05 7518} 105} 2321; 190) 4580) i249) | 729; 86) 1345 145 3048 518| 438% 
tivities in many places. North Carolina ‘a7; 49} 16) 8384) 139) 37) 3382) 165) $354) 12) 718) 43) 2136) 400) | 420 | 1143) 6} 334) (1620) a7) 24085 
Refreshments were served, bands 46, 117) 6| 4639; 56; 32) 2183) Itt} 3627 | 313; 44) 1527) 178} | 304 | 698) | 218] 983) 162} 151% 
blared, searchlights streaked the | yo) Dakota “47 4) |e 
284, al | 7| 766) 42) 1509; Jt] 275; 9 41134) 38 4) 4 | 417 29; 493 4|  6tsl 
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circ overhead. . 
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to be ready for occupancy in the 
spring. Value of the building. 
ground and equipment is placed at 


$600,000. 
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= 
QUALITY ACCESSORIES. in a 


(Continued from Page 42) 
“That are Gest Sellers 


pickups on hand, “customers are 
not breaking down the door to get 
—_ 
fet Sec era 
THEY’RE BETTER 


them.” He is asking his prospec- 
o 
Protecta 


tive new truck buyers to dispose 
of their own used stocks in pri- 


vate sales. 
“However,” he quickly points 
out, “it is the responsibility of the 
@ HEAVIER @ MORE DURABLE @ BETTER LOOKING 
They’re in demand, because they're better—and bigger! Handsomely designed— 
TO FIT ALL MAKES OF CARS ... 13 gauge steel tubing, 1% inch diameter! 


truck dealer to dispose of that 
used vehicle for the customer if 
ALSO—EXTRA HEAVY GUARDS FOR CHRYSLER CARS, 1% inch diameter ... with 
special sleeve to cover connections. 





23, 1948 ; 55 



























AUTO TRUCK EQUIPMENT CO. 


Builders of New Streamlined 
POWER WRECKERS 


FOR ANY MAKE CHASSIS AND ANY CAPACITY 





















the customer doesn’t want to do 
the job himself. You’ve got to do 
it if you want to stay in the truck 
business permanently.” 


Last year, Winert pointed out, 
customers were more than glad 
to do their own private selling 
but they are unable to find mar- 
kets for their used trucks today. 
As a consequence, more and 
more used items are beginning 
to come into the franchised deal- 
er’s lots, and the customer is in- 
sisting that the dealer allow him 
credit for it. 

Winert expects to see beat-out 
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20, 13412 prewar trucks “sold by the pound” PRICES QU ON YOUR OWN BODY DESIGN 
very shortly. Present scale of 

3 ne prices can’t last too much longer, 

Z stlso he opinioned, and warned that 

a a some dealers are going to be 

ae pinched if they aren’t careful about 

212| 45457 HEAVY CHROME handling used truck items. 

193| 31393 Like in the rest of the nation, 

155) 25788 PLATED pickup and light unit demand is 

48) 16534 critical, Winert said, but big stuff 











is off in demand and prices, with 
the biggest items the hardest of 
the lot to sell. 
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Uniform Limits 
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8 | FOR ALL CHRYSLER MAKE CARS egies 

a] = @ Extra Large for Protection LIST PRICE By rkansas 

“La @ Fits Perfectly to Fender Contour $Q20 LITTLE ROCK, Ark.—The Ar- 
= @ Heavy Gauge Steel, Chrome Plated 4] a. yn li at ee 






ing dimensions, weights and speeds 
of motor vehicles on Arkansas 
highways which are in accord with 
those recommended by the Ameri- 
ean Assn. of Highway Officials. 
The new regulations, which per- 
tain chiefly to truck traffic, in- 
IMMEDIA TE DELIVERY eee AE a 3 OR WRITE TO crease permissible truck - tractor 


length from 45 to 50 feet to a 


ate ee ee Tie at maximum of 45 to 60 feet on a AUTO & TRUCK DEALERS, WRITE FOR YOUR 
a truck with full trailer. 


lh ete AUTO DEALER DISCOUNT 
P aximum weig oa is in- 
1401 WEST NINTH ST. + CLEVELAND 13, OHIO Sanam ieee SAD itende too DISTRIBUTORS WANTED 


[<= AUTO TRUCK EQUIPMENT CO. 
8300 LYNDON DETROIT 21 HO. 9040—1-8268 


tare 
ei SSE Se 


74| 14s A fast moving item, one that sells on sight. Carefully 
93; 33553 engineered to fit perfectly to fenders, its heavy gauge . 
66| 24203 steel construction will give years of service under any conditions. And the heavy 
plated chrome finish will really stand: up. Priced right —to sell quickly. 


























































Local Color 
Emphasized in Truck Ad 


By Chevrolet Firm 


BERLIN, N. H. (UTPS)—Daigle 
Motors Inc. (Chevrolet), believes in 
using local facts to make its news- 
paper advertising wholly convinc- 
ing. 

In a recent ad in a local news- 
paper, the dealership had a cap- 
tion, “A Performance That Speaks 
for Itself,” under which was an ac- 
tual photo of a heavily loaded 
Chevrolet truck owned by the Graf- 
ton Lumber Co. of Bethel, Me., with 
offices in nearby Lisbon. 

The remainder of the layout was 
devoted to the performance of this 
truck, purchased in 1945, and de- 
scribed as follows: Load of 4,135 
feet of lumber; driver, Clyde Mer- ok w) ) A Vee 
rill; truck averages two trips daily, Se R ' ) Sn F. 
six to eight miles round trip; mile- 
age on truck, 58,435 miles; smallest 
truckload for that week was over 
3,210; head has never been off as iP 
truck; plugs changed every 15,000 < ae OF THE ea [e i 
miles; valves ground at 61,352 miles. apse “i fs — 

ee LARGEST AND MOST MODERN 
ee See PRODUCTION FOUNDRIES 


Named by Hercules 


GALION, O.—Appointment of B- 
C-D Equipment Co., Inc, 7422 
Woodward Ave., Detroit, as Michi- ws % % 
gan distributor for the complete . 
line of Hercules hoists and dump i 
bodies is announced by Ray J. THE Rae at tay ed 
Nymberg, general sales manager < 
of Hercules Steel Products Corp. FOUNDRY DIVISION 
here. 

Officers of the B-C-D Equipment 
Co. are: W. E. Duerr, president; G. 
A. Bassett, vice-president, and H. 5 : 
C. Wilking, sohedunian Bassett for- CHATTANOOGA 2, TENNESSEE 
merly was president of Gar Wood 
Industries, while Duerr served for 
many years as controller of that 
company. 































































AUTOMOTIVE NEWS each week for the 
latest on manufacturing trends. 











CHICAGO.— Tips on the best 
procedures for collecting past due 
accounts, along with two sets of 
sample letters to be used, are com- 
bined in the first manual of its kind 
ever to be issued by the National 
Standard Parts Assn. 

Discussing means of collecting 
past due accounts, the brochure 
states in its introduction: 

“Telephone can be used when the 
debtor is personally known to the 
one making the phone call. 


pressure 
money but it also results in loss 
of goodwill. 

“Personal calls are usually not 
effective because refusal of the 
debtor to pay often leads to words 
resulting in the loss of goodwill. 

“Letters can be friendly and yet 
be definite.” 

Differentiation should be made in 
handling. various types of risks 
from good to fair and even poor, it 
is stressed. 

“The best way to avoid having 
your business finances tied up in 
aceounts receivables is to limit the 
giving of credit to those concerns 
that pay their bills when due,” the 
manual states. However, this is 


How to Collect Debts 


NSPA Manual Gives Pointers on Best Methods 
To Avoid Loss of Goodwill 


ness concerns, like individuals, vary 
from one day to another. 


Some good risk accounts occa- 

sionally find their account in ar- 
rears, due to a mistake or mis- 
placement of the statement. 
Other good risks like to hold on 
to their funds as long as possible 
and are continually late with 
their payments. 

“Even though a poor risk account 
receives a reminder much sooner 
than a good risk, it should be much 
more definite in nature. The poor 
risk should receive a second letter 
at approximately the same time 
that a good risk receives its first 
reminder. 


“The assistance of an outside or- 
ganization should be used to col- 
lect the account of a poor risk 
after that account is 60 days past 
due. An outside organization should 
not be used on a good risk until 
that account is at least 90 days past 
due—much longer in many cases.” 

Writing of letters should employ 
such approaches as _ cooperation, 
pride of the debtor, self-interest of 
customers in terms of benefits to 
them from prompt payments, fear 
of strong action which may become 
necessary in forcing collection, fair 
play, the “put yourself in our 
place,” “we need money” and “save 


practically impossible because busi- ' us trouble and expense” techniques. 
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Safety Expert 
Assails Diverse 


Traffic Laws 


JACKSONVILLE, Fla.—Non-uni- 
formity of traffic laws in states and 
cities “represents a basic obstacle” 
to any overall safety program, Col. 
C. Reynolds Weaver, Automotive 
Safety Foundation member, told 
the Jacksonville safety council last 
week. 

“The multitude of diverse and 
often contradictory regulations con- 
tributes to accidents, increases dis- 
orders in the traffc stream, adds 
to congestion and handicaps law 
enforcement,” Weaver declared. 

Weaver also cited compulsory 
motor vehicle inspection programs 
as a beneficial method of reducing 
accidents. 

“It has been proven beyond a 
doubt,” he stated, “that a good in- 
spection system does help reduce 
accidents. At present, 16 states, 15 
cities and the District of Columbia 
require by law that motor vehicles 
be properly inspected.” 

Dell Motors to Construct 
Garage for U. C., Parking 

Johnny Dell Motors, Inc. (Lin- 
coln-Mercury), Cincinnati, has ac- 
quired eight parcels of property on 
Torrence Parkway to construct a 
two-level garage. 

According to the firm’s officials, 
one level of the new building will 
be used for a used-car salesroom. 
The other will be devoted to park- 
ing. 














_ BERT BAKER, INC. 


Wholesale Used Cars 


9800 Grand River 


HOTEL RESERVATIONS ARRANGED 


* New WIRE OR PHONE: HOGARTH 5815-6-7-8-9 
Ss 
Number Year Make Body Style Color 
172 "46 Chevrolet Club Coupe Blue 
173 "47. Chevrolet Fleetline 4-Dr Maroon 
174 "47 Chevrolet Fleetline 4-Dr Black 
175 "47 Chevrolet 5 Pas. Coupe Green 
176 47 Chevrolet Club Coupe Blue 
177 "46 Chevrolet Tudor Sedan Black 
178 "47 Chevrolet 5 Pas. Coupe Two-tone 
179 46 Chevrolet Tudor Tan 
180 "41 Chevrolet Sport Sedan Blue 
181 "41 Chevrolet Special Dix. 2-Dr. Green 
182 "39 Chevrolet Tudor Sedan Blue 
183 "46 Chevrolet Aero Sedan Maroon 
184 "47 Chevrolet Club Coupe Maroon 
185 "41 Chevrolet Spec. Dix. Cl. Coupe Green 
186 48 *Chevrolet Town Sedan Blue 
187 "40 Chevrolet Town Sedan Cream 
188 "48 *Ford Sup. Dix. Conv. Coupe Yellow 
189 "47 Ford Sup. Dix. Sed. Coupe Maroon 
190 "47 Ford Sup. Dix. Fodor Black 
191 "47 Ford Tudor Sedan Brown 
192 "46 Ford Sup. Dix. Tudor Maroon 
198 "47 Ford Tudor Sedan Maroon 


Detroit 4, Mich. 


Equipment Price 
R&H $1560 
R&H 1940 
R&uH 1915 
R&uH 1875 
R&uH 1790 
R, H, w walls 1575 
R, H, Seat Cov. 1790 
R, H, Satin S C 1545 
R&H 965 
R&H 820 
Heater 585 
R, H, w walls 1785 
R, H, Seat Cov. 1690 
R&H 890 
R, H, Seat Cov 1985 
R&H 690 
R, H, w walls 2175 
R&H 1875 
R, H, Cust. Trim 1790 
R&H 1765 
R, H, w walls 1560 
ReuH 1685 


SPECIAL DISCOUNT ON LOADS OF 4 OR MORE 














Driveaway. 500 


all prices F.0.B. DETROIT. We Ship by: Rail—Boat—Transport— 
other bargains from 1937 te 1948 inclusive. 


9800 Grand River 


. 


BERT BAKER INC. 
Detroit 4, Mich. 


194 "38 Ford Dix. Fordor Sedan Black Heater $ 335 
195 "39 Ford Dix. Tudor Sedan Maroon R&H 525 
196 "48 *Ford Sup. Dix. Fordor Gray R, H, Cust. Trim 2150 
197 "48 *Ford Sup. Dix. Conv. Coupe Silver R, H, Black Top 2190 
198 "46 Ford Sup. Dix. Fordor Green R, H, w walls 1375 
199 "48 *Ford Sup. Dix. Cl. Coupe Metalic Blue R, H, Seat Cov. 2065 
200 "40 Ford Club Coupe Black R&H 490 
201 "48 *Packard Conv. Club Coupe Sea Green R, H, El|Cl, OD 3290 
202 "47 *Chrysler Windsor 6-P. Sedan Silver R, H, w walls 2340 
203 "46 Plymouth Tudor Green Heater 1490 
204 "39 Buick 5 Pas. Coupe Black R&H 525 
205 "47 Nash Amb. Fordor Green R&H 1720 
206 "40 Dodge Tudor Sedan Green R&H 685 
207 "48 *Hudson Comm. 8 Sedan Two-tone Gray R, H, w walls 2990 
208 "46 Dodge Custom Fordor Sedan Maroon R, H, w walls 1590 
209 "41 Oldsmobile 716 Club Sedan Gray R, H, Hydra 875 
210 "43 *Mercury Fordor Sedan Blue R, H, w walls 2190 
211 "46 Buick Super Fordor Maroon R & H 1890 
212 "47 Pontiac 8 Sedanette Two-tone R, H, Seat Cov 1945 
218 "47 Studebaker Comm. Tudor Gray R, H, OD 2175 
214 "47 Chevrolet % Ton Pickup Green Heater 1375 
215 "47 Chevrolet %4 Ton Pickup . Maroon Heater 1650 
216 "46 Chevrolet C O E Tractor Maroon R, H, Fog Lts. 1475 
217 746 Ford % Ton Pickup Stake Black Heater, Grill G 1335 


List Mailed regularly upon request. 


HO 5815-6-7-8-9 








large cab windows and forward seat gi 
are available with full insulation for food 


transport. 
equipment. Racks for packages are provided as optional equipment for all service ang 


trade fields. 





King For a Day 
Curtain Falls on Spending Act 


Of Dealer’s Cashier 


DETROIT.—A king-for-a-day-act, 
in which a new-car dealer played 
an unwilling role, ended last week 
with the self-cast star in jail with- 
out his main prop, a $1,000 bill. 


The star, a John Thomas Mur- 
phy, admitted that the $1,000 note 
was part of the loot which he stole 
from the Russ Dawson Auto Sales 
Co. (Ford), Detroit, following a 
sudden decision to end an employ- 
er-employe relationship of three 
weeks. 

Murphy was apprehended at Wil- 
low Run airport in the course of 
dispensing generous tips to a lim- 
ousine driver; buying a $2 shaving 
kit with a $50 bill and tellirg the 
clerk to keep the change, and let- 





Obituaries 


Albin Johnson 
HARTFORD, Conn.—Albin Johnson, vet- 
eran automobile salesman for 20 years and 
a dealer in West Hartford for the past 15 
years, died recently at his home. 
. > 


. 
Charles Clohecy 
ROYAL OAK, Mich.—Charles Clohecy, 
47, Oldsmobile dealer here since February, 
1943, died last week. He had been in the 
automobile business in the Detroit area 
since 1919. 
> 7 >. 
Charles E. Sweet 
BINGHAMTON, N. Y.—Charles E. Sweet, 
69, former city treasurer, who was asso- 
ciated with the automobile business here for 
a quarter of a century, died at his home 
after a long illness. He was an organizer 
of the Binghamton Automobile Dealers 
Council and New York State Auto Dealers 
Assn. 
. . * 
James A. Butler 
POMEROY, Wash. — James A. Butler, 
owner of Butler Motor Car Co., died here 
Feb. 10 from a paralytic stroke. He formed 
the company in 1923. 
. . . 
Myron W. Briggs 
WAKEFIELD, R. I.—Myron W. Briggs, 
former business analyst for Chrysler Corp., 
died here Feb. 13. 


Byron L. Riggs 


HOT SPRINGS, Ark.—Byron L. Riggs, 
43, owner of Riggs Motor Co., Inc., died 
here recently after a brief illness. Prior 


to becoming a dealer he was circulation 
manager of Southwestern Newspapers, Inc. 
* . * 


G. F. Collins 
LACONIA, N. H.—(UTPS)—George P. 
(Chappy) Collins, 48, owner of the Packard 
dealership in the Lakeport section, died 
recently at his farm home after a three- 
day illness. He served in both world wars. 
. . > 


William T. Morgan 
SELMA, Ala.—William T. Morgan, 58, 
a partner in Morgan Brothers Motor Co. 
(Buick-Pontiac) here, died Jan. 13. With 
his brother Emmit, he established the deal- 
ership in 1923. 


Wallace Robinson 
GLOUCESTER, Va.—Wallace Robinson, 
local automobile dealer and businessman, 
died Feb. 9 in a Richmond hospital after 
an illness of several months. 
o * > | 


Henry Schupp | 
ALBANY, N. Y¥.—Henry Schupp, 74, re- 
tired automobile dealer, died recently at 
his home here after a long illness. He had 
been a lifelong resident of Albany. 
> > > 


Millard F. Shryer 

ST. LOUIS—Millard F. Shryer, national | 
field representative of the Motor and Equip- | 
ment Wholesalers Assn., died of cancer on | 
Jan. 25 at Barnes hospital here. Mr. 
Shryer joined MEWA in February, 1944. 
Except for about two years before he 
joined the MEWA staff, when he was with 
the government, his entire business career, 
over 20 years, was in some phase of the 
automotive industry. 

. * 


+ 
Locksley Hall sr. 
MIDLAND, Tex.—Locksley Hall sr., 51, 
manager of Mackey Motor Co., Odessa, 
Tex., died at his home here on Feb. 5, 
following a fall in which he received a 
fractured skull. 
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ting porters feel the $1,000 bil 
“just for luck.” 

Meanwhile, Russ Dawson off. 
cials, unaware of the escapade 
were looking for Murphy. They 
wanted to discharge him for “ep 
ratic” behavior on his job as cash. 
ier, and for habitual tardiness, 


Martin Heads Sales 


Luther E. Martin has been named 
sales manager of Capital Motor 
Sales, 410 Broad St., Charleston, 
W. Va. 
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CADILLAC SQUARE 


ONE BL¢ Ls 


fae.) 


7h 


M.V. MacKINNON 


Easy to Install! 


CARSON CARCRAFT 
JEEP BODY 


Enthusiastically Received 
By Jeep Owners 


Means an attractive profit for you 
Jeep owners everywhere prefer the 
Carcraft Body. Designed for yedr 
‘round comfort. Streamlined, sturdy, 
provides more driving safety. Com- 
plete vision, Du-Plate safety gloss 
windows. Body fits perfectly, 7 
last as long as the Jeep. Self: 
locking rear door. 


© Installs in 2 bours 
© Wt. less than 100 Ibs. 








Strong re-inforced aluminum body 
reduces vibration. No corrosion of 
rust. Precision engineered to fit. 
Write for folder, prices, detdlls. 


CARSON MACHINE 
AND SUPPLY CO. 


200 S.E. 29th St. Box 4547 
OKLAHOMA CITY 9, OKLA. 
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Sell these high quality 
fast moving accessories! 


Mellow - Tone 


Tail Pipe Extension 


Prevents stained bumpers. Produces 
low mellow tone. Withstands heaviest 
service. Extra heavy steel tubing with 
3 coats of plating (1) heavy copper 
(2) heavy nickel (3) thick hard chrome. 
Retains gleaming luster. Permits use 
of exhaust gos analyzer without removal. Easily installed. _ 
Available for all cars. Retail Price $2.25 


Deflecto 
Fender Shield 


Enhances appearance of car and protects 
fender finish from damaging gravel, dirt, 
and stones while driving. Made of heavy 
brass sheet with three thick coats of plating. 
Fits '42 to '48 Chrysler, DeSoto, Dodge, and 
Plymouth cars perfectly. Easily installed. 
Retail Price $8.00 
Write for FREE catalog sheets 
and money-making dealer prices! 


BECKER RIA IT Ee) 


12505-A Harper 
Detroit 13, Michigan 






1835-A University Avenue Pa 


St. Paul 4, Minnesota 


DUNNE 


AUTO-TURNTABLE 


For car showrooms 
and lots. 
Supports 10 TONS 






















ASSEMBLE IT YOURSELF AND 
TURN YOUR CAR...ANYWHERE 


No pits...no holes...no anchor bolts. . . just set it up in 
your showroom window or lot... plug it in and run. 

24 consecutive hours a day. Here’s top flight 

showmanship at an amazing low price. 


NEW SAFETY FEATURE 

Once more Brunner brings new advancement to 
the turntable field. 1. A safety factor... stop 
it while in full motion by the pressure of your 
hand. It starts again... AUTOMATICALLY. 
2. One big bearing that supports 10 tons. 
Can be financed if desired. WRITE NOW for 
full details on the new 1948 model to 
BRUNNER SALES COMPANY 


358 EAST CENTER STREET - GENERAL MOTORS TRUCK BUILDING 
MANCHESTER, CONNECTICUT 







USED CAR DEALERS, here is the ONLY way to display used cars. BRUNNER 
auto-turntables run 24 hours a day (without attention) in ANY kind of weather. 








Special Offer 


LICENSE PLATE CLIP 





1Se each ° BRIGHT CADMIUM RUSTPROOF 
60c e STRONG TENSION SPRING. DOUBLY: 
In Lots of 12 or More ° USED BY EVERY AUTOMOBILE 
Immediate Deliver y e LIMITED SUPPLY, ORDER Now. 


Jobbers — Write for Details 


6 DEALER AUTO ACCESSORIES 
tpt. A, N,2 








3210 Avenue H Brookyn 10, N. Y. Box 3G 
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Some Recovery Under Way. 


Used Car Slump Laid 
To Grain Price Dip 


(Continued from Page 1) 


"48s in the low-priced field had 
fallen as much as a hundred dol- 
lars, 1948 Hudsons and other 
higher-priced merchandise suffer- 
ihg even more. Pickups suffered 
also, even in the usually active 
markets where they have always 
had calling. Most dealers, it was 
indicated, are now “— for 
“safe-and-sure” used ’ 


Regarding the peauuseaits break, 
Tim Anspach, Albany (N.Y.) auc- 
tion operator, said that all the 
Oklahoma, Kansas, Iowa, Dakotas, 
and other Midwest buyers visiting 
his auctions «-“clammed up imme- 
diately” when word of the slump 
was received. To date, he added, 
they haven’t bought a single item, 
and Texas buyers have purchased 
only a few light pickups. Southern 
buyers also disappeared overnight, 
following the cotton slump. 

* * + 


A NOTH auction operator, who 
had been expecting consider- 
able buying from Des Moines buy- 
ers, reports that the market there 
has “buttoned up” tightly, with 
most dealers preferring to sit back 
until commodity prices stabilize. 


Oklahoma City reports that 
dealers there are “sitting tight” 
until they can see the commodity 
trend. Admittedly, this has been 
“the toughest winter since 1931,” 
and dealers foresee a gradual de- 
cline of high premiums on new 
traffic while old cars will begin to 
comprise larger percentages of 
total sales as the year progresses. 
The new stuff is on the way out, 

according to one wholesale opera- 
tor, and although new merchandise 
will never disappear entirely, less 
of it is expected to appear from 


K-F Plans Use 
Of Light Metals 
On Doors, Wheels 


CLEVELAND.—The possibilities 
of a light-metal auto are becoming 
more and more evident, Clay P. 
Bedford, vice-president in charge 
of manufacturing for Kaiser-Fraz- 
er Corp. told the 200 members of 
the Cleveland chapter, American 
Society of Tool Engineers. 

Speaking in the absence of 
Henry J. Kaiser, who was unable 
to attend because of illness, Bed- 
ford reviewed the progress already 
realized in making such automo- 
bile parts as gasoline tanks, wheels 
and doors of light metals instead 
of steel. 

Aluminum bodies, he maintained, 
are feasible from an engineering 
standpoint, but cost, under pres- 
ent conditions, makes such a step 
prohibjtive. 

Bedford disclosed that Kaiser- 
Frazer already is making a third 
of its gas tanks of aluminum and 
should be using the lighter metal 
for all tanks before long. He also 
disclosed that cast magnesium 
wheels are being tested, and dies 
for aluminum doors are expected 
this summer. The doors will have 
a thin steel covering. 

He maintained that the difficulty 
in obtaining steel is speeding the 
process of light-metal adaptation 
and he expressed no hesitation in 
saying that the new methods are 
better than the old. 


Dallas Gets Prod 


On Inspection | 


DALLAS, Tex.—Immediate con- 
struction of municipal motor ve- 
hicle inspection stations for which 
bonds were authorized two years 
ago has been urged by the Dallas 
citizens traffic commission. 

The inspection was proposed by 
a previous city administration 
which obtained sites but was un- 
able to build the stations because 
equipment was not then available. 
Under the inspection station plan, 
every motor vehicle regularly using 
Dallas streets would be required 
to undergo mechanical inspection 
twice a year. 


here on out. Customers have turned 
their attentions more to used ’46s 
in the $1,300 to $1,450 class than to 
higher-priced models, it is said. 


It is also believed that spring 
floods along the Ohio, Mississippi 
and Missouri rivers will delay for 
several months whatever seasonal 
buying might otherwise be expected 
from the retail trade. If floods 
prove to be severe, they may cancel 
out the largest share of the low- 
lands retail trade for the year, one 
Memphis dealer said. 


Joe H. Burtrum, wholesale opera- 
tor in Joplin, Mo., reports that top- 
bracket cars in the high-priced 
levels have failed to show much 
attraction for the city buyers. 
Farmers, he pointed out, have been 
the heavy buyers of such items, but 
withdrew overnight following the 
wheat slump. City dwellers just 

















20” Zipper Clubkit 

with two big utility 

pockets, brass lock and 

zipper. 

3-Sviter. 

No use kidding, Mr. Auto Dealer . . . Lug- 
gage is as much a part of the accessory 
picture today as a Radio. That luggage 
compartment filled up with handsome, long- 
lasting Contempo Luggage, makes a new 
car twice as attractive. Buyers will admire 
this important, attractive accessory and find 
it forever useful. 


CONTEMPO Luggage Co. 


[_} (1 am enclosing check) 


Style Color 


FIRM NAME........... 


Address..... 


Signature 





24” 2-Suiter with overlapping 
steel frame for extra strength. 
Dust and moisture-proof. 


Same style in extra-roomy 24” 


Suite 1101, Flatiron Bldg., New York 10, N. Y. 
Gentlemen: Please ship the following numbers. 


(_] (Ship Open Account. Bank and credit references attached) 





0 Contempo presents a 1 beautiful line « of Ladies Matched | Lug- 
gage, tao. Send for Booklet B. 
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average Ford and Chevrolet price 
line, it is said. 

Things have been “mighty quiet” 
following the slump, but Burtrum 
reports that last week’s sale moved 
13 cars, the first in several weeks. 
Southern buyers have just dropped 
out of sight, he added. 


* * * 


Amber Light Showing, 
U. C. Bulletin Warns , 


CHICAGO. — Accord to the 
current Blue Book ashington 
Letter, published by National Mar- 
ket Reports, Inc., subsidiary of Na- 
tional Used Car Market Report, 
Inc., “if present signs prove to be 
the prophets of the future and 
things do tighten up to quite some 
degree in the latter half of this 
year, then used-car values will 
taper off to no small degree.” 

Dealers are advised not to buy 
used cars “too far in the future,” 
although it is emphasized in the 
forecast that “the light is amber, 
not red.” 


Brady Moves in Fargo 


Brady Motor Co., Fargo, N. D., 
has moved into a new eSuilding. 
which it purchased for a reported 


can’t manage purchases beyond the ' $38,000. 


Re ee 
ee ee 
EE ee 





21” Overnight bog 

. +. Same exclusive 
construction features 
os 2-Sviter. 


DUNLEIGH .. . Matched Luggage for 
Men. Handsome Top-grain cowhide lug- 
gage, lightweight and sturdy. Note these 
new streamlined features: Solid Brass locks 
and hardware. Easy-working automobile 
snaps fasten inside dividers. Special rein- 
forced leather strips to guarantee longer 
use. Tan linen-weave linings, neat ofd 
masculine looking. 


Colors: London Tan or Indian Brown Top-Grain Cowhide 


mnt. tem Dealer's Cost teal edt 
877 21” Overnight $32.50 $63.00 
1077 24” 2-Suiter 41.50 81.00 
977 24” 3-Suiter 44.50 87.00 
699 20” Clubkit 24.50 45.00 
meme -----—-Send Order Form Today------ 





Quantity Dealer's Cost 


Title. 







CONTEMPO useace co 


FLATIRON BLDG., NEW YORK 10,N. Y 
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Truck Center Is Opened 
By Williamson (Ford ) 


An exclusive Ford truck sales 
and service building has been 
opened by Williamson Motor Co.. 
Church and Chestnut Sts., Rock- 
ford, Ill. Among those features 
incorporated in the new building 
are a completely equipped Class A 
test lane, induction heated flooring. 
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and 16,500 square feet of parking 
space adjacent to the building. 
Also included are: a paint de- 
partment with water bath paint 
spray remover; the largest and 
most complete truck parts depart- 
ment in Northern Illinois; shower 
room and_ sleeping room _ for 
truckers, and 16 full-sized en- 
trances and exits large enough to 
accommodate any truck and trailer. 





YEAR ROUND 
—— COMFORT 


with the Mighty ‘Jeep’ 





A PORTION of the Nash zone, service and district manager group, which met in 
Chicago’s Hotel Stevens last week to attend the first in a series of four regional con- 
ferences to plan additional phases of a postwar customer relations program. Nash offi- 
clals from Detroit and Kenosha addressed the gatherings. 


Nash Chiefs Meet Managers 
To Outline ’48 Plans 


CHICAGO. — The first of four 
Nash Motors regional meetings 
with zone, service and district man- 
agers, for the purpose of outlining 
an intensive sales and service train- 
ing program for 1948, was held here 
last week. 

Nash officials who spoke at the 
meetings included H. C. Doss, vice- 
president in charge of sales; B. C. 
Anderson, assistant general sales 
manager; J. E. Lamy, Canadian re- 


gional manager; H. A. Lotz, parts 
and service manager; H. E. Car- 
doze, assistant marketing and anal- 
ysis manager; A. G. Johnson, car 
distribution manager; A. J. Bruen, 
credit manager; W. A. Cook, fleet 
sales manager; R. J. Sanford, busi- 
ness management manager; S. W. 
Williamson, sales training director, 
and W. G. Haworth, associate di- 
rector of public relations. 


Similar regional meetings and 
conferences are being held this 
week in St. Louis, to be followed by 
another in San Francisco during 
the week of March 1 and at New 
York during the week of March 8. 


Extension Work 
To Start Soon 






















WORMAN | 


ALUMIN UM 


JEE-CAB 


Available to ot ado owners now, light in es low 
in cost is the Worman aluminum Jee-CAB in half and 


full cab sizes. Next to the basic idea of the ‘Jeep’ itself, 
it’s the best improvement since the first ‘Jeep’ rolled off 


the line. 





Full protection in zero weather. It holds the heat, makes 
the driver comfortable. It’s dry and cozy and multiplies 
the uses to which the family ‘Jeep’ is assigned. 


In 
HEAT 


Aluminum deflects 
heat. It’s always 
cooler. inside an 
aluminum Jee-CAB. 





THROUGH YOUR WILLYS-OVERLAND DEALER 


Jee-CABS are low in price. They add practically nothing 
to your load weight... the half cab weighs 40 pounds, 
the full cab but 55. See them at your Willys-Overland 
dealer. He is sole agent in your community. 


LAUREL C. WORMAN 
1621 Madison Ave., Toledo, Ohio 


On Pa. Turnpike 


HARRISBURG, Pa. — (UTPS) — 
Work on the extension of the 160- 
mile Pennsylvania turnpike be- 
tween Pittsburgh and a point near 
Harrisburg, from Middlesex ,to 
Philadelphia will be started this 
year, Gov. James H. Duff said last 
week in a surprise announcement. 

“By the middle of next month,” 
the governor said, “plans will have 
proceeded far enough probably for 
me to make a definite statement 
regarding the entire operation, in- 
cluding a bridge across the Sus- 
quehanna and the probable date 
when bids can be reasonably ex- 
pected to be asked on the project 


“This means,” he said, “barring 


oe unforeseen situation, work will 


i 
|extension has the right of way. 


proceed this year and considerably 
ahead of schedule.” 

The super-highway is also to be 
extended from the western ter- 
minus from Irwin to the Ohio line, 
but the governor said the eastern 


Coppock Heads 
Packard Zone 


DETROIT.—Earl L. Coppock has 
succeeded Richard C. Quinlevan as 
manager of the Detroit zone, it 
was announced last week by Karl 
M. Greiner, general sales manager 





iN 
R. C. Quinievan 


of Packard. Quinlevan, who for 24 
years has held Packard field organ- 
ization posts in Chicago, Milwau- 
kee and Detroit, has resigned to 
become a Packard dealer in Mil- 
waukee. Manager of the Packard 
sales promotion department since 
January, 1946, Coppock entered the 
automobile business in 1933. 

Karl M. Greiner, Packard general 
sales manager, announced that 
C. D. Thomas has been advanced to 
manager of the 
sales promotion 
department. 
Thomas recently 
joined the depart- 
ment as assistant 
manager, and in 
his new post suc- 
ceeds Coppock. 
Thomas was with 
the Jam Handy 
Organization dur- 
ing the 12 years 
prior to 1942, O. D. Thomas 
when he entered the Navy. 


E. L. Coppock 








According to Doss, the program 
is aimed at helping dealers and 
the field organization to equip 
themselves for better customer 
relations, sales and service. 


“Even though the industry con- 
tinues to operate in a sellers’ mar- 
ket,” he said, “there is every reason 
why dealers should do a selling job 
now on production and organiza- 
tion. It is an investment which will 
pay dividends in terms of loyal and 
enthusiastic owners when the buy- 


ers’ market finally returns.” 


The biggest problem facing the 
industry today, Doss said, is the 
“let-well-enough-alone attitude” of 


some automobile men, which results 
from the prolonged period of “easy- 
does-it” order-taking. 


“If we are to do our share in go- 
ing forward with long-term plans 
for an expanded economy, we must 
anticipate the time when making 
money will depend not only on the 


quality of sales and service, but on 


our ability to win and hold the 
he 


friendship of our customers,” 
said. 


“An important part of Nash- 
Kelvinator’s $40,000,000 postwar 
modernization and expansion pro- 
gram,” he said, “has been matched 
by similar growth in the physical 
facilities of Nash dealerships, 
which now represent investments 
of more than $75,000,000.” 


Dealers 


(Continued from Page 3) 


portation is a very important 
project in any community. While 

factory relations are important 
to a dealer, there isn’t much he 
individually can do about it ex- 
cept to take the volume of cars 
each year necessary to retain the 
contract. 

His future and the safety of his 
investment lay with the people in 
his market and depend upon the 
acceptance his institution enjoys 
locally. Dealers who have made 
money in good as well as bad years 
have found it isn’t enough to de- 
serve maximum public acceptance, 
but they need to continue to culti- 
vate it in every possible manner. 


Former Manager Loses 


Pay Suit in Utah 


SALT LAKE CITY.—The Utah 
supreme court has sustained the 
position of the Utah Automobile 
Dealers Assn. in a salary suit filed 
by Carl Snow, former association 
manager. 

Snow sued for $16,000, charging 
the amount was due him for sev- 
eral years’ services. The associa- 
tion maintained he was properly 
released from employment. Su- 
preme court decision was unani- 
mous against Snow. 
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Denver to Abolish. 


Sales Tax; Income 
Levy Studied 


DENVER.—Denver’s city 
cil has passed an ordinance tg ter. 
minate the city’s new 1 
local sales tax at the end of 
year; to exempt from the tax after 
Feb. 18 food products, beverages 
and medicines, and to raise the 
first bracket from 19 cents to 4 
cents. 

At the same time the counc} 
killed a proposed use tax which 
would have imposed a 1 Percent 
levy on purchases of $25 or mor 
made by Denverites outside the 
city. 

A large crowd attending a coup. 
cil meeting applauded a 1 percent 
municipal income tax plan outlined 
by Byron L. Johnson, a professor 
at the University of Denver, His 
plan would establish a $624 exemp- 
tion for each member of a family 
and levy a 1 percent tax on the 
remaining net income of the fam. 
ily. A 1 percent net income busi. 
ness tax also would be included, 

Asserting that such a levy woul 
be easier and much cheaper to 
collect than the sales tax, John. 
son said: “Businessmen’s associa- 
tions have informed me that 
would far rather administer a pay. 
roll deduction tax than the sales 
tax.” He said it would produce as 
much or more than the anticipated 
$3,500,000 from the sales tax. 











Austin Organizes 


Parts Division 


NEW YORK.—As part of a cam- 
paign to furnish replacement parts 
to owners of its 1948 models, Aus- 
tin Motor Co., Ltd. (England) has 





established a central parts division @B. 

here under the direction of Eric 

Sadler, general service manager. Hop 
Sadler said every Austin dealer to y 

is now receiving an assortment of use. 


parts most likely to be required 
while the 1948 models are relatively 
new. Subsequently, more compre- 
hensive consignments of parts will 
follow, he added. 


‘Here's the Scorel’ 
Kansas City Assn. Embarks 


On Goodwill Drive 


KANSAS CITY.—The board of 
directors of the Motor Car Dealers 
Assn. of Greater Kansas City has 
voted to embark on a broad public 
relations program in an effort to 
curb what they termed “unjusti- 
fied criticism and misunderstand- 
ing” by the public. 

The action came after a poll of 
members showed the majority fa- 
vored a program to educate the 
public on problems which dealers 
are facing in conducting business 
during a period when material 
shortages are hobbling motor car 
production and causing small quota 
deliveries. 

Institutional advertising in Kan- 
sas City newspapers will explain 
the causes of the delay in deliv- 
eries. Statistics to be employed 
show, for example, that a large 
percentage of new motor cars sold 
in Kansas City since the end of 
the war went to the buyer with 
out a tradein. 

The association plans to utilize 
newspapers, radio stations, the 
press associations, pamphlets, bus- 
iness publications and other m 
to disabuse the public of misinfor- 
mation. Cauley-Robinson, _ public 
relations firm, is working with 
dealers on the campaign. 


Paducah Dealers Map 
Business Tax Appeal 
PADUCAH, Ky.—Automopbile 

















dealers here said last week they profi 
would appeal a circuit court judges 
decision which upheld this city’s you | 
new occupational tax ordinance. , 
Thirteen of them had attacked the of thi 
law as discriminatory and uncom detail 
stitutional, asking the court to pre 
hibit its euforerment. aoa Voltz 
Although he _ uphe be ? , i 

Judge Toe L. Price admitted “there ) Indian 
are certain parts of the ordinance 
that I do not like.” The judge si 
gled out the provision that tax 

the courts 


payers must resort to 
for refunds. The ordinance a 
vides for the payment of ta 
all persons engaged in busines 
here. 











the sales 

yroduce as 
inticipated 
s tax. 


of a cam- 
nent parts 
dels, Aus- 
land) has 
ts division 
n of Eric 
nanager. 

tin dealer 
rtment of 
- required 
relatively 
> +compre- 
parts will 


ore!’ 





board of 
ir Dealers 
City has 
vad public 
effort to 
“unjusti- 
derstand- 





a poll of 
jority fa- 
ucate the 
h dealers 
business 
materia! 
notor car 
1all quota 


+ in Kan- 
1 explain 
in deliv- 













\ the road represents a sale 
BAF and every sale represents a 


[RUCK SECTION 


K-F Sues Broker 
For $7,762,500 
In Stock Deal 


ALBANY. — Kaiser- Frazer last 
week started suit for $7,762,500 
against Otis & Co., Cleveland bro- 
kerage firm, for alleged repudia- 
tion of contract in withdrawing 
from the sale of K-F stock. 

The motor firm is asking $3,881,- 
250 damages in addition to a like 
amount, which it says is due it 
through the underwriting contract. 

The week also brought the first 
comments on this three-week 
controversy from Otis & Co., 
which claims that K-F “was un- 
able to comply with a number 
of important provisions in their 
contract with us.” 

The Otis statement continues, 
“We were therefore unwilling to 
remain a party to a transaction 
contrary to the public interest and 
to that of Kaiser-Frazer Corp. it- 
self.” 

The brokers state that Feb. 8 
they sent this wire to all K-F di- 
rectors: 

“*As sponsors of previous offer- 
ings of Kaiser-Frazer Corp. se- 
curities, and in the interest of 
present and prospective Kaiser- 
Frazer stockholders, we urge that 
the 186,000 shares of its own stock 
purchased on stock exchanges by 
Kaiser-Frazer Corp. Feb. 3, at a 
cost in excess of $2.5 million, be 
purchased by the directors at the 
company’s cost. Kaiser-Frazer 
Corp. and its securities are being 
subjected to mounting criticism 
on account of these purchases.’ 

“Refusal of the directors to re- 
store the $2.5 million to the Kais- 
er-Frazer treasury was one of 
the compelling factors by which 
we were influenced.” 

Few financial transactions have 
been featured by the sudden turns 
that have made this one of wide- 
spread interest by both the public 
and the financial world. A large 
part of the interest by the general 
public is due to the motor person- 
alities—Henry J. Kaiser and Jos- 
eph W. Frazer—and the progress 
made by the firm since its entrance 
into the industry. 

From the time a few weeks ago 
it was announced that the firm 
would not offer its stock, to be 
followed by a quick change of de- 
cision, and a decrease in the 
amount of the intended offering, 
observers have watched closely for 
-Ithe subsequent moves. . 

They included a lawsuit by a 
Philadelphian to stop the sale of 
the remaining stock, charging 
that it was detrimental to the 
company, and the prediction by 
Kaiser and Frazer that litigation 
withdrawal 


These Special Features of 


HOPE Metal Bins 


Make Parts Handling Easy 
—=== 


Only 5 nuts = = ee 


changeovers. benelllica ot 


———__—_ ==> 
(SS ar 


——_——— 
SIN TISSSSSs_! 


are Le Lee bolts, clamps or 


pam screws. 


Aa TTS COCO" 
CSS 


Single 
bex drawers. 
Double drawers 










Choice of 
colors: light 
gray, dark gray 
or olive green. 





@ Because of their unusual flexibility and rugged construction, 
Hope Metal Bins are a paying investment. Furnished according 
to your specifications. Shipped built up — ready for immediate 
use. Write for folder, prices and early delivery date. 


METAL PRODUCTS, INC. 


1503 ROCKWELL AVE. 
CLEVELAND 14, OHIO 






would follow Otis’ 
from the deal. 

The lawsuit was started by 
James Masterson, who was identi- 
fied by Dow-Jones & Co., publish- 
ars of the Wall Street Journal, as 
a former counsel for Otis & Co. 
He was quoted as having “insti- 
gated” the suit “with no outside 
influence whatever.” 


Goodyear Sales 
Break Record; 
$33 Million Net 


AKRON.—Record peacetime 
sales of $670,772,647 by Goodyear 
Tire & Rubber Co. for 1947 were 
reported last week by P. W. Litch- 
field, chairman of the board. This 
compares with $616,508,162 for 1946, 
the previous peacetime high. 

Consolidated net income for the 
year amounted to $33,044,943, and 
from this amount an appropriation 
of $7,500,000 was made for possible 
losses in connection with foreign 
investments. 

Net earnings before this reserve 
were equivalent to $14.56 per share 
of common stock; after this reserve 
to $10.93 per share. Net earnings 
for 1946, after reserves of $15,000,- 
000, were $36,211,784, equivalent to 
$16.07 per common share. 

Working capital of the company 
amounted to $243,000,000 at the end 
of 1947 and the ratio of current 
assets to current liabilities was 
6 to 1. Cash alone, amounting to 
$63,411,050, exceeded total current 
liabilities. 

Total dividends paid by Good- 
year in 1947 amounted to $11,232,- 
951, representing $5 per share on 
the preferred stock and $4 per 
share on the common. 
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Every STUR-DEE you see on 


profit to some dealer. Are 

you getting your full share 

of this business? Write for 
details, prices, discounts. 
Voltz Bros., Inc., 2520 

| Indiana Ave., Chicago 16. 





WORLD'S MOST WIDELY USED 
BECAUSE THEY OFFER THE MOST 


" Practical Pzotection 
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A Plan for 1948 


that will increase 


your profits on 
Automobile Finance Insurance 


FoR the year 1947 Resolute Fire Insurance Company’s pre- 

mium writings exceeded $5,500,000 .. . with the average 
commission earned by automobile dealers throughout the coun- 
try in excess of 35%. A still greater volume in premium writings 
is expected in 1948. 


As vehicle production has increased, so has the demand for 
automobile fire, theft and collision insurance under the Resolute 
Plan. All evidence points to a substantial increase in commis- 
sions during 1948—and our stepped-up facilities’ for writing 
automobile finance insurance have been planned to hasten the 
gratifying up-curve of profits in this type of insurance. 


Millions of dollars have been earned by car dealers writing 
fire, theft and collision insurance in 1947. Many millions more 
will be earned in 1948. In fact, it is predicted by many of the 
foremost authorities that, with a return to normal conditions, 
dealers financing their own time-sales will earn more on their . 
financing and insurance than on their automobile sales business. 
This was true prior to today’s sellers’ market—and will be true 
again sooner than most automobile dealers realize. 


The income to be derived from fire, theft and collision insur- 
ance is good news for car dealers looking for additional profits. 


Any dealer who finances his own time-sales or has a Dis- 
count Plan with a bank or finance company can qualify under 
our plan, provided he can be licensed. Automobile dealers can 
now be licensed as insurance agents in all but 7 states through- 
out the United States. 


If you are interested in the additional profits available from 


the insurance business, write, wire or phone for complete 
details without obligation. 


RESOLUTE FIRE INSURANCE COMPANY 


88A CHAPEL STREET HARTFORD 3, CONN. 
A New England Stock Company Chartered in 1926 








EXTRA PROFITS 
Tea ae 


YOU SELL! 


© Hond-polished selld bress 


© Stitched leather hendies. 
© All werkmenship fully gver- 
enteed. 


Beaters Cont $26.50 


An ersentiol travel excessery |0 Aetings imcbeding 2 pore 
Driette bewshes. Mand tuned Tep-Grein Aniline cowhide 
with selid tress sipper coving. Oeater's Cost: $10.00, 


ORDER DIRECT FROM THE MANUFACTURER TODAY 









MAXIMILLIAN LUGGAGE is priced 
especially low .. 


+ because YOU 
BUY DIRECTLY FROM THE MANU- 
FACTURER! 





Men's D-plece sat consisting of 2-bulter and 
Batine Cowhide lmpored 





1. Top Orern 
Pigehin. Oeoter's Cont $71.00 








t FIRMAN LEATHER GOODS CORP. ! 
i 137 EAST 25th STREET, NEW YORK 10, W. Y. 1 
; Gentlemen: t om interested in your notionolly edvertised MAXIMILIAN 5 

MATCHED LUGGAGE for extra revenve. i 

: your ADVERTISED 
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Surplus Plant are Lee Deepens by Rae Briggs Expands 


er-Frazer Corp., it was disclosed 


Sought by K-F iam week. Refinish Sales; 


K-F submitted a bid of $190,511 


ADRIAN, Mich.—Lease of a gov-|a year to the War Assets Admin- 
ernment-owned aluminum extru-jistration for a lease running Edwards Named 
sion plant here at a cost of $20,-|through 1951. DETROIT. — Briggs Mfg. Co. is 
LS 


AUTOMOTIVE PARTS 


finishing materials through 150 


parts wholesalers 
Made of HEAVY GAUGE— 







































Flanagan Succeeds Bullock M. L. Bricker, vice-president and 


In Ford Materials Post director of general production, an. 


F. D. (Dick) Bullock, director of | 0,1 D. J. Flanagan, forme; 
material control for the Rouge |™#terial and production contro) 
plant of Ford Motor Co., has re- |™manager for Fruehauf Trailer Co. 
signed after 37 years of service, | will succeed him. 


en ee ee 





throughout the 
U.S., according to 
William J. Athan- 
son, general parts 
and service man- 
ager. 

Formerly, the 
Refinishing Mate- 
rials division only 
distributed these 
finishes and sup- 

plies directly to 
T. W. Edwards new-car dealers 
and body shops. 

In line with Briggs’ expanded 
distribution, Athanson has _ an- 
nounced the appointment of 








Engineerdd to Provide Proper Strength Thomas W. Edwards as sales 
manager for the Refinishing Ma- 
SHIPPED ASSEMBLED—Ready to Use terials division. Edwards, who has 


merly was assistant sales manager. 

Briggs also distributes its auto- 
motive lacquers, enamels and rub- 
bing compounds through automo- 
bile manufacturers and their deal- 
ers and through foreign export 
channels. Additional domestic out- 
lets are being sought in its ex- 
panded service operations, Athan- 
son said. 


Resale Tests U P 


In Minneapolis 


MINNEAPOLIS. — Attempts of 
Minneapolis dealers to prevent a 
black market in new cars were 
headed for court tests here last 
week, as Grossman Chevrolet Co., 
1304 E. Lake St., filed suits in 


ADJUSTABLE COMPARTMENTS 10 years’ service with Briggs, for- 


A New Fast Selling Car Necessity 


CAR 
SAV- -MAT 








. . - FITS ALL CARS... 
























municipal court against two pur- @ Keeps New Cars New Looking 
chasers of new autos who sold Improves Old Car Appearance 
e @ Imp ppe 
them a few days later. z 
Both purchasers had signed con- @ Keeps Car Floors Clean 
MPT tracts agreeing to sell the cars @ Covers Worn Mats 
PRO back to Grossman if they desired I Siieles & 
DELIVER to dispose of them within six @ Improves Interior Appearance 
; Y months, Louis Grossman, P—— @ Protects Carpcts 
tor, said. The contracts provide 
for payment of $300 damages if @ Protects Showroom Cars 
. violated. Any damages recovered 
will be given to the American Red STOCK IT ... DISPLAY IT ... IT SELLS ITSEL?! 
Cross, Grossman said. “We are 
oe oo List, $1.50 — Dealer Price, $11.28 per doz. 
a. N. J. Bills Aimed ee 
At Credi O PRODUCTS CO. 
MAKES FOR t re it uses 704 S. Main Box 349 Hutchinson, Kansas 
TRENTON, N. J.—Two bills 
BRIGHT, aimed at curbing installment aot 
CLEAN financing abuses were introduce 
last week in the New Jersey leg- 
COMPART- islature by Assemblyman oer 
MENTS Herrmann, Essex county Republi- 
can. 
One would define “financing of 
the purchase of goods under con- 
Model A-1-A ditional sale, chattel mortgage or 
36" w.xl2"d.x8544"h. other security instrument” as the 


loaning of money. This would 
bring it under a 6 percent per 
year statutory interest limit. The 
other bill would require automo- 
bile sellers to inform buyers in 
writing of buyer participation in 
finance charges, insurance pre- 


for FINANCED AUTOMOBILES 


_9 > 


$38 


F.O.B. Weliston, O. 





Tee miums or reserve funds. 
THE FRICK-GALLAGHER MFG. CO. —___|| AMERICAN AUTOMOBILE RISKS INCORPORATED 
SALES OFFICE: 250 8. BROAD ST.—PHILADELPHIA 2, PA. Ford Slates Consolidation 16 Liberty Street ° New York 5, N.Y. 
Telephone Kingsley 5-0887 an-i28 ||} Of 3 Plant Operations 


United States Automobile Managers 
RHODE ISLAND INSURANCE COMPANY 


Surplus to Policyholders, Jan. 1, 1947 $3,019,862.79 


DETROIT.—Manufacturing oper- 
ations at Milan and Phoenix, Mich., 
plants of the Ford Motor Co. will 
be moved to the Ypsilanti plant 
OHJO in March, Roscoe M. Smith, gen- 

eral manager of the parts and 

2 a equipment manufacturing division, 

Uppt said last week. 

; Milan manufactures ignition coils 
co — |and employs approximately 300 
employes. Operations there will 
stop Friday, March 12, and will 
resume at Ypsilanti Monday, 
March 22, Smith said. Voltage reg- 
ulators and cutouts have been 
manufactured at Phoenix by more 


Specialists in Manufacturing 
, ae - than 150 employes. These opera- 
GUS CTEM CLC EMME |iimhaMcne af homie, March 


||29. Smith said that employes will 
4 be transferred if they desire. 





BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder 
retain this publication for ready--reference- 
Only recently have we been able to secure 
a quality binder which will stand the 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $750 
postpaid to our subscribers. 


AUTOMOTIVE NEWS 38 DETROIT 26 







Bendix Names Voorhees 
cere : i Appointment of Theodore Voor- 
lated ehhh hehe Tet eh ba - |hees as assistant general manager 

4 f diane N sce | ||of Bendix International, export di- 

' || vision of Bendix Aviation Corp., is 
announced by C. T. Zaoral, gen- 
eral manager. 
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Truck Production Estimates 


—_—_— 


ECTION 
ident and 
























° 
—- By Automotive News 
n contro! (U. S. PRODUCTION ONLY) 
wi 
railer Co, net om ne tn eS! 
Feb. 21, Week Feb. 14, Feb. Feb. 22, Feb. 21, 
1948 1947 1948* 1948 1947* 1948* 
sUsvecsoes 7,966 7,447 5,504 17,889 43,817 46,931 
Coerescocee 156 eee 142 372 17 921 
Sbawogeder 251 354 322 865 2,276 2,088 
Ow ceepeetecces 3,503 3,101 8,416 10,492 238,127 22,354 
Cossvcenccee 159 212 168 327 1,299 1,082 
pececeeoveccocese 5,631 6,139 5,578 16,356 44,954 36,313 
BUTI ee cscccvees 1,476 1,818 1,300 3,538 10,087 10,311 
3,592 3,145 3,613 10,800 20,074 25,428 
397 383 384 1,152 2,892 2,725 
373 429 369 1,128 3,099 2,737 
1,724 1,341 1,566 4,885 9,583 11,205 
345 404 345 690 2,749 2,367 
2,444 1,817 2,197 6,786 12,272 15,961 
403 294 369 1,146 2,024 2,945 
S. .. 28,420 27,005 25,273 176,426 179,199 183,368 
105,679 90,619 81,539 269,383 618,452 695,647 
4,112 4,614 1,804 7,440 35,065 24,238 
U. 8S. and Canada ....109,791 95,233 83,343 276,823 653,517 719,885 





Four-Wheel Drive, Sterling, etc. 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Output Rebounds to 105,679 
As Gas Shutdowns End 


(Continued from Page 1) 


That the company had oil pur- 
chased but could not get it for 
lack of tank cars was vehemently 
denied by the head of the Office 
of Defense Transportation, who 
declared that “there are now and 
consistently have been enough 
tank cars available to get oil” for 
the Detroit gas firm. 

On the basis of that statement, 
Detroit's mayor is said to have 
called Henry Fink, president of 
Michigan Consolidated. Shortly 
after, Fink announced that gasiless 
factories could reopen. 

“Maybe,” commented Detroit’s 
mayor, “it was just a coincidence 
that Fink discovered there was 


Washington by Michigan Consoli- 
dated officials, Edwards said: 


“It costs Michigan Consolidated 
$1.65 a thousand feet to manufac- 
ture gas, for which it pays around 
20 cents when it gets it from Pan- 
handle. Regardless of the cost to 
Michigan Consolidated, its existing 
contracts require the sale of gas at 
70 cents a thousand feet. This 
raises the strong suspicion that 
maybe Michigan Consolidated didn’t 
want to lose money at that rate— 
even if factories had to close be- 
cause of its unwillingness to do it.” 

Auto industry officials remained 
silent, but it was learned that they 
have warned Michigan Consolidated 


enough oil to get the plants run-|against a “repeat performance” 

ning.” next winter—either there must be 

“And maybe,” said Councilman |4n ironclad guarantee of sufficient 

rn? Edwards, “it was a case of decid- | 88S, or the plants will change over 


ing the jig was up.” 
in 


»Z. Keviewing testimony given 
 |plant in Detroit was swept by a 
° fire the Friday before, the L. A. 
New-Car Display Young Spring & Wire Go., a major 
. seat cushion supplier, announced 
Set for Chicago last Wednesday that full produc- 
Cansas tion had been resumed. 


Travel Exhibit 


CHICAGO.—American and Brit- 
ish-built automobiles, along with a 
number of trailer coaches, will 
make up the first postwar motor 
car “show” here at the Internation- 
al Amphitheatre sports and travel 
show, opening next Friday (+'eb. 
27) and continuing through March 

Plans call for exhibiting the au- 
tomobile sports models and further 
featuring them in “style parades” 
each afternoon and evening, it was 
announced by Frank Hogan and 
Orville Cullerton, co-managers of 
the exposition. 

Hogan listed Hudson, Nash, 
Packard, Cadillac and the Davis 
three-wheeler as the American 
models to be displayed. The for- 
eign importations, he said, will be 
the M. G. speedster, the British 
Austin and the supercharged Tri- 
umph, 

From 1935 to 1940, the Interna- 
tional Amphitheatre in the stock- 
yards housed the annual Chicago 
automobile show sponsored by the 
Chicago Automobile Trade Assn. 





is necessary. 


to coal or oil. 
Although a portion of its main 
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Semi-Finished Steel 
Coes Up $5 a Ton 


NEW YORK.—Prices of semi- 
finished steel were increased ap- 
proximately $5 a ton last week by 
Carnegie-Illinois Steel Co., a sub- 
sidiary of U. S. Steel. 


Forgings, blooms, billets and 
slabs now are $54 a ton net at 
Pittsburgh, Chicago and Gary. 

Steel observers say this will not 
have a great deal of affect on auto 
costs, inasmuch as it does not af- 
fect the price of sheet and strip. 

It was said that the price in- 
crease came from a change from 
a gross ton to a net ton basis. 
Thus, auto makers will have to 
pay more for billets for their forge 
plants. 

But since the steel mills roll pro- 
duce sheet and strip themselves, 
the price increase is not expected 
to affect these items. 


* * 


To feel the pulse of the auto industry, 
consistent reading of AUTOMOTIVE NEWS 





SIMPLE SIMON’S BUFFALO AUTO AUCTION 
Every Tuesday 11 A.M. all Year, Dealers Only, Average Sale 200 Cars 


FLY IN indoors - Modern, Heated Hangar. All Transport Facilities 
TONAWANDA, N. Y. AIRPORT 


2080 Military Rd., Route 265, Tel. ELmwood 0375 







EAT HERE 
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The Only Auto Clearing House in the World! 

Tell Us What You Want — We'll Buy Them For You 

Tell Us What You Have - We'll Sell Them For You 
BUFFALO, N. Y. SHOWROOMS 

1241 MAIN ST. PHONE ELmweoad 2130 
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Canada Expects 
Concentration on 


Low-Cost Cars 


OTTAWA.—The new dollar allo- 
cation method for imports from the 
U.S. will bring about a scarcity of 
the more expensive models in par- 
ticular and all American cars in 
general on the Canadian market, 
according to dealers and distribu- 
tors. 


There is no doubt among dealers 
that the available dollars will be 
used more and more to bring into 
Canada parts or accessories for the 
making of as many units as possible 
in the cheaper lines of motor ve- 
hicles rather than concentrate on 
fewer models of higher-priced cars. 
Consequently, expensive cars may 
be extremely scarce. 


Another reaction to the import 
quotas is that Canadian manufac- 
turers of parts may be encouraged 
to go ahead with plans for build- 
ing up @ more permanent setup. 

Previously, they were afraid to 
invest on a large scale in such op- 
erations but now it is understood 
that their intentions are to expand 
considerably under the impression 
that the government will back their 
efforts and encourage such expan- 
sion, making it possible to dispose 
of their lines not only within Can- 
ada but in export trade. 


There is said to be much confi- 
dence among parts manufacturers 
now that only shortages are holding 
up immediate creation of such new 
plants on a grand scale. However, 
the point emphasized is that their 
plans are being formulated on a 
permanent basis, not just a tempo- 
rary arrangement, since they are 
assured of some sort of protection 
of markets. 






















Youngren, Oswald 
Visit England 


NEW YORK.—Harold T. Young- 
ren, Ford vice-president in charge 
of engineering, and John Oswald, 
Ford executive engineer, took off 
from LaGuardia Field here last 
week to confer with officials of 
Ford operations in England. 


Postwar problems of engineering 
and styling will be discussed with 
Ford’s English engineers, Young- 
ren said. After two weeks in Eng- 
land, it was reported, Youngren 
and Oswald will journey briefly to 
Paris for a conference with Henry 
Ford II, who is making a tour of 
Ford’s European operations. 


Obituaries 


Wheeler Canfield Dies; 


Was Wyo. Civic Leader 

CASPER, Wyo. — (UTPS) — 
Wheeler W. Canfield, 53, president 
of Inland Motors, Kaiser-Frazer 
distributor for Wyoming and Ne- 
braska, died here Feb. 14 after a 
long illness. A resident of Casper 
for 26 years, he was extremely 
active in the local chamber of 
commerce, having served as a di- 
rector and vice-president. 

In 1933-34 he was president of 
the Better Casper Assn., and 
through the years worked tireless- 
ly to bring new industries to the 
city and attract tourists to the 
state. He also operated laundry 
and linen supply firms in Casper. 





THREE NEW 1948 ‘‘Futuramic’’ Series 98 Oldsmobiles roll off the final inspection lines 
(above) in the main assembly plant of the Oldsmobile division at Lansing. 
ground is the ‘‘Futuramic’’ club sedan model, while directly behind it is a deluxe con- 


vertible coupe. On the right is a four-door 
duction hits top speed, more than 
inspection lines. 


































manpower to take care of more 
than 30 percent of the annual Chev- 


one new Oldsmobile per minute will roll off these 


AS PART OF HIS 


Pparts-sales promotion, ’ 
Detroit, plays host to the Auto Maintenance Assn. of Michigan. 





Saul Rose, of Grand River 


The independent 


Chevrolet, 


men gave Rose a full evening for his program. 


garage units in his territory? 
An 


operators, in Detroit. 


Saul Rose, general manager of 
Grand River Chevrolet Co., reputed 
to be one of Michigan’s largest 
Chevrolet truck dealers, had organ- 


ized the meeting to mark the first 
year of Grand River’s business re- 
lationship with members of the ga- 
rage association. 

In his address, Rose pointed 
out that it had been a profitable 
and pleasant relationship for 
Grand River and that the same 
sentiment was shared equally as 
well by the independents. Rose 
stated that 1948 should prove to 
be an even greater experience for 
all concerned. 

Approximately 300 independents, 
service managers from rival dealer- 
ships who came to study the Rose 
plan of parts promotion, and sev- 
eral zone and division managers 
from Chevrolet made up the au- 
dience. 

Grand River Chevrolet, Rose said, 
wants to interest the garagemen in 
using genuine Chevrolet parts on 
those Chevrolet cars that come into 
their shops for service. Such use 
of genuine parts will assure con- 
tinued good operation and satisfac- 
tion for Chevrolet owners which, in 
turn, will reflect itself in continued 
good relations between customers 
and corporation, he observed. 

R. C. (Dick) Stuntz, Chevrolet's 
Detroit zone parts manager, pointed 
out that Chevrolet dealers are not 
necessarily in direct competition 
with the independents because, first 
of all, they haven’t the facilities or 


rolet cars in operation today. 
Secondly, Stuntz pointed out, 
because it is necessary that all 
cars in operation receive periodic 
services, Chevrolet is more than 
glad to see Chevrolet owners 
serviced by the independents if 
that work and the operation of 
their cars proves satisfactory to 
them. For this reason, he said, 
Chevrolet advises use of genuine 
Chevrolet parts on its cars. 


In the fore- 


“‘Futuramic’’ Series $88 sedan. When pro- 


Blanket Coverage 


Dealer Promotes Parts Sales to Independent Shops 
To Insure Proper Service 


DETROIT.—Can a dealer operate 
a dealership, sell cars and trucks, 
provide service for a large volume 
of service trade, and still find time 
to promote additional parts whole- 
sale trade among the independent 































impressive answer to that 
question was witnessed last week at 
a meeting of the Auto Maintenance 
Assn. of Michigan, an association 
of independent garage owners and 











“In this way,” .Stuntz said, “we 
can keep Chevrolet owners happy 
so they'll buy another Chevrolet 
someday; you sell some genuine 
Chevrolet parts and we all make a 
couple of bucks on the deal.” 

In order to promote cooperative 
and mutually helpful practices 
among the independents, General 
Motors Corp. last year set out to 
revise and re-price its entire stock 
of parts and to initiate a new 
wholesale discount scale, he pointed 
out. 

“Our whole idea in this matter,” 
Stuntz said, “is to build today to 
meet a tough competitive situation 


tomorrow.” 
—Jm Wurre. 


Ventshade Firm Appoints 
Distributors in Calif. 


ATLANTA.—Auto Ventshade Co. 
of Atlanta last week announced 
appointment of Fey & Krause, Inc., 
Los Angeles, and C. P. Hunt Co., 
Oakland, as exclusive Ventshade 
distributors in California. 

Fey & Krause will serve south- 
ern California, while Hunt will 
supply new-car dealers in the 
northern half of the state. Vent- 
shades have heretofore been sold 
principally in the South and East. 
With the appointment of the two 
California distributors, the product 
makes its debut in the Western 
market, it was stated. 


Classified Want Ads 


(For Rates, Etc., See Next Page) 
HELP WANTED 
AUTO PARTS and es 


accessories salesman, 
national distributor, has exclusive terri- 
tory open for a live wire man. Firm 





cellent commission arrangement. 
2151, c/o Automotive News, Detroit 


WANTED: EXPERIENCED FORD 


——$————L— 

WANTED — Service Manarer to operate 
Service Department in O.dsmobile Deal- 
ership in San Joaquin Valley in Califor- 
nia. Population 115,000. Shop 
between 15 and 20 mechanics. Present 
man earned for the year 1947 $6,500. 
Must be good salesman familiar with 
Oldsmobile and Hydra-Matic drive. Box 
2145, c/o Automotive News, Detroit 26. 


SALES MANAGER—For Chevrolet dealer- 
ship in Western Nebraska. Permanent 
connection for man with experience and 
proper qualifications. Call or write W. H. 
Nielsen. Nielsen Chevrolet 
North Platte, Nebraska. 


ES 
WANTED: SERVICE SUPERINTENDENT 
with Dodge and Plymouth passenger car 
and Dodge truck experience. We have as 
assistant a Service manager and assist- 
ant and truck service manager. Must be 
able to supervise approximately 40 em- 
ployes. Used car and body shop in sepa- 
rate building. Have approximately 35,000 
sq. ft. of floor space. Must be good 
merchandiser in sales and service. Earn- 
ings unlimited. Will arrange for personal 
interview with right man. Position lo- 
cated in St. Louis, Mo. Box 2180, c/o 
Automotive News, Detroit 26. 


PARTS MANAGER: Volume dealer, south- 
ern Ohio, requires experienced Parts 
Manager with Dodge-Plymouth experi- 
ence. Must be aggressive merchandiser, 
familiar with ali phases of parts and 
accessory business who desires bigger op- 
portunity. New modern building and 
equipment. Give full details, age, experi- 
ence, qualifications and references. Sal- 
ary open. Box 2181, c/o Automotive 
News, Detroit 26. 


SALESMAN: INDIANA AND MICHIGAN. 
Men with experience in the Automotive 
Accessory field to call on new-car dealers 
with. the finest line of automobile seat 
covers. Must have car. Excellent future 
with good commissions for aggressive 
men. For particulars write: The Auto- 
Trade Products Corporation, 608 St. Clair 
Avenue, N.W., Cieveland 13, Ohio, 


Company . 


—— 





oe and Accessories 
tati 
see Ger eed or ce 


oe Eadie cc Manes to orl 


salary and cxpenses paid before 
field assignments are made. Your 
application will be treated as con- 
fidential and if you meet our re- 
quirements, details will be discussed 
with you in private. Address your 
application to A..K. Steigerwalt, 
Manager, Parts and Accessories Di- 
vision, Kaiser-Frazer Corporation, 
Willow Run, Michigan. 





SALESMAN now calling on Auto Dealers 
to represent ~nanufacturer of high qual- 
ity custom made euto seat covers. Ex- 
clusive territory. Write giving all de- 
tails and territory jou now cover. Box 
2147, c/o Automotive News, Detroit 26. 


Real Opportunity 
for Top Flight 
SALES TRAINING- 
SALES PROMOTION 


Man 


We're looking for a man who’s 
done a good job developing 
automotive sales training pro- 
grams ... and who’s had ex- 
perience preparing sales muan- 
uals and other sales promotion 
material. 


‘If you can deliver the goods, 
you will be given the oppor- 
tunity of heading such a de- 
partment. Write fully stating 
experience and salary. Your 
letter will be held in confi- 
dence. Box 2176. 





SALES MANAGER — Large dealership — 
Popular car. The man we're looking for 
must be accustomed to earnings in the 
five figure bracket. Box 2183, c/o Auto- 
motive News, Detroit 26. 

USED CAR MANAGER for large Chevrolet 
dealership. The man we want must be 
the top man in this business. Box 2185, 
c/o Automotive News, Detroit 26. 

TRUCK SALES MANAGER — Wanted by 
largest Chevrolet truck dealer in New 
England. Very liberal proposition for the 
rsght man. Give full details about your- 
self and state when available for inter- 

Box 2187, c/o Automotive News, 





YOUNG MAN—Age 36, married. Fourteen 
years’ experience in retail and wholesale 
automobile business. Accounting, finance, 
and sales. College education. Box 2174, 
c/o Automotive News, Detroit 26. 


GENERAL OR SALES MANAGER—would 
like connection new car agency, qualified 
all Go anywhere, but West or 
South preferred. Box 2168, c/o Automo- 
tive News, Detroit 26. 


BUSINESS MANAGER - OFFICE MAN- 
AGER, age 29, graduate accountant, two 
years’ automotive experience, thorough 
knowledge modern merchandising meth- 
ods, operating controls and analysis and 
preparation of financial statements. Ref- 
erences. Box 2175, c/o Automotive News, 
Detroit 26. 

GENERAL MANAGER—Large car dealer- 
ship, available in March. Complete de- 
tails of experience and references given 
upon request. l’refer location east of 
Detroit. Would consider buying dealership 
or partnership. Write Box 2178, c/o Au- 
tomotive News, Detroit 26. 

SPECIALIZING autcmobile agency account- 
ing, New York, New Jersey. Monthly 
financial statements, taxes, audits, trou- 
ble shooting. James W. Garrett, 14 Wood- 
land Ave., Rutherford, New Jersey, Ruth- 
erford 2-0489. 

CHEVROLET SERVICE MANAGER. 
Twenty years’ experience in retail Chev- 
rolet business. Thoroughly familiar with 
large service operation. Would also con- 
sider general manager's position with 
small dealership. Now employed. Will 
send resume of past experiences on re- 
quest. Box 2184, c/o Automotive News, 
Detroit 26. 





ATTENTION DEALERS 
AUTO TRIMMER 


I have equipment for trim and seat cov- 
ers. Want to connect with large dealer 
in Southern California. 
Coptact 
Cc. E. MYERS 
12066 Michigan Ave. Belleville, Mich. 
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CLASSIFIED aE AD ae 
















USED CARS FOR SALE 





MANUFACTURERS REPRESENTATIVE 


SUCCESSFUL SALES EXECUTIVE. If you 
can establish or have your own strong 
Sales Organization for a State Distriou- 
torship franchise for our exceptional au- 
tomobile necessity sold through new-car 
dealers and retailing under $20, please 
communicate with Box 2179, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIP WANTED 


WILL PURCHASE DEALERSHIP in 
Southern California. Have Sufficient cash. 
Can qualify with Big Three. Prefer Los 
Angeles area. Replies strictly confiden- 
tial. Box 2155, c/o Automotive News, 
Detroit 26. 


HAVE QUALIFIED with Genera! Motors, 
Chrysier and Ford factories. Desire to 
dealership of 300 cars or larger 

for cash. Replies will be held in atrict 
1920, c/o Automotive 










AUTOMOBILE 
DEALERS ATTENTION 


ae eee Plan to attend one 

the greatest automobile auctions in 
the land today "at Joplin, Mo. The 
crossroads of America, 66 and 
Py Py Ay 
‘est. Auction every Friday rain 
or shine. Inside sale, Goape aver we 







FA 


DEALERSHIP FOR SALE 


NEW CAR DEALERSHIP FOR SALE in 
California. Capable of clearing one hun- 
dred fifty thousand dollars per year. In 
connection with large used car business, 
service and parts departments. Long 
lease. Completely re-modeled in a futur- 
istic design. $200,000 total price. If in- 
terested, write box 2166, c/o Automotive 
News, Detroit 26. 


G.M. DEALERSHIP North Dakota county 
seat, gross over $200,000 yearly. Build- 
ing lots, new wrecker, much new equip- 
ment. Valuable franchise included. Box 
2167, c/o Automotive News, Detroit 26 


FOR SALE: 75 car dealership in Northeast 
Texas city of 25,000, rich in agriculture 
and being rapidly irdustrialized, housed 
in beautiful new modern building near 
center of city on 3 main highways. Will 
sell or lease property. Box 2182, c/o 
Automotive News, Detroit 26. 


FOR SALE: Dealership in central west 
Michigan, now handling Buick and Olds- 
mobile. Best trading town of 10,000 in 
Michigan. Service and parts paying over- 
head. Body shop and Bear department. 
Will sell part of stock to good manager 
with option to purchase balance. Box 
2186, c/o Automotive News, Detroit 26. 


POPULAR NEW CAR AND TRUCK deal- 
ership, land, buildings and equipment, 
Western Montana. Net $30,000 last year, 
price $45,000. Replies confidential. Box 
2177, c/o Automotive News, Detroit 26. 


BUSINESS FOR SALE 


RENTAL CAR BUSINESS, all year propo- 
sition. Fifty cars, two-thirds rented, bal- 
ance all rented by February 1. Can be 
raised to 100 cars. Established since 
1940 with license, located in beautiful 
Fort Lauderdale, Florida. Write or wire 
Sartor Motors, Ft. Lauderdale, Florida. 





WHOLESALE 

1948.47.46 AUTOS 

IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibles 


IRVIN SACHS 
“Philadelphia’s Largest Used Car Dealer’’ 
4539 Chestnut St. Philadelphia, Pa. 

Wire or Phone ALlegheny 4-4450 











































DEALER’S AUTO AUCTION 


Albany, N. Y. 
Each Monday at 12:00 sharp. Auction in- 











AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 
“CHET DRAKE” 


NEW CARS WANTED Auctioneer 
NEW CADILLAC sedan = convertible GEO. CASSIDY 
wanted. Price no object. ire or phone Manager 


Anderson Auto, Peoria, Illinois. 


USED CARS FOR SALE Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


1060 East Sist St. Chhicaxo, 
es a ecco to Bay Sem eae 









Detroit, Mich. UN. 3-7400. 





AUCTION 
THURSDAY 12:00 NOON 


Most cars entered are brought in 
by new car dealers. 





DEALER’S AUTO AUCTION 
Bellefonte, Pa. 
Every Wednesday indoors at 1:00 P.M. 
Dealers are Cordially invited. 


RING BROS AUTO SALES 
Bellefonte 2140 
‘*In the Center of Pennsylvania’ 


Col. » A r 
‘“‘We Need Buyers—Over 150 Cars 
Offered Each Week’"’ 
(Inside Sale) 

DOC GREINER 


The Flying Dutchman 
Adams 6397 











AUTO AUCTION 
EVERY THURSDAY 

For dealers only. In Lubbock, Texas. 
The Hub of the Plains. Inside sale, always 
a nice selection of cars to choose from. 
Owned and operated by 

McLAUGHLIN MOTOR CO. 
2710 Texas Ave. Lubbock, Texas 
Phone 2-6726 


LARGEST PENNSYLVANIA 


AUTO AUCTION 


Every Friday Noon 
In the Heart of Lancaster County 
Low Mileage, Clean Cars 
FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 


& AUCTION, INC. 
Phone 202-W4 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 

Running Over 150 Oars Each 
Strictly Wholesale 

Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
Hotel accom- 






















INSIDE AUCTION 
THURSDAY'S NOON 









call— will t 
Dealers Only modatlon iS pet ‘ra — 
“HEART OF TOBACOOLAND” Can camy te sesmvations. 
ailable to cars. 
Sale Fee $5 Phone wezsi || "mene # — 





DUTCH STEWART, Auctioncer 


Hometown Sales 


318 N. Mangum 8t. 
DURHAM, N. ©. 


Dyer Auto Auction 





















WHOLESALE!!! 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's, 1947's and 1948's 
for immediate delivery. Write for our 
bulletin and price list. Transportation 
all points. Wire or call us 












401 8. Vermont Avenue 
Los Angeles 4, California 
FAirfax 8484 
















COMPARE! 
North 


West 
Cars - Trucks - Pickups 


Our prices meet competition. 
Our stock is clean. 


Fly in — Drive ’em back! 


ROSEN-NOVAK 


2036 Farnum St. 
Phone Harney 6090 — Omaha 


South East 







AUCTION EVERY 
MONDAY 


AT FLORA, IND. 
12:30 P.M. 






Located in newly constructed building at 
east end of Flora on State Road No. 18. 


A Fine Selection of Cars 
* Every Week 


Flora Auction Co. 
Homer C. Cripe—Owner 
Tel.: 277 
Auctioncer: Pat Patterson 





















Danville, Virginia 
AUTO AUCTION 


Every Friday, 1:00 P.M. 


Paved Lot 
SELL TO DEALERS ONLY 


Danville Auto Auction Co. 
Div. Baker Motor Co., Ine. 


Next to Seminole Esso Sta. 
On U.S. 29, 1% Mi. N. of City 


Phone Danville 4570 








KEN SCHAEFER’S 
AUCTION 


Rain or Shine, Every 


THURSDAY 
100% Auto 
INDIANAPOLIS, IND. 
915 N. Dlinois St. Lincoin 5383 








AUTO AUCTION 
Every Monday — 1 p.m. 

NEW ENGLAND'S OLDEST 
Wholesale Only 
SOUTHERN AUTO SALES 
Warehouse Point, Conn. 

9 Miles North Hartford, Conn. 
Route 5. Phone Windsor Locks 1792 








AUCTION SALE MOTOR CARS 
DEALERS ONLY 
Aurora Downs Race Track, Route 31, 
Aurora, Illinois 
EVERY MONDAY—Sale Starts 11:00 A.M. 
INSIDE HEATED Sales Arena for 300 cars. 


AURORA AUCTION SALES 
Phone Aurora 8711 or 7877 
‘*‘Dutch’’ Stuart, Auctioneer 


LT 









































USED CARS FOR SALE 





We Wholesale 


Detroit's 
Largest 
Wholesaler 
SID SAVAGE 


15999 Livernois UNiversity 4-299 
9850 Livernois HOgarth 3849 


DETROIT 
es 

















ATTENTION 
Wholesale Buyers 


We carry a stock of 150 clean 
cars at all times. 
38’s te 47’s 
* 


Swan Motor Sales, Ine. 


2102 Monroe Street Toledo, Ohio 





























Big Auto Auction 
In Erie, Pa. 











Starting Wed., Feb. 18, 12:30 p.m. 
and every Wednesday thereafter 
on Hi Way No. 5 near the N.W. 
city corporation limits —in Big 

Pavilion on the Algeira Farm. 











Dealers Only 






$10 if sold, $5 if not sold. 
All cars and trucks cash at Sale. 






Bring cash or bank references. 





Erie Auto Auction Co. 
Present Tel: 31-111. 








LES CONTE ALLER ELITE 
BUSES FOR SALE 

FOR SALE—Two 1942 Ford buses. High 

ceilings, two-speed axle, 36-40 seating 

capacity. Superior and Union City bod 


ies. Price $1,000. Bianton Dunn Co., 
Admiral Wilson Bivd., Camden, N. J. 


FOR SALE—New 1947 Ford 48- 


school buses—aluminum bodies. Discount 
to dealers or contract users. 1 0. EB 
Benson, Galesburg, Michigan. Télephone: 


4331. 


FOR SALE: THREE 1946 Chevrolet-Su- 
perior 48 Passenger School coaches, only 
12,000 miles on each vehicle. Units are in 
perfect condition. Write or phone: WOLF- 
INGTON BODY CO., INC., 33rd and Arch 
Streets, Philadelphia 4, Pa. BAring 

2-5252. 


NEW FORD 36 passenger school bus, Hicks 
body, fully equipped, $3,000. Ray!-Stan- 
ley, Ford Dealer, Joplin, Missouri. 


TWO 1948 FORD-SUPERIOR 40 passenger 





buses. New. Discount to dealers. Swan- 
son Motors, Phone 666, Woodstock, Illi- 
nois. 





CHEVROLET SCHOOL BUSES. New 16 
48 passenger. Immediate delivery. Jack- 
son Chevrolet Co., 460 Blue Hill Avenue, 
Boston 21, GArrison 7-7900. ee 


FOR SALE: One new Ford " school bus 
with new 48 passenger Superior body. 
Hanley Motor Sales (Ford Dealer), Me 
nominee, Michigan. 


TRAILERS FOR SALE 


1947 GENERAL TRAILER made in Mar- 
lette, Mich. Tandem wheels and dolly. 
Hot water heater. Oil heater. Complete 
with china, glassware, silverware 
linen. Two extra tires and tubes for 
dolly. Only 2,000 miles. Emil Campet- 
haut, Sailfish Club, Palm Beach, Florida. 

eee 


TRUCKS WANTED 
—_—_—_—_—————— 











WANT TO BUY 
TWO TRANSPORTS 


They must be used and in good 
condition. Give full description 


as to size, age, condition, price 
as well as to capacity. 


Sanders Motors, Ine. 
Jackson, Mississippi 














\z: 


Fae 


a 


ae 


will tel 
nomens 
increas 
Truck. 

Phone, 

mation. 
delivery 
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_—— 
TRUCKS WANTED 


late model used trucks. Al) 


~ PARTS WANTED 


WANTED: FRONT FENDER, lower panel, 
left hand, for 1941 Mercury, part number 
19A 16031, new or used in good condition. 
Fox Garage, Hancock, N. Y. 

1 right front fender, Part No. 
for 1939, model 41 Buick, job 
No. 39-4419. Valley Motor Car Company, 
on U.S. Route 23, Prestonsburg, Ky. 


PARTS FOR SALE 


OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 





534 N. Cicero Ave., 


WE NEED TWO NEW FORD TRUCKS, 


134 or 158’" chassis and cowl only. 





poDGE TRUCKS 
dealer. All models. Will buy onl 
truck dealers. W: 


ee 
WANTED AT ONCE: 1—1946 2-ton Chev- 
rolet cab; 607029. Advise shipping and 
ce. Buchanan Chevrolet Co., R-7134, 
Third and Wall, Spokane, Washington. 


TRUCKS FOR SALE 


— 
AUTOCAR MODEL RM 1938 5-ton dump, 

. GMC T33B 1936 5-ton 
1940 Ford 1%-ton 





yard 

, S-yard body. 
= 1940 Chevrolet ; 
Dodge %-ton panels. 
dition. Write or phone Suse ae Wheel 
Rocca, Inc., =. a i Clateh 

ington 8, D.C. Parte 

— And Many Other Items 


Orders Filled Same Day Reccived 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
IN EAST 


DEPOT 
3431 N. 16th St. 
Telephone SAgamore 2-5568 


Fee UU = SEES SnD= EP EEE EET 
1947 REO 19B with Pepsi-Cola size drink 
pody, cost $2,837.75, ae, 3,000, price 


type steel van, cost $2,600, mileage 3,000, 

250. Nashville Deliveries Incor- 

, 316 Jo Johnson, Nashville, Ten- 
nessee. Phone 4-8717. 

CKER—1948 GMC 353 Deluxe 

cab, 12 ply tires, new Holmes one 

type with body plus extra equip- 

— end heavy-duty 

King Motor Company, Fort Lau- 


derdale, Florida. 


FoR BALE: 1945 GMC DUMP TRUCK, 10 
wheeler, 3 yd. Gar Wood body and hoist. 
Shelburne Falls Garage, Shelburne Falls, 

Call Shelburne Falls 316. 











Genuine Parts 


Buy a little or a lot of Scarce Items at 
attractive trade discounts—prompt service. 


* 
Authorized Ford Parts Distributer 
7 





Boulevard Motor Corp. 


Jersey City, N. J. 
Delaware 3-3400 


2392 Boulevard 


WRECKER 








1947 Dodge 2% Ton Two Speed 
W 35 E Heavy Duty 
Holmes Crane, Siren, All Lights 
needed, 1200 miles. 
Box 391, Lancaster, Ohio. 


Genuine Parts 


Buy direct from Authorized 
Factory Distributor. 


Liberal Trade Discount 
Hard-to-Get Items 


LASKY MOTOR CAR CORP. 


90 MONTROSE AVENUE 
BROOKLYN 6, N.Y. 





Immediate Delivery 
CHEVROLET 


Parts Merchandising Trucks 
for “Store at your door” 
wholesale routes. 

The most efficient merchandis- 
ing truck ever built. Makes 
more sales because it carries 








PONTIAC PARTS 


And All General Motors 
PARTS AT WHOLESALE 


G IN GENUINE G. M. 
BODY PARTS & PANELS 


213 cubic feet of standard Ber- 
ger automotive bins, 
and racks hold over 1,000 items 
... 70% of fast moving parts... 
double the number on most 


MIDWESTS LARGEST DISTRIBUTORS 
OF PONTIAC, OLDS, BUICK & 
CHEVROLET PARTS 


OMAHA MOTOR CO. 


Bins are planographed and set 
up just like your parts dept. 
Easy to find, easy access, plenty 
of aisle space, lots of light on 
each bin, good head room. 

Curb side step-well bus type en- 
trance eliminates climbing, lets 
you take your customer right in 
to look around and order. 

Rear doors and load space for 
engines and other bulky parts. 
Comes to you complete. 
letter your name, fill the labeled 
bins with your parts and start 
selling. Your Chevrolet Zone 
... dealers get phe- 
nomenal parts wholesale sales 
increases with a Merchandising 











OLDSMOBILE 
SHORT BLOCKS 


Fits ’37 to '47 Sixes 
"41 to '47 Eights 


DEALERS ATTENTION 
RUND MOTORS, INC. 


3725 Grand River 
TEmple 1-3700 











Phone, write or wire for infor- 
mation. Quantity for immediate 


PARTS AND ACCESSORIES 





PARTS FOR SALE 






Immediate Delivery — Chrome Plated 





Replacement 


MERCURY 
RADIATOR GRILLES 
STEEL STAMPINGS 


To Fit— 

Mercury 1939 ............ 
Mercury 1940 ............ 
Mercury 1941 ............ 
Mercury '46-’47 uppers 5.50 each 
Mercury '46-’47 lowers 2.50 each 


GUARANTEED QUALITY, FIT and 
APPEARANCE 


— Dealers Only — 
DETROIT GRILLE 


WHOLESALE PONTIAC PARTS, 
stocks of hard-to-get parts, 
fender parts for all models. 
liberal discount. 





Detroit 1, Mich. 


$11.35 each 


8.25 pair 
8.25 pair 


MANUFACTURING CO. 
258 East Vernor Hy. 





large 
body and 
Fast service, 


Walter H. Schultz Pon- 


tiac, 16-20 Passaic Street, Trenton 8, New 
Jersey. 


CHRYSLER MOPAR deluxe heaters, No. 


1163672—-$17.25. Comfort master heaters, 
No. 1236367—§20.65. Race Motor Sales, 
22547 Woodward, Detroit. 


OLDSMOBILE 
PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 
INCLUDING SHEET METAL, FRAMES, 
HOODS, DOORS AND 
HARD-TO-GET PARTS 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 
Prospect 2331 


1540 8. Figueroa St. 












Los Angeles 15 





FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors, 


Ra, 
Onis. 
ONE LEFT FRONT FENDER, one left 
running board, one left rear fender for 


1937 Plymouth P-4. 
Motor Co., 800 Commerce S8t., 
irginia. 


4016 Allston Ave., 


Melrose 7275-6-7. 


Lynchburg, V' 


Cincinnati 9, 


John P. Hughes 


Box 989, 





SHOP EQUIPMENT FOR SALE 

UNUSED LANGBEIN BRAKE shoe grind- 
er, 22 in. capacity, 1 H.P. motor §250. 
Rice Motor & Supply Co., Maddock, N. 
Dakota. 


PARTS TABLES FOR SALE: CO parts 


tables (26), Chevrolet. 


Mfg. Co., Canton, Ohio. 


dition. Present cost 


Made by Berger 
Like new con- 
$98 each, F.O.B. 


Canton. Our price $50 each, F.O.B. here. 


Randolph Chevrolet, Inc., 


FOR SALE: Iwo Alemite Super Deluxe 
oil dispensers, one gear lube, 


price $300. Geffen Motors, Inc., 437 


Columbia S8t., Utica, N. 
AUTO EQUIPMENT FOR SALE 


Camden, N.J. 


like new, 





RED ARROW BARS—$42.43 


TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 


IMPROVED 48 MODEL 
AUTOMATIC BRAKING 


TOWBAR Complete With 


Brake Hook-Up and 
Controlled Steering Guide Cables 
“KING OF THEM ALL,” $54.45 

APPROVED BY ICC 
Call, Write or Wire for 
FREE DESCRIPTIVE LITERATURE 








micn.| Tow Bar Sales Company 


Exclusive Factory Distributors 


100 So, Clinton St. 
Andover 8888 


CADILLAC-OLDSMOBILE | — 


Chicago 6, Il. 
Dorchester 8373 





TRUCK KQUIPMENT FOR SALE 





delivery is limited. Act Now. 


Leader Chevrolet Co. 
120 Westfield St. 
West Springfield, Mass. 
Phone: Springfield 2-6257 


Hard-to-Get Parts 
Orders Filled Day Received 
DISCOUNT TO DEALERS 
RUND MOTORS, INC. 


3725 Grand River 
TEmple 1-3700 














AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 
Sale will be held at same old location in new 


TRUCK BODIES for flat face cowl chassis 
% ton to 5 ton; also for stripped chassis. 


Atlas Body Co., 


4150 East Thompson, 
Philadelphia, Pa. Delaware 6-7315. 


WILL TRADE 





WILL TAKE LATE MODEL CAR in trade, 
as part payment on a BOAT—26' Dart 
Runabout, motor and hull in perfect con- 
Very fast. Won list place in 1946 


dition. 
Cleveland 


extras. 


Inc., 


Ohio. | ED © ee tat 
WILL TRADE new 1948 Pontiac for late 


15316 Waterloo Rd., 


Sesqui-Centennial Regatta. 
Winner in many other races. 
Write to GABRIEL-LACKNER, 


Numerous 


Cleveland 10, 


model tow car with boom and winch. 
Contact Smith Motors Pontiac, Inc., 2011 
Leavenworth, Omaha, Nebraska. 





heated building, only one block from Court House 
and Hotels. Call us for Réservations. Bring your cars or send 
them Monday, Monday Nite or Tuesday A.M. We never close .. . 
We are here to serve you. Our guarantee: You must be satisfied. 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 
Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
FORT WAYNE, IND. 


84 W. MAIN ST. 






grinding 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshal 
and metalizing. John P. 
Commerce 


Hughes Motor Co., Inc., 800 


mt 


sale. 


16 feet, width 9 feet. 
Plymouth letters 12’’. 


Lynehbure. Virginia 
DODGE, PLYMOUTH VERTICAL SIGN for 





New and in original crate. Height 


Dodge letters 18’’, 
Manufactured by 


Walker & Company, Detroit, Michigan, 


their Model DP1. 


For further details, 


write REA KEECH MOTOR CO., Inc., 


3333 


Frederick Avenue, 


Maryland. 


ed. 


Baltimore 29, 


ONE 82A KAISER-FRAZER neon sign and 


one K-F service sign. New, never uncrat- 
$330. 


Best offer. Sommer’s 


Cos 5 
Sales & Service, Minster, Ohio. 








HORSE HEADS AUTO AUCTION 


EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
dations at fameus MARK TWAIN 


N. Y., on Route 
HOTEL are the best and very 


Call for one of our courtesy cars when you 


arrive or better yet, wire us in advance. 





Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
of New York city and about 250 miles north of Philadelphia, 








Make It Your Business to Spend Next Friday With Us at Horse 
East 


Heads. The meeting place of the Auto Dealers from the 
and West. One trip will convince you. 


HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 
Johnson, Rickard, Metcalf and West—Auctioneers 














AUTO AUCTION EVERY FRIDAY 
AT COLUMBUS, OHIO 
12 O'CLOCK NOON -- DEALERS ONLY 


Our mart is open every day of the week for wholesale 
business. Leave your cars here for sale. Come here 
and buy! Remember, every day except Sunday! 


GREATER COLUMBUS AUTO MART 
Gladden Road and Northwest Bivd. Columbus, Ohio 
Drive West 900 numbers on Goodale St., Turn right two blocks. 
Patterson—Auctioneer 














EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
2300 READING ROAD 
Tel.: Maine 3112, Woodburn 3060 
Auctioneer: Pat Patterson 


CINCINNATI, OHIO 










POSITIVELY THE WORLD’S 
FINEST GIGANTIC AUTOMOBILE 


~-AUCTIONS- 


(FOR DEALERS ONLY) 
Every Tuesday at 10 A.M. 
tf it's low mileage, clean cars you want, you can ‘load up’’ at 
. ED HOUGH’S 
AUTO AUCTION SALES 


Shipping Arrangements Made on Request 
Philadelphia, Pa. 


$900 North Broad St. 















NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $6 [_] or Two Years $10 [[] 
for which check is attached [_] or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





2 





ere eee 


—_ << - 
SS ES SE ES ES ES SS ES ES ES ES ES SS SS eS eS eS - 





Ctemotile (lebedled- Kt- 00% Htnniversary 


Oldsmobile, America’s oldest motor car 
facturer, is now the first to mark its 
Anniversary. In celebration, Oldsmobile 
nounces a new and greatly advanced mod, 
1948 ... the FUTURAMIC OLDSMO@ 


FUTURAMIC Club Sedan 
(white sidewall tires at extra cost) 


For 1948... The Big News Is The New welcome news for passengers, too, in the lower, wider, roomier Futurat 
hee Ewera 6 Olds! A brand new Oldsmobile “98” body. And there’s good news under the hood—a new high-compressil 
is here today! It’s the first of the head which adds horsepower to Oldsmobile’s 8-cylinder engine. 
Futuramic cars . . . introducing the Naturally, all new 1948 Oldsmobile models—the Futuramic “98” 
first of the eagerly awaited new “post- the Dynamic ‘60” and “70,” too—offer Oldsmobile’s fully prove 
war” Bodies by Fisher. It’s Oldsmobile’s Golden Anniversary model Futuramic feature, GM Hydra-Matic Drive*. Here’s driving at 


—and carries to a new high the Oldsmobile tradition of smartness! ultra-modern best. No clutch pushing—no gear shifting—simpl 
“step on the gas and go!”’. . . the Futuramic, Hydra-Matic way. 


*Optiona!l at extra cost 


When you see this Futuramic Oldsmobile, you'll realize what important 
news it brings. There’s style news in its clean, flowing Futuramic lines. 
There’s safety news in the greater visibility provided by the new, low 
hood design, curved windshield, and extra size windows. There’s 


Today, at smart showrooms throughout the nation where recor@ 
breaking crowds are admiring these new 1948 models, Oldsmobile d 
ers are more convinced than ever that—“It’s SMART to BE with Olds? 


> A\w oO) ieee = . 
on 


FUTURAMIC Convertible 


‘os 
FUTURAMIC 4-door Sedan 


OLDSMOBILE DIVISION, GENERAL MOTORS CORPORATION 
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